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“One Touch of Nature Makes the 
Whole World Kin” 





oped. 














visited there is much 
unused space. Four years 
ago, aS an original invest- 
ment to which very little has 
been added, I spent the muni- 
ficent sum of $37 for trees, 
shrubs and hardy flowers. 
Under the guidance of 
friend wife as head landscape 
gardener, beds were dug for 
the flowers, the trees were set 


out where shade was needed, 


the shrubs were placed where 
they would break the long 
line of my lumber shed, so 
that today I have the word of 
at least 95 percent of the trav- 
eling men who call on us that 
“you have the nicest little 
yard I visit.” The two trees 
have grown so that I can now 
sit in comfort in their shade. 
This year I hada robin and a 
brown thrush, which each 
raised its family within 
three feet of my hand, in a 
rose arbor. The different 
varieties of hardy flowers 
now bloom from early spring 
until late fall. 

It has proved fine for my 
business. You must sell the 


ladies in this day and age, so in comes one with a bill 
which has been figured in most of the yards from 
Chicago to Cairo. You can’t sell the job at a profit 
unless you simply talk to her about flowers and 
shrubs until she signs on the dotted line. 


HE IDEA I herewith present did not just 
spring up like Topsy, but has gradually devel- 
It has, however, been a very great 
pleasure as well as a profit maker for me. 
Around most lumber yards which I have 


Recently he got sick. 
them to him. He was 




















H. S. Wiley, lumberman and lover of nature, of 

the Lester-Wiley Lumber Co., Buffalo, Ill., who 

describes, for AMERICAN LUMBERMAN readers, a 

hobby that has paid him big dividends in pleas- 
ure and profits 








The work has all b 


what originally. cost 
years’ investment. 


Six years ago a customer of ours took the bank- 
rupt law and beat us out of $37 (note the amount). 


I cut some flowers and took 
so ashamed that when he got 


well he came in and paid us the $37. Thus our orig- 


inal investment was returned 
in cash. 

As you start your garden, 
learn your flowers; be able to 
talk about them to your call- 
ers. You will be surprised at 
how many will call on you for 
information, and spend a few 
dollars for boards. Give away 
a few seeds, a dozen bulbs, a 
rare rose, and you will find 
the remembrance of your 
kindly act outliving the frag- 
rance of your roses. 

My yard man made a lawn 
seat from some short boards, 
patterned after a picture he 
saw in a magazine, and 
placed it near the shrubbery. 
Results: eight lawn seats 
made at odd hours and de- 
livered to pleased customers 
at a good profit. 

Flowers from our own 
“vine and fig tree” are taken 
to our sick friends, with the 
result that our business is 
growing,and prosperous. 
How’s this for a motto: “A 
Rose a Day Will Keep Saw- 
buck Away” from your.lum- 
ber yard? 


een done by myself and yard 
man at odd times, and one thousand dollars in cash 
would not be any inducement for me to tear out 


only $37. Not a bad four 
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For 


Now With Many 
New Improved 
Features 


For Ripping, Crosscutting, 
Bevel Ripping and other cut- 
ting operations. Enables you 
to cut to exact sizes required 
and reduce inventory; to util- 
ize unsalable material; to get 
orders out in a hurry. Saves : 

time, increases profits. 


SEND THE COUPON 













“Master 
Woodworker” 
616 Brush St., 
Detroit, Mich. 
Please send FREE 
illustrated folder and prices. 


Name 


0 


The “HANDY MAN” 

















the Lumber Yard 


5 Sizes, 
Up to 

6 inch 
Cutting 
Capacity 










the Mark 


Remain to 


“Tell the Story? 


Yes! Absolutely! If it is placed on the lumber 
with the famous American “Old Faithful” Lum- 
ber Marking Crayons, nationally known in the 
lumber industry; because--- 

They mark in deep rich colors 

Mark is as bright months hence as when made 
Will not brush or wash off 

Made in Hard and Soft grades 


. In the colors you prefer 


¥e?eYPrr 


Write today for Free sample, prices and descriptive folder to 


THE AMERIEAN (*) CRAYON COMPANY 


HOME OFFICE AND FACTORIES  _ 722-8622 HAYES AVE. SANDUSKY O110 


NEW YORK OFFICE 130WEST FORTY- SECOND STREET 
SAN FRANCISCO 116 NEW MONTGOMERY STREET 
DALLAS. TEXAS SANTA FE BUILDING 
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Checking Growth of Federal Bureaucracy 


EPRESENTATIVE government finds its justification in the 
CR fact that taxes levied and laws administered have the sanc- 
tion of citizens who must pay the taxes and submit to the 
enforcement of the laws; the only qualification being that as a 
practical matter government shall be by majorities. Free govern- 
ment in its most perfect form exists where the law-making repre- 
sentatives of the people can be held immediately to account for 
legislation which they participate in enacting. With the safeguards 
against the tyranny of majorities provided by written constitutions 
and courts, government may safely be entrusted to the people. 

Complete justice and perfect government are not attainable in 
any way, and there is no reason to assume that a remote legislative 
body, a distant administrative entity or an irresponsible bureau will 
more nearly approximate justice in its acts than would a similar 
local body immediately responsible to the people most directly 
affected by its acts. It is only when a policy or a program of gen- 
eral interest and of vital importance to the whole country is to be 
carried out that the national authority is to be required to exert 
itself. The question is not whether a thing can be done better by a 
distant bureau or by a local group; it is whether the thing is 
wanted at all, or if so in what way, by those most directly affected 
as freemen. , 

Educational and social advancement always have been achieved 
individually and in small groups. Improvement comes from within 
and it is not put on from without. People learn to govern them- 
selves wisely by having some experience with unwise government 
of their own making. Good government can not be bestowed like 
charity; the governed in a free country must learn to govern them- 
selves and in learning they must suffer the penalties inflicted 
through their own ignorance and indifference. 

American citizens who conceive of government somewhat as 
sketched in the foregoing will be prompt to applaud the statement 
of his position made by President Hoover in a letter read to the 
Public-land States Governors’ Conference. News reports as well as 
some editorial and political comment have shown a misconcep- 
tion of the President’s position as he stated it. Briefly, the Pres- 
ident proposed the naming of a board representative of the section 
most concerned to investigate conditions with a view to mapping 
a program and establishing a policy. His aim, he explained in 
the following words: “It is my Gesire to work out more construc- 
tive policies for conservation of our grazing lands, our water storage 
and our mineral resources, at the same time check the growth of 
Federal bureaucracy, reduce Federal interference in affairs of essen- 
tially local interest, and thereby increase the opportunity of the 
States to govern themselves, and in all obtain better government.” 





Economic Conversion of the Log 


URELY from the viewpoint of mechanics or mechanical op- 
DS eration, it would be possible to convert the whole of a saw 

log, including even the bark, into useful articles or prod- 
ucts. But to produce stock or articles that are salable at a profit 
is a somewhat different undertaking. Because of the uncertainties 
involved in the manufacture of specialties or in unusual cuttings, 
lumber producers have generally held to the standard lines of 
boards, dimension etc. Nevertheless, there has been a venture- 
some operator here and there who has developed methods of con- 
version involving more diversified or more specialized production 
that has proved successful from the viewpoint of utilization as well 
as profitable from a sales viewpoint. 

It appears to be inevitable that a so-called lumber specialty or 
incidental byproduct shall be treated as a sort of stepchild. A 
good example of the sort is wood lath, the market for which has 
been greatly restricted largely because of a lowering of the 
quality produced. Of course, city building restrictions have ex- 
erted a powerful influence against wood lath, but the loss of mar- 
kets elsewhere may as well be frankly charged to the indifference 
of producers with respect to the quality of lath turned out. An 
inferior product, an uncertain supply or an increased price may 
check demand at the same time that it opens the door for sub- 
stitution. On the other hand, a uniformly dependable product at 
something like a stable price permits of a sales policy that has a 


cumulative effect. It is possible to build and maintain a demand 
for an excellent product that is in permanent supply. 

Lath have been referred to merely to illustrate one phase of 
byproducts manufacture. They are commonly recovered from 
parts of the log that otherwise would go to the boiler or the 
waste burner. It has been shown to be practicable to recover 
other products from slabs and similar so-called waste. At times, 
in some mills, and in the case of certain products such recovery 
has been profitable. Profit has commonly been realized only 
when uniform excellence has been assured in the product, and 
this has involved special equipment, experience and strict super- 
vision. These conditions are fully met in the manufacture of 
lumber and there should be no insurmountable obstacle to meet- 
ing them in the manufacture of byproducts. 

Until quite recently, proposals that they engage in specialty pro- 
duction or that they carry manufacturing processes beyond those 
ordinarily involved in lumber production have aroused little en- 
thusiasm among lumbermen. Progress has, however, been made 
in the way of further refinement in production at the sawmill, and 
in most cases this progress has meant improved utilization as 
well as increased profits. Sometimes it has meant relief from 
destructive competition as well as something like stability in 
demand. There can be no doubt that lumbermen in increasing 
numbers are assuming a more favorable attitude toward special- 
ized production, which promises relief that is badly needed. 





Competition as Related to Production 


MONG LUMBER manufacturers the opinion is quite gener- 

ally held that the unsatisfactory price situation that long 

has prevailed is due to overproduction. The obvious rem- 
edy to propose in such a case is curtailment. The lumber in- 
dustry does not, however, look to curtailment for its complete 
salvation; the industry as a whole is pretty well convinced that 
increased consumption is needed as a supplement to reduced pro- 
duction. Clearly, if demand were broadened by increased use of 
wood a proportionate lessening of competition might be expected. 
There can be no doubt that a narrowing of the market for wood 
or for any other commodity will intensify competition. 

Various aspects of the current situation, not only in the lumber 
business but in other industries, were discussed in a recent ad- 
dress by L. F. Boffey, former secretary National Association of 
Purchasing Agents, and author of a book entitled “Scientific Pur- 
chasing.” He referred to the Sherman and Clayton acts as “the 
Volstead acts of industry,” which are unpopular in many trade 
circles and “are the subject of constant agitation for repeal, mod- 
ification or amendment, and they are frequently and flagrantly 
violated.” Continuing his discussion of competition in industry 
and its relation to production and consumption Mr. Boffey said: 
“This is due to an impression in many industries that there is too 
much competition in present day business, that the tendency is 
to drive prices below a profitable level, and that the salvation of 
industry is dependent on counteractive measures which will curb 
and control competition. In short a great many business men are 
wedded to the idea that the Sherman and Clayton acts should be 
abolished and that they should be allowed to combine with com- 
petitors to fix and maintain prices in their particular field. Ac 
tuated by that feeling, many price-fixing combinations now exist, 
and the trend is toward an increase in the number. * * * Trade 
associations are frequently mediums through which price-fixing 
is developed and controlled. Not all or even a majority of such 
associations conduct price-fixing activities, but some have no other 
real objective.” 

Owing to the risk of prosecution under the antitrust laws, Mr. 
Boffey said, many industries have attempted to “get a degree of 
governmental sanction through trade practice conferences held un- 
der the auspices of the Federal Trade Commission.” He saw no 
objection in principle to these conferences, but he declared that 
despite their avowed purpose to correct evils in the industries, 
the “major aim of many of those who attend such conferences is 
to put into effect at least a modified form of price-fixing.” He 
asserted, however, that such conferences had not served to elimi- 
nate competition in the manner expected and that “some of the 
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trades that presented the most rigid resolutions aiming at price 
control are now in the midst of acute price-cutting wars.” 

Without denying the relation set up between supply and demand 
as a factor in determining the degree of competition, Mr. Boffey 
expressed the opinion that the real remedy for competition is not 
curtailment of supply but enlargement of demand by increase of 
consumption, and this is to be realized by lowering costs. Price- 
fixing, he said, insures curtailment because it narrows demand and 
of course intensifies the competition for the smaller market. “The 
salvation of industry,” he said, “does not depend on eliminating 
competition through price-fixing and attendant curtailment of pro- 
duction. It lies along the path of even lower prices, resulting. 
from increased efficiency and economy in industry, which will 
create wider markets and pave the way for utilization of our so- 
called excess. capacity.” 

In substantiation of his assertion that increased consumption 
follows lowering of prices, he cited the accomplishments of Henry 
Ford and Woolworth. He referred also to the vastly increased 
consumption at present compared with that before the war. “Since 
the war,” he said, “our consumption of virtually all major products 
and manufactured articles has far exceeded our war time require- 
ments. In the few fields where consumption has declined this is 
attributable to the inroads of substitutes.” 

Throughout his address Mr. Boffey discussed conditions and 
problems that are familiar to lumbermen, and while some of his 
views will be challenged by persons in the lumber industry his 
presentation can hardly fail to stimulate thoughtful consideration 
among those who are sincerely concerned about the future of 
lumber manufacture, distribution and consumption. 


Enlisting Youth in Bird Protection 


Be PROTECTION has for many years been deemed of 





enough importance to engage the interest and attention 

of both Federal and State governments and to become the 
subject of treaties between the United States and its neighbors. 
Ornithologists and entomologists have long known and have sought 
to impress the public with the importance of birds in the economy 
of nature. Some of the figures showing how many injurious in- 
sects a single bird will destroy in a day serve to indicate in a 
practical manner the value of these workers to mankind. All that 
the birds require of their human friends is a place to build their 
nests and rear their young undisturbed or at least uninjured by 
their natural enemies. 

All animals, both wild and domesticated, are quick to discover 
their friends, and birds are especially prompt in showing their 
confidence by making their summer homes in trees, shrubs and 
even on porches and other accessible parts of the homes of their 


human friends. Some birds that with slight encouragement will - 
spend the summer with their friends may with a little more help 
in the way of food during times of scarcity be induced to remain 
longer and even perhaps all the year. Similar encouragement 
will induce some of the less common birds to frequent localities 
that they otherwise might shun. 

Reference has been made to the natural enemies of birds. It 
should not be necessary to include in this classification boys and 
girls and least of all, men and women. The common everyday 
so-called house cat probably heads the list of birds’ enemies, and 
for this reason if for no other tabbies should be largely taboo. 
Many a kindhearted housewife pets and protects her house cat 
under the delusion that she is encouraging kindness to animals. 
She may even hate dogs because they are natural enemies to cats; 
but no dog, unless he is a sheep killer, is likely to inflict as much 
injury upon the friends of man as will a single tabby which 
Towser would send up a tree without the slightest encouragement 
or provocation. 

Since nothing that can be said here is likely to lessen the esteem 
in which cats are held by a large part of the people who also 
love birds, the next best thing to banishing the house cat is to 
protect the birds from her and from other enemies and dangers. 
This can be done best of all by providing birdhouses rent free for 
all birds who apply. The building of birdhouses has been reduced 
to something like a science, for since birds are inclined to be 
rather finicky about their abodes, it has been necessary to design 
something special for each of the various species. A yellow ham- 
mer can not of course be expected to use a wren’s nest or vice 
versa. 

If it be admitted that human youngsters are natural enemies to 
birds, an admission that anybody should be loath to make, it would 
be especially good bird protection policy to enlist the aid of boys 
and girls in providing methods of propagating birds instead of 
allowing them to engage in exterminating them. It is not the 
lust to kill that induces a boy to destroy birds; it is rather the 
necessity of expending an excess of energy. The same energy might 
be devoted to birdhouse building, and if it were it would add im- 
mensely to the bird population of a community. Incidentally it 
would make available to the community an insect-destroying army 
of birds that would work for their keep, with the casualties of 
each day’s battles on the side of man’s enemies. When, there- 
fore, a lumberman or any other American citizen interests the 
boys of his community in the building and erecting of birdhouses 
and encourages the girls to write essays about birds and bird 
life, he is performing a valuable community service. If by that 
means he keeps his name and his business conspicuously before 
the people there need be no disposition to deny him the benefits 
he derives in the way of advertising. 





A Prophet Not Without Honor 


Glenn Frank, president of the University of 
Wisconsin, in a department of the Chicago 
Daily News headed “Unconventional Views of 
Life,” and on the particular subject “The Busi- 
ness Prophet,” one day this week had this to 
say of one of the outstanding men in trade 
association work: 


As the Twentieth Century Limited sped 
along, two business men seated in the club 
car were discussing a third business man who 
is today bringing a rare intelligence to the 
direction of his industry. 


“That chap,” said one of the men, “is one 
of the real préphets of this generation.” 


“Where does he preach?” asked the other 
man, 


He was half humorously echoing the feeling 
that many have that prophecy is the exclusive 
art of the gaunt ascetic who emerges now and 
then from the desert and hurls thunderbolts 


Second, there will be fewer wholesalers, and 
these will be either selling agents of definite 
groups of mills, purchasing agents for definite 
groups of mills, or purchasing agents for 
groups of customers. 


Third, more lumber will go into industrial - 


uses, and less lumber into building. 

Fourth, lumber will be far more completely 
refined, seasoned and fabricated before it is 
shipped. = 

Fifth, there will be vast developments in 
wood pulp and wood chemical products, thus 
making possible the use of small timber, and 


finally the practically complete utilization of 
the entire tree. 

Sixth, the lumber business will become more 
and more a diversified wood conversion indus- 
try, and less an exclusively sawmill and plan- 
ing mill business. 

Here is an example of business prophecy. 
Here is the kind of thinking that the modern 
business man must do if he is not to be caught 
napping by the changing world in which his 
business operates. 

Every business needs a great executive, but 
every business needs also a great prophet, 
if it is to make great profits. 





Output 14 Percent Above Orders 


[Special telegram to Amertcan LumBERMAN] 


Wasuineton, D. C., Aug. 29.—Five hundred and eighty-three softwood mills of eight associa- 
tions for the week ended Aug. 24 reported to the National Lumber Manufacturers’ Association 
production aggregating 377,940,000 feet, shipments, 334,269,000 feet, and orders, 330,040,000 feet. 
The week’s figures for production, shipments and orders follow: 











of moral denunciation at a dissolute genera- No. of 
tion. Softwoods— Mills Production Shipments Orders 
Sets Fae BOO « o.i o.oo 55.0. cdsesaccvices 166 73,678,000 72,738,000 69,609,000 
But prophecy has in our time become a@ ‘West Coast Lumbermen’s Association........... 217 196,307,000 170,201,000 170,639,000 
business asset as well as a religious art, for Western Pine Manufacturers’ Association........ 37 88,857,000 32,750,000 30,072,000 
the highest form of prophecy is but accurate California White & Sugar Pine Mfrs.’ Assn...... 21 36,528,000 27,366,000 29,462,000 
forecasting. ; Northern Pine Manufacturers’ Association...... 9 10,126,000 8,575,000 7,230,000 
(Northern Hemlock & Hardwood Mfrs.’ Assn..... 26 4,424.000 3,919,000 2,966,000 
The other day Wilson Compton, secretary- North Carolina Pine Association............... » 98 10,182,000 10,303,000 10,650,000 
manager of the National Lumber Manufac- California Redwood Association.............+00. 14 7,838,000 8,417,000 9,412,000 
turers’ Association, set down six changes that _— > 
he thinks are ahead in the lumber industry, Dotals, ' BoCtwWoeGas «oko cies vccHGesosscecceecr 583 377,940,000 $34,269,000 330,040,000 
acs ergy H eT Tenat t Institut 197 45,665,000 38,017,000 37,839,000 
ardwo anufacturers’ Institute............. ’ ’ ’ ’ ’ ’ 
First, there will be fewer sawmills, the Northern Hemlock & Hardwood Mfrs.’ Assn..... 26 4,621,000 6,373,000 7,867,000 
small ones being smaller, the large ones being ae a 
larger. TWothle BaCOWOOEG ss oi oss cic etc ciaicvdesesc 223 50,286,000 44,390,000 45,706,000 
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Specifications for Mine Timbers 


Can you give me information as to the re- 
quirements and specifications called for in first 


class mine timbers? Specifications as to size 
at small end, for the various lengths of props 
and other timbers? Number of knots allowed 
to the lineal foot etc.? Can you tell me where 
I would be able to get a book of rules as used 
by National lumber inspectors?—INQUIRY NO. 
2,356. 

[This inquiry comes from Wyoming. So 
far as known to the AMERICAN LUMBERMAN 
there are no national or generally established 
rules. for the inspection of mine timbers. It is 
understood that the individual mining com- 
panies commonly make their own rules for the 
inspection of timbers bought by them. It is 


possible that in certain mining regions the 
various companies have adopted or have 
agreed upon rules that are quite uniform. 
In Brown’s book, “Forest Products, Their 


Manufacture and Use,” are given the specifica- 
tions for mine timbers of “One of the most 
important mining companies in Pennsylvania 
which annually consumes large quantities of 
timbers.” This author states that the speci- 
fications of mines are not at all standardized, 
and the prices obviously fluctuate with the 
lumber market. He says further that specifica- 
tions for mines in Illinois and Indiana would 
not suffice for those of Pennsylvania, and the 
same would be true of the various metal mines 
of the West. , 

The AMERICAN LUMBERMAN will be glad to 
receive copies of specifications of mine timbers 
used by mines in the West, particularly those 
in Colorado, Utah and Wyoming. The name 
of the inquirer will be supplied on request.— 
Epitor. | 


Pecky Cypress for Rustic Buildings 
I would like to secure all the information 
that is available concerning the use of pecky 
cypress for interior finish in buildings of the 
rustic type.—INQuIRY No. 2,351. 

[This inquiry comes from the director of a 
metropolitan park district in the Middle West. 
The inquirer has been referred to the Southern 
Cypress Manufacturers’ Association, New Or- 
leans, La., for a copy of that organization’s 
leaflet entitled, “Pecky Cypress—Its Nature 
and Uses.” It is believed that in this leaflet 
he will find practically all the information that 
he requires. If not, the association can supply 
any additional information that is available.— 
EpiTor. | 


Yew Staves for Archery 
One of our local customers wants a few 
pieces of yew lumber and thus far we have 
been unable to find anyone who is making it. 
We know the wood grows on the West Coast 
and are writing you thinking may be you 
can put’ us in touch with someone who makes 
it. There will be only a few pieces of this 
wood needed and if we can secure it, we 
would like to have it put in with one of our 

Shipments of fir.—INQuiIryY No. 2,360. 


[This inquiry comes from Indiana. In re- 
sponse the name of a California concern 
specializing in yew staves for archery has 
been given. Also the names of two men in 
the West who specialize in making yew bows 
have been given. The range of western yew 
covers more than 1,000 miles north and south, 
from Alaska to central California, and it is 
found eastward from the coast to Montana. 
The average tree is hardly 30 feet high and 
rarely 2 feet in diameter. The trunks are 
short and often branched, the tree dividing 
near the ground into several stems. The tree 
grows slowly, a trunk 6 inches in diameter 
being from 75 to 100 years old and the larger 
sizes from 200 to 350 years old. 

The Indians used yew for making bows, as 





well as paddles for their canoes and fish hooks 
with which to catch the salmon of the rivers. 
Bows for archery are made so that they con- 
tain part sapwood and part heartwood. The 
staves are split out and are about 2 inches 
square. It is unusual to find a yew tree from 
which a stave 6 feet long can be cut, and con- 
sequently nearly all the material cut is only a 
little more than 3 feet long and nearly all bows 
are made of two pieces cut from the same 
tree and side by side. 

Correspondence with one of the larger lum- 
ber concerns of Oregon brought out the in- 
formation that its holdings contained consid- 
erable yew, which was not, however, being 
cut or utilized. Reports from other sources 
indicated that yew trees from one section of a 
national forest were being sold and converted 
into yew staves in considerable number. Not- 
withstanding the excellence of this wood and 
its suitability for special purposes, it has been 
long used in the region where it grows for 
fence posts. The wood is highly resistant to 
decay when in contact with the soil—Epiror.] 


Buyers of First Mortgages 


We have been referred to you as a possible 
source of information with reference to buy- 
ers of first mortgages. We are members of the 
Associated Leaders and of course have an out- 
let for second mortgages, but there are times 
when we need first mortgages for our custom- 
ers.—INQUIRY No. 2,359. 


[This inquiry comes from the president of 
an Indiana lumber concern. In response the 


——— 


> 
names of two concerns known to specialize 
in loans on homes have been furnished. The 
inquiry in published as an invitation to read- 
ers of the AMERICAN LUMBERMAN to supply 
the names of other concerns prepared to lend 
money on first mortgages. The name of the 
inquirer will be given on request.—Eprtor,] 


Chestnut Pole Sizes and Prices 


Standing in the boundary of timber which 
Wwe are now cutting are a number of carloads 
of chestnut poles. As we have not had any 
poles in other tracts which we have cut, we 
are unfamiliar with the specifications and 
prices on chestnut poles. 

Any information you can give us with ref- 
erence to specifications as of the N. E. L. A. 
together with the current market prices will 
be appreciated.—INQuirRY No. 2,357. 

[This inquiry comes from a _ construction 
company in West Virginia. In response a type- 
written copy of the rules governing the grades 
and sizes of chestnut poles as adopted by the 
American Electric Railway Engineering Asso- 
ciation has been sent. Also a typewritten sheet 
showing the weights of chestnut poles of the 
two classes and the various lengths and cir- 
cumferences has been included. 

Information regarding the prevailing prices 
of chestnut poles is not readily available. With 
the thought that possibly some of the readers 
of the AMERICAN LUMBERMAN would have in- 
formation along this line that would be of in- 
terest to this inquirer, the inquiry is published. 
The name of the inquirer will be furnished 
on request.—EpiTor. | 
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Thirty cars of staves came | 
down from Coleman last 
Wednesday for B. M. Hosmer | 
to be shipped to Buffalo by | 
water. 
** 

It is reported that Messrs. 
Sanborn & Bliss, at Carrollton, 
contemplate rebuilding their 
mill, lately destroyed by fire. 


During the week ending 
Aug. 23, about 12,412,000 feet 
of lumber and 750,000 lath 
were shipped by boat from 
Muskegon. 


~ * 


One of J. E. Emerson’s most 
important inventions was the 
inserted tooth saw, by means 
of which the teeth were all set 
straight and a square or 
straight cutting edge was pre- 
sented to the wood. * * * But 
Mr. Emerson’s later invention 
of the patent planer toothed 
saw has fairly capped the cli- 
max and has brought the mat- 
ter of rapid work and that of 
wear and tear to a point of 
apparent __ perfection. Mr. 
Emerson has made various 
tests with his saws, including 
the great Cincinnati contest in 
1874 and that at the Centen- 
nial, and he has come out vic- 





torious in every instance. Mr. 
Emerson’s practical knowledge 
of the saw extends through a 
period of thirty years’ business 
in sawmills. It is claimed that 
a saving of not less than 3,000 


‘feet of lumber a day is made 


by the use of the new saw. 


** * 

George W. Hotchkiss, for- 
merly of Bay City, is now on 
the editorial staff of the 
LuMBERMAN. 

** * 

Thursday morning the tug 
Saugatuck had a boom of logs 
in tow for the Mackinack 
Lumber Co., taking them to 
the mill at Point St. Ignace. 
The boom broke away from 
her during the blow, and the 
entire amount, 600,000 feet, 
went adrift, and is reported 
a total loss. 

** * 

There are now about 10,- 
000,000 feet of logs in the 
Chippewa boom. It is the in- 
tention of the mills to cut all 
these logs this season. 

** * 

Lumbering on the Lievres 
(Ont.) is going to be more 
brisk during the coming win- 
ter than it has for several sea- 
sons past. Mr. Parker, the 





foreman for Ross Bros., has 
informed the settlers in the 
back townships that they are 
going to take all the logs they 
can get hold of, and are going 
to establish a number of shan- 
ties. 
* * ¢ 

The schooner A. Rust, from 
Muskegon, loaded with 220,- 
000 feet of lumber from A. 
Colburn & Co., went ashore at 
Michigan City on Wednesday, 
about 50,000 feet of the lum- 
ber being lost. 


SS & * 


J. E. Potts’ mill at Au Sa- 
ble, containing two circulars 
and a gang cut 157,210 feet of 
lumber on the 2nd and on the 
6th it cut 171,834 feet, 12 and 
14-inch cants in 11 hours. 


‘* * 8 

One of Goldie’s new patent 
shingle cutters has been erected 
in the mill of R. J. Wilder & 
Co., Tonawanda, N. Y. It is 
a very rapid machine, making 
170 cuts per minute, and can 
be increased to 200. It makes 


a solid shingle at every cut, 
with a very smooth surface, 
and entirely free from check- 
ing, thus avoiding one of the 
great faults in the ordinary cut 
shingles. 
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Southern Pine Demand Inactive But Prices Steady 


Southern pine bookings during the week ended Aug. 24 
were 94.5 percent of production, so that demand so far has 
failed to improve, though some manufacturers believe that 
buying for fall needs should now be making an appearance. 
Reports of identical mills for the 14 weeks ended Aug. 17 
showed that bookings were 17 percent below those for the 
same period of last year. 

Sales prices reported for the week ended Aug. 24 show 
no important variations from those for the week ended 
July 27, some comparisons (July 27 first and Aug. 24 fol- 
lowing) being: No. 1 longleaf dimension, 2x4-inch, 16-foot, 
$30 and $33.59; No. 2 boards, 1x8-inch, $24.27 and $24.09; 
B&better flooring, 1x3-inch edge grain, $65.65 and $66.49; 
1x4-inch flat grain, $40.88 and $41.25; drop siding, B&bet- 
ter, 1x6-inch, $41.59 and $42.02; B&better surfaced finish, 
$52.35 and $51.43; shiplap, 1x8-inch, No. 2, $24.49 and 
$23.76 — all prices from Kansas City, f. 0. b. mill. 

The Aug. 1 monthly report for 122 mills shows that 
stocks increased 1.60 percent during July. Reports of 106 
identical mills give Aug. 1 stocks as 4,39 percent larger 
than those of Jan. 1, but 4.47 percent less than those of 
Aug. 1 last year. Total reported cut in July was 90.56 per- 
cent of 3-year average, compared with 85.05 percent in 
June, but July orders were 87.18 percent of average, com- 
pared with 78.87 in June. July, 1929, exports were 9.3 
percent larger than those for July, 1928. 


Arkansas Soft Pine Sales Prospects Are Improving 


The Arkansas soft pine mills have been able to report 
recovery from the recent slump in business, and bookings 
are now about equal to production. They expect a good 
deal more yard business from nearby territory for fall 
building needs, as a large part of it has had excellent crops. 
Sales to the North and East of bundled stock are of good 
volume, while planers are busy, mill stocks of such items 
are low and restrictions have been reported on the amount 
that will be included in a car. The mills have filled out 
their assortments of dimension, however, and are in better 
position to fill in with this item. But there is little straight- 
car business in dimension and boards coming to the larger 
mills, as the smaller plants continue active and are giving 
stiff competition on prices. Retail buyers are evidently 
keeping their stocks low, ordering for rush shipment when 
stock is needed, but some of them are beginning to be- 
lieve that prices are at rock bottom and are ordering for a 
later shipment. 


Quotations on Western Pines Are Being Held Firm 


‘ Summer trade in the western pines has suffered to some 
extent from the decrease in building, but in face of this 
the total volume has held up remarkably well. For in- 
stance, the sales of identical Inland Empire mills during 
the 14 weeks ended Aug. 17 were 96 percent of those for the 
corresponding period of last year, while California pine 
mills sold 90 percent as much as they did last year. Sell- 
ers generally are confident of an increase in sales within 
the next few weeks, as the improvement jin the agricul- 
tural outlook will stimulate demand from country yards. 
It is known that yard stocks are low, and will need frequent 
replenishment during the fall. Demand from the millwork 
plants has been lagging, so that shop items have been the 
slowest, but there is every reason to believe that these 
items will soon be moving in larger volume. Sales to the 
industrial users are gaining. 

It is said that during the last few weeks some Inland 
Empire producers became impatient over the hand-to- 
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mouth nature of current business and offered concessions 
to move slow Pondosa items, but almost without excep- 
tion these have been withdrawn, and most sellers demand 
list. Idaho pine continues strong. In view of the fact that 
the bulk of production is in summer, stocks can not be 
considered excessive, for total shipments during the first 33 
weeks of the year exceeded the cut by 3 percent. Inland 
Empire output is above last year’s level, but from now on 
will decline. 

California pine mills report Aug. 10 stocks 2.5 percent 
lower than at this time last year, shipments during the first 
33 weeks of the year having exceeded the cut by 3 percent. 
Prices on the principal items are steady, recent fluctuations 
being inconsequential. 


Domestic Cargo Movement of Coast Fir Declines 


Production on the West Coast during the week ended 
Aug. 24 declined to 77 percent of capacity, compared with 
80 percent the preceding week. But reports of 112 identi- 
cal mills indicate that their output was considerably larger 
than in the preceding week. The week’s bookings were 
13 percent below the cut, and slightly exceeded the ship- 
ments. According to reports of 211 mills on distribution 
of business, rail trade was slightly less than in the preced- 
ing week, with an offsetting gain in export orders, while 
there was a heavy decline in domestic cargo. 

Comparison of actual sales prices for the period ended 
Aug. 26 with those for about a month earlier, the period 
ended July 22, shows the list is being very steadily maintained. 
Vertical grain flooring is up 25 cents to $1; both patterns 
of drop siding, P&better, are down $1.50, but No. 106 C is 
up 75 cents; 6-and 8-inch kiln dried finish are down $2.75 
and $3, but 12-inch is up $1.25; in No. 1 boards, 6- to 8-inch 
are down 75 cents and 12-inch, $1.75, while in No. 2, 6-inch 
are down 50 cents; 10-inch, 25 cents; 12-inch, $1.25; but 8- 
inch are unchanged; in No. 1 dimension, 2x4-inch, 12- and 
14-foot lengths are unchanged, as is 2x6-inch, 12-foot 
though 14-foot is down 25 cents, while in No. 2, 2x4-inch 
random is down 75 cents and 2x6-inch $1.50, but both 10- 
and 12-inch advanced. 


Southern Hardwood Cut Gains as Northern Declines 


Southern hardwood bookings during the week ended 
Aug. 24 were 17 percent below the increased production, 
and shipments exceeded bookings; northern bookings 
were about 70 percent in excess of the reduced production, 
and bookings were well ahead of shipments. 

In the South, stocks have been accumulating because the 
cut, as a result of ideal weather, is considerably above last 
year’s level, and neither shipments nor bookings are keep- 
ing pace. But the mills have good order files, those of 
169 mills Aug. 17 equaling 42 days’ average output and 
amounting to 27 percent of gross stocks. Northern stocks 
have increased, but production is declining, and it is not 
expected there will be any surplus. Unsold stocks of 28 
identical firms Aug. 1 were 9 percent larger than those of 
the same date last year, but stocks of hard maple were less 
than 5 percent larger, and those of birch had shown a de- 
cline of 2.5 percent. 

Comparing southern prices on No. 1 and select 4/4 Chi- 
cago basis, July 23 and Aug. 20: Red gum, quartered, $55.25 
@56.25 and $53.25@55; plain, $50.25@55.50 and $50.25@ 
56.75; sap gum, quartered, $45.25@50 and $47.25@57.25; 
plain, $42.75@47.25 and $43.75@49.50; white oak, plain, 
$56@64 and $57.50@62; red oak, plain, $54@57.50 and $49 
@64.50. The range in most cases is wider, and most top 
range prices are now higher. 


Lumber Statistics Appear on Pages 52 and 53; Market Prices and Reports on Pages 73 to 77 
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Activities in Behalf of Trade Extension 


Efforts of National Lumber Manufacturers’ Association and Other Groups 
Meeting with Success at Home and Abroad 


PREFERENCE LABELS IN USE 


Will Develop Better Understanding Between 
Buyer and Seller 


Wasuincrton, D. C., Aug. 26.—The National 
Lumber Manufacturers’ Association is dis- 
tributing to retail lumber dealers gummed 
“preference” labels or stickers, to be attached 
to their orders sent to manufacturers and 
wholesalers. These labels are a handy invita- 
tion to the mills and wholesalers to ship grade- 
marked, guaranteed lumber, and their use is 
evidence of the retailer’s willingness to meet 
the manufacturer and the wholesaler half-way 
in inaugurating this new merchandising move- 
ment. 

Many requests have been received for books 
of these gummed labels. These requests indi- 
cate that the retailers intend to use them as 
an easy method of marking orders and inquiries. 

The labels carry the “Tree”-mark of the Na- 
tional association, and the words “We Prefer 
Guaranteed Grade-Marked Lumber.” 

The secretaries of several organizations of 
retailers report that they are notifying their 
members that books of these labels are being 
distributed without cost, and calling attention 
to the general advantage that will accrue to the 
trade if each member obtains and uses the 
stickers. The secretaries are particularly en- 
couraged in this work in the territories where 
the recent canvass to ascertain dealer prefer- 
ence showed that 76 percent of thirteen hundred 
dealers visited. were eager to stock grade- 
marked and trade-marked lumber. 

Marked lumber is now available from many 
mills, especially when dealers express a pref- 
erence for it. As one manufacturer says: 

“We want to educate the public to the de- 
pendability and appeal of quality lumber just 
as the dealers do, but there is always the em- 
barrassment in feeling that you may be forcing 
something on a good customer who doesn’t 
speak up and let you know on which side of 
the fence he is standing.” 

The preference label is solving this problem 
and making it easier for mills and dealers to 
develop a better understanding between them- 
selves, and a better acceptance on the part of 
the public. 

These labels are printed in black on a yellow 
background, and when attached to orders and 
inquiries can not escape the attention of the 
manufacturer or wholesaler. They come in 
packets of 150 tear-off gummed labels, of a 
convenient form and size. 

The nationwide advertising campaign of the 
National association is emphasizing the advan- 
tages of guaranteed lumber. The expectation 
is that dealers will feel an increasing demand 
for this ‘““Tree-mark” lumber. 

* * * * 


Germans See Benefit of Tree Mark 


Wasuincrton, D. C., Aug. 26—German lum- 
ber manufacturers have called upon the Na- 
tional Lumber Manufacturers’ Association for 
the details of the grade-marking and trade- 
marking of lumber as advocated by the asso- 
ciation and practiced by licensed manufacturers 
who use the “Tree-mark” as the symbol guar- 
anteeing their products. 

The initial letter was received from Dr. 
Ernest Levy, of Berlin, who last summer while 
in the United States with other German lum- 
bermen discussed the matter with L. N. Erick- 
sen, forest products engineer of the National. 
Dr. Levy commends the movement in this 
country, and requests that literature be sent 
to Prof. Dr. H. H. Hilf, of the German For- 
estry Institute, who has general jurisdiction ot 


such matters. Dr. Levy, in a recent conversa- 
tion with Prof. Hilf, ascertained that the lat- 
ter knows nothing of the lumber marking 
practices in this country, and is very desirous 
of obtaining the details with a view to advo- 
cating the same system in Germany. 

In his letter Dr. Levy says: “The lumber 
sizes and grading provisions developed by 
practical experience in your country, and ob- 
served by all interests, appear of so model a 
character and so worthy of note that their 
consideration and eventual adjustment to Euro- 
pean conditions can result only to our ad- 
vantage.” 

** @ * 


WILL SUPPORT MODERNIZING 


Business of $1,000 Has Resulted From 
Every Dollar Spent 


Wasuincton, D. C., Aug. 26.—The ques- 
tion as to the manner in which lumber trade 
extension subscribers will contribute to the 
1930 fund for the national modernizing bureau 
of the national building industries is now under 
active consideration. _ Indications are that a 
lump sum equivalent to the 1929 contribution 
will be made. This procedure has been rec- 
ommended by the trade extension committee, 
and is subject to the approyal of the trade 
extension budget committee. In the event of 
its approval by the latter committee, the Na- 
tional Lumber Manufacturers’ Association will 
make a lump sum contribution from trade ex- 
tension funds that will cover all subscribers to 
the campaign. 

If and when this plan is carried through, 
T. X. subscribers will have done their share, 
and further support from the lumber industry 
will have to come through solicitation, by the 
Home - Modernizing Bureau, of lumbermen 
~~ are not subscribers to the T. X. campaign 
und. 

For more than a year past the Home Mod- 
ernizing Bureau has accomplished what ap- 
pears to be a very effective piece of work to- 
ward intensive cultivation of the desire on the 
part of home owners to renovate and remodel 
their properties. Some months ago, figures in- 
dicated that remodeling activities were going 
on in the ratio of $1,000 worth of moderniz- 
ing and repair work for every dollar pooled 
in the drive. Later figures, not yet carefully 
audited, indicate an even better showing. 

The trade extension committee has in the 
past supported, and is now favorable toward 
continuing its support of, the home modern- 
izing movement in appropriate relation to its 
other activities. 

Due to changes in the alignment of other 
industries supporting the Home Modernizing 
Bureau, the several responsible committees of 
that body have considered it advisable, in some 
instances, to solicit funds for the 1930 budget 
from leading manufacturers in various indus- 
tries. ‘Besides overcoming any difficulties that 
may arise from a shifting of alignment that 
may go on in any given supporting industry, 
it is expected this latter procedure will result 
in increased revenue for the work of the 
bureau. 

If a lump sum is contributed again this 
year by the National trade extension sub- 
scribers, as now appears likely, plans call for 
striking from any solicitation list the names 
of these subscribers. Should a subscriber in- 
advertently be solicited, he may feel that he 
is, through his T. X. membership, already 
adequately represented in the Home Modern- 
izing Bureau’s activities. 


FLOORING BOOKLET ISSUED 


Gives Technical Data on Floors of All Types 
and Style Hints 


Wasuincton, D. C,, Aug. 26.—“Wood 
Floors” is the title of the latest booklet on 
lumber and its utilization issued by the Na- 
tional Lumber Manufacturers’ Association. 

Prepared by engineers of the National asso- 
ciation, the booklet is designed to attract the 
home owner, prospective home builder or 
modernizer who desires information on pop- 
ular modern designs and the newest architec- 
tural treatments for wood floors. The booklet 
likewise contains much practical information 
concerning good floor construction and the care 
of wood floors. 

Single copies of the booklet will be dis- 
tributed free to interested persons. It covers 
the entire field of wood floor construction pos- 
sibilities for the average home. This includes 
the reproduction of period type floors in both 
softwoods and hardwoods, toward which there 
is a tendency in modern design. 

The booklet is fully illustrated. There are 
cuts showing parquetry flooring, oak plank 
flooring, random width flooring—in short, from 
the most ornate to the simplest style. Oak 
blocks are shown, also beech, maple, pine and 
Douglas fir. 

Appearance, adaptability, wearing qualities, 
warmth, dryness and cost are discussed for 
each type of residential floor, together with its 
architectural adaptability. 

Finishing, waxing, when to lay the floor, how 
to lay the floor, wood floors on concrete, porch 
floors, canvas decks, and the resurfacing of 
old floors are treated in- different chapters. 

Under the general heading “How to Make 
a Good Floor” are discussed such points as 
stiffness, grades and sizes and general con- 
struction. 

The home builder and home modernizer will 
find many helpful suggestions covering all 
phases of the subject. 

The reader is advised that more detailed 
information on different wood floorings may 
be obtained from the following organizations : 

Appalachian Hardwood Club, Southern Rail- 
way Building, Cincinnati, Ohio. 

Arkansas Soft Pine Bureau, Little Rock, 
Ark. 

Cellized Oak Flooring, Inc., Memphis, Tenn. 

Maple Flooring Manufacturers’ Association, 
McCormick Building, Chicago, II. 

Oak Flooring Manufacturers’ Association of 
the United States, 228 La Salle Street, Chicago: 


The reader likewise is referred to the ten 
regional associations of lumber manufacturers, 
also listed, for additional specific lumber in- 
formation. 

Considerable information of an up-to-date 
character on wood floors likewise will be found 
in “Wood Construction,” recently issued by 
the National Committee on Wood Utilization. 


* * & * 


. Tried Other Materials—Uses Wood 


St. Louis, Mo., Aug. 27.—The use of wood 
in the new Mark Twain Hotel, 8th and Pine 
streets, provides an excellent example to other 
builders as to the possibilities of this material 
for decorative purposes. A feature of the new 
hotel is the basement coffee shop. It is de- 
signed to simulate the deck of a Mississippi 
River steamboat. Practically all decorations 
in this room are of wood. The lobby of the 
hotel also makes good use of walnut for fin- 
ishing and decorative purposes. The building 


is equipped throughout with wood sash, and 
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is being furnished completely with wood furni- 
ture. The decision to use wood sash and fur- 
niture is derived from experience, as the oper- 
ating company also owns other hotels and has 
tried practically all materials the market 


rds. 
affo * * * * 


“Protection Through Selection” 


CincinNATI, Onto, Aug. 26—David G. 
White, trade extension manager of the Appa- 
lachian Hardwood Club, is sending out a 4-page 
brochure under the caption “Protection Through 
Selection.” It was prepared to protect archi- 
tects and other specifying buyers, as well as 
actual and potential buyers, by giving them 
information that is not, and logically can not, 
be covered in grading rules. The brochure may 
be read in five minutes. Copies are available 
free on request to the Appalachian Hardwood 
Club. 

The reader is advised that additional infor- 
mation on Appalachian hardwoods will be fur- 
nished on request. 

The brochure is a boost for Appalachian 
hardwoods, and points out their virtues with- 
out doing violence to hardwoods grown in other 
parts of the country. . 

If they desire woods of the finest texture, 
architects and other specifying buyers are ad- 
vised to insert the word “Appalachian” before 
the name of each wood specified. 

They are also advised to specify lumber as 
“plain sawed or quarter sawed.” If the lum- 


Park Resort Draws Nature Lovers 


Bianey, Micu., Aug. 26.—To a lover of the 
great outdoors, and one interested in timber 
conservation, reforéstation, and in the preser- 
vation of wild life, a visit to Blaney Park, the 
beautiful all-year-round resort development of 
the Wisconsin Land & Lumber Co., Hermans- 
ville, Mich., would be a revelation. At almost 
any time one may find here men who are in- 
terested in one or all of these things. On a 
recent evening, assembled at the beautiful Bear 
Creek Lodge, was a distinguished party that 
included Dr. Raphael Zon, director of the Lake 
States Forest Experiment Station; Russell Wat- 
son, of Banzhaf & Watson, forest engineers; 
David Downey, an old timber cruiser of the 
Wisconsin Land & Lumber Co.; Mr. Matthews, 
a well known timber owner; H. W. Moore, of 
Moore & Galloway Lumber Co., Fond du Lac, 
Wis., and G. Harold Earle, president of the 
Wisconsin Land & Lumber Co., under whose 
personal direction Blaney Park has been de- 
veloped. In the discussions that took place 
among this group, everything was covered, 
from swamp drainage, reforestation and fire 
prevention to the exploits of Paul Bunyan. 
During the evening the group was joined by 
Dr. Lowe, who has been spending some time 
investigating wild life in the Upper Peninsula 
for the Government, and who regaled the 
gathering with many interesting stories about 
the animals that he had found while cruising 





Section of export crate 
made from shortleaf 
southern pine, used by 
Indiana Truck Corpora- 
tion, as noted in news 
story of Aug. 24 issue 
of AMERICAN LUMBER- 
MAN. Note the diagonal 
sheathing 





gevolves no change of ownership. 





ber is to be specially selected to show neither 
a true plain or quartered grain, “then millwork 
or trim specifications should read rift or par- 
tially quarter sawed with fine flakes.” 

“Specify sliced or sawed veneer for panels, 
plywood and built-up products like veneered 
doors, when close grain and subdued character 
are desired,” the architects are told. They are 
told to specify rotary cut veneer when a wider, 
flashier grain is desired. 

The brochure contains many other sugges- 


tions. 
* * & * 


Design Special Frames for Schools 


_ Sr. Louis, Mo., Aug. 27.—Local millwork 
interests, trade extension representatives of the 
National Lumber Manufacturers’ Association 
and the Hoo-Hoo Club are using every re- 
source at their command to convince the St. 
Louis public school authorities that the new 
vocational school building, being constructed 
at a cost of $3,000,000, should be equipped 
with wood sash and window frames. Regard- 
less of the fact that numerous St. Louis build- 
ing owners have found it expedient to replace 
steel sash with wood sash, local school au- 
thorities apparently favor steel sash. The 
school board building officials have set up de- 
mands not easily met by the ordinary type 
of wood construction. Members of the local 
Millmen’s Association have designed and are 
constructing sample frames and sash that it is 
believed will meet the architect’s specifications. 


about Blaney Park. Mr. Earle has expressed 
the hope that Blaney will become a sort of 


gathering place for those who are particularly 


interested in reforestation and all of the other 


phases of conservation. 


Building and Loan Institute Elects 


Satt Lake City, Utan, Aug. 27.—Educa- 
tional policies of the building and loan asso- 
ciations of the United States were laid down 
in’ the seventh annual convention of the Amer- 
ican Savings, Building & Lo&n Institute, open- 
ing this morning at the Hotel Utah, in Salt 
Lake City. : 

Representatives from every State in the 
Union planned ways and means of extending 
information about the business to every build- 
ing and loan employe through local chapters 
all over the country. Nine different study 
courses in building and loan are offered to the 
two thousand members of the institute, and 


organization was perfected to extend this work 


still further. 


“Building and loan associations are the great 
democratic institutions for savings and home 
building,” said George E. McKinnis, of Shaw- 
“By ex- 
tending our own knowledge of the business we 
will extend these benefits still further through- 


nee, Okla., president of the institute. 


out the country to all people.” 


President McKinnis presided at the morning 
session. The afternoon session will be devoted 


to a short course on the appraisal of real 
estate. 

New officers elected for the coming year are: 
George L. Bliss, president Franklin Society for 
Savings, New York; Philip Lieber, first vice 
president Shreveport Mutual Building > Asso- 
ciation, Shreveport, La.; A. J. Lockwood, sec- 
ond vice president Pacific States Savings & 
Loan Co., Glendale, Calif. Dr. Horace F. 
Clark, Kansas City, Mo., is educational director 
of the national work. 


To Rebuild ond Operate Mill 


MareENIsco, Micu., Aug. 26.—Preparations 
for a quarter of a century of logging operations 
are being made by the William Bonifas Lum- 
ber Co. here. The work will start about Jan. 
1. Repairs are being made on thé sawmill 
here, which was once operated by the Char- 
coal Iron Co. of America. The mill will be 
practically rebuilt, and will have two band 
saws when completed. The timber for this 
mill will be logged in Gogebic County. Lum- 
bermen estimate that there is enough timber 
in the region to keep the mill running twenty- 
five years. 


Merge General Electric Groups 


ScHENECTADY, N. Y., Aug. 26.—Effective 
Oct. 1, the fourteen wholesale distributing cor- 
porations owned by the General Electric Co. 
will be consolidated into the General Electric 
Supply Corporation (of Delaware). For 
many years these companies have distributed 
General Electric products, and the plan in- 
i The con- 
solidated corporation will be in a much better 
position to offer nation-wide service, because 
of its ability to give service from any one of 
seventy-six houses which now may interchange 
stocks, thus assuring speedier and more eco- 
nomical operation. 

Under the tentative organization plans Gerard 
Swope will be chairman of the board of di- 
rectors of the new corporation, and C. E. Pat- 
terson will be president and a director. J. L. 
Buchanan will be a director and executive vice 
president. J. G. Johannesen and D. E. Harris, 
directors, will be vice presidents of the eastern 
and western regions, respectively. Other di- 
rectors will be: N. R. Birge, A. D. Cameron, 
H. C. Houck, J. E. Kewley, G. C. Osborn, T. 
K. Quinn, E. O. Shreve, and C. E. Wilson. 
L. R. Link will be secretary-treasurer, and 
L. M. Nichols will be comptroller. 


Will Specialize on Dimension 


CINCINNATI, Onto, Aug. 27.—A large elec- 
trically driven dimension core plant has been 
placed in operation at Oneida, Tenn., by the 
Tennessee Lumber & Coal Co., with headquar- 
ters in Cincinnati. Shipments of glued-up 
stock are already being made from this plant, 
and the company expects soon to sell the 
major part of its cut as dimension lumber, 
instead of in- the rough. Furniture dimension 
stock is being manufactured. A battery of 
Sturtevant plate-type kilns, with reversible 
air draft, has been installed. There are ten 
kilns, consisting of twenty rooms. 


Knot Golfers Enioy Game 


New York, Aug. 27.—Another successful 
session of the Knot Golfers was held last Tues- 
day, on the grounds of the Old Country Club, 
with a big turnout of lumbermen, and close 
competition for the prizes. Attendance at the 
Knotters tournaments this season has far sur- 
passed that in any previous year. 

The sweepstakes winners of last Tuesday 
were W. B. Eaton, W. R. Pettit and Sidney 
Weiner. E. D. Morrison annexed the Kickers 
prize. The Class A winners were C. D. Mc- 
Coy and A. R. Carr; Class B, R. E. McKee, 
J. Bossert and W. R. Pettit; Class C, W. B. 
Eaton and Sidney Weiner. Dave Seamen’s 
80 was the low gross score. 
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Among the West Coast Mills 


Will Handle Sales at Mill 

PINEDALE, CALIF., Aug. 24.—The Sugar Pine 
Lumber Co., of this city, has made an announce- 
ment to the effect that Sept. 1 it will discon- 
tinue its New York and Chicago offices. The 
sales of both the Yosemite Lumber Co: and 
the Sugar Pine Lumber Co. will in the future 
be handled direct from the Pinedale offices. 
The sales will be in charge of H. P. Jamison, 
general sales manager of the company. 

Harold J. Ford, who has been in the com- 
pany’s Chicago office for the last eighteen 
months, will return to Pinedale, and he and 
George Gunning will be Mr. Jamison’s assist- 
ants in the sales department. 

The Sugar Pine Lumber Co. owns and oper- 
ates one of the finest sawmill plants, and one 
of the largest, in California. The company is 
one of the principal owners of sugar pine tim- 
ber, and last year acquired much additional 
timber and the sawmill of the Yosemite Lum- 
ber Co., thus increasing its facilities and mak- 
ing it even more of a factor in the California 
pine trade than it has been in the past. 


(SAAR 


To Lecture on Termite Problem 

Berkeley, Catir., Aug. 24.—The Termite 
Investigations Committee of California, organ- 
ized and financed by some twelve commercial 
and transportation companies throughout the 
State in co-operation with the University of 
California, has invited two of the world’s 
greatest authorities on the destructive termite 
pest to visit the Pacific coast in September, for 
a two weeks’ conference and a series of public 
lectures. 

Announcement of this arrangement was made 
today by A. A. Brown, consulting engineer 
and chairman of the committee, through Prof. 
S. F. Light, of the university. The two spe- 
cialists asked to come to California are Dr. T. 
E. Snyder, senior entomologist in the United 
States bureau of entomology, Washington, D. 
C., and Dr. Alfred Emerson, associate profes- 
sor of the University of Chicago. 

The first lectures will be given at Berkeley, 
beginning on Sept. 3 in Wheeler Auditorium. 
He will explain the use of wood by termites 
for food. His lecture will be illustrated by 
motion pictures, some of them the first ever 
taken in a life science laboratory at the uni- 
versity, and the first to show the. microscopic 
protozoa which digest wood within termites. 
The second lecture will be given Sept. 4 by 
Prof. Emerson on “The Social Life of Ter- 
mites.” The third, by Dr. Snyder, will be given 
Sept. 5 on “Proper Construction Insurance 
Against Termite Damage.” 

Following the lectures, and a conference at 
3erkeley, the scientists will go to Los Angeles, 


where additional conferences and lectures will 
be arranged. 

The object of the $75,000 campaign now be- 
ing started is to diminish the damage done by 
termites to wood used on the Pacific coast. 


To Develop Millwork Field 

Los ANGELES, CALIF., Aug. 24.—H. T. 
Didesch, managing director Millwork Institute 
of California, announces the employment on 
August 5 of Lester G. Sterett as manager of 
the Institute’s new service bureau. The crea- 
tion of the service bureau is a result of the 
conference of the Institute at Los Angeles on 
July 25 and 26, at which time it was decided 
to inaugurate a State-wide campaign to further 
the use of millwork. 

The plan, as decided 
upon, calls for the es- 
tablishment of a serv- 
ice bureau within the 
Institute which — will 
contact architects, con- 
tractors and owners in 
the interests of mill- 





LESTER G. STERPTT, 
Los Angeles, Calif.; 
Joins Millwork Insti- 
tute Staff as Manager 
of Service Bureau. 





work. The bureau will 
accumulate the neces- 
sary information and 
data and will place two 
contact men in the field 
who will devote their 
efforts primarily to 
working with  archi- 
tects. One such man will operate in the north- 
ern territory, with San Francisco as headquar- 
ters, and the other in the southern territory, 
with Los Angeles as headquarters. The service 
bureau also will publish and issue creative sales 
literature to be used with prospective owners, 
and will pay a great deal of attention to giving 
technical information and assistance to archi- 
tects as regards specifications and details. 

Mr. Sterett has had a well-rounded experi- 
ence in the millwork and lumber industries and 
has also had valuable experience in the adver- 
tising field. He is thirty-four years of age 
and is a graduate of the University of Mon- 
tana, College of Law. Mr. Sterett did not 
practice law, but early in 1917 enlisted in the 
Air Service. He served two years with the 
A. E. F. in France and Italy and when the 
war terminated was just completing his train- 
ing as a pilot at Issoudun, France. He was dis- 








charged in May, 1919, as a member of the 
First Army Observation Group, which organ- 
ization did splendid service in connection with 
the St. Mihiel and Argonne drives. After his 
discharge in 1919 Mr. Sterett came to Cali- 
fornia and has been continuously in the mill- 
work and lumber industry since that time, 
Until joining the Institute staff he was chief as- 
sistant to A. J. Todhunter, manager of the 
ee, department of the Hammond Lumber 

oO. 

For the next two months Mr. Sterett’s duties 
will consist primarily of making a survey of 
the State for the purpose of selling the pro- 
gram to the membership and working out com- 
plete details for a constructive and creative 
campaign designed to assist all elements con- 
cerned. 


Will Operate St. Maries Mill 


SPOKANE, *WasH., Aug. 24.—Announcement 
has been made that the trustees of the St. 
Maries Lumber Co., St. Maries, Idaho, reached 
an agreement for the present operation and 
purchase of that plant by F. W. Mueller, man- 
ager, and John C. Palmer, sales manager. The 
business is to be conducted under the name of 
St. Maries White Pine Co. This is a former 
Fred Herrick property. 

The arrangement as reported is that Messrs. 
Mueller and Palmer will have charge of this 
operation, under the general direction of the 
St. Maries Lumber. Co. They are given the 
right to purchase the property under certain 
conditions, the purchase price being approxi- 
mately $350,000. This mill is a 2-band plant, 
with a capacity of 85,000 feet in eight hours. 
The company has a stand of 35,000,000 feet 
of timber, and there is on hand at the plant 
now approximately 16,000,000 feet of lumber. 


Saeaeeaeaaeaeaaas 


Congressmen Visit Tacoma Plants 


Tacoma, WasH., Aug. 24.—Interest in Ta- 
coma’s industries, and particularly in the utiliza- 
tion of lumber waste formerly destroyed, was 
shown Wednesday by a party of visiting con- 
gressmen, members of the agricultural division 
of the committee on appropriations, who spent 
the day in Tacoma. 

The party inspected the new hemlock mill of 
the St. Paul & Tacoma Lumber Co., the Union 
Bag & Paper Power Corporation plant, and the 
logging camps near Kapowsin, operated by the 
St. Paul company. They left for Mount 
Tacoma late in the day, and will go from 
there to Longview. 

The visitors were Representatives L. J. Dick- 
inson, Iowa, chairman of the committee; John 
W. Summers, Washington; John N. Sandlin, 
Louisiana, and J. P. Buchanan, Texas. : They 
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A shipment of piling leaving the plant of Capilano Timber Co., North Vancouver, B. C., 
water, N. J. These piles are 120 feet long, and three flat cars are required for their transportation. 

















for the Ford Motor Co.’s big new plant at Edge- 


The Capilano Timber Co. secured a 


nice share of an order for 7,000 pieces of piling placed on the West Coast by the Ford Motor Co. and takes a pardonable _ in its 


ability to furnish such splendid piling as that shown in the photograph : ° 
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were accompanied by Maj. R. Y. Stuart, chief 
forester for the Federal Government. 

The congressmen were entertained by Maj. 
Everett G. Griggs, president St. Paul & Ta- 
coma Lumber Co., J. Fenby, supervisor 
Rainier national forest, C. M, Granger, district 
forester at Portland, E. T. Allen, manager of 
the Western Forestry & Conservation Associa- 
tion, C. S. Chapman, chief forester for the 
Weyerhaeuser Timber Co., and Col. W. B. 
Greeley, manager West Coast Lumbermen’s As- 
sociation. 


Yard Burned But Mill Saved 


SpoKANE, WAsH., Aug. 24.—Twelve million 
feet of lumber, seventeen residences, one 
apartment house, a hospital, 6,000 feet of 
fire hose, and $100,000 worth of property be- 
longing to telephone, railroad and power com- 
panies went up in flames here Friday night 
when the McGoldrick Lumber Co.’s yards fur- 
nished Spokane with one of the most spectac- 
ular fire scenes of its history. The total es- 
timated loss is $500,000. The McGoldrick con- 
cern is completely covered by insurance, and 
since the main plant valued at $1,000,000 was 
not damaged by the fire in the yards, the 
company expects to experience little interfer- 
ence with regular business. 


Claims Kiln Patent Infringed 


PortLAND, OreE., Aug. 24.—On Aug. 16 the 
Moore Dry Kiln Co. filed a suit against the 
General Dry Kiln Co. in the United States 
district court of Oregon, at Portland, in which 
the Moore company claims that the General 
Dry Kiln Co. has infringed its U. S. Patent 
No. 1680013, covering Moore’s_ reversible 
cross-circulation internal-fan kiln. 


Completes Electification of Plant 


SpoKANE, WasH., Aug. 24.—Completion of 
the electrification of the planing mill of the 
McGoldrick Lumber Co., at this place, recently 
was announced by M. T. McGoldrick, assistant 
manager. One-half of this plant was electrified 
some time ago, since. which time steam and 
electricity were used jointly. Now the entire 
plant is electrified. In 
around Spokane, sawdust and shavings for- 
merly used for the generation of steam now 
are being sold for fuel. 


S@aaeanaaaaaant 


Salt Lake Club Enjoys Outing 


Satt Lake City, Utran, Aug. 24.—The an- 
nual outing of the Salt Lake Lumbermen’s 
Club was held today at Saltair, on Great Salt 
Lake, twenty miles from Salt Lake City. The 
members indulged in all of the fun afforded by 
the famous resort—bathing in water so salt the 
human body floats easily, picnicking, conces- 
sions, dancing, and the like. The lumbermen 
were accompanied by their families and the 
following well known Salt Lake lumbermen 
were in charge: T. C. Stayner, of Stayner & 
Daly; F. E. Losee, McConaughy-Losee, and 
H. W. Culbertson, Earl V. Smith Co. 


Spokane Lumber Industry Surveyed 

SPOKANE, WasuH., Aug. 26.—C. M. Crego, 
chairman of the survey committee of the in- 
dustrial bureau of the Spokane Chamber of 
Commerce, has published the results of the 
first lumber survey ever conducted here. Most 
Significant to many is the item showing that 
practically 24.5 percent of the lumber handled 
by Spokane firms in 1928 was lost through 
waste. Several months were required to finish 
the survey, which’ included information from 
three match plays, two planing mills, four 
box factories, ome paper mill, six sash and 
door plants, ten cabinet and fixture shops, 
nineteen retail yards and three lumber mills. 

Spokane’s lumber industry has a payroll of 
$3,872,984, with 3,161 persons employed. Dyr- 
ing 1928 there was handled 449,450,280 board 
feet of lumber valued at $12,897,986. Four- 


some plants in and. 


fifths of the lumber used is Pondosa pine and 
white pine. .Other kinds used are spruce, 
larch, fir, cottonwood, cedar and small amounts 
of hardwoods. Thirty-four States bought 
Spokane lumber products, requiring 4,890 rail- 
road cars to ship. One-eighth of the total was 
made into boxes in four box factories. Six 
percent of the total was used for paper. 


Veteran Makes First Air Flight 


PorTLAND, OreE., Aug. 24.—Robert A. Long, 
head of the Long-Bell interests, took his first 
flight among the clouds this week, when he 
came here from Longview, as fellow traveler 
of Harry H. Culver, of Los Angeles, presi- 
dent of the National Association of Real Es- 
tate Boards. Mr. Culver prevailed upon this 
progressive lumberman and community builder 
to “take the ride,” after having been shown 
the company’s huge and modern lumber man- 
ufacturing plant. 


To List Yards That Carry Timber 


XentA, Oul0, Aug. 26.—In order to secure 
definite information as to retail lumber dealers 
in Ohio who carry in stock, and are in posi- 
tion to supply on short notice, structural tim- 
bers, Secretary Torrence, of the Ohio Associa- 
tion of Retail Lumber Dealers, has sent out 
a bulletin to all the members of that associa- 
tion in which he says: 

Your association, in conjunction with public 
officials and industrial buyers, has been mak- 
ing an effort to find out why retail sources of 
supply are not depended upon more by lumber 
consumers, in the hope of possibly recovering 
some of this volume for the retailer. 


Mr. Torrence says that the Ohio department 
of highways has attempted at different times 
to purchase its bridge timber requirements from 
local dealers, and has experienced difficulty in 
finding stocks. 


Mountain Theater Is Memorial 


San Deco, Cauir., Aug. 24.—A _ notable 
event occurred here recently when Frederick 
M. White, acting for Cyrus C. Yawkey, of 
the Yawkey-Bissell lumber interests in Wis- 
consin, and .as trustee for the late Mary Yaw- 
key White, presented to the officials of San 
Diego County a deed to,the beautiful nature 
theater located on the summit of Mount Helix. 
The presentation ceremony was brief, and in 
, accordance with the 
wishes of Mrs. White, 
who passed away last 
year, was _ entirely 
lacking in dramatic 








touches. With a brief 
statement, Mr. White 
handed to Chairman 





CYRUS C. YAWKEY, 
Wausau, Wis.; 
Co-Donor of Theater 





Good, of the board of 
supervisors, a deed to 
the property. At the 
same time he gave the 
chairman bonds and 
other gilt edge securi- 
ties valued at $30,000, 
to be deposited as a 
fund, the interest on which would provide for 
the upkeep of this splendid gift, and in addi- 
tion a check for $650 for an emergency fund. 
In presenting this gift to Chairman Good for 
the county, Mr. White said: 


Acting for Mr. Cyrus Carpenter Yawkey, of 
Wausau, Wis., individually and as trustee for 
funds left to him by Mrs. White, I take pleas- 
ure in presenting to you today an agreement 
with Mr. Yawkey that will pass to San Diego 
County the beautiful Mt. Helix nature theater. 
{ am also handing you with this gift govern- 
ment and municipal bonds to the amount of 
$30,000 to provide for the perpetual care of 
the Mt. Helix nature theater. The interest 
from these bonds is amply sufficient to pro- 
vide for the proper maintenancee of this 
property, so that in giving it to the county of 
San *Diego, the county will be under no ex- 
pense whatever in its acceptance. 

As you no doubt know, the Mt. Helix nature 
theater was built by Mary Yawkey White and 
Gyrus Carpenter Yawkey as a memorial to 
their mother. It was built in such way that 
the publie could enjoy its use. Primarily it 
was built so that the people of San Diego 
County-would have a permanent place to hold 
their Waster Sunrise services, and in these 
spapers°I am handing to you there is a, pro- 
Vision that Easter Sunrise services should be 
held forever in the Mount Helix nature the- 
ater. 

. You will also find with these papers a cash- 
ies check.for $650 for an emergency fund. 
There will be;no income from the $30,000 of 


bonds until Jan. 1 next. The draft for $650 
will provide an income sufficient for any ex- 
penses to Jan. 1, 1930. All claims of any kind 
against the Mount Helix property to Aug. 1, 
1929, have been settled in full by Mr. Yawkey. 

I trust you will accept this gift for San 
Diego County. I know the people will be in- 
spired by its use. 


Chairman Good responded briefly and ex- 
pressed, on behalf of the people of the county, 
appreciation for the gift and particularly for 
the spirit behind it. He pledged official sup- 


port in the care and upkeep of the great memo- 
rial. 


Commenting on the gift and on the presen- 
tation, the San Diego Union, in a recent issue, 
said: 


Few tributes to the memory of the departed, 
erected in marble, granite or bronze, can com- 
pare in eternal fitness with the memorial to 
Mary Carpenter Yawkey. “Conceived in tender 
affection for their mother and kindly regard 
for mankind,” the nature theater came into 
being, the daughter and son realizing to the 
fullest the abiding love of Mrs. Yawkey for 
the mountain summit now the site of the the- 
ater. During the latter years of her life Mrs. 
Yawkey loved to ascend to the summit of 
Mount Helix and to gaze out from that lofty 
elevation on the panorama of homes within 
her view. “This spot, loved by the mother, 
has been interpreted faithfully by her chil- 
dren into a place for the use and joy of man- 
kind,” a poet has written. 

“The Mount Helix nature theater stands, 
first of all, as an expression of love through 
a dream realized by the owners in the form 
of a memorial to their mother,’ it has been 
written by another. Designed first as a fit 
setting for the Easter Sunrise service, the 
wisdom of its builders is shown in a condi- 
tion imposed on its gift. The nature theater 
may be used for any purpose which may tend 
to uplift humanity—drama, music and pa- 
geant may occupy the stage but no political, 
factional nor secular battle may be waged in 
the arena which stands so close to the infinite. 

The Easter Sunrise service must be held 
annually, the conditions of the gift stipulate, 
and the beautiful custom of worshipping on 
the summit of the mount on Easter morn 
must endure. 

The bronze plate, imbedded in a huge boul- 
der native to the mountain top, tells the story. 
It reads: 

MounT HELIx 
NATURE THEATER 
FOR THE INSPIRATION AND USE 
- OF THE PEOPLE 


LOVINGLY DEDICATED 
TO THE MBMORY OF THEIR MOTHER 
MAR¥ CARPENTER YAWKEY 
WHO LOVED THIS MOUNTAIN 
SUMMIT AND THE INSPIRING 
VIEW 
—BY-—— 
Cyrus CARPENTER YAWKEY 
AND 
MARY YAWKEY WHITE 
EASTER 1925 
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A Display Room That Really Displays 


W. R. Comfort Sons, Palatine, Ill., an Old Firm in a New Office, 
Keeps Samples of Products in Plain View 


PALATINE, Itt. Aug. 26—‘“Before we 
started to build, I went around to other new 
lumber offices in this part of the country, to 
see what they were like, and how the display 
rooms were arranged. I saw some nice ones, 
but I had this against most of them—they had 
their display rooms separate from the office 


step into a long, narrow lobby which divides 
the office into two parts, with the business 
office on the right, or north, side and the dis- 
plays on the south side. It is all in one large 
room, with the partitions of counter height 
only. In fact, the partition at the right is a 
counter, for the use of customers. The 

counter used by the 











drivers is short, and at 
right-angles to the first, 
as shown in the accom- 
panying sketch. All 
this could be seen by 
the reporter from the 
vantage point just in- 
side the front door. At 
the other end of the 
lobby is the entrance to 
the private office; over 
this door may be seen 
an artistically written 
and framed sign which 
advises and urges the 
onlooker to “Build 








Exterior of new office of W. R. Comfort Sons, Palatine, IIl. 


proper. In some of them the customer even 
had to go upstairs to see the display. We 
wanted it here so that-every time a customer 
came in to buy something, or to pay a bilk 
he couldn’t help seeing the display. That’s 
why this place is arranged as it is.” 

It was C. E. Comfort, senior partner of 
W. R. Comfort Sons, of Palatine, who was 
talking to a representative of the AMERICAN 
LUMBERMAN. It was Saturday evening, Aug. 
24, and the merchant was standing just inside 
the door of the fine new office building, greet- 
ing the townspeople and country people who 
came in a seemingly endless line ta admire, 
congratulate, accept useful souvenirs, and 
otherwise help the company celebrate the offi- 
cial opening of its new headquarters. In the 
few hours the office was open that evening, 
well over a thousand people inspected the new 
addition to the town’s list of modern, beauti- 
ful buildings, and the following day many 
hundreds more came from the town and sur- 
rounding country to pay their respects, many 
of them dropping in on their way to or from 
church, 

As the man from this lumber newspaper 
watched and listened, he could not help noting 
the satisfaction and pride with which the 
town’s inhabitants viewed the office. Neither 
could he help hearing, now and then, some of 
these same inhabitants tell one another, “They 
deserve it.” It was not hard to discover that 
there is a feeling of personal friendship toward 
the firm which extends to practically the en- 
tire town. One reason, it developed, is that 
the company is an integral part of Palatine, 
and has been since it was started by the late 
W. R. Comfort, in 1874. So the Palatinians 
were anxious to inspect the new office. 

It is located on Brockway Street, the town’s 
main thoroughfare, across that street from 
the station of the Chicago & Northwestern 
Railroad. Of the bungalow type, it is attrac- 
tive in appearance with its brick front, stucco 
sides, and shingle roof. Attractive to the cus- 
tomer, also, is the ample parking space on the 
company’s own property, where vehicles of all 
kinds may be accommodated. The writer 
spent little time, however, looking at the ex- 
terior, for the crowd was storming the door- 
way, revealing the reason why the farsighted 
Comfort brothers built it of large stones. 

The door swung wide, and we entered, to 


With Comfort.” This 
cryptic message is vis- 
ible from practically 
all parts of the office, 
and is especially noticeable to’ the customer 
as he enters the front door. Re-emphasizing 
the “comfort” factor is a little waiting-room, 
with benches conveniently placed in a man- 
ner that a woman would call “cute” and a 
man would term “inviting.” Either one would 
be glad to use the place if a wait were nec- 
essary and while waiting he or she would 
have an opportunity to see and admire the 








Left—C. E. Comfort; right—W. R. Comfort, jr. 


ultimate in clothes-closet doors with its tall 
and faultless mirror. There is no reasonable 
doubt that the closet was placed in that cor- 
ner for just such a purpose. 

But a tour of inspection was in order, so 
the writer sought a likely-looking guide. Mrs. 
Hattie Comfort Cropper, who is a sister of 
the partners in the firm and who serves as 
the company’s efficient bookkeeper, was one 
of the several employees conducting “sight- 
seeing trips,” so we 
passed through a pretty 
little pergola where a 
sign proclaimed a wel- 
come and joined the 
group of men and 
women with her, hop- 
ing to see what sort of 
lumber salesperson a 
woman would be. She 
showed that she will 
be valuable indeed on 
the sales forces of this 
new office, which was 
planned with a “weath- 
er eye” for the femi- 
nine vote. It was hard 
to associate her with 
ledger and journal 
while hearing her 
explain the use in the 


of Customers 


home of the numerous items on display, 


She knows what the home-maker wants, 
for she has the thousewife’s point of 
view as well as that of the dealer. 


She first led the way past a group of vari- 
ous types of built-in mail boxes, and showed 
that W. R. Comfort Sons keep abreast of 
the times, or perhaps a little ahead, when she 
explained, “You know, we're going to have 
mail delivery here in Palatine soon now, so 
we all want to be ready for it.” Next was 
the unusual window display. This is on an 
inclined board, and consists of a representa- 
tion in miniature of the various products 
which are sold by the company. There were 
tiny trucks loaded with lumber, and others 
with coal, and samples of varied other products, 
In the acute angle which is formed by the side- 
walls and front of the office (caused by the lo- 
cation of the yard alongside the railroad track), 
just beyond the display window, was a china 
cabinet to which Mrs. Cropper directed atten- 
tion, mentioning the value of such a device for 
utilizing the space in corners. 

The most noticeable feature along the south 
wall is the fireplace, over which hangs a large 
oil painting of the late founder of the com- 
pany. It is the work of A. S. Olms, a life- 
long friend, and shows Mr. Comfort as he 
was in the prime of life, when he was active 
in the civic and social life of his community 
as well as in the lumber business. A bronze 
tablet serves to identify the picture. Over 
the fireplace and painting is a _ roof-like 
canopy, which displays in attractive manner 
shingles stained various colors. On each side 
of the fireplace is a large panel, one of which 
shows samples of molding kept in stock, while 
the other bears similar samples of siding, 
ceiling and flooring stock. 

At various places in the display room are 
hung doors, to show the actual appearance of 
each type and finish. There are sixteen of 
them in all, some in use in the building, and 
some for display purposes only. In addition, 
there are two combination doors, behind which 
are displays of brick and other similar ma- 
terial. Eight of these doors are hung on one 
post. This post was made up by using a 
2x16”, a 2x12”, a 2x8”, and a 2x4” inch with 
the widest one at the rear and the others, in 
the order named, fastened on the front in such 
a way as to produce a “stair-step” effect on 
each side. By this arrangement it is possible 
to hang a door on either side of each of these 
four pieces, and still allow any of the eight 
doors to swing freely on its hinges. A few 
feet from this door display is a similar post 
which supported sixteen panels of roofing. 

Near the rear of the display room is a com- 








View from front door. Pergola entrance to display is at left. Business 
department behind counter and archway 
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Breakfast nook, built-in cabinet in background 


pletely equipped breakfast nook, which of 
course elicited the usual number of feminine 
exclamations of delight. It was explained 
that this is quickly removable to allow of easy 
cleaning. Beyond this alcove, at the rear wall, 
are examples of the two styles of built-in cab- 
inets which the company keeps in stock. They 
are located, one on either side of the rear win- 
dow, and each is in a corner, showing how 
this style of cabinet may be made to conform 
to the space available. The wall opposite the 
breakfast alcove has two built-in features; one 
is an ironing board and the other is a broom 
closet. Then, nearby, is indication that the 
company thinks of those customers who have 
an old house which would not be adapted to a 
built-in ironing board, for hung on the wall, 
or nailed to it, is a model of the “built-out” 
ironing board. This appeared quite as popu- 
lar as, the built-in va- 
riety. 

During the trip 
about the display room 
Mrs. Cropper called at- 
tention to the floors. 
These, too, are true to 
display purposes. One 
section was parquet 
flooring, and next to it 
a patch of quartered 
oak. Next there was 
a 6-foot stretch of 
“Celi-"ized flooring. In the kitchen depart- 
ment, where were the breakfast nook and the 
cabinets, maple flooring was used. All the 
rest of the flooring, throughout the office, was 
plain-sawed oak. 

Other display features, in the remainder of 
the office, included a disappearing stairway, 
which every prospective customer seemed to 
want to see in his or her own attic, and the 
lavatory, which showed how tile-board and 
other such products harmonize with wood 
trim and bathroom fixtures. Here, as in other 
parts of the office, doors and trim bore little 
labels which showed just how the finish had 
been obtained. This information was supplied 
by the painter. Two styles of built-in medi- 
cine cabinets, both of wood, were on dispiay, 
one in the lavatory and the other in the rear 
lobby. The latter, with its movable wings 
giving a dressing-table effect, proved espe- 
cially popular. Another feature, which is dis- 
played wherever there is a window and which 
attracted its own share of attention, is the 
use of wooden window shades. Their two 
tones of natural and green give a pleasing 
appearance. 

The guide halted in front of the door to 
the private office and remarked, “You know, 
in the old office there was no privacy, and if 
one of thé men wanted to figure on a house, 
with a customer, he had to go out in the yard 








FRED KUHLMAN 


to do it.” The private office is furnished in 
simple elegance, and well maintains the dig- 
nity which such a room should have. 

There are many conveniences, in a business 
way, in this office, as well as attractive dis- 
plays. One of them is located just inside the 
rear door, and looks to be a 3-gang electric 
light switch. But only one of the toggle arms 
is for lights; the other two are call signals. 
One of these rings a bell which can be heard 
in the farthest corner of the yard—one ring 
explains that William Gaare, assistant yard 
foreman, is wanted in the office; two rings call 
Fred Kuhlman, yard foreman, into the office; 
and three rings proclaims to the entire yard 
force that a customer is being sent out and 
that someone should be ready to attend to his 
needs. The third switch lights a red light 
back in the yard, at a place where it can be 
seen easily, and is in the nature of an emer- 
gency call. In case such should be necessary 
—for instance in case some suspicious char- 
acter should enter at some time when Mrs. 
Cropper was alone in the office—this light may 
be turned on, and the call-bell left ringing, 
which is a combined signal for a yard man 
or two to drift casually in at the back door, 
unoffensive if they’re 

not needed but quite 
handy and comforting 
if they are needed. 

Near the switch plate 
is a foot-square panel 
in the wall, which on 
closer inspection proves 
to be a variant of the 
familiar parcel chute. 
This has a door on the 
inside and another on 
the outside. The latter 
can not be opened if 
the inner door is shut. 
Through this hole in 
the wall a clerk in the 
office can hand _ the 
driver, outside, two 
sheets of the triplicate 
bill. 

Close at hand are 
the scales, which are 
in front of a window 
so the large dial is 
easily visible to the 
driver outside. In this 
way he can see for 
himself when his load 
is of the right weight. 
A compensating bar on the scale-beam auto- 
matically allows for the weight of the truck. 
A button on the floor is pressed with the 
foot to operate a buzzer outside and thus tell 
the driver that his load is properly recorded. 

All this was explained to the visitors in 
passing, and they were given souvenirs to help 
them remember the occasion, as they walked 
slowly the length of the counter and had op- 
portunity to see more displays of feed and 
coal, in little bins under a glass cover, at 
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the corner of the counter. The two brothers 
and their helpers gave away 800 sewing sets 
to the ladies, 500 cigars to the men, 1,000 
whetstones, 300 yardsticks, and to the children 
500 balloons and 500 caps. The supply of the 
latter two articles gave out Sunday, and there- 
after candy was used for the younger gener- 
ation. It was estimated that there was an 
attendance of well over 2,000, which in a 
town of 2,500 was considered rather good. 
There were indications, too, that the cele- 
bration served its purpose. One man paused 
long enough to congratulate the elder Mr. 
Comfort and tell him that it is a lot easier 
to know what to buy “when you can see it 
right in front of you, just like it is and would 
be in your own home, instead of in a catalog.” 
“Who supplied the ideas for all this array 
of usefulness?” the roaming ’riter asked Mr. 


Comfort. 
“We did, right here in the office. Although 
the actual construction wasn’t started until 


last April, we have had this place in mind for 
a long time, and we knew just about what 
we wanted. We had a_ good _ contractor, 
Charles Wittenburg, and he knew how to 


make our plans blossom out into this. office 
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This fireplace, with the picture of the company’s founder, and the 
vari-colored shingle roof over all, is the center of the display 


building. There was no blueprint. There was 
a floor plan, but it was changed. We made 
little additions and corrections as we went 
along, and now I don’t know of one thing, 
after using this office a month for our busi- 
ness, that we should have had that we don’t 
have.” 

He then told of what his company has been 
in the past. His father started in business 
with the rather small building, which was re- 
cently torn down, serving as both office and 
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yard. The business has grown 


until now it occupies about three employee. 


A great variety of building ma- 
terials is sold, besides lumber, 
coal and feed. A complete tabu- 
lation of the items for sale occu- 
pies many lines on a typewritten 
sheet which is displayed in one 
of the front windows of the 
office. This makes an excellent 
arrangement, Mr. Comfort said, 
“for we can keep our full -force 
of drivers the year ’round, and 
keep them busy all the time, too. 
In a small town, it’s better than 
handling just lumber alone.” 

C. E. Comfort has been with the 
company for thirty years, and be- 
came his father’s partner in 1908. 
His younger brother, W. R. Com- 
fort, jr., has been with the com- 
pany fourteen years, and became 
a partner in 1924, since when it 
has been known as W. R. Com- 
fort Sons. 

There are eleven steady em- 
ployees in the yard, and three in 
the office. Mr. Kuhlman, yard 
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foreman, is the company’s oldest 
He has been “work- 
acres of ground, with a two- ing with Comfort” for twenty- 
block stretch along the railroad. five years. 
writer on a tour of the yard, 


He conducted the 
platform. 


showing the ground space used, 
the four trucks and three wagons, 
the variety of materials for sale, 
and the working parts of the scale 
By means of a pas- 











Short counter for drivers, near back door. “Parcel chute” 
center. Fuel and feed display bins on counter, in foreground 


sageway from the basement, this 
platform will be furnace heated in 
winter, keeping it always accurate, 
Mr. Wittenburg’s installation of 
this scale, the foreman said, was 
declared by the manufacturers to 
be one of the best they had ever 
seen. Mr. Kuhlman showed the 
large piles of lumber, and stated 
that in Palatine the leading va- 
riety is Douglas fir. 

The reporter then returned to 
the office, just in time to encounter 
some of the large crowds in the 
lobby and to hear one of the 
women say, “You didn’t build this 
office half big enough for an oc- 
casion like this.” Women, as on 
the preceding day, were much in 
evidence. There was comment on 
this, and Mrs. Cropper answered: 

“Oh, yes, we have a large num- 
ber of women customers. Many 
of the men go back and forth to 
the city, and the women do the 
buying for them. They have to.” 
She paused, and then with a little 
smile that was almost triumphant 
added, “And in 1929 they’re al- 
ways consulted anyway.” 
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Helps Boys Know the Trees 


Raeicu, N. C.,° Aug. 26.—“How many of 
you know your neighbors within a mile of 
your home?” was a question propounded by 
R. W. Graeber, extension forester, to a group 
of 4H Club boys and girls attending a recent 
encampment, and in Tesponse practically every 
hand was raised. This question applied to 
their human neighbors. A second question 
was, How many of you know and can name 
the trees within a mile of your home?” Just 
a few hands were raised in response to this 
question, and these came up rather doubtfully. 
Mr. Graeber then gave the boys and girls a 
splendid talk on knowing the trees, in the 
course of which he said: 

We learn to know our neighbors by sight 
and by name, and in most cases we find out 
the kind of men or women, boys or girls they 
are, and just what service they are rendering 
in the building of the community. Some of 
these are real home builders, and at the same 
time are community builders working for oth- 
ers about them; while others may be wreck- 
ers or destroyers of community life, and be 
worthless to their community. Boys and girls, 
you have a different class of neighbors whom 
you should learn to know. These are the trees 
of your community. We learn to know them 
not as individuals but as groups or families 
such as the oaks, the pines, and the hick- 
ories. These families are then divided into 
smaller groups, as white oaks, red oaks, black 
oaks etc. Each of these groups of trees has 
a definite purpose or use in providing com- 
fort, food, pleasure and profit to man. There 
are no real slackers among the trees. Why 
not learn to know the trees and their uses 
better? 

North Carolina has approximately two hun- 
dred different kinds of trees growing in her 
forests. Within a mile radius of the averag 
farm home in North Carolina, we can find 
specimens of as many as fifty or more of 
these trees growing. With how many of these 
are you acquainted? You would not want to 
know your neighbors as the Jones or Smith 
family, but by their individual names as Mary 
Smith and Frank Jones ete. So we should 
know the pines as shortleaf pine, loblolly pine, 
longleaf pine etc., or the locusts as_ black 
locust and honey locust. 

At these club encampments, groups of boys 
and girls are taken on short hikes about the 
camp site, specimens of each kind of tree are 
collected and put on a line, each specimen 
being tagged and correctly named. The ex- 
tension forester then points out the distin- 
guishing characteristics of each kind of tree, 
both the individual and family characteristics. 
Following this study period, the club mem- 
bers are given an examination, in which they 
are asked to identify forty or more trees. In 


one of the recent encampments the scores were 
much above the average, one girl making the 
unusually high score of 91%. 

Mr. Graeber is deeply interested in this 
work in connection with the 4H clubs, and 
says: 

In my opinion, to know the trees and other 
things of nature about us is an accomplish- 
ment equal to a knowledge of literature, mu- 
sic and art, and of equal cultural value, aside 
from the economic value such knowledge will 


be to the average citizen. 
SAAS 


Lath Snow Fence Satisfactory 


Topeka, Kas., Aug. 27.—So pleased is the 
Kansas Highway Commission with the results 
obtained from the woven wire and lath type of 
snow fencing, which was tried out extensively 
last winter, that orders were placed today for 
1,500,000 feet more of it. The fencigg will be 
distributed along new highways and at points 
on older roads where additional protection is 
needed. The fencing is particularly satisfac- 
tory because it can be used on cultivated fields, 
as it can be rolled up in the spring to permit 
the cultivation of crops, and replaced in the 
fall. 


Sills Prove Southern Pine Endures 


BIRMINGHAM, ALA., Aug. 26—J. H. Eddy, 
of the Kaul Lumber Co., this city, recently has 
called attention to an example of the long life 
of wood as demonstrated in an old sawmill in 
Bibb County, Alabama. The sills in the frame 
of this old mill, which was partly destroyed in 
spring floods this year, have been in service 
fifty-three years, and are still sound and dur- 
able. These sills are of southern pine, and are 
just another indisputable proof of the longevity 
of this popular wood. 


Florida to Hold Forestry Fair 


Lake City, Fia., Aug. 26.—Under the’ direc- 
tion of the State forestry department, the first 
Florida forestry fair will be held in this city 
Nov. 13, 14 and 15. The primary purpose will 
be to increase interest in forestry. There will 
be forestry exhibits by Federal and State for- 
estry departments, lumber organizations, and 
manufacturers of equipment. Nationally known 
speakers will advocate forest protection, and 
there will be practical demonstrations of meth- 
ods. A special trip will be arranged in co-op- 
eration with the United States Forest Service, 
under direction of Lenthal Wyman, to various 
turpentine plants. 


Omaha Navy to War on Fish 


Omana, Nes., Aug. 26.—All the finny deni- 
zens of Lake Lida, Minnesota, are reported to 
be shaking in their scales and turning pale 
around the gills at the news that a well or- 
ganized naval expedition will set sail from 
Omaha on Sept 7, with the avowed purpose 
of not only menacing their peace of mind and 
security, but even of taking some of them into 
captivity, by means of sundry arts and lures 
pertaining to the angler’s craft. 

This naval foray is headed by Admiral Oscar 
Allen, aided and abetted by Captain E. H. 
Hoel, First Mate William H. Head and Second 
Mate W. A. Gordon. Like a Central Ameri- 
can army, there are no privates; but R. B. 
Weller has signed up as cabin boy in charge 
of the bait, dividing his official duties with 
Glen E. Jennings. Not all of these adventurers 
are lumbermen, but the lumber element is in 
sufficient evidence to add weight and éclat to 
the party. 

It is officially announced that as the long, 
low, rakish craft bearing the bold bucaneers 
leaves her pier the “Jolly Roger” will be 
hoisted, and that the official anthem, “Fifteen 
Men on the Dead Man’s Chest, Yo-ho-ho, and 
a Bottle of Rum!” will be sung by the quar- 
tet, composed of Messrs. Weller, Allen, Hoel 
and Gordon. 


Line Yard Growth in Southwest 


Kansas City, Mo., Aug. 28.—In the August 
bulletin sent today to members of the South- 
western Lumbermen’s Association by Secre- 
tary-manager E. E. Woods, attention is di- 
rected to the growth of line or chain yards in 
the four states represented in the association 
membership. This shows an increase of 35 in 
the number of line yards within the last six 
months’ period, 61 percent of all the yards 
in territory covered by the Southwestern Lum- 
bermen’s Association being owned by line yard 
operators. The percentages by States vary 
from 45 to 77 percent. In detail the figures 
are as follows: Arkansas, 110 chain yards, 133 
individual; Missouri, 420 chain, 474 individual ; 
Kansas, 657 chain, 413 individual; Oklahoma, 
684 chain, 197 individual—a total of 3,088 
yards in the four states. The new Southwest- 
ern Lumbermen’s Association roster shows 
220 firms in Southwestern territory operating 
three or more yards. The latest addition to 
the line yard list is C. A. Harpster, director 
of the association from Hiawatha, Kan., who 
has increased his line to four by purchasing 
the yards at Morrill and Hamlin, Kan. 
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Retailer Builds Good Will By Circus Party 
and Contests for Boys and Girls 


KaHOoKA, Mo., Aug. 26—A few weeks ago 
all the billboards and the sides of all unoc- 
cupied buildings in the town of Kahoka blazed 
forth with gaudily colored posters announcing 
that one of the big traveling circuses would 
shortly hold forth in the neighboring city of 
Keokuk. 

The news of the coming of “the world’s 
greatest aggregation of wild animals and dar- 
ing performers” aroused more interest among 
the juvenile popula- 


the kids he could find who, because of strin- 
gency in the family finances, would not other- 
wise have the privilege of seeing the circus, 
loaded them into automobiles and the proces- 
sion headed for the b’x tent, the blazing ban- 
ners and the blaring bands that marked the 
end of the journey. In the front car of the 
procession rode the sponsor of the children’s 
circus party, W. E. Matlick, of the Matlick 
Lumber & Coal Co., followed by other cars 








tion of Kahoka than — — 
the latest report from . 
the reparations con- 
ference at The Hague, 
or even the world- 
girdling flight of the 
Graf Zeppelin, created 
among their elders. 
Around the gaily 
pictured billboards 
groups of children dis- 
cussed their chances 
of viewing the won- 
derful spectacles 
shown thereon. Those 
from well-to-do fam- 
ilies proudly  pro- 
claimed their confi- 
dence that they would 
be among the elect 
when the big day ar- 
rived. But there were 
others from homes 
where the parents 
have sufficient diffi- 


entered into the spirit of the occasion and fur- 
nished reserved seats without charge. A kind- 
hearted lady acted as chaperone for the little 
girls, Mr. Matlick escorted the boys, and 
friends furnished their automobiles ior trans- 
porting the party. 

While the giving of this circus party was 
prompted by the desire to give the children 
a day of pleasure, it proved to be splendid 
advertising stunt for the lumber dealer spon- 

soring it, creating a 








waa) Vast amount of favor- 
able comment, both by 
word of mouth and 
in the newspapers. The 
St. Louis Post-Dis- 
patch printed a photo- 
graph of the party in 
its Sunday  rotogra- 
vure picture supple- 
ment. Even  consid- 
ered solely on_ the 
basis of its advertis- 
ing value, Mr. Mat- 
lick says that this was 
the best deal he ever 
got for $25, which 
amount covered all 
the cost of the affair. 
As an original and ef- 
fective advertising 
stunt, as well as a 
benefaction, this 
would seem to be well 
up toward the head 





culty in making ends 
meet without indulg- 
ing in such extrava- 
gant pleasure as attending the circus, who sadly 
admitted to themselves, if not to their play- 
mates, that their chances for seats under the 
“big top” were slim indeed, unless a good fairy 
should appear on the scene. 

Fortunately for the children there was such 
a “fairy” hovering in the background, in the 
person of a big-hearted retail lumberman who, 
remembering his own boyhood, vowed that no 
kid within the city limits of Kahoka should 
be deprived of the inalienable right of every 
child to see the circus when it comes to town, 
if he could help it, and he felt reasonably sure 
that he could. 

Accordingly, this lumberman hunted up all 





MATLICK LUMBER A COAL COMPANY 


KAHOKA. MO. _ 


Lumber retailer’s “personally conducted” circus party lined up ready for the start 


transporting the 23 juvenile guests of the oc- 
casion, all wearing their happiest smiles. 

Big placards affixed to each car in the motor-~ 
cade announced that it was “Circus Day With 
Matlick’s Kids.” Each child was given a horn, 
and carte blanche to make all the noise he or 
she desired. Thus equipped, the procession 
drove all about town, and also up and down 
the streets of Keokuk, reaching the circus lot 
at noon. There refreshments consisting ot 
sandwiches, ice cream etc. were provided and 
then all were taken into the circus. The ticket 
seller remarked that it was about the largest 
family he had seen. Mr. Matlick bought 
tickets for 23 youngsters and the management 


q 


= 


_ 





of the list. 

But it is nothing 
new for Mr. Matlick 
to “cultivate” the 
young people of his community. He recog- 
nizes that the children of today are the cus- 
tomers of tomorrow, and that it pays to keep 
in touch with the rising generation. To realize 
his success along that line it is only necessary 
to look at bottom photograph on this page, 
showing the result of a bird house building 
contest for boys, and essay contest for girls, 
which Mr. Matlick conducted last February. 
The contest for boys was based on the best 
specimens of bird house construction, while 
that for the girls required them to tell why 
birds are helpful to Kahoka and community. 

There was a large group of contestants in 

(Continued on page 58) 











Boys and girls who participated in bird house building and essay contests conducted by lumber retailer 
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New Building 
Comes to 
Tenant Farms 


A City in Beautiful Situation — Some Satisfactory Agricultural Developments — W here 
W ood Shingles Continue to Hold Their Own 


Lioux Falls, S. D., is one of a number of 
“gateway cities’ that follow a rough line 
down through the Great Valley. Like the 
Old-Testament city, it is beautiful for situa- 
tion; on the Big Sioux River and in that in- 
determinate belt where the prairies merze 
into the plains. There are several “high 
points from which the eye can see to the 
distant horizon over endless stretches of 
alfalfa and corn and pasture land. It is not 
a flaming beauty, such as the deserts or the 
mountains have, but a lush and low-toned 
loveliness of verdant fertility and harvests. 
You notice that even a hard-boiled wan- 
derer like the Realm grows lyrical over it. 
We can understand why the grim old Sioux 
warriors fought so hard to save these lands 
for themselves. 


A “Gateway City” 

The city, which has a population of some 
35,000, is an important distributing point; 
hence the “gateway” name. Its distribution 
area stretches westward to the Black Hills, 
where Denver begins to dispute its rights. 
Half a dozen big farm machinery concerns 
use it as a wholesaling point, as do all sorts 
of other distributers. It has splendid parks 
and golf courses and bathing beaches, fine 
streets and beautiful residences. Neither is 
it so new. The H. W. Ross Lumber Co., for 
instance, last year celebrated the completion 
of fifty years continuous service. Fifty years 
go back almost to the time of General Custer 
and the plains warfare. An Indian is now 
almost as much of a curiosity in Sioux Falls 
as he would be in Cincinnati; but at the 
time of our visit a great Indian council was 
gathering in the Black Hills, at the other 
end of the State. Some 5,000 authentic red 
men were preparing to talk over the prob- 
iems arising from these latter-day contacts 
with the white man. 

Business jogs along in the city. At the 
time of our visit the midsummer pause was 
present in the building field. Houses started 
early in the spring were nearly completed, 
and fall building had not begun. Farmers 
were busy in the fields. Sioux Falls natu- 
rally does not have much direct farm trade. 
but it depends so much upon the farms, at 
least indirectly, that country habits of buy- 
ing have their echoes here. 

Hubert Loonan, president of the Loonan 
Lumber Co., which has a big yard in the 
city and nine branches at outside points, 
stated that prospects were excellent. Crops 
were pretty well assured, with small grain 
being harvested and plenty of moisture in 
the ground to make the corn. 

“One difficulty here, as everywhere in the 
Valley,” he said, “is the fact that no one 
quite knows who owns the land. We've had 
the same troubles here that have happened 
all over the middle West. Some farmers 


bought too much land when the price was 
high, and others have been unable to meet 
costs even on land long owned, due to low 
prices of farm products and the mounting 
cost of living. 

“Several big insurance companies made 
extensive mortgage loans some years ago, 
and while many of these loans are being 
met, others are not. The insurance com- 
panies find themselves extensive land own- 
ers, and they may possibly have to take 
over still more farms. But I notice one 
thing that is encouraging to us. These big 
corporations have the habit of knowing as 
well as anybody what the future has in 
store. It is part of their business to do so, 

















In the Sioux Falls country the wooden houses 
last a long time. This log cabin in northwestern 
Iowa has been standing for seventy-five years 


and they have the resources and contacts 
to find out if anybody can. Well, the en- 
couraging factor is that these companies 
are improving their farms. There was a 
time when big land owners spent as little 
as possible. They’d buy half a dozen posts 
and kid the tenant along from year to year. 
Now they’re building substantial improve- 
ments; not only barns but houses. A good 
many of them are even painting; and when 
a landlord will paint he’s ready to do almost 
anything! This means just one thing to 
me. These well informed men are con- 
vinced that the future of agriculture is 
promising and even assured. 

“So we look for a renewal of country 
business from a source that for several 
years has yielded us little or nothing; and 
of course the encouragement which comes 
from confidence on the part of the big land 
owners will have its effect upon the men 
who own and work single farms. 

“There is another matter, however, about 
which we are not quite so certain. Of course 
in past years we’ve had the competition of 
the catalog houses. It cut into our trade 
somewhat, but we were pretty well able to 
meet it. In fact, so far as direct competi- 


tion with us was concerned, it was never 
so very serious. The big claims of the 
catalogs about their low prices and notable 
service created some worry, for it isn’t 
pleasant to have charges made by inference 
or in any other way that we were taking 
a price advantage of our customers. But 
time and experience discounted a good 
many of these claims, and if we lost busi- 
ness it was nearly always business that we 
couldn’t have gotten except with difficulty 
even if the catalog men had been out of 
the field. 


Chain-Store Competition 


“But they are returning now with their 
chains of stores. We have them here in 
Sioux Falls and all through the Northwest. 
I understand they are covering the whole 
United States. Our chief points of competi- 
tion with them are woven fencing and 
roofing. 

“I don’t know what to think about them. 
I doubt if anyone, including the executives 
of the chains themselves, knows precisely 
what they will do or what policies and lines 
will prove profitable. When they establish 
local stores they give up some of their old 
advantages. Their overhead compares with 
ours. They must pay rent or buy property, 
which amounts to the same thing. They 
must pay taxes and hire clerks. Probably 
they have a few ideas that will be of ad- 
vantage to them; for instance, taking ad- 
vantage of the almost universal ownership 
of cars to put their stores outside the 
crowded retail centers where parking space 
is available. Even this they are not doing 
in every case. Then naturally they have 
the advantage of enormous buying power, 
which in some items must allow them to 
make favorable prices. But it seems to 
me they lean too heavily on this supposed 
fact. Their appeal to the public is based 
almost wholly upon price, and as yet they 
take little advantage of the personal equa- 
tion in merchandising. Their managers are 
promoted to other stores as soon as they 
show ability; and little effort seems to be 
made to cultivate acquaintance or to offer 
an intelligent personal advisory service. I 
am inclined to think that lumbermen, who 
always have made much of acquaintance 
and personal service, will have to do even 
more along these lines. 


Where Grades Do Not Describe Goods 


“We are discovering another line of effort 
which the chains are following, to make 
their prices seem more attractive. They do 
not follow the established methods of de- 
scribing their goods. For instance, I under- 
stand that their lumber is described as 
‘Number One Quality.’ It takes little im- 


agination to guess that this is not likely 
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to correspond exactly with ‘Number One’ 
of the established grading rules of the great 
sawmill associations. And yet it. would be 
hard for a lumberman to make this fact 
clear to customers to whom grades are at 
pest something of a mystery. This com- 
pany has had little competition with them 
in the lumber field; but we do know that 
their woven fence is made of smaller wire 
than ours and weighs much less. Their 
manufactured shingles are thinner. Some- 
times it is possible to point out these things 
to customers in their real meaning, but 
sometimes it is not. 

“So far, on these two items we are fol- 
lowing a policy which is hardly fair to our- 
selves; but in this emergency there seems 
little else to do. We have set our prices, 
on our superior goods, to meet theirs. That 
is our price, and there is no argument about 
it. However, it is a cash price at the yard; 
just as theirs is. If a customer wants 
credit, and of course we have long been 
accustomed to extend credit to good 
risks, we simply state that the price is a 
certain percentage higher.” 


Importance of Interest on Credits 


This department has been told, but has 
not yet; personally verified the statement, 
that oné of the catalog houses is offering 
four months’ credit on purchases on a slid- 
ing scale of charges. For instance, we are 
told that a purchase of $30 can be made on 
credit by the addition of a $4 service charge 
and an initial payment of $6. We under- 
stand that periodic payments are made until 
the remaining $28 is paid. A rough cal- 
culation shows that this is rather high in- 
terest. The actual credit is $28. The in- 
terest charge is $4 for four months. But 
as the outstanding sum is regularly reduced 
by periodic payments, the average outstand- 
ing would be about $14. It might not work 
out at quite that sum, but it would be near 
that figure. But the $4 is interest for four 
months, or at the rate of $12 for a year. 
This rough calculation could be consider- 
ably corrected and yet leave an enormous 
interest charge for the privilege of a short- 
time credit. 

Secretary C. D. Marckres, of the Iowa 
association, mentioned the’ mail-order credit 














W. C. Buchanan, of Sioux Falls, S. D., notes 
that wooden shingles are popular in his city and 
that houses are kept in good repair 


plan to us. He added that the mail-order 
men might yet, without intending to do it, 
do a work of enormous value to retail lum- 
bermen in teaching them the importance of 
exact handling of credits and the systematic 
charging of their customers for the privil- 
ege of time buying. This whole matter of 
open book accounts in the retail lumber field 
has grown up and solidified into custom 
without any very exact analysis of its cost 
to dealers and its value to customers. Many 
a yard would have its margin of solvency 
considerably increased if it could put credits 
on a sound and self sustaining basis. 

W. C. Buchanan, of the lumber company 
that bears his name, took this department 
on a pleasant and interesting drive about 
the city in his big Packard. Mr. Buchanan 
called our attention to the fact that an over- 
whelming majority of the houses in Sioux 
Falls are covered with wood shingles. He 
had no special explanation for the fact ex- 
cept that dealers are confident of the su- 
perior quality of wood shingles in building 
a roof of moderate price and that the peo- 
ple of the city seem to share this confidence. 
There are some manufactured roofs, and I 
believe there are local ‘application com- 
panies that sell the manufactured article.: 
But it is pleasant to see a city of this size 
that sticks to wood shingles. The propor- 
tion seems to hold good among the newest 
houses; so the wood shingle is apparently 
not merely a hang-over from an old-fash- 
ioned era. 

A few weeks ago we heard Will Jasper, 
of the Jasper Lumber Co., Newton, Iowa, 
say with a great deal of emphasis that he 
believed the time was near when retail 
lumbermen would be compelled to use their 
great power of suggestion and influence to 
bring back the wooden shingle to be the 
standard of house construction. There are 
some good manufactured shingles, and there 
are some manufacturers who have pride and 
standards of quality and who follow sound 
policies in dealing with the lumber trade. 
But in his opinion about the only general 
way of assuring both fair wholesaling re- 
lationships and lasting customer sefvice is 
to return to the cedar shingle whose quality 
is known and whose honest service extends 
through the years. A forty-year shingle roof 
is a commonplace achievement; but does 
anyone know any other roof at a corre- 
sponding price that has any such life ex- 
pectancy? 


Houses in Excellent Repair 


Mr. Buchanan also pointed out the fact 
that the houses in Sioux Falls are in ex- 
cellent repair, are well painted and in gen- 
eral are of recent design. The great home- 
building period in the city has been the 
last twenty years. We asked some one of 
the local lumbermen if there was any idea 
of a concerted local movement for moderni- 
zation, and he said the fact that the houses 
in general needed it so little made the pros- 
pect not very promising. Some people are 
making repairs and small changes much of 
the time, and all dealers get a share of this 
trade. But there is little encouragement 
for a joint movement of advertising and 
service in design in a city where so few 
houses are visibly needing the attention of 
the modernizing surgeon. 

It was a hot day, and the bathing beaches 
and the big wading pool were alive with 
little folks and their elders who were re- 
ducing their personal temperatures. The 


city has a couple of municipal golf-eourses, 
and Mr. Buchanan drove out to the priv 
club of which he is a member, A: district 
or State tournament was in progress. Mr. 
Buchanan stated that while he maintains 
his membership and has done so for many 
years, he spends no time at golf. I believe 
he confessed four games in several times 
that many years. 

“Golf is a good game for some people,” 
he said. “It seems to be good fun, and of 











This wooden gateway in Sioux Falls should last 
for centuries, for the wood is petrified 


course it’s fine exercise for people whose 
work is confining. But I never felt able to 
afford the time. My work is an all-day 
affair, and while I have excellent helpers 
there are always matters coming up that 
need the attention of the head of the busi- 
ness. I imagine it doesn’t make a favor- 
able impression when a farmer or other 
hard-working person comes in to see about 
something which the chief has to decide, if 
he’s told that the chief is out playing golf. 
We enjoy the club and make some other 
uses of it, but I’ve rather deliberately re- 
frained from becoming a golf addict.’ , 


An Educational Center 


Sioux Falls is quite an educational cen- 
ter, with three or four colleges and at least 
one preparatory school. It is a cathedral 
town for the Catholic church, and this 
church maintains a grade school and a high 
school. The city is building its new grade 
schools according to new designs. They are 
one-story buildings and-are lighted by sky- 
lights; very attractive and efficient struc- 
tures. 

The city also has that necessary but grim 
structure, a State prison. This prison and 
some other buildings of the city are con- 
structed. of local granite. Some of the old 
cobblestone pavings of Chicago streets 
came from South Dakota quarries. 

Mr. Buchanan’s yard is a spacious affair, 
located near the retail center of the city. 
It is paved throughout with concrete; some- 
thing that is rather necessary in a country 
where rains are likely to be torrential when 
they come and where the soil quickly turns 
to deep mud. Before this department got 
away from Sioux Falls we witnessed a del- 
uge that seemed to us about to float every- 
thing off into the river. But the Dakotans 
bear these rains with equanimity and pleas- 
ure. Sooner or later they are translated 
into bumper crops. 

Some comment about the other Sioux 
Falls yards next week. 
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Retailers’ Idea Exchange 











SPONSORS LANDING FIELD 


Emergency Airport Is Established Through 
Efforts of Lumber Retailer 


Oaktown, Inpv., Aug. 26—The lumber 
dealers usually are at the forefront of all proj- 
ects planned for the advancement of their com- 
munities. This has just been demonstrated 
once more by the es- 
tablishing of Simpson 
Field, an emergency 
landing field, at Oak- 
town. This work was 








W. B. ALLEN, 
Yard Manager Who 
Established Field 





done at the expense 
and under the direction 
of the W. M. Simpson 
Lumber Co., of which 
W. B. Allen is the lo- 
cal manager. 

While visiting this yard some time ago, the 
secretary of this line-yard organization, John 
M. Simpson, remarked to Mr. Allen that if 
he would find him a good field to land in, he 
might begin making his auditing trips in an 
airplane. This gave Mr. Allen an idea, and 
Sunday afternoon, Aug. 18, saw the culmina- 
tion of it, when Simpson Field was informally 
dedicated. At that time Mr. Allen had the 
pleasure of seeing Mr. Simpson descend from 
the air in a trim, low-wing Barling. 

Mr. Allen secured from the owners the use 
of a 50-acre field adjoining Oaktown, and 
took up with the Department of Commerce the 
matter of establishing an emergency field. 
The department responded with all the data 
available, and the field is laid out in accord- 
ance with the suggestions and plans which it 
supplied. 

Simpson Field is located half-way between 
the federal fields at Sullivan and Vincennes, 
and on a direct line with the now established 
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John M. Simpson, secretary W. M. Simpson 
Lumber Co., in front cockpit of low-wing 
Barling; Mr. Cox in rear 


Chicago-to-Atlanta air mail line. It is almost 
level, and is an all way field with runways of 
1,000 and 1,400 feet. The lumber yard sheds 
are painted with big letters giving the town 
name and showing direction for reaching the 
airport. Data is now being prepared by Mr. 
Allen for securing a United States rating for 
the field, and for getting it on the United 
States Airways maps. At the present the field 


is only for emergency use, for day time flying, 
but the Department of Commerce assures the 
operators of the field that if a lease can be 
secured to warrant it, lights will be placed on 
the field to assist night flyers to land with the 
use of their own landing lights and flares. 
Five planes took part in the dedication, and 


nine visiting airmen registered at the field. 
Planes belonging to the Interstate Air Lines 
of Chicago and Evansville hauled passengers. 
Fifty-one persons availed themselves of the 
chance to ride, many of them for the first 
time. There is as yet no hangar or other 
buildings at the field, but it is certain that 
with the vast program of air navigation now 
under way, lumber will soon play its part 
at this field as it is doing now at many other 
airports. 

By _ special 


arrangement thirty-nine post- 

















First plane to land on Simpson Field on dedi- 
cation day; a four-passenger Standard 


cards and four letters, addressed to nineteen 
different States, left the field by air Sunday 
for air mail consignment. 


Retailer Donates Band Stand 


Co_umBus, Miss., Aug. 26.—H. H. McClana- 
han, of the Bell Lumber & Manufacturing Co., 
has donated the lumber for a band stand for 
use of the municipal band, and also will erect 
the structure. Another public spirited citizen, 
T. J. Hogan, has furnished the site for the 
stand, on Main street. The stand will be used 
by the municipal band in giving its regular 
open air concerts. 





HANDLES LUMBER ONLY 


Yard Specializes in Trade of Builders—Lay- 
out Is Planned to Save Labor 


New Orteans, La., Aug. 26.—Good lumber, 
carefully arranged in sheds protecting it from 
the weather and handled with the minimum 
need for labor, is the sole stock in trade of the 
Builders Service Co. (Inc.). 

The yard was established eight years ago and 
has as its president and general manager R. W. 
Markel, with E. C. Trost as vice-president, 
Both men are well experienced in the lumber 
trade. Mr. Markel does a large share of the 
outside work, and Mr. Trost maintains a vig- 
ilant guard over the company’s domain. 

The first impression of the visitor in the 
yard is of spaciousness and orderliness, afforded 
by wide, well kept driveways and methodically 
piled lumber in the sheds. With the exception 
of some rough timbers stored in the rear 
open yard, all lumber held by the company is 
under shelter. 

The visitor’s attention is drawn to the firm- 
ness of the yard driveways and he is told that 
the five trucks used by the company to make 
deliveries never get bogged on the premises. 
The yard is but one short block from Caroll- 
ton avenue, one of the city’s principal thorough- 
fares, and the intervening street is of well 
packed gravel. The driveways in the yard were 
made secure by the use of four carloads of 
gravel, three cars of cinders, and an uncounted 
quantity of brickbats used as the preliminary 
foundation. Suffice to say that no matter how 
hard the rain comes (and New Orleans has a 
record of 14 inches within 24 hours), not the 
slightest difficulty is experienced in yard opera- 
tions because of insecure running for the trucks. 

The yard has three automobile entrances, 
flanked by the lumber storage sheds. The 
lumber is stacked in an orderly manner and 
an 8-foot overhanging roof not only prevents 
rain from blowing in on the stacks but fur- 
nishes shelter for the trucks for loading when 
operations in unfavorable weather are necessi- 
tated. 

Six sheds flank the driveways and two very 








Illinois retailer. 


proving its appearance generally. 





This Week’s 


The Power of a Good Example 


The following incident, which carries a practical suggestion for 
yard managers, was recently told the American Lumberman by an 


The dealer said that, accompanied by his wife, he drove out in 
his car to another town and took occasion to drive by the lumber 
yard of a dealer in that town. He was so impressed with the neat 
appearance of the yard and the lumber piles that the following Sun- 
day he made the same trip, and this time took with him his yard 
manager and the yard manager’s wife. 
had attracted his attention, he called the attention of his manager to 
its neat appearance and said: “See those 2 x 4’s—straight piles, 
smooth and even? Ours are not piled that way.” 

The next week, he said, his own yard had a very different appear- 
ance, the manager having immediately seen the point and got busy 
dressing up the yard, straightening the lumber piles and greatly im- 


Timely Tip 


Driving by the yard that 
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large warehouses are penetrated by drives. All, 
drives used by trucks in loading are 24 feet 
wide, being designed to permit backing the 
trailer up to the stacks and moving the lumber 
on the trucks without its being turned. This 
feature reduces the labor and time involved 
in loading. 

Another labor-saving feature is the use of a 
250-foot gravity unloader in passing lumber 





This Yard Fence Promotes Sales 


Instead of an open fence or a blank wall 
staring out at the public, the enclosure of the 
Orban Lumber Co. yard, Pasadena, Calif., pre- 
sents a solid front of beauty and attractive 
advertising. The paneled fence provides ample 
room for five large billboard spaces, as seen 
in the picture. Each is painted in colors and 
set off by a border. In the first one, the Orban 








Handsome paneled yard fence makes fine medium for advertising products handled 


into the sheds. The yard is flanked on its 300- 
foot side by a switch-track connecting directly 
with the main line of the Illinois Central rail- 
road. Openings are provided at intervals, some 
of which lead directly into the largest sheds. 
All lumber piles that can be reached directly 
by the unloader are so aligned as to eliminate 
the turning of the pieces as they come in, re- 
ducing labor. While not all the sheds can be 
served in this manner, all those that could be 
were arranged to take advantage of this fea- 
ture. The bulk of the lumber handled is not 
turned either in being received from the car 
or loaded on the trucks. 

Rainy weather does not interfere with the un- 
loading of lumber from cars because the switch- 
track is close enough to the sheds to permit 
the putting of sheets of metal across to the top 
of the car so that rain can not fall on the ma- 
terial as it is transferred. This feature extends 
to lumber handled into the greater part of the 
yard. 

Vigilance is maintained against permitting 
lumber to lie around the yard. Lumber depre- 
ciates fast enough and there is loss enough in 
ordinary routine without suffering damage from 
lumber lying on the ground and being run over 


by the trucks, the yard executives said. The 
yard looks and is kept clean. 
The company specializes in dealing with 


builders, furnishing the best materials and giv- 
ing prompt service. Visitors to the yard are 
welcome, but the majority of those inspecting 
the premises are contractors. The New Or- 
leans public, it was said, leaves the procuring 
and handling of the materials: largely up to 
the builders. 

The company has provided itself with suff- 
cient ground space to provide for expansion 
and its holdings face on all four streets in the 
square. The front of the yard measures 245 
feet, the longest side takes up the entire 300- 
foot side of the square, the rear measures 164 
feet, and the fourth side has a 60-foot opening 
unused at present. 


Log Home Is Drawing Crowds 


MILWAUKEE, Wis., Aug. 26.—Throngs of 
visitors at the Wisconsin State Fair, held Aug. 
26-31, at Milwaukee, are walking through the 
Douglas fir log home on wheels exhibited by 
Mr. and Mrs. E. A. Wade. Especially interest 
is being taken in the log by rural lumber 
dealers. Judging from the number of visitors, 
Mr. Wade states that he has made a good start 
on the second million visitors. .Thé Wisconsin 
Retail Lumbermen’s Association is{ continuing 
to give publicity.to the log through, letters on 
the subject to the heads of the different clubs, 
and through use of pictures of the log on letter- 
heads and bulletins. 


Lumber Co. has its message, “Invest in Hap- 
piness; Own Your Home”; the second one 
advertises Balsam-Wool, the third is a _ re- 
minder that the firm handles plaster wallboard, 
the fourth is a Pabco sign and number five 
contains a picture of the giant redwoods, lum- 
ber from which the firm handles and advocates. 
A portion of the office may be seen at the 
extreme left, while at the right is shown one 
of the large sheds. The signs are not permitted 
to get shabby and the fence is always kept in 
good repair, which makes it a sightly asset for 
West Green street, which is a much-traveled 
thoroughfare. 


Sets Good Example to His Trade 


RHINELANDER, Wis., Aug. 26.—A retail yard 
man who practices what he preaches is Wil- 
liam H. Moyer, of the retail yard of the Thun- 
der Lake Lumber Co. at Three Lakes, Wis., 
only recently taken over from the Sutliff Lum- 
ber & Supply Co. The potential market for 
lumber lies largely in sales to summer home 
owners, as farming is not carried on in the 
Three Lakes region to any great extent. 

The community is principally one of summer 
residents, and the Thunder Lake Lumber Co. is 
discontinuing the yard that it has operated at 
its Virgin Lake store, and has concentrated 
all its stock of lumber and building material 
at the Three Lakes yard. A sidetrack is being 
built to the warehouse so that carload receipts 
of material can be unloaded right into the 
warehouse. A coal shed will be built this fall. 

Mr. Moyer has only recently completed his 
new all-year-around home on Virgin Lake, 
shown in picture below. It has two bed rooms, 
a large living room with brick fireplace, sun 
room, kitchen, pantry, cellar, bath room. The 








outside walls are finished with bungalow sid- 
ing, stained a dark brown. A two-car garage 
also has been built. 

The high-power line of the Wisconsin Val- 
ley Power Co. has recently been extended from 
Three Lakes to the Virgin Lake headquarters 
of thé Thunder Lake Lumber Co., and Mr. 
Moyer’s neat little cottage, as well as the com- 
pany store and other buildings, are now all 
served with electricity, and the old plant, which 
has served so well for ten years or more, has 
been retired. 

Mr. Moyer has a crew of experienced car- 
penters and mechanics available at all times, 
fully prepared to perform any task from the 
smallest odd job up to the erection of a com- 
plete home. Frank Kennedy is manager of the 
Three Lakes yard, and Mr. Moyer has charge 
of the office and all the construction work. 


ADVERTISING THAT PAYS 


What a Check-up of Line-Yard Company’s 
Publicity Showed 


[The following contribution to the current 
discussion of retail lumber advertising is from 
the pen of E. M. Lewellyn, advertising man- 
ager of the John Dower Lumber Co. chain of 
yards, with general office in Tacoma, Wash.| 

Much has been written about advertising. 
Being lumbermen, let us consider lumber ad- 
vertising. One authority will say do this, 
another do that; both sound sincere and both 
present a case that is convincing, with the 
result that many retail lumbermen take the 
plunge into advertising timidly, suspiciously, 
fearfully, having many serious doubts about 
the media to use, and always expecting im- 
mediate and marvelous results. 

Then, too, many plan their own campaigns, 
write their own copy, and the surprising lack 
of thought and preparation evident in retail 
lumber advertising speaks for itself and plainly 
states, “The average retail lumberman is not 
an experienced advertising man.” 

It is with these thoughts in mind that this 
article has been prepared. By showing what 
kind of advertising has paid the John Dower 
Lumber Co. perhaps we can pass on to other 
retailers some advertising information and 
ideas that have proven sound and that will 
help them in planning their campaigns. 

As advertising manager of the John Dower 
Lumber Co. chain of yards it became my 
duty to find a way to effectively and profitably 
advertise our business. A careful checkup on 
the advertising activities of other retail lumber 
companies, large and small, revealed nine types 
of advertising in general use. 

The John Dower Lumber Co. finally decided 
upon four mediums, namely newspaper, direct- 
by-mail, billboard and jumbo calendar adver- 
tising. For the past two years this plan has 
been in effect and apparently it has been suc- 
cessful, but I wished to be sure. 

To check the results of our advertising ac- 














Retailer’s attractive all-year-around home on lake is incentive for others to build 
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curately and intelligently was no small task, 
but it has been done. The results of this sur- 
vey will prove of interest to all lumbermen. 
The method used and the results are as fol- 
lows: 


A list of customers covering a period of 
three months was prepared. No steady cus- 
tomers, such as contractors and carpenters, 
were included. Each customer on this list was 
then visited or telephoned and carefully and 
politely questioned as to our service, our ma- 
terial and their reactions to our business 
methods. 

Each was asked why they bought from us, 
and whether if ever again in the market for 
building materials they would buy from the 
John Dower Lumber Co. That our service 
and materials were above par was attested to 
time and again, which in itself proved that 
one department, at least, was functioning 100 
percent, and out of all those questioned only 
four could not say just why they bought from 
Dower’s. 

Of the balance, 31 percent bought from the 
John Dower Lumber Co. as a result of some 
friend and past customer’s advice; 37 percent 
were sold through newspaper advertising; 21 
percent through direct-by-mail advertising, and 
11 percent through billboard advertising. No 
one remembered seeing our calendars, though 
we feel that many were influenced by them. 

This survey has revealed two facts worthy 
of note. The first of these was that our 
choice of media has been correct; the second 
important fact is the percentages. The larg- 
est sum was spent on billboards, but newspa- 
pers sold the most building material, with di- 
rect-by-mail second. However, this is some- 
what evened up when one stops to consider 
the purpose of the billboard in the advertising 
scheme. Nevertheless, lumbermen who are 
now planning an advertising campaign should 
remember that it was the newspapers that sold 
37 percent of the people. 

While making this survey, one of the in- 
teresting facts brought to light was the ability 
of the customer to remember what advertis- 
ing sold him on our company. Many could 
not only remember the medium but the par- 
ticular ad that had impressed them. We feel 
that this indicated that the proper copy and 
set-up has been used in our advertising. 

Perhaps many would be interested in the 
style of advertising run. Copy in all cases, 
regardless of the media, said something. More- 
over it not only said something in an interest- 
ing way, but it also covered the facts briefly. 
Newspaper ads as a rule were 2-column, 8 
inches deep, set in an interesting and often 
striking manner. The newspapers chosen were 
those that could produce the most sales—re- 
gardless of personal friendship which so often 
enters into the choice. 

And when buying space, keep in mind that 
the final choice should always be based upon 
what the advertising is going to do for you. 
Remember that it is not more advertising that 
the average dealer needs so much as it is 
better advertising. 

The wise lumberman of today is the one 
who buys what he needs of the training and 
ability of specialists in each line, and so leaves 
his time and mind free for the practice of the 
things for which he is fitted by his own apti- 
tude and training. 


Gives Tickets to New Natatorium 


Greenvitiz, Tex., Aug. 26.—Greenville’s 
new $30,000 municipal swimming pool, declared 
to be one of the most modern in the country; 
was Officially opened last week, and to T. S. 
Peerson, manager of the Foxworth-Galbraith 
Lumber Co., belongs the honor of making the 
first purehase of a block of tickets for admis- 
sion to the new natatorium. The 45 tickets 
bought by him were distributed among the op- 
erators of the local telephone exchange. Thus 
through his liberality the “hello” girls will be 
among the very first to enjoy the benefits of 
this new community project. 





New Machine Is Placed on Market 


Operators of planing mills and other wood- 
working plants will be interested to know that 
the Atlas Manufacturing Co., Orlando, Fla., has 
just placed on the market the new Atlas Cut- 
Off and Variety Saw Table, embodying fea- 
tures of construction and operation which the 
maker believes will be immediately recognized 
as of marked benefit to the user. 

The machine has a four-piece, cast iron, as- 
sembled frame machined at the four corners 
and securely fastened together with bolts and 
dowels. While of the open assembly type it is 





heavy enough to insure rigidity and reduce vi- 
bration to a minimum. It is equipped through- 
out with SKF ball bearings. ' 

The table is of cast iron, 29%, inches in 
width by 39% inches in length, planed perfectly 


true. It is hinged in the back and can be 
quickly raised or lowered by means of a hand 
wheel at the front of the machine through a 
worm and worm gear, which arrangement is 
self-locking. There are two slots in the top 
of the table, one on the left and one on the 
right of the saw, in which the gages work. 

For cutting off, the gage is set at the de- 
sired angle and the saw fed through the tim- 
ber by means of a long foot pedal, which pro- 








The Stock Market 


goes up and down, but the quality of our 
lumber and other building materials remains 
stead fast— 


because we buy only from the best mills 
and manufacturers—concerns whose reputa- 
tions are a guaranty of quality of their 
products. 


Don’t Gamble 


on the chance of saving a few dollars by 
using inferior lumber or other building 
materials. In the long run the best is the 
cheapest. 


We strive to deliver satisfaction along with 
every load of material that leaves our yard. 
Give us a call or ring. 


BLANK LUMBER CO. 


Your Town . . . Any State 














This is the third in a new series of advertise- 

ments prepared by the AMERICAN LUMBERMAN 

for the convenience of retailers. Clip and use 

as you wish. Previous advertisements in this 

series appeared in issues of Aug. 3 (page 41) 
and June 29 (page 44) 


vides sufficient leverage to operate the saw with 
the least possible effort. The arm that carries 
the saw mandrel pivots on detachable brackets 
entirely independent of the crankshaft, and js 
counter-balanced with a heavy spring so that 
it swings forward easily through the cut and 
quickly drops back to place after the cut js 
made. Wooden side tables can be bolted to 
either side of the frame for use in cutting off 
long stock. 

For general saw table work the machine js 
equipped, with a wedge gage and graduated 
right and left hand mitre gages, all of which 
can be extended by fastening a piece of hard- 
wood to the face of the gage. The saw is locked 
in an upright position by means of a pin 
located on the right side of the machine. For 
grooving or dadoing the depth of the cut is 
regulated by raising or lowering the table. A 
dado head or jointer up to @ inches in width 
can be used. The ripping fence which works 
in a T-slot at the front of the machine can 
be used on either side of the saw and tilted 
up to a 45-degree angle. 

The machine is equipped with flexible coupling 
for motor drive or 6x3™%, inch tight and loose 
pulleys for belt drive. 


BOOST FOR BETTER POULTRY 


Retailers Co-operate to Provide Practical 
Demonstration at County Fair 


KEARNEY, NeEs., Aug. 26.—To foster interest 
in practical poultry raising, one “Nebraska” 
brooder house of 500-chicken capacity and 
four feeders were donated by the Tollefsen- 
Elliot Lumber Co., L. D. Martin, and the 
Chicago Lumber Co. of Kearney, at the Buf- 
falo county fair held recently. 

The labor and material for the brooder and 
feeders were donated by the three lumber com- 
panies and the work was done under the di- 
rection of Ailvah Hecht, county extension 
agent, from plans sent out by the extension 
service of the college of agriculture, Univer- 
sity of Nebraska. 

The “Nebraska” plan brooder has been 
found, after many experiments, to be the type 
best suited for the climate and conditions of 
this part of the country. 

The one on exhibit at the Martin lumber 
yard is a shed-like structure 10 feet wide by 
12 feet deep and has 4 foot rear studs and 7 
foot front studs. 

It is light and airy with its four common 
four-pane barn sash windows hinged to swing 
in. The windows are screened as a precaut- 
tion against sparrows. It is provided with a 
rear ventilator of 1 foot by 6 feet dimensions. 

To guard against floor drafts a double floor 
is provided and the inside roof is insulated to 
prevent heat loss. Sloping side guards pre- 
vent piling and make cleaning easier. 

In front is a sun-parlor attachment that 
supplies a cooling room and makes the short 
rays of the sun available. The whole is 
mounted on skids so that it may be easily 
shifted to get the full benefit of the sun. 

The feeders are equally modern and helpful 
to poultry raising. 


Retailer Opens First Branch Yard 


ApriAn, Micnu., Aug. 26—The Stevenson 
Lumber & Coal Co., of this city, on August 
15 opened its new branch yard in Jasper, south 
of Adrian, where a full line of lumber and 
building materials will be carried in stock. The 
Jasper yard, which is the first branch to be 
established by the Stevenson company, is in 
charge of Charles Brock, of that place. The 
new yard and office has an especially advan- 
tageous location on Main street, next to the 
Farmers & Merchants Bank. 


Wuen American workmen celebrate Labor 
Day this year, more than 500,000 of their num- 
ber will be working on a fixed schedule of five 
days a week, with a maximum of forty hours 
constituting the basic week. 
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Value Restored to 75-Year-Old Home 


Beaver Dam, Wis., Aug. 26.—It would 
seem that a house built 75 years ago offers a 
pretty good test of the value of “modern- 
ization” as applied to the rehabilitation of old 
homes. If a house of that age, and of the 
architectural type then prevailing, can be 
transformed into a convenient modern resi- 
dence of good appearance, there would seem 
to be no limit to the possibilities in this field, 
so far as the age and the lines of any house 
of wood construction are concerned. 

This test has been successfully met in the 
modernization of an old house built in 1854 
by Joseph F. McClure, father of J. E. Mc- 
Clure, who for, many years has been asso- 
ciated with the Old National Bank of this 
city. The plans and supervision of this mod- 
ernization job were capably handled by C. 
Starkweather & Son, retail lumber and build- 
ing material dealers. 

The transformation of this old house was 
carried out with the co-operation of the local 
home modernizing bureau organized some time 
ago, affiliated with the Beaver Dam Chamber 
of Commerce, and with the co-operation of a 
number of local business concerns, which in- 


stalled various items of household furnishings, 
equipment and embellishment, making possible 
a thoroughgoing job of rejuvenation. 

Following the custom of the time when this 
house was Originally constructed, it was back 
plastered, with no sheathing, and had frame- 
work of timber, soft pine floors, narrow porch, 
numerous blind windows, and rooms awkward- 
ly arranged with no modern conveniences. 

In spite of strong local demand for houses 
for rental, this old, rambling building could 
not be rented for even $15 a month. It stood 
in the center of two large city lots, having 
their long sides to the street. The only offer 
the owner could get for the property was 
$2,800. Its out-of-date and unattractive ap- 
pearance detracted from the value of adjoin- 
ing property. 

A study of the building was made by C. 
Starkweather & Son, who found that the main 
part was in good condition, made estimates 
on the cost of modernizing, and prepared plans 
and recommendations, which have been car- 
ried out with the most pleasing results. The 
building was moved to the east lot, swung 
around so that the west end faced the street, 
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and placed on a new foundation. A wide porch 
was built, under which there is a vegetable 
cellar. Among the interior changes made were 
these: Convenient kitchen cupboards were in- 
stalled, an old closet was transformed into a 
breakfast nook; arched openings between the 
rooms replaced old fashioned narrow door 
openings and contributed to the spacious effect. 
A modern bathroom was installed, built-in 
bookcases put in the living room, and other 
changes made that contribute to convenience 
and comfort. 

The building as it now stands would easily 
sell for more than was offered for the entire 
property, plus the cost of remodeling, leaving 
for separate sale if desired a splendid city lot 
easily worth $50 per front foot. Furthermore, 
the modernizing of this old home has enhanced 
the value of adjoining property on each side 
of it, and even across the street. 

Besides this outstanding example, consider- 
able other remodeling business resulted from 
the campaign, which was very successful in 
creating interest in modernization, according 
to statement of Walter A. Dewitz, of C. 
Starkweather & Son. 
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At left is rambling old house built in 


Northwest 


MINNEAPOLIS, Minn., Aug. 27.—The monthly 
review of the ninth Federal Reserve Bank, of 
this city, issued under today’s date, gives an 
interesting summary of the financial position 
of the farmers in the Northwestern grain 
States. It will be of interest to lumbermen 
especially because it shows that half the re- 
ceipts were from the sale of live stock, and 
one-fifth from the sale of dairy products. Av- 
erage total income has steadily increased 
through diversification, which involves larger 
use of lumber for barns etc. Indebtedness has 
been paid off and investment in machinery in- 
creased. The inference is reasonable that there 
is larger need for sheds to protect this larger 
investment. More money is available to pro- 
vide for all farm improvements. The summary 
follows: 


Farm income and expense data are collected 
annually by the United States Department of 
Agriculture from several thousand representa- 
tive farm owners who operate their own farms 
in various parts of the United States. These 
reports give the most comprehensive and ac- 
curate information regarding the business of 
farming and the income of individual farmers 
that is now available. The information for 
the United States is sub-divided into six 
geographical divisions. The ninth Federal Re- 
serve district lies principally in the west 
north central district, although Montana is 
included in the western district. 

A typical farmer in the west north central 


1854 and non-rentable. 


Farmers More 


States operates a farm of about 350 acres 
valued at the farmer’s own estimate at about 
$18,000 or $52 an acre, including the value of 
improvements. The personal property on the 
farm is valued at more than $4,000. The book 
value of real estate has been reduced by these 
farmers since 1925. Gross farm income has 
risen from $2,235 for the typical farmer in 
these States in 1922, to $3,267 in 1928. In the 
latter year, more than one-half of the farmer’s 
receipts consisted of income from the sale of 
live stock. Crop sales accounted for less than 
one-third, and the sale of live stock products 
produced less than one-fifth of the gross in- 
came. Greater diversification steadily in- 
creased the average income from live stock 
products on reporting farms from $379 in 1922 
to $603 in 1928. - 


Net Cash Income _ Largest in Seven Years 


The expense of running the farm has: grown 
from $1,233 in 1922 to $1,609 in 1928. The in- 
crease was chiefly due to larger expenditures 
for hired labor and for live stock and feed 
purchased. Taxes increased until 1925, and 
have declined slightly since that time. In 
1928, a typical farmer’s net cash income after 
paying necessary farm expenditures was 
$1,658, the largest income in the seven-year 
period surveyed. In addition, the personal 
property on the farm increased $395, so that 
the net result of cash income and increase in 
property amounted to $2,053 im 1928. 
figure represents the average outcome of farm 
operations on the farms of all sizes for which 


At right is shown the 


This 





same house after being modernized 


Prosperous 


data have been received, but before making 
payments of interest on debts or expenditures 
for farm improvements, machinery and tools. 
The latter items on the typical farm in these 
States amounted to $751 in 1928, which would 
leave the typical farmer $1,302 to spend for 
living expenses to reduce debts or to invest. 


Interest paid on farm indebtedness has been 
steadily reduced since 1925 in the west north 
central States. In 1925 the typical farmer, 
owning and operating his own farm, paid $387 
in interest. In 1928 the interest payment had 
shrunk to $347. This shrinkage may have been 
due to the repayment of debts or the refunding 
of indebtedness into lower interest-bearing 
forms, but in either case the shrinkage in in- 
terest payments represents an improvement in 
the farmer’s net income. Assuming that the 
average interest rate on mortgage and other 
forms of debt is 6 percent, the indebtedness 
of the typical farmer in these States was 
$5,780, which was 32 percent of the farmer’s 
valuation of his real estate and nearly three 
times his 1928 net income. 

In addition to the annual expenditures for 
improvement of the farm, ranging from $139 
to $170 a year, the typical farmer in these 
States has been spending aa increasing amount 
for machinery and tools, indicating the grow- 
ing mechanization of farming.. The .annual 
sum spent per farmer in these States for ma- 
chinery and tools has increased from $120 in 
1929, to $255 in 1928. Furthermore, the larg- 
est increase in sums spent for machinery and 
tools was in 1928, when $65 more was spent 
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on the typical farm for these items than in 
the year previous. 
Similar changes have been occurring in farm 


income and expenditures in the western States. | 


The net financial result of farming operations, 
including net cash income and the increase in 
personal property in the western States, has 
increased from $1,163 in 1922, to $2,425 in 1928, 
taking the average of representative reporting 
farms. Taxes in the western States were re- 
duced until 1926, and have increased in the 
last two years. Interest payments have been 
reduced from $390 a farm in 1923, to $322 
in 1928. Expenditures for machinery and 
tools have increased from $119 in 1924, to 
$254 in 1928. 


Fir Spars for Portuguese Ships 


New Orteans, La., Aug. 26—A rather un- 
usual shipment, cleared from the port of New 
Orleans during the last week, was included 
as part of the deckload of the steamship 
Sapinero, destined for Portugal and Spain. 
This deckload included nine Douglas fir ship 
spars for delivery at Oporto. They are to be 
used in three sailing vessels under construc- 
tion in the Portuguese port. Each spar meas- 
ures 16 inches at the top, 29 inches at the butt, 
and is 86 feet long. They were selected from 
the forests of Washington, and reached New 
Orleans on three flat cars after a record run 


of eleven days. The freight charges on these 
nine pieces were $1,200, and the big sticks cost 
the purchaser $350 each, delivered. The ship- 
ment is being made by Louis C. Carvalho 
(Inc.). This concern has orders in hand for 
twenty more spars of the same kind for Por- 
tuguese ship builders, who are constructing a 
number of sailing vessels for use in fishing 
for cod off the Newfoundland banks. The 
remainder of the shipment, however, proba- 
bly will not be made until next year, owing 
to a regulation of the marine underwriters 
which prohibits the loading of cargoes on 
decks of vessels during the cotton loading 
season, 


Practical Utilization of the Log 


[By E. G. Prudhomme, Temple Lumber Co., Hemphill, Tex.] 


[This paper was read by Mr. Prudhomme at 
a recent meeting of the Texas-Louisiana Mill 
Managers’ Association, reported briefly in the 
August 24 issue of AMERICAN LUMBERMAN. 
It deals with a subject of constantly increasing 
interest to lumber manufacturers.—Ebitor. } 


There has been too much written on this 
subject already for it to be entertaining or in- 
teresting to the average lumberman, but since 
the committee has seen fit to appoint me on 
the program, I will try to pass on to you a 
few points for your consideration. 

As we all know, a program like this must 
start in the woods’ and without adding any 
new ways of saving edgings and short pieces, 
some improvement can in most every instance 
be made in the sawing, edging and trimming 
in the sawmill. It has been my experience 
that a mill foreman, no matter how watchful 
he is, will allow the waste to become excessive, 
especially over the trimmers and on the deck, 
unless his attention is called to this feature 
regularly. We believe we have effected a ma- 
terial saving by checking the length of the 
logs in the sawmill once every week. 


Lath Production Deserves Attention 


Most of us have lath mills, but I do not be- 
lieve any of us have properly appreciated lath 
until we have tried to salvage an equivalent 
amount of lumber worked to small industrial 
sizes. After taking everything into considera- 
tion, we believe that plaster lath are the surest 
means—and probably the ‘most profitable in 
the long run—of disposing of the 4 foot slabs, 
clear edgings and clippings. And since the 
market is already established, it should not 
be lost; even though at times the margin of 
profit is small. Some time ago the Southern 
Pine Association got out a bulletin on lath, 
giving detailed information on the subject of 
refinement, which I am sure met with univer- 
sal approval and really helped the appearance 
and manufacture of southern pine lath more 
than anything else that could have been done. In- 
asmuch as lath are generally looked upon as 
a sideline, and have suffered at the hands of 
metal lath seriously as a consequence, I wish 
to suggest that each one of us take his lath 
more seriously, have the association continue 
these bulletins, and that we do whatever we 
can to keep the grade and appearance right. 
Men who have studied the situation say that in 
this policy lies the only salvation for southern 
pine lath. 

Some of our neighbor mills, especially in 
Arkansas, have gone so far in the conservation 
of their logs that I believe-an account of what 
they are doing will give an idea of what can 
be done. We must bear in mind, however, 
that these mills have built up a trade through 
years of effort that enables them to sell their 
moldings and short industrial stock at a pre- 
mium., Added to this, they have the thoroughly 
advertised “Arkansas Soft Pine” trade mark to 
help them along. 

These mills have overcome their fuel prob- 
lem by utilizing their exhaust steam and in- 
sulating thoroughly, so that. it ispossible for 
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them to save everything from a 1x1-inch, 12 
inches long. 


Getting Edge Grain from Small Logs 

In several instances they have done away 
with their gangs, and in most of the mills 
they are doing away with their sawmill edgers 
entirely, allowing the bark edge boards to go 
to the kilns only partly trimmed. This lumber 
is ripped after it is taken down as it passes 
through their reworking plants, consisting of 
band rip saws and fast cut-off rigs. This rip- 
ping and trimming are done under close su- 
pervision, and the waste is confined to the cen- 
ter or common part of the board. The stock 
being dry, all clippings and edgings can be 
easily assorted and transported to the rough 
sheds. Through this method they claim a rise 
of 10 to 15 percent in their over-run, and a 
10 percent advance in their selling price, due 
principally to the fact that they are able to 
get so much more edge grain from the smaller 
logs—right under the bark. 

| will not try to deal with the cost per thou- 
sand feet of such operations, but will pass this 
up by saying that these moderns are convinced 
that their system nets them more money, while 
it costs extra dollars in equipment and labor. 


Salvaging Shorts and Trimming Close 

For most of us, these expensive lay-outs are 
prohibitive, and about all we can hope-to do 
is to compromise. We can't afford to throw 
our edgers away, or start saving 1-foot stock; 
but I feel sure that in any mill that has as 
much as five years to go, it would pay well to 
make some arrangement to salvage the short 
lumber. This can best be done near the saw- 
mill, where the refuse, which is a big item, 
can be disposed of without cost. 

And some improvement can generally be 
made by running thinner saws on the edgers, 
and arranging these saws to make any width 
stock — between the saws—thereby enabling 
edgermen to work the boards closer, especially 
for 3-inch flooring stock and 5-inch finish. 


Layout for Working and Storing Important 


The layout for ripping and trimming green 
molding strips, short edgings and clippings is 
most important. Unless some convenient way 
can be worked out for accumulating and dis- 
posing of the square stock which is saved, it 
is probably better to let the stock shorter than 
3-foot go on to the slab pit. I have found sev- 
eral good arrangements and will be glad to 
pass my findings on to any of you who are 
interested. 


Reworking at Dry End Raises Grades 

Then there should be some provision for re- 
working the stock on the dry end, even though 
you figure it has been carefully manufactured 
in the green, because enough defects will de- 
velop in drying and handling, and enough mis- 
manufactured ‘stock get by the green grader, 
to keep a couple of men busy ripping and trim- 
ming at the take-down.: These men will more 
than pay their way in raising the grade, and 
the stock that is salvaged will cost less than 
that which is caught on the green end. 


Considerable thought must be given to put- 
ting away this rough short stock, and the 
lengths must be changed from time to time 
according to the way your orders run. If 
you have the room, a good way to start is 6- 
inch break in length from 2- to 5 feet—and 
15-inch break from 5- to 10 feet—with the reg- 
ular 2-foot break thereafter. The stock nar- 
rower than 3-inch should be separated as to 
width on ™%-inch break, starting with 1-inch. 


Two Cut-offs Behind Planer Speed Handling 


At the planing mill, the cost can be con- 
trolled to some extent by using two cut-off 
saws instead of one, behind the machines, and 
I might state right here that the only way 
to get out this tedious running is to organize 
specially for it, and put enough men around a 
machine to keep the stock moving toward the 
car. It is generally not a case of how much 
can be run on a given machine, but how much 
can be trimmed and handled behind the ma- 
chine. 

Most of us are familiar with the possibilities 
of salvage from planer clippings. I only wish 
to impress upon you the fact that you have 
already spent your good money for the handling 
etc. of all of this material, and only one more 
operation is necessary to convert it into mer- 
chantable lumber. 





Must Educate Users to Paying Fair Price 


The selling of this shorter than 4-foot stock 
is of course a big problem. Industrial in- 
quiries call for a good deal of study, and con- 
siderable guessing where the mill is lacking 
experience; and this end of the business will 
always suffer a loss until some way can be de- 
vised whereby we can profit by each other’s 
mistakes and experiences. So far, we have 
managed to keep our stock moving; more in- 
quiries are received each day by our sales of- 
fice, and the trend seems to be definitely in 
the direction of cut-to-length stock. But the 
buyers still have the idea that the mills ought 
to be glad to give them this short lumber—just 
because it is short. It will take the industry 
a long, long time to live down the incorrect im- 
pression in the buyers’ minds—that this te- 
dious, exact work is all velvet. Regardless of 
where we get the material, I think we are en- 
titled to a standard length price, since we know 
this industrial stock is worth more to our cus- 
tomer, and the cost of production is always ex- 
cessive. 

The cost of course all depends on the orders, 
but, as near as we can tell, it is not safe to 
figure on a cost of less than $20 a thousand 
in the car (allowing nothing for stumpage or 
sawmill: cost) for this cut-to-length stock, 4- 
foot and shorter. 

To summarize our results at Pineland and 
Hemphill: We are saving practically every- 


thing 16-inch and longer, 1x2-inch and wider; 
and dry molding strips 1x1-inch, 4-foot and 
longer. We are working the 1x3-inch B&bet- 
ter to end matched flooring, and the other 
widths to industrial cut-to-length stock, mak- 
ing crating out of the lower grades, both rough 
and dressed. 
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Carolinians Adopt Mark 


May Make Non-Member Inspection Charge 
to Members in Arrears 


AsHEVILLE, N. C., Aug. 26.—The midsum- 
mer meeting of the North Carolina Pine As- 
sociation was held at the Battery Park Hotel, 
this city, Aug. 23. There was a nice turnout, 
and, while the proceedings were short, the 
members listened to good speeches and also 
transacted some important business. The presi- 
dent called the meeting to order at 9:30 in the 
morning. The first business was the report 
from the membership committee, that pre- 
sented applications from ten lumber com- 
panies, which were unanimously elected, as 
follows : 

Bain & Blue, Midville, Ga.; Thos. P. Ivey, 
Bundage, Ala.; Mason Lumber Co., Madison, 
Ga.; R. B. Geiger, St. Mathews, S. C.; Cone 
Manufacturing Co., Lodge, S. C.; F. E. Dudley, 
Ridgeville, S. C.; Central Georgia Lumber 
Co., Milledgeville, Ga.; Millen Lumber Co., 
Millen, Ga.; Barnes Lumber Co., Charlottes- 
ville, Ga.; H. Dixon Smith (Inc.), Colum- 
bus, Ga. 

The next business was an address by Col. 
Joseph Hyde Pratt, chairman of the execu- 
tive committee of the North Carolina Forestry 
Association. Col. Spratt spoke on the coming 
Southern Forestry Conference and its impor- 
tance, and also called attention to the meeting 
of the North Carolina Forestry Association to 
be held in Asheville on Sept. 12 to 14. 

The next speaker was the Hon. A. J. Max- 
well, chairman of the special tax commission 
of North Carolina, and also a commissioner 
of the North Carolina department of revenue. 
Mr. Maxwell spoke on the tax amendment to 
the North Carolina constitution to be voted 
on in this fall’s election, and explained this 
in detail. The association went on record as 
approving the plan as outlined by Mr. Maxwell. 

The association named two delegates to the 
Atlantic Deeper Waterways Convention, to be 
held in New York City on Sept. 16. These 
delegates were G. J. Cherry, of Charleston, 
S. C., and J. R. Wheler of Edenton, N. C. 

The association also adopted an insignia to 
be used in trade- or grade-marking lumber, 
which is somewhat similar in design to that 
used by the members of the Southern Pine 
Association, the letters “N. C. P. A.” being 
used. 

The matter of statistics and their impor- 
tance to lumbermen was next discussed, and 
the members were urged to contribute to these 
regularly, as called for by the secretary’s of- 
fice, so that the reports compiled would be 
more representative. 


Charges for Inspection Discussed 

There then followed a discussion of charges 
for inspections made, where the member is in 
arrears in payment of dues for three months 
or more, and-this question was referred to the 
October. meeting for decision, so that all the 
members could- vote their views at that time. 
The recommendation was made in this con- 
nection that members in arrears three months 
or more be charged the same rate for rein- 
spection services as is now charged non-mem- 
bers, and also that a check for $50 accompany 
the request for reinspections before the inspec- 
tion is made. 

The meeting added two members to the mer- 
chandising committee—J. P. Moore, jr., of 
DeSoto, Ga., and H. Dickson Smith, of Co- 
lumbus, Ga. 

The next meeting of the association will be 
held in Charleston, S. C., some time in Octo- 
ber, probably the third week. The secretary 
will decide this. This will be the semi-annual 
meeting. 


Visit Forest Tracts and Fiber Plant 

After a few routine matters were disposed 
of, the meeting adjourned for luncheon at 1 
p. m. After luncheon the members were taken 
through the Biltmore Estate by Dr. C. F. Kor- 
stian, of the Appalachian Forestry Experi- 


mental Station, Asheville, N. C. This trip was 
very much enjoyed by all present. 

On Saturday, Aug. 24, most of those in at- 
tendance at the meeting the day before were 
on hand bright and early and were taken 
to the plant of the Champion Fiber Co. 
at Canton, N. C., and then were shown 
through the Pisgah national forest under the 
guidance of M. A. Mattoon, superintendent of 
the Pisgah division. The lumbermen were 
then returned to Asheville, where they left for 
their homes. 


Study Roofer Marketing 


Co-operative Endeavor May Be Better Than 
Curtailment of Cut 


Co_tumBus, GA., Aug. 28.—That, on account 
of poor demand and low prices, the lumber 
mills of Georgia and Alabama are being oper- 
ated on as short time as possible, was revealed 
by discussions at the meeting of the Roofer 
Manufacturers’ Club, of these two States, held 
here Tuesday, the first meeting of the club in 
about six weeks. The session was attended by 
about fifty lumber producers and a few whole- 
salers and others. 

L. R. Putman, merchandising counsel of the 
Southern Pine Association, and Greely Mc- 
Gowan, of Greenville, Ala., a member of that 
association and one of the largest producers 
of southern pine lumber in Alabama, were 
speakers. ‘Both urged, in their addresses, closer 
co-operation of all groups in the industry, and 
co-operative marketing through group selling 
agencies, such as has been advocated by high 
Government officials for the farmers. 

C. Fe. Ralston, a wholesaler, in attendance 
at the open session of the club, maintained that 
the present trouble in marketing is over-pro- 
duction, and in this connection he pointed out 
that practically throughout the consumption 
area of southern pine lumber the country is 
“overbuilt” about a year and three months, 
and that the only way to meet prevailing un- 
satisfactory conditions is by curtailment. 

Membership of the roofer manufacturers of 
Georgia and Alabama in the Southern Pine 
Association was suggested, though not solicited, 
by Messrs. Putman and McGowan, for they 
believed that through membership in the as- 
sociation they could keep better posted regard- 
ing market conditions. At the conclusion of 
their addresses a talk was made by Charley 
King, who cited the fact that he, personally, 
has closed down temporarily rather than ex- 
haust his supply of timber at a loss or lack 
of profit. There are many engaged in the 
industry, however, who are not in position to 
shut down. Messrs. Putman and McGowan, 
at friendly issue with the contention of Mr. 
Ralston that overproduction is the trouble, 
maintained that better prices may be obtained 
through a more rigid policy of co-operative 
group marketing, referring to the export de- 
mand as well as domestic needs. 

At the conclusion of the discussions, Leon 
Clancey,. of Albany, former ‘secretary of the 
Roofer Manufacturers’ Club, moved that a 
committee be appointed to confer from time 
to time with the Southern Pine Association 
authorities regarding marketing conditions, and 
his motion was carried. On this committee, 
Leon: Clancey; Dixon Smith of Columbus, and 
J. R. Moore, of DeSoto, were named. 

At an executive session of the club, a cash 
fund was raised to guarantee payment on all 
arbitration decisions involving a club member. 

In the absence of C. R. Mason, of Madison, 
Ga., president, who telegraphed that he was 
unavoidably prevented from attending, J. G. 
Reynolds, of Brantley, Ala., presided over the 
meeting. W. R. Melton, of Cuthbert, secretary, 
was present. 

At the conclusion of the meeting a sump- 
tuous luncheon was served the club members 
and visitors in the meeting rooms on the sec- 
ond floor of the Ralston Hotel. 

Columbus was designated as the next meet- 
ing place, on Tuesday, Sept. 24. - 


Floridians Optimistic 


Believe Cost Study and Sales Effort Will 


Improve Business 


LAKELAND, Fia., Aug. 26.—The eighth of a 
series of meetings held by the ‘officers of the 
Florida Lumber & Millwork Association was 
held in Lakeland Thursday evening last. The 
attendance was far ahead of that at any of the 
previous meetings, and President R. P. Paddi- 
son, of West Palm Beach, gave Vice President 
William F. Sneed hearty thanks for the fine 
showing made by his home town and district. 

Mr. Sneed introduced the guests and turned 
the meeting over to Harry S. Hedrick, of Win- 
ter Haven, district director. Hervey W. 
Laird, manager of the Chamber of Commerce 
and news representative of the AMERICAN 
LUMBERMAN, welcomed the. visitors. Mrs. 
Roscoe Skipper, vocalist, and Mrs. Morgan 
Groover, pianist, presented a musical program 
which included the new song by Irving Berlin, 
“When Dreams Come True.” 

President Paddison urged the importance of 
close co-operation among the dealers at a time 
when so many changes are troubling all busi- 
ness. He advised that no pressure be put on 
to collect dues, it being more important now 
to have man power than money. ~He was will- 
ing to say that the outlook for the fall is im- 
proving, and it seemed to him that there is a 
real tendency to strive for prices that mean 
profits of some kind. It was thought that if 
there is a large attendance at the meeting in 
November at West Palm Beach, much progress 
can be made in solving mutual problems. 

Past President Earl Harper, of Plant City, 
finds that dealers are encouraged and that at 
least some headway is being made toward put- 
ting sales on a profitable basis. He did not 
know but that the hard times had been a good 
lesson in making the Florida business men 
thankful for what they have. He was confident 
that there is more and more merchandising 
being done, as there are now better looking 
places of business and more attractive fronts 
and front offices being constructed. 

J. P. Williams, secretary, was insistent that 
the men in the lumber business realize that 
if it is put back on the level it ought to occupy 
they must do it. Mr. Williams was carrying 
to all the meetings his advocacy of better mer- 
chandising and cost study. He is confident that 
if a.yard knows its costs and uses even aver- 
age selling ability, it can soon bring trade to 
where it will be worth while. 

The manufacturing interests were represented 
by Baker and Luther Arnold, of the Arnold 
mills, at Groveland. They, like the other 
speakers, were sure that volume of lumber 
business will increase and that more reasonable 
prices will be secured. 


Notes of the Sessions 

While the attendance was not so large, much 
new interest in the State association was 
shown at Tampa and St. Petersburg, said the 
officers. 

Joe Webster, of the Webster Lumber Co., 
Lakeland, is the Will Rogers of the State or- 
ganization. He is always pulling a laugh. At 
this session he served liquids from a jug that 
with a touch of hand played sweet music. 

Jack Townsend, of Lake Wales, who sees 
red when direct sales are made by some of 
the mills, is a timid sort of fellow. He 
blushed like a girl as the gang gave him a big 
hand when he came in late. 

Secretary Williams, who was laid up for a 
long time with a strained shoulder, is almost 
recovered. He is very much in demand as a 
speaker, and is returning soon to address the 
Lakeland Rotary Club on his text:, “If Florida 
comes back, we, not they, must bring it back.” 

Earl Harper, who confesses that he was the 
only hillbillie president, says they come and 
they go in. his sixteen years in the association, 
but that “They have never shown me a finer 
set of fellows than they are showing now.” 
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Lumber—From Wood Cells to Market 


Suppose we do shrink still more. I’d like 
to take you down into one of these cell cavi- 
ties and point out some interesting things. 
Suppose we reduce to the dimensions of an 
ordinary sized microbe, so small that we could 
not be seen with the normal eye, so small 
that in comparison the top of this stump 
covers a distance as great as that from New 
York to Chicago. A few more deep breaths 
now. As we shrink in size, these microscopic 
wood cells grow to immense caverns run- 
ning deep into the dark interior of the stump. 
Naturally this exploring into a wood cell 
must be done here in the heartwood section 
of the tree where the cells are inactive, for 
we would not dare approach the sapwood 
section now without a diving suit, as the cells 
there are full to overflowing with water and 
sap. 
P A Microbe-Eye View of Structure 

Now we are standing on the dividing line 
of two annual rings and can count some 
twenty-five or thirty individual cells to the 
thickness of each ring. These cells directly 
at our feet are on the outside diameter of a 
ring—that is, that part of the ring that would 
be formed during the later part of the grow- 
ing season—and they are much smaller than 
the rings over there on the inside diameter 
of this ring which were formed in the spring 
or fast growing season. 

Over there we see a line of oblong-shaped 
cells clustered together to form lines that 
radiate out from the center of the stump and 
cross the annual rings. These are the medul- 
lary rays, a group of cells that store and 
distribute food horizontally. It is this group 
of cells which when brought to the surface 
of a board by quarter sawing, gives that flaky 
appearance to such woods as oak. 


Exploring Interior of Cell 


We feel like explorers standing on the edge 
of a great natural cave, and by a daring feat 
of mountain climbing we manage to let our- 
selves down into the dark interior of one of 
these wood cells. We cling to the large 
pieces of food that have hardened to the 
side walls, and brace ourselves against the 
stalagmites of crystallized pitch and sap as 
we cautiously feel our way deeper and deeper, 
until at last we are standing knee deep in a 
sticky mass of half hardened food substance 
at the bottom. 

As we look around we find the walls are 
made of a stringy fiber like straw, with tiny 
round windows which are in reality merely 
unthickened portions of the cell wall called 
“simple pits,” through which the food can 
pass from cell to cell. 

We can realize now why the builders and 
architects prefer the lumber from this in- 
active and hardened heartwood section of 
the tree. Their aim is “rot resistance” and 
as rot is a living microbe or germ it would 
have a hard time existing here in a heart- 
wood cell. Naturally a microbe must eat, 
and there is very little food here suited to 
the delicate taste of such unbelievably small 
life. The cell walls themselves are much too 
tough and all this stored up food is hardened 
to a point that Mr. Germ would just have 
to starve to death in the midst of plenty. 
Either that or he would die of thirst, for like 
any other living thing he demands food, air 
and water. 

Hark! Do you hear that thundering out- 
side? That’s a 12-ton “Caterpillar” tractor 
that the men are about to hook on to one of 
the logs to snake it over to the skidding line, 
that great steel cable that leads out into the 
woods from the donkey engine, over by the 
railroad. ‘ 

Let’s climb out of this stump and get into 
a log. We can make ourselves comfortable 
there and ride the log through to the mill. 


{This is the second and concluding 
part of an address which Richards Jarden 
is frequently asked to deliver, before 
various groups of business men in the 
East. The first section appeared on pages 
48 and 49 of the Aug. 24 issue of the 
AMERICAN LUMBERMAN.—EbiITOR.] 





Try this one. Climb in and brace yourself, 
for you are due for some rough riding. It’s 
just a short ride though and a smooth one 
compared to what is coming as the trip along 
the skidding line is really dangerous. When 
that donkey engine snorts, something just 
has to go. Now we are hooked on, and 
with a mighy jerk of the line we are sent 
literally flying along the ground, sweeping 
aside rocks, stumps and small trees as the 
blunt nose of our log plows up a 2-foot fur- 
row in the rich loam on its way to the rail- 
road siding where the arm of a railroad crane 
reaches down and gently lifts us up on to the 
bunker of the logging car. 


On the Way to the Mill 


More rattling of chains as the loaders 
fasten us in place before the engineer starts 
on his trip down through the long forest 
aisle to the sawmill. No need for much work 
on the part of the locomotive now, all we 
need is brakes, and how we pray that they 
will ‘hold as we swing around curves and 
over these swaying timber bridges. We get 
down in half the time it took our converted 
Fords to climb up. Right through Sonora 
this time for we are going over by that 
column of smoke I pointed out at Staunton. 

There is the mill now. At first glance it 
looks as if we were pulling into Philadelphia 
or Baltimore with their hundreds of rows of 
square built houses and straight streets. 
There is what could be mistaken for the 
Frankford Elevated. But, the hundreds of 
square built houses prove to be lumber piles, 
the streets alleyways and the Frankford “L”’ 
an overhead trolley system that carries large 
packages of lumber from the sorting chains 
out to different parts of the drying yard and 
then over to the loading sheds. 


In the Storage Pond 


There by the back of the mill is the stor- 
age pond, and we shall have to prepare for 
a ducking, as this whole trainload of logs 
will be dumped in there. We pull around the 
edge of the pond, the unloading crew throws 
off our chains and with a great thumping and 
bumping one log after another rolls down the 
skidway into the water, dust rising behind 
us, and a sheet of water spreading out before 
us as we hit the surface. We will float around 
here for some time awaiting our turn up the 
bull chain that carries the logs into the sec- 
ond story of the mill. All large sawmills 
take the logs into the second story, as the 
machinery is laid out so that the logs and 
planks travel from one operation to another 
over live rollers partly by gravity. 

As we go up into the mill a strong stream 
of fresh water hits us on all sides, washing 
off the mud and small stones that stuck to 
the sides of our log on its wild ride through 
the woods on the end of the skid chain. Now 
we flop on to the log deck and can look 
around a bit. What a turmoil of apparent 
confusion, and crashes of heavy machinery, 
with the shrill cry of the band saw singing 
out above all as it bites hungrily into these 
mellow logs. 

This great moving platform is the carriage 
traveling on a shotgun feed attached to the 
arm of a great steel piston like the drive 
shaft of a locomotive. Each forward move- 
ment carries the log past the band saw which 
slices off a giant slab of lumber. As the 


carriage comes back, the log is forced for- 


ward to the thickness required on the next 
cut. No lost time here, for the sawyer doesn’t 
as much as stop the movement of the car- 
riage to flop these 10-ton logs over on their 
side. Just a pull on that little lever and a 
tremendous steel arm shoots up from the 
floor and literally, slams the log over. 


The Sawyer the Most Skilled Workman 


Yes, all this action is~ controlled from the 
saw pit by that one man, the sawyer, and 
by the way the most skilled workman here 
Each of these little levers controls a different 
piece of machinery. First, in his right hand, 
the one controlling the movement of the 
carriage—just a slight pressure and the 
saw passes through the full length of the log 
while we are thinking about it. Then back 
and with a jerk of the other lever the great 
iron nigger slams it over on its other side 
and away it goes again. Do you see how as 
he cuts further into the log he begins to 
uncover those old dead limbs that I told you 
about? } ° 

Now they are ready for our log. Hold 
tight and brace yourself, for no sooner does 
the nigger slam us on to the carriage than 
we are dogged in place against two steel 
uprights with a pair of clamps that bite right 
through the bark into the side of our log. 
Here we go up for the first cut and a slab 
of bark falls off. Again we fly past the saw 
and a piece of 3-inch clear lumber falls off 
and scoots down the live rolls toward the 
edger. Now a large black knot shows on 
the face of the log. On this trip back we are 
flopped over on another side by the nigger, 
as all the clear lumber must be taken off 
the sides of the log before the sawyer cuts 
deep into the log. 

Over again and more clear lumber falls off 
our other side until our round log is a great 
square of timber. The sawyer passes the 
sap section now and is cutting heart lumber. 
The large black knots are showing on all 
four faces of the timber and each cut brings 
more knots to the surface. That last cut 
just missed us but a miss is as good as a 
mile. Everybody safe, and we are sliding 
along the live rolls towards the edger men. 


How Edging and Trimming Are Done 


The edger man operates a set of circular 
saws running parallel with one another. One 
saw is movable so that it can be adjusted 
to the width of the piece and just skin off 
any bark or bad defects that might show near 
the edge of the piece. Right through on to 
more live rolls, and we are shaken up a bit 
as we bump into a stop at the end of the 
roller run and our direction changed so that 
we pass the next machine sideways. This is 
the trimmer where the ends of the boards are 
trued up. The trimmer sits up in that “crow’s 
nest” with the long line of levers in front 
of him. Each lever controls a saw that is 
running just below the surface of the table 
that we cross, and by a slight pull he can 
make our board 6, 8, 10, 12 feet or any length 
that suits his fancy. Naturally the men out 
in the woods cut the logs a bit long to allow 
for damage. This fellow corrects that and 
we pass him a well manufactured board— 
square edges and well cut ends of a correct 
length. 

Now we are ready to drop out of the. back 
end of the mill on to the grading table. This 
table is about three hundred feet long and 
the boards pass along on to endless chains. 
The inspectors or graders walk along the 
tops of the boards, turning them over so 
that they can see the defects on both sides 
and then mark the grade or quality on each 
piece. As we travel along the grading table 
you want to know why all these small piles 
of lumber are stacked on.either side. Each 
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stack represents a different quality or thick- 
ness of lumber and as our board reaches that 
point on the chain opposite the pile to which 
it belongs one of the green chain men pulls 


us off on to that pile. 


Across the Drying Yard 


No sooner do we find our place than the 
“Frankford L” comes scooting on, and an 
overhead trolley swings down and picks up 
the whole pile to carry it off across the dry- 
ing yard to the pilers. We are dropped in 
the alley beside a large pile of lumber all 
the same grade and thickness as our piece, 
and stacked up very carefully to dry. 

We stay here in the pile for an indefinite 
period depending largely upon the season of 
the year and the ability of the warm Cali- 
fornia breezes to draw the moisture out of 
the board and dry it to a satisfactory mois- 


Will Market 


AsHLAND, Wis., Aug. 26.—This long and 
well known lumber manufacturing and dis- 
tributing center, from which in years past have 
been marketed many millions of feet of north- 
ern hardwoods and hemlock, now bids fair to 
come into equal prominence as the headquarters 
for the marketing in the middle West of an- 
other wood which, while the product of a far 
western State, rapidly is coming into favor 
among home builders and industrial users, the 
famous California redwood. One of the larg- 
est manufacturers of redwood is the Little 
River Redwood Co., of Crannell, Calif., which 
has an annual capacity of 120,000,000 feet and 
is the owner of the largest single stand of 
redwood in the world. This company owns 
30,000 acres on which there is an estimated 
stand of 4,000,000,000 feet of merchantable 
timber. This company heretofore has confined 
its sales effort to western territory, some of 
the eastern States and to foreign countries. 
Through an arrangement recently effected, it 
now will vigorously cultivate the sales field in 
the middle West, having appointed the W. B. 
Clubine Lumber Co., of this city, as sole dis- 
tributer of its product in the six States of 
Illinois, Indiana, Iowa, Michigan, Minnesota 
and Wisconsin. 


Amazed at Redwood’s Versatility 


Walter B. Clubine, head of the W. B. 
Clubine Lumber Co., is one of the best known 
lumbermen in the North, and he is planning 
a thorough and vigorous sales campaign that 
will put redwood on the map in these States 
as it probably has never been put on before. 
He is organizing a sales force that is to com- 
prise no less than twenty active, energetic 
salesmen, whose efforts will be in both promo- 
tion and sales, their activities being personally 
directed by Mr. Clubine from the head sales 
office here in Ashland. 

Before perfecting this arrangement to act as 
sole distributer in these six States for the Lit- 
tle River Redwood Co., Mr. Clubine spent 
three weeks at the operation in Crannell, Calif., 
making a close study of redwood manufactur- 
ing and distribution. While in the West he 
also visited a number of other redwood opera- 
tions in order more thoroughly to acquaint him- 
self with manufacturing methods and with the 
various uses of redwood. Although a lumber- 
man of long experience and exceptional knowl- 
edge, Mr. Clubine was amazed to learn of the 
various uses to which this versatile wood may 
profitably be put, and he feels satisfied that few 
users of wood really know of the real merits 
and numberless uses of redwood. It will be 
his pleasure to spread the gospel of redwood 
thoroughly throughout the territory his sales 
organization will cover. 


In Lumber Industry Since Boyhood 

Mr. Clubine has been connected with the 
lumber business since when still in knee pants 
he went to work as tally boy for the Holland, 
Graves & Montgomery Co., of Buffalo, N. Y., 


ture content for the market, This -time of 
year we-have-but._a-short-rest in the pile, for 
it’s very warm out here and-our piece dries 
rapidly—so rapidly that large. sunshaties are 
built in front of each pile to protect it from 
the direct rays of the sun and prevent its 
drying too quickly and consequently check- 
ing. 

At last the fellows in the office receive an 
order from some large lumber user in the 
East, and again the “Frankford L” comes 
out into the yard, picks up 4,000 or 5,000 
feet of lumber from our pile and carries us 
over to the loading platform. Here each 
piece is tallied, its contents noted, and we 
are piled into a Pennsylvania box car, the 
door closed and a bill of lading made out for 
North Philadelphia station. 

We are switched over to the main line rail- 
road and headed for home. No chance to see 


the scenery on the way back. We are sealed 


in and protected from the weather so 
thoroughly that there isn’t as much as a 
crack in the door through which we can see 
—just a long, long ride home. Two days 
over the desert, then on to Kansas . City, 
St. Louis, Chicago, Pittsburgh, Harrisburg 
and at last into North Philadelphia and home. 

We're back after a trip through the West 
that very few tourists have had the oppor- 
tunity to take. We have seen the real West, 
met and lived with the sons and grandsons 
of the pioneers and now, as we see these 
many lumber yards scattered around through 
the East near our homes, we can close our 
eyes and picture again the whole history of 
each piece from the time it fell with a thun- 
dering.crash as a part of a giant tree out 
there in the woods, until it too made that 
long hot trip from-mill to market. 


Redwood in Middle West 


with which concern he was connected for eight 
years. During this time -he spent two years 
in Marinette, Wis., and two years in Byng- 
Inlet, Canada. Returning to Marinette, for 
two seasons he was employed as estimator and 
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lumber inspector for the Hamilton & Merri- 
man Co.; for one season as lumber inspector 
at Peshtigo, Wis., for Perley Lowe, and dur- 
ing the winter scaled logs for I. Stephenson 
Co. In 1900 he came to Ashland and went to 
work as grader for the Keystone Lumber Co. 
He spent the winter of that year and the next 
on the Pacific coast, tallying stock for water 
shipment. Then, after returning to Ashland 
and working as a lumber inspector at various 
mills, inspecting and forwarding lumber to 
ships, he went with the Montgomery Door & 
Box Co., of Buffalo, to supervise the cutting 
and shipping of stock at a Canadian mill, 
where he remained until October, 1902. 


Becomes Salesman, Then Executive 


On Oct. 1, 1902, he formed a connection that 
was retained for twenty-four years. He entered 
the employ at that time of the Edward Hines 
Lumber Co., of Chicago, working for several 
months in the Chicago yard as an inspector and 
familiarizing himself with grades, after which 
he went out as a salesman in eastern territory. 
In 1905 he was made, manager of the com- 





pany’s plant at Iron River, Wis., where he 
remained until the mill cut out in 1912, when 
he was placed, in charge of the Park Falls 
Lumber Co., a Hines plant at Park Falls, Wis. 
Later the Rice Lake and Hayward plants were 
placed under his jurisdiction, and he had com- 
plete charge of all these operations, including 
the logging, until February, 1926, when he re- 
signed. 

For thirteen years Mr. Clubine was a di- 
rector of the Northern Hemlock & Hardwood 
Manufacturers’ Association, and served that 
organization as president for one term. 


Producer Has Fine Facilities 


In addition to its modern sawmill at Cran- 
nell, the Little River Redwood Co. operates a 
planing mill and remanufacturing plant of 
ample capacity, has a large battery of modern 
dry kilns operated on modern lines, and its 
network of logging roads forms a connection 
between the sawmill, lumber yards and the 
Fairhaven docks and concentration yards. On 
each trip the company’s coast steamers carry 
1,100,000 feet to various destinations from the 
concentration yards at Fairhaven. 

As stated previously, the W. B. Clubine 
Lumber Co. will be sole distributer of the 
Little River Redwood Co.’s products in the 
six States named. Eastern distributers are and 
for a long time have been the old and well 
known firm of Wheeler & Dusenberry, of 
Endeavor, Pa. 


Report July Building Permits 


During the month of July there was $235,- 
663,600 worth of building permits granted in 
206 cities, according to the building depart- 
ments of these cities, as reported to F. W. 
Dodge Corporation. This amount was 15 per- 
cent greater than the total for June, 1929, and 
16 percent less than that for July, 1928. Ninety- 
two cities showed increases when compared 
with their July, 1928, records, while 114 showed 
decreases. 

The July total brought the value of permits 
granted during the first seven months of this 
year to $1,991,077,200, as compared with $2,- 
174,624,400 for the corresponding period of 
last year, a decrease of 8 percent. 

The July “honor roll” cities (those reporting 
more than a million dollars in total permits 
and an increase of 20 percent or more over 
July, 1928) numbered sixteen. These “honor 
roll” cities were: Berkeley, San Francisco, 
New Haven, Evanston, Sioux City, New Or- 
leans, Boston, Worcester, Newark, Trenton, 
Binghamton, Cleveland, Oklahoma City, Har- 
risburg, Philadelphia and Milwaukee. 








Harvard Economic Society’s weekly index 
of wholesale commodity prices has risen to 
98.9 for the week ended Aug. 21, 1929, from 
98.6 for the week ended Aug. 14, 1929. 
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National Production, Shipments and Orders 


WasuincrTon, D. C., Aug. 


26.—Following is the National Lumber Manufacturers’ Association report for the week ended Aug. 17, 1929, and 


for fourteen weeks ended that date, covering mills whose statistics for both 1929 and 1928 are available, and percentage comparisons with statis- 
tics of identical mills for the corresponding periods of 1928: 


ONE WEEK 








Softwoods: No. of Percent Percent Percent 
Mills Production of 1928 Shipments of 1928 Orders of 1928 
Southern Pine Association............0+--++% 151 66,874,000 94 64,470,000 87 63,546,000 82 
West Coast Lumbermen’s Association......... 102 118,767,000 100 122,031,000 106 113,471,000 84 
Western Pine Manufacturers’ Association.... 35 37,622,000 105 34,301,000 93 29,309,000 98 
California White & Sugar Pine Mfrs.’ Assn.. 18 25,924,000 101 19,182,000 86 18,087,000 92 
Northern Pine Manufacturers’ Association... 9 9,837,000 78 10,475,000 117 9,591,000 116 
Northern Hemlock & Hardwood Mfrs.’ Assn... 24 2,981,000 72 3,277,000 87 2,691,000 86 
North Carolina Pine Association............. 41 7,581,000 103 9,290,000 124 7,823,000 121 
California Redwood Association.............. 14 7,780,000 125 7,918,000 135 7,804,000 167 
Total softwoods..............eceeeceeeee 394 277,366,000 98 270,944,000 99 252,322,000 “89 
Hardwoods: 
Hardwood Manufacturers’ Institute.......... 179 40,643,000 121 34,957,000 103 33,937,000 89 
Northern Hemlock & Hardwood Mfrs.’ Assn... 24 5,645,000 90 5,041,000 83 5,613,000 116 
Total hardwoods..............-ceeeceeueees 203 46,288,000 116 39,998,000 100 39,550,000 92 
See Bete ..  iccwcrcccscovecececececar 573 323,654,000 101 310,942,000 99 291,872,000 89 
FOURTEEN WEEKS 
Softwoods: 
Southern Pine Association...............+++. 1,857 833,985,000 93 819,569,000 86 778,585,000 83 
West Coast Lumbermen’s Association........ 1,285 1,421,599,000 99 1,512,930,000 92 1,423,889,000 89 
Western Pine Manufacturers’ Association. 483 - 514,751,000 105 468,015,000 94 445,335,000 96 
California White & Sugar Pine Mfrs.’ Assn. 355 483,241,000 100 375,259,000 92° 377,288,000 90 
Northern Pine Manufacturers’ Association... 126 144,321,000 92 134,293,000 93 119,168,000 92 
Northern Hemlock & Hardwood Mfrs.’ Assn... 440 56,908,000 74 58,177,000 86 44,962,000 78 
North Carolina Pine Association............. 530 86,969,000 90 86,698,000 89 74,781,000 81 
California Redwood Association.............. 193 102,335,000 105 110,881,000 111 108,585,000 113 
Total softwoods............0..ceececeeeeee5,269 3,644,109,000 98 3,565,822,000 91 3,372,593,000 89 
Hardwoods: 
Hardwood Manufacturers’ Institute...........2,661 501,635,000 108 509,482,000 105 499,956,000 103 
Northern Hemlock & Hardwood Mfrs.’ Assn.. 440 110,524,000 120 89,867,000 87 82,686,00 84 
Total hardwoods..+...........eeeeeeeeceeee3,101 612,159,000 110 599,349.000 102 582,642,000 100 
OS CO”. ee ere oe 7,930 4,256,268,000 99 4,165,171,000 93 3, 955 », 235,000 90 





Relation of Unfilled Orders to Stocks 


WasuHinctTon, D. C., Aug. 2 
gross stocks on hand Aug. 





Association 


Southern Pine Association ......cccccccccecs 
West Coast Lumbermen’s Association....... 
Western Pine Manufacturers’ Association... 
Northern Pine Manufacturers’ Association... 


Hardwood Manufacturers’ Institute 


Following is a statement for five associations of the footage of 
17, and the percentage relationship of the unfilled orders to stucks: 


Orders of 


No. of Gross Unfilled Stocks— 
Mills ° Stocks Orders Percent 
122 705,071,000 164,262,000 23 
140 1,106,262,000 497,187,000 45 
36 857,642,000 117,702,000 14 
9 342,246,000 56,825,000 17 
169 845,513,000 232,231,000 27 





West Coast Review 


[Special telegram to AMERICAN LuMBERMAN] 


SEATTLE, WAsH., Aug. 29.—The West Coast 
Lumbermen’s Association reports that 217 mills 
—all those reporting production, shipments and 
orders—during the week ended Aug. 24 gave 
these figures: 

Production .196,307,000 


Shipments ..170,201,000° 13. 
3 


3% under production 
Orders .170,639,000 13% 


< under production 
A group of 286 mills, whose production re- 
ports for 1929 to date are complete, reported 
as follows: 
Average weekly operating capacity 289,154,000 
Average weekly cut for 34 weeks— 
nb tas bd 6 SO es Ge Ce Stas kee bared 202,727,000 


Dt ctestnvacuae cin eeweadas cere 201, 542 2,000 
Actual cut week ended Aug. 24, 1929 221,780,000 


A group of 211 mills, whose production for 
the week ended Aug. 24 was 193,218,000 feet, 
reported distribution as follows: 


Unfilled 


Shipments rde Orders 
Seer 71,289,000 Pos 37 eee 178,632,000 
Domestic 
cargo 46,816,000 48,039,000 259,621,000 
Export .... 38,552,000 40,421,000 214,507,000 
Local 12, 861, 000 12,861, 000 oe eee ee 


Totals.. 169, 518,000 169,058,000 652,760, 000 


A group of 112 mills, whose reports of pro- 


duction, shipments and orders are complete for 
1928 and 1929 to date, reported as follows: 


Week 
ended Aug. Aver. 34 Aver. 34 
: 1929 weeks, 1929 weeks, 1928 
Production .119,487,000 110,118,000 113,901,000 
Shipments ..104,379,000 113,637,000 122,143,000 
Orders .107,877,000 112,985,000 122,708,000 


| 


Southern Pine Barometer 


New Organs, La., Aug. 26.—For the week 
ended Aug. 17, Saturday, 165 mills of total 
capacity of 194% units (a unit representing 
an average monthly output of 1,500,000 to 2,- 
000,000 feet between Nov. 1, 1925, and Oct. 
31, 1928), report as follows to the Southern 
Pine Association: 

Percent Percent 


3-year Actual 
Production— Carst Feet Av. Prod. Output 
Aver. 3 yrs.. -+- 82,260,327 oan apy 
eee .. 74,765,817 90.89 ee 
Shipments* .... 3,406 71,526,000 86.95 95.67 
Orders— 
Received* ... 3,364 70,644,000 85.88 94.49 
On hand end 
weekt 10,037 210,777,000 


*Orders were "98, 77 percent of Minin, 


+Basis of car loadings is June average, 21,- 
000 feet. 


tOrders on hand at above 165 mills showed 
a aecrease of 0.42 percent, or 882,000 feet, dur- 
ing the week. 


North Carolina Pine 


NorFrotk, VA., Aug. 26.—The North Caro- 
lina Pine Association makes the following 
analysis of figures from ninety-three mills for 
the week ended Aug. 17: Per 


Percent Percent cent 
Aver.* Actual Ship- 





Production— Feet Output Output ments 
Average* .14,700,000 ens 
Actual a 089,000 76 ae 
Shipments ,236,000 63 83 — 
Orderst mw. ++ > 297,000 77 102 122 
Unfilled 
Orders. . .73,359,000 


tAs compared with preceding week there is 
a decrease in orders of 11 percent, three less 
mills reporting. 


*“Average” is of production for the last 


three years. 





California Pines 


SAN Francisco, Catir., Aug. 24.—Following 
is the latest report of the California White & 
Sugar Pine Manufacturers’ Association, based 
on statistics for twenty-six mills: 


Percent 
Percent of same 
of pro- Period 


Feet 
Por week ended Aug. 17: 
Production .......6- 37,543,000 


duction of 1928 


Shipments ......... 28, 740, 000 76 
PE § sétvttenevaaod 25,001,000 67 nee 
Stocks Aug. 10...... 653,373,000 sem 97.5 
For 33 weeks ended Aug. 17: 

Production ......... 869,946,000 ae 102.7 
Shipments - . 888,229,000 102 100.7 
GU a kewesiceneer 905, 604. 000 104 100.1 





Data on Walnut 


The American Walnut Manufacturers’ As- 
sociation has compiled the following data: 


ef June, July, 

Lumber— 929 1929 1928 
Manufactured 3,838. 700 4,531,700 2,526,900 
Shipments ..... 3° 570, 100 3,699,400 2,742,300 
ED Sep s ow wes 12°639,900 12,960,000 13,115,900 

Logs— 
Purchases ..... 2,951,000 3,710,800 2,635,456 
Made into lumber 

and veneer .. 3,217,000 3,241,400 2,526,949 
a 2,272,900 2,253,400 2,996,103 





Hemlock and Hardwood 


OsukosH, Wis., Aug. 26.—The Northern 
Hemlock & Hardwood Manufacturers’ Asso- 
ciation makes the following report for the 


week ended Aug. 17: Percent 
of Ca- 
Hardwoods— Total Per Unit* pacity 
Capacity, 58 units*.12,279,000 210,000 100 
Actual production.. 8,480,000 146,000 69 
Shipmentst ....... 7,844,000 135,000 63 
Orders receivedy... 8,481,000 146,000 69 
Orders on hand....54,732,000 944,000 ae 
Hemlock— 
Capacity, 80 units*.16,289,000 210,000 100 
Actual enn. 5,276,000 66,000 32 
Shipments? . 4 754, 000 59,000 28 
Orders received}. 3, 563, 000 44,000 21 
Orders on hand....20,454,000 256, 7000 


*Daily 10-hour ‘productive capacity of 35, 000 
feet is considered one unit. The production 


is based on mill log scale, and lumber cut 
overruns this by 20 percent. 
*Lumber fabricated at mill and used in con- 


struction work is included in total orders and 
shipments. 
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Western Pine Summary 


PorTLAND, Ore., Aug. 24.—The Western 
Pine Manufacturers’ Association summarizes 
as follows reports for the week ended Aug. 17 
from 36 member mills: 

Per- 
cent 
Percent Ship- 


Production— Carsft (Feet ofcut ments 





Average* ° 36,881,000 
Actual ..... 38,226,000 
Shipments 
OEE kccaes 1,313 34,138,000 ares 
Local deliv. .. 761,000 nane 
Total — 
shipm’ts 34,899,000 91.3 
Orders— 
Booked 
(car) ....1,139 29,614,000 
EGON cvcsas hears 761,000 





Total orders 30,335,000 79.5 87.0 
On hand end 


week ....4,527 117,702,000 nut wale 
Bookings for the week by thirty-six iden- 
tical mills were 108.3 percent of those for 
the previous week, showing an increase of 
2,330,000 feet. 
7Car basis is 26,000 feet. ' 


*Of 3-year average weeky production for 
current month. Inland Empire production is 
so seasonable that during winter months ac- 
tual production amounts to less than 50 per- 
cent of yearly average while during peak 
summer months the production increases to 
well over 100 percent of this average. 


Comparative reports for thirty-five identi- 
cal mills showed: 


8-year 

weekly 

Figures average 

for week for Aug. 

PrOBUGIIO .cccsdecsenes 37,622,000 36,881,000 
PED: ohceecsvccecwssns 34,301,000 36,020,000 
eee ee 29,309,000 32,622,000 





California Redwood 


San Francisco, Cauir., Aug. 24.—The fol- 
lowing information is summarized from the 
reports of 14 mills to the California Redwood 
Association for the week ended Aug. 17: 

—Redwood ‘White- 


Percent of wood 
Feet production Feet 





Production ..... 7,780,000 100 2,019,000 
Shipments ...... 7,918,000 102 1,666,000 
Orders— 
Received ..... 7,804,000 100 1,921,000 
On hand ..... 36,598,000 7,074,000 


Detailed Distribution of Redwood 
Shipments Orders 


Northern California* ..... 1,997,000 2,298,000 
Southern California* ..... 1,479,000 982,000 
EE bireeben aaanios 168,000 145,000 
EEE, dadrerenwsawnace 1,775,000 1,818,000 
PRE tkeosenwenidwelens 2,499,000 2,561,000 





7,918,000 7,804,000 


*North and south of line running through 
San Luis Obispo and Bakersfield. 


TWashington, Oregon, Nevada and Arizona. 
tAll other States and Canada. 





Southern Pine Costs 


New Orteans, La., Aug. 26.—The South- 
ern Pine Association has issued a cost state- 
ment for the month of June giving a summary 
of the average cost per thousand feet board 
measure of producing and shipping southern 
pine lumber, not including interest on loans or 
invested capital. This report, covering 89 mills 
operating 12634 units that produced 207,122,791 
feet, shows the average total cost per thousand 
feet for that month was $26.40. This is an 
increase over the average cost for May, which 
on a production of 238,506,162 feet was $25.16, 


The average cost for the six months was $25.31. . 


Of the 72 concerns whose mills are included 
in this report, 40 showed costs less than the 
average. The figures for the entire number 
show'a spread from a low of $18.36 to a high 
of $48.84, 





Southern Pine Monthly Stock Report 


_ New Orteans, Aug. 26.—The statistical statement of the Southern Pine Association for July 
is on the unit of production basis, such unit representing a monthly output averaging 1,500,000 
to 2,000,000 feet between Nov. 1, 1925, and Oct. 31, 1928: 


July Report, 122 Mills (15734 Units) 


Percent 
3-year 
Average Percent 
or Pro- 
Feet Relative duction 
Stocks July 1..688,306,839 enaiate 
OUT CHE cvcses 264,627,314 90.56 
952,934,153 


July shipments.253,630,530 86.80 95.84 


Stocks Aug, 1..699,303,623 93.46 we 
July orders* ...254,742,952 87.18 96.26 


*Prorated from reports of 114 mills. Orders 
computed on basis of average carload shipped 
in July, 20,723 feet. 


tAverage stocks on hand at end of month 
during 3-year period amounted to 2.5606 times 
the 3-year average monthly production, and 
on portnee so obtained is known as relative 
stocks. 


Stocks on hand increased 1.60 percent, or 
10,996,784 feet, during July. 


In the above report, double-shift operations 
are included as two mills, each of 270 hours 
a month standard. Of the 122 mills so fig- 
ured, 13 did not report on running time. Of 
the other 109, 102 mills, of which 3 were shut 
down, lost 5,461 hours representing a capacity 
of 48,824,000 feet, this loss being offset by 
overtime operations at 2 mills, totaling 14 
hours and representing a gain in capacity of 
68,000 feet, so that net loss time was 5,447 
hours, representing a capacity of 48,756,000 
feet. Exactly standard time was reported by 
5 mills. Causes for the loss of 5,461 hours 
are summarized as _ follows: Repairs, 269 
hours; breakdowns, 233 hours; log shortage, 
576 hours; holidays, 311 hours; other causes 
or causes not reported, 4,072 hours. 


Percentages of Kinds of Exports 


Percentages of kinds making up export to- 
tals were as follows: 


April 1 to 

Southern July, June, June 30, 
Pine— 1929 1929 1929 
Serer 63.5 70.0 65.5 
TO csteacainaws 16.5 11.3 12.8 
Other WOOdS .cccccese 20.0 18.7 21.7 


July, 1929, exports were 9.3 percent more 
than those of July, 1928, and 1.8 percent more 
than those of June, 1929. 


Reports of Same 114 Mills (150 Units) 

A statement of 114 identical mills, whose 
3-year average production was 278,107,481 feet, 
and whose 3-year relative stocks amounted to 
712,122,016 feet, compares operations in July, 
1929, with those in July, 1928: 








1929 1928 
Stocks July 1 ..cecess 652,315,043 707,717,294 
SU BU oie ce wecennes 250,244,914 258,992,158 
902,559,957 966,709,452 
July shipments ...... 240,148,928 278,887,099 
Stocks AUG. 1... 0000 662,411,029 687,822,353 


Three-Year Report of 106 Same Mills 
(14134 Units) Seven Months 


Comparative figures for production and ship- 
ments reported by 106 identical mills, whose 
3-year average production was 263,604,686 feet, 
and whose relative stocks amounted to 675,- 
011,765 feet, during the first seven months of 
1929, 1928, and 1927, are as follows: 

1929 1928 1927 


Cut ....1,699,943,298 1,795,761,670 1,823,887,881 
Shpmt .1,673,347,121 1,875,076,999 1,787,226,036 
Seven months’ shipments as percentages = 


production 98.44 104.42 

Stocks— 

Jan. 1.. 605,751,845 741,264,441 701,449,986 
Aug. 1.. 632,348,022 . 661,949,112 738,111,831 


Stocks on hand Aug. 1, 1929, were 104.39 
percent more than those of Jan. 1, 1929; 4.47 
percent less than those of Aug. 1, 1928, and 
14.43 percent less than those of Aug. 1, 1927. 


July Exports Through Southern Ports 


Exports through southern ports for the sec- 
ond quarter of 1929 and for June and July, 
figures here covering about 95 percent of total 
exports, were as follows: 


April 1 to 
Southern July, June, June 30, 
Pine— 1929 1929 1929 
Lumber . 52,005,929 56,380,061 160,717,268 


Timbers .. 13,566,939 9,084,087 31,475,554 
Other woods 16,364,485 15,021,511 653,200,279 


81,937,353 80,485,659 245,393,101 








Status of “Chain Store” Tax 


Mapison, Wis., Aug. 26.—Wisconsin line- 
yard operators feel grateful to Gov. Walter 
Kohler of Wisconsin because of his veto. of 
the so called chain store tax bill, which had 
already been declared unconstitutional by the 
State attorney-general because of the burden 
which it placed upon the owners of even a 
few retail establishments. It was because of 
the view taken by the attorney-general and 
other constitutional authorities of the State, 
that the governor refused his signature to the 
measure. Because of the narrow margin by 
which the bill passed the legislature, it is 
considered doubtful that the law makers will 
be able to over-ride the executive’s action. 

Lumbermen and other building supply deal- 
ers joined ‘with the operators of gasoline filling 
stations and grocery chains in opposition to the 
bill, but the pressure of owners of single estab- 


lishments was too great and, although the bill” 


had been killed in the State senate, it was re- 
vived in both houses by efforts of its author, 
State Senator Bernard Gettleman, of Milwau- 
kee. It provided a minimum license fee of 
$1 for the owners of single retail establish- 
ments, while the license fee is raised as the 
number of stores under single ownership is 
increased, until a fee of $1,000 is assessed 
for each store in a chain of twenty or more. 
In stating his reasons for rejecting the meas- 
ure, Gov. Kohler repeated the attorney-gen- 
eral’s objections, that the bill violated consti- 
tutional provisions guaranteeing uniformity of 
taxation and equality before the laws. 


INDIANAPOLIS, IND., Aug. 26.—Indiana’s so 
called “chain store” licensing bill has no bear- 
ing on interstate commerce, and does not vio- 
late the Fourteenth Amendment of the Fed- 
eral Constitution, according to James M. Og- 
den, attorney-general, who answered a suit 
filed in Federal court some time ago for an 
injunction to stop the operation of the law. 
The law, passed by the last legislature, lays 
a tax on every business establishment in the 
State doing a retail business, but the tax in- 
creases proportionately as the number of 
stores operated by any company increases. It 
is the contention of the attorney-general in 
his answer, that the suit should have been 
filed in State courts and not in Federal court. 

The suit was instituted by L. A. Jackson, 
of Indianapolis, operator of a chain of 225 
stores, who declared his taxes under the law 
would be more than $4,000 annually. The 
court was asked to enjoin the tax commis- 
sioners from collecting the fees provided in 
the law. Mr. Jackson contends the law is 
discriminatory, interferes with interstate com- 
merce and violates property rights guaranteed 
under the Fourteenth Amendment. 





OrFIcIALs of the Weyerhaeuser Timber Co. 
at Longview, Wash., are considering employ- 
ment of women in some departments of planing 
operations. A. L. Raught, jr., manager of the 
plant, stated that women might be employed as 
an experiment. 
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Improved Hardwood Demand and Prices 


Mills Find Demand Active 


Macon, Ga., Aug. 26.—Hardwood manufac- 
turers are shipping a lot of their products to 
Pacific coast territory. Steady shipments are 
still going into New England territory and 
into the New York district. The furniture 
factories of North Carolina and automobile 
body and radio manufacturers are in the mar- 
ket. There is a fair movement to the sea- 
ports for export. Business is so good that 
planing mills are continuing night shifts to 
keep up with orders. Prices are holding stead- 
ily at what appears to be a satisfactory level. 
All woods are in demand. The Pacific coast 
trade is taking oak and gum in particular. 
Trim mills are having all that they can do to 
keep up with orders. 


Study Overseas Markets 

Mempuis, TENN., Aug. 26—W. M. Solo- 
mon, formerly connected with Nickey Bros. 
(Inc.), this city, and a very popular lumber- 
man, has returned to Memphis after a four 
months’ tour abroad. Mr. Solomon landed in 
Montreal and visited in Quebec, Detroit and 
Chicago, en route to Memphis. To study the 
hardwood market and trade conditions in 
Europe was his foremost purpose, and he took 
a leisurely tour of France, Italy, Switzerland, 
Austria, Germany, Holland, Belgium, England 
and Scotland. His conclusion was that pub- 
licity given the tariff discussions in the United 
States Congress and the uncertainty with ref- 
erence to the signing of the reparations agree- 
ment, temporarily has a negative effect on 
American trade with these countries. When 
these questions have been settled he believes, 
the opportunity for business will be greatly im- 
proved. 

Mr. and Mrs. McEwen Ransom will sail 
from New York on Sept. 7 for Southampton, 
England. Mr. Ransom, who is connected with 
the E. L. Bruce Co.’s export department, in 
this city, is going to busy himself while 
abroad primarily with the sale of hardwoods. 
He expects to spend some time in England, 
Scotland, France, Belgium and Germany, en- 
joying sight-seeing excursions all along the 
way. 


Production Is Heavier; Prices Firm 


Mempuis, TENN., Aug. 26. — Weather 
throughout the South has been ideal, and prac- 
tically all mills are running full time, and a 
few are running extra time. Orders and ship- 
ments have shown a slight increase, with ship- 
ments running slightly ahead of orders. Pro- 
duction has exceeded both orders and ship- 
ments, but as order files are heavy and new 
business is being placed, there is little danger 
of the mills accumulating excess stocks. Prices 
are holding firm on all items, with gum 
stronger. Exceptionally heavy orders were 
placed during the week for 4/4 Nos. 1 and 2 
common sap gum. 

The very successful mid-summer furniture 
shows in the North and East have stimulated 
the veneer market. Some Memphis veneer op- 
erators have experienced little or no summer 
lull and are operating day and night shifts to 
fill their orders. 

Demand from flooring manufacturers is far 
below normal, and only a limited number of 
orders were placed during the week. Active 
buying continues from the sash and door man- 
ufacturers, and current building statistics indi- 
cate a good demand during the fall. 

Demand has continued exceptionally good 
from the box and crate manufacturers. De- 
mand from the automobile body plants has 
shown a slight decrease. A fair amount ot 
business was placed, consisting mostly of small 
orders: A number of the southern body plants 


are buying considerable beech and No. 2-A 
common gum, in place of 6/ and 8/4 common 
and better sap gum. 

Export demand is very slow, but inquiries 
are increasing and the outlook is encouraging. 
Stocks overseas generally are moderate and 
are being held with great firmness Prices for 
merchantable qualities are considered reason- 
able by the trade. The plywood market is 
strong. 


Quotations Have Firmed Up 


CinctnnaTI, Onto, Aug. 26.—Buying of Ap- 
palachian hardwoods has been spotty, and 
mostly in small lots. Flooring mills were tak- 
ing white oak. Furniture factories bought 
some oak, chestnut and poplar. The automo- 
tive factories were in the market for small 
lots of ash, gum, oak and maple, but inquiries 
indicated that they would soon increase pur- 
chases. Early last week there was some talk 
of weaker prices, but this week the market has 
become firm again. 


Improved Demand Foreseen 


BurraLo, N. Y., Aug. 27.—The hardwood 
inquiry is keeping up in fairly satisfactory 
shape, and is better than a year ago at most 
of the yards. While the vacation season is 
causing the holding back of some orders, the 
effect is not as noticeable as it sometimes is. 
Demand is expected to be materially better 
after Labor Day. 

Mayor Schwab has issued a proclamation 
approving the Better Homes and Building Ex- 
position to be held on Oct. 21 to 26 at the 
Broadway Auditorium, under the auspices of 
the Buffalo Real Estate Board 

The Buffalo Lumbermen’s Golf Club, which 
has been playing throughout the summer 
season, plays today at the South Shore Coun- 
try Club, on invitation of William J. Brady. 
From thirty to forty members take part in 
the weekly games, which will be continued 
into September. Harold Hauenstein is pres- 
ident. 

The twenty-first annual gymkhana of the 
Buffalo Automobile Club was held at the club 
house in Clarence on Aug. 24 and was at- 
tended by about 5,000 people. C. Walter Betts 
was chairman of the gymkhana committee, and 
the officials of the games included the follow- 
ing lumbermen: Starter, Ganson Depew; 
timers, Orson E. Yeager and John R. Bookser; 
clerks of course, Elmer J. Sturm and Oliver 
J. Veling; judges, Harry L. Abbott, John Mc- 
Leod and Harry Roblin. 

The Order of the J. E. W. S., of which 
Orson E. Yeager is one of the directors, was 
incorporated here last week. The sole object 
of the order is the furtherance of - friendship, 
sociability and good fellowship among its 
members. 

William P. Miller, of the Yeager Lumber 
Co., is spending a two weeks’ vacation at Gar- 
denville, north of Kingston, Ont. 

Franklin A. Hofheins, president Weather- 
best Stained Shingle Co., North Tonawanda, 
N. Y., has been at his camp at Cranberry 
Lake, in the Adirondacks, for the last two 
weeks. 

L. J. Lewis, president of Palburn (Inc.), is 
planning to spend the Labor Day holiday at 
his camp at Georgian Bay, Ont. 

O. D. Williams, of Mixer & Co., is enjoy- 
ing a few days’ vacation at his former home 
in Henderson Harbor, N. Y. 

A. J. Chestnut and members of his family 
sailed on the steamer Juniata yesterday for a 
trip up the lakes. 

Ganson Depew and wife leave this week 
a : stay of several weeks at Pebble Beach, 

alif. 


Trade Continues to Improve 


PittsBuRGH, Pa., Aug. 27.—Some whole- 
salers report a further improvement in demand 
from the furniture industry for red and sap 
gum. Some of the larger mills still have fair 
stocks of these items, and prices are compara- 
tively low. The automobile industry is also 
using some hardwoods freely, with the body 
companies working to capacity. The demand 
continues good for hard maple and some grades 
of basswood. Oak and maple flooring con- 
tinue strong. Some wholesalers report prices 
rather low on the better grades of red and 
white oak, with no indication of improvement, 
as stocks are pretty complete at mill connec- 
tions. 


Volume Good and Prices Firm 


Boston, Mass., Aug. 27.—Inquiry for hard- 
woods indicates more interest. The current 
request is really good for August. Whole- 
salers have been doing a very encouraging 
business since the middle of July, and find 
little difficulty in obtaining good prices. 
About all the lumber used by furniture fac- 
tories and in the construction of automobile 
bodies is selling well at firm prices. Gum is 
quite as strong, as it has been for some weeks. 
ee and both hard and soft maple are selling 
well. 

Retailers are resisting the flooring prices 
quoted by the large mills, and the light cur- 
rent business is mostly going to the smaller 
producers offering concessions. First grade 
plain white oak flooring from association mills 
is $91@92, and can be bought for several dol- 
lars less from outside mills. The full range 
for second grade is $78@83.50, and for third 
grade, $65@70. First grade maple flooring 
from Michigan is firm at $98.50, and the sec- 
ond grade has been advanced $5 to $83. For 
birch flooring, first grade, Canadian quotation 
is $83, and the Michigan, $88. 


Movement Steady at Fair Prices 


LovIsviLLe, Ky., Aug. 26.—The hardwood 
market remains in very fair shape. Orders, 
while not especially large nor numerous, have 
been coming rather steadily. Radio business 
has been good, but furniture business is not 
as good as the early reports promised. Some 
houses report very fair business and fair 
prices on everything other than flooring grades 
of oak, which are still sluggish. Gum is mov- 
ing well at firm prices, especially 4/ to 8/4 
common plain sap. Automotive woods con- 
tinue rather draggy, although some houses are 
reporting a few orders, or releases under old 
orders. A better movement is reported in wal- 
nut, especially top grades, which are holding 


firm. Oak has been selling well in the better 
grades. Poplar is more active than for some 
time. Chestnut, ash and hickory have all been 
slow. The movement of beech, sycamore, 


willow and cottonwood is about normal for 
the season. Maple, elm and magnolia await 
a resumption of active buying by the automo- 
tive industry. 

Prices of inch stocks at Louisville are as 
follows: Poplar, FAS, southern, $85; Appa- 
lachian, $95; saps and selects, $65@70; No. 1, 
$48@53; No. 2 A, $36@40; No. 2 B, $26@27. 
Walnut, FAS, $240@250; selects, $165@170; 
No. 1, $95@100; No. 2, $40. Plain sap gum, 
FAS, $58; No. 1, $43 to $44; quartered sap, 
FAS, $61; No. 1, $46 to $47; plain red gum, 
FAS, $98; No. 1, $50; quartered red, FAS, 
$100; No. 1, $52. Cottonwood, $51, $35 and 
$32. Ash, $75, $50 and $30. Southern red 
oak, $68, $52 and $42, white, $86, $54 and $44. 
Appalachian plain red oak, $85 and $55; plain 


For Current Market Prices on Hardwoods See Pages 74 and 75 





Augu 


white. 
$755 

Lut 
Sout! 
cotto1 


late | 
State 


will 
acreé 
that 


Co., 

part 
tops 
tom<¢ 
enou 
assu 
the 

ing 

pur¢ 
Ver 
No. 


age 
sub: 
has 
age 


den 
sale 
is « 
thi: 


old 
pri 


for 


i ee ee ak oe, 








929 


1- 


ng 
C- 
or 
on 


ee 


— ae = 








August 31, 1929 


AMERICAN LUMBERMAN 


55 








white, $96 and $58; quartered white, $135 and 
$75; quartered red, $110 and $60. 

Lumber and cooperage concerns in the far 
South are somewhat short handed, because of 
cotton harvesting drawing away their men. 

Drouth of more than six weeks was broken 
late last week by good rains over most of the 
State, but more rain is needed. Corn is badly 
fred in many districts. While yield of tobacco 
will be much smaller than normal, from an 
acreage 20 percent above normal, it is believed 
that high prices will prevail if the quality is 


ood. 
? C. S. Willett, of the R. W. Willett Lumber 
Co., reports that the company has added a de- 
partment for panels, glued-up dimension, table 
tops etc. to operate in connection with its au- 
tomobile dimension department, and _ has 
enough business booked in that department to 
assure fairly good running time to the first of 
the year. This department is in an old plan- 
ing mill building, and has kilns, on property 
purchased a few months ago from the North 
Vernon Lumber Mills, which became Yard 
No. 2, of the Willett company. 

E. K. Lyder, formerly of the Chelsea Cooper- 
age Co., Chelsea, Mass., the Boston district 
subsidiary of the Lucas E. Moore Stave Co., 
has recently come to Louisville as sales man- 
ager of the Louisville Cooperage Co., a new 
post with that concern. J. Nick White, presi- 
a. for many years looked after his own 
sales. 

H. J. Gates, head of the Sam Gates Lumber 
Co., formerly the Louisville Point Lumber Co., 
is one of Louisville’s leading aero enthusiasts. 
Mr. Gates recently placed an order for his 
third plane and his second Ryan. He sold his 
old Ryan and Waco planes early in the summer 
prior to going to Europe on a trip. 


Furniture and Millwork Plants Buying 


Wausau, Wis., Aug. 26.—A- steady demand 
for the better grades of birch, in all thick- 
nesses, prevails in this territory. Rail ship- 
ments and local sales are considerably in ex- 
cess of what they were last season. Prices 
continue steady in all hardwood lines, except 
automobile stocks. There has been a notice- 
able falling off in shipments to the automobile 
trade, and few inquiries are reported at local 
wholesale yards. Most shipments are going to 
the furniture and sash and door plants. Maple 
flooring continues as one of the leading items. 
Demand for dry basswood has also been 
steady. Stocks are still ample. 

Dry hemlock and pine have been moving 
rapidly in the local field and to the central 
markets supplied from this territory. Stocks 
are considerably depleted, however, owing to 
= small log cut last winter and prices hold 
rm, 

Retail dealers in the Wausau area report 
a satisfactory movement in most lines, with a 
noticeable increase in demand for farm build- 
ing material. 


Buys 8,000 Acres in West Virginia 


Huntincton, W. Va., Aug. 26.—Through 
a recent purchase of West Virginia hardwoods, 
the Northeast Lumber Co., of this city, has 
provided a timber supply that will add an- 
other five years to the life of its present oper- 
ations. This purchase, totalling 8,000 acres 
of virgin oak, poplar, basswood, maple and 
other hardwoods, was made from the Cole & 
Crane Estate, of Cincinnati, Ohio, and the 
Cotiga Development Co., of Philadelphia. 
Discussing this purchase with a representative 
of the AMERICAN LUMBERMAN W. H. Baker, 
Jt., manager of the Northeast Lumber Co., 
said : 

We expect to begin operating in this tim- 
ber about the first of the coming year. It 
will take approximately thirty miles of rail- 
road to get this timber out, and about six 
miles of railroad to get us into the timber. 
We expect to saw this timber on our present 
band mill, located at Nolan, W. Va. The logs 
will be brought to the mouth of Trace Fork, 


and reloaded there on standard gage ears, 
which will be hauled from that point to our 
present operation by the Norfolk & Western 
Railway Co. 

The Northeast Lumber Co. has been oper- 
ating in this way all of the present year 
from another tract located just a few miles 
above this recent purchase. The plant at 
Nolan is producing 12,000,000 feet annually 
of the famous West Virginia hardwoods, 
which have become so well known and pop- 
ular in the trade as a result of the extensive 
advertising of these woods that has been car- 
ried on in the AMERICAN LUMBERMAN by a 
group of manufacturers, of which the North- 
east Lumber Co. is a member. 


Expect Heavier Orders in Fall 


WarrEN, ARK., Aug. 26.—The hardwood 
mills think the outlook is most promising and 
expect a big volume of business during the 
fall. They are receiving only enough orders 
to keep their machines busy, and are building 
up their stocks so as to be in position to take 
care of future demand. Orders, shipments 
and production are about even. 

Certain items of hardwood flooring are still 
in fair supply and bring the following average 
prices: 34x1%4-inch first quartered white, $72; 
3%%x1'%4-inch first quartered red, $69; +t#x2™%4- 
inch first plain white, $84; second plain red, 
$72.50; 3% first plain red, $61; 3¢x1%-inch 
second quartered white, 2; second plain 
white, $49; second plain red, $52. 


Dries Lumber Green from Saw 


Perry, FLa., Aug. 26—The Graham-Paige 
Body Corporation, in order to take care of in- 
creased production of dimension used in the 
manufacture of automobile bodies, is adding 
to its battery of nine Moore kilns, three units 
equipped with Moore’s patented exhaust-fan 
system, the latter being included to speed up 
the drying. In this plant gum. and other 
hardwoods, 10/4 and 4/4, are seasoned green 
from the saw. The low temperature drying 
made possible by the Moore exhaust-fan sys- 
tem is claimed to be ideal for seasoning hard- 
woods, as the fiber structure of the lumber is 
undamaged by heat, and the result is a high- 
quality, uniformly seasoned stock. Moore fire- 
proof dry kiln doors and automatic tempera- 
ture and humidity recorder controllers are in- 
cluded in this installation. 


Demand Good for This Season 


LAuREL, Miss., Aug. 26.—The hardwood 
mills in this vicinity are running full time, 
and all report very good business, with ship- 
ments and orders slightly exceeding produc- 
tion. Prices are firm. There is an excep- 
tionally good demand for this season of the 
year. 


Furniture Plants Are Inquiring 


JACKSONVILLE, Fia., Aug. 26.—The hardwood 
market continues quiet, and most buyers are 
apparently making their purchases hand to 
mouth. There have, however, been some very 
nice inquiries sent in by furniture manufac- 
turers during the last few weeks. Just whether 
these inquiries were “feelers” or based on 
actual needs is pretty hard to say, but it is 
about time for these manufacturers to be tak- 
ing on additional stock. There is a continued 
demand from the automobile body manufac- 
turers for ash and magnolia, the former espe- 
cially, and the latter when prices are such as 
to make extended purchases attractive. How- 
ever, there has been a let-up in the demand 
for red and sap gum. But such woods as 
maple and beech, not produced in large quan- 
tities in the Southeast, are moving just as soon 
as they are in shipping condition. Poplar is 
a fair mover, to the furniture manufacturers 
especially and for export. Prices on this wood 
have not been overly attractive of late, and 
therefore the mills have not been pushing sales 
of it. 








Tycos 


Direct-Set 
Recording 
Regulator 


EMPERATURE and hu- 
midity affect your prof- 
its. Kilns cannot give good 
results unless these two fac- 
tors in their operation are 
properly controlled. 


No mechanical device has yet been de- 
vised to automatically dry lumber, It 
remains for the kiln operator to furnish 
the “brains” to lay out proper drying 
schedules. Regardless of his intentions, 
however, he cannot accurately maintain 
ideal ‘drying conditions by manually op- 
erating hand valves. 

Eliminate the costly practice of “fussing 
with hand valves.” Install TYCOS 
Direct-Set Recording Regulators and get 
the advantage of your operator’s hand on 
the steam valves every minute of the day 
and night. This instrument can do it 
with more accuracy and dependability 
because it acts to compensate for changes 
in temperature and humidity even before 
the senses can detect them. 

Make your kilns a better investment. 
Other mills are receiving dividends from 
their TYCOS  Direct-Set. Recording 
Regulators. Let us show you how we 
can help you. 


Taylor /nstrument Companies 
ROCHESTER, N. Y., U. S. A. 


MANUFACTURING DISTRIBUTORS 
IN GREAT BRITAIN 
SHORT & MASON, LTO., LONDON 


CANADIAN PLANT 
TYCOS BUILDING 
TORONTO 

















Fix Your Credit Loss 


in Advance 


You can state pretty accurately every 
item in your over-head expense but one 
—your credit loss. That you can only 
guess at. And how often you miss the 
mark, you, only, know! Because of pres- 
ent conditions, your credit loss is more 
of a problem than ever. 

If the year’s total covered credit losses 
exceed a certain previously agreed upon 
percentage of your gross sales, we repay 
the excess. 

Thus your credit loss for twelve 
months is determined in advance and 
nothing can increase it. 

The cost of Credit Insurance is small 
compared to the security afforded. 


Over $9,500,000 paid to our policyholders 


The American Credit-Indemnity Co. 


OF NEW YORK 
511 Locust St. 220 So. State St. 
St. Louis, Mo. Chicago, Ill. 


537 Mer. Exch. Bldg, 
San Francisco, Cal. 


























THE LAWRIE LABORATORIES 


CHEMISTS — CHEMICAL ENGINEERS 


Completely equipped laboratories 

specializing in problems of research 

and process development for the 
wood industry. 


MADISON AND CLEVELAND STREETS 
MEMPHIS, TENN. 
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Old 
Reliable 


Maple, Birch, Beech 


FLOORING 


Made from. Michigan’s Finest Stumpage 


We also manufacture Maple, Beech, 
Birch, Elm and Hemlock lumber. 


Grand Rapids Trust Company 


Reciever for WILLIAM HORNER 


Perkins Building, 
Grand Rapids, Mich. 
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{| Newberry, Mich, 











Short Leaf Pine \ 
dewater Red Cypress 
and Southern Hardwoods 


We have modern facilities 
for Kiln Drying, Resawing 
and Dressing Lumber. 








Every House Bill You Sell 











Materials and Construction 


This is one way to win the confidence of 
your customers and guarantee them full 
value for their money. Dealers in all parts 
of the country are giving this Protection 
Policy to every customer. 
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It'll pay you 
well to doit inthefuture. Investigate now! y 7 
Pe ge eee e 2 ee eae @ @ q 


AMERICAN LUMBERMAN, 
431 South Dearborn St., CHICAGO, ILL. 


Send us on approval sample “Specification 
Protection Policy.” Within 5 days we agree 
to remit 50c to cover cost of this sample or 
return same to you. 


Cec cocccccecs coe BAe ccccccccece 











What she Associations Are 
Planning and Doing 


Sept. 13-14—Virginia Lumber & Building Supply 
Dealers’ Association, The Cavalier, Virginia 
Beach, Va. Vacation convention. 


Sept. 13-14—Conference of invited representatives 
of lumber trade associations and technical ex- 
perts on painting problems, at Forest Products 
Laboratory, Madison, Wis. 


Sept. 13-15—Northeastern Retail Lumbermen’s As- 
sociation, Higby’s Camp, Big Moose Lake, Adi- 
rondacks. Outing-meeting. 


Sept. 18—West Side Hardwood Club, Pine Bluff, 
Ark Annual. 


Sept. 19-20—National Hardwood Lumber Associa- 
tion, Congress Hotel, Chicago. Annual. 


Sept. 24—Roofer Manufacturers’ Club, Columbus, 
Ga. Monthly meeting. 


Sept. 25-26—National-American Wholesale Lumber 
Association, at headquarters, 41 East 42nd 
Street, New York City. Trade extension and 
executive committees. 


Sept. 25-26-27—Concatenated Order of 
Amarillo, Tex. Thirty-ninth Annual. 


Oct. 3—Empire State Forest Products Association. 
Albany, N. Annual, 


Oct. 21-22—Associated Leaders of Lumber & Fuel 
Dealers of America, Palmer House, Chicago. 
Annual convention. 


28-29-30—Ohio Association of Retail Lumber 
Dealers, Columbus, Ohio. Annual convention. 


Virginians Will Talk and Play 

Roanoke, VA., Aug. 26.—Secretary M. Har- 
ris Mitchell has announced that the vacation 
convention of the Virginia Lumber & Building 
Supply Dealers’ Association will be held at the 
Cavalier Hotel, Virginia Beach, on Friday and 
Saturday, Sept. 13 and 14. Concerning the 
program for this meeting the secretary said: 

There will be ‘no long-drawn-out set-program 
this summer. The time will be utilized to bring 
out every problem possible that the dealer is 
facing. This arrangement will meet the pop- 
ular demand of our dealers. Discussions will 
look toward the constructive solution of dealer 
problems. Program hours will be confined to 
the mornings, and the afternoons will be de- 
voted to golf, surfing and such other features 
as are bountifully provided at the beach. 


Set Date for Annual Meeting 


At a meeting of the executive committee of 
the Associated Leaders of Lumber and Fuel 
Dealers of America, held in Chicago last Wed- 
nesday, Oct. 21 and 22 were set as dates for 
the annual convention, to be held at the Palmer 
House, Chicago. Arthur A. Hood, president, 
announces that discussions at this two-day meet- 
ing will be confined to the merchandising and 
financing problems of the retail lumber dealer. 
It is expected that this convention will see a 
large and representative gathering of progres- 
sive lumber dealers, as this organization has 
in its membership dealers in all sections of 
the country. 


Hoo-Hoo, 


Jan. 


New Hampshire Favors Research 

MANCHESTER, N. H., Aug. 27.—The New 
Hampshire Lumbermen’s Association recently 
held its summer meeting at the Hotel Carpen- 
ter, and the feature of the gathering was the 
adoption of the following resolution, favoring 
a duty on lumber: 

Resolved, That the New Hampshire Lum- 
bermen’s Association ask and instruct our 
senators and representatives in Congress to 
work for a protective tariff on lumber com- 
ing into this country, particularly hardwood 
lumber, both finished and unfinished. It is 
also suggested that everyone who is inter- 
ested should write at once to Senator Henry 
W. Keyes, and urge him to do everything 
possible for a favorable committee report. 

The consolidated stock report as of July 1 
showed a somewhat smaller amount of lum- 
ber on sticks, due to the fact that fifteen of 
the members were away from home on vaca- 
tions, and did not furnish reports on their 
stock. On the basis that these members hold 
the same amount of lumber as they did on 
April 1, the consolidated stock report would 


show practically the same amount on hand for 
the entire association as on April 1. The per- 
centage of box lumber sold remains nearly 
the same as it was April 1, 864 percent. 


se 


Appoint Two New Committees 

Col. George A. Ritcher, of the Brown Co, 
gave a very interesting talk on the practical 
application of chemistry to forest products, 
The members of the association were so favor- 
ably impressed with the possibilities of future 
utilization of white pine by similar processes 
that a vote was taken to have a committee ap- 
pointed on “research and utilization,” and also 
a committee on “publicity and advertising.” 

State Forester John H. Foster discussed the 
relationship of the association to the lumber 
industry of the State, and offered several in- 
teresting suggestions relative to ways and 
means of increasing the activities of the asso- 
ciation to effect the general betterment of the 
New Hampshire lumber industry. 

L. M. Hawthorne, of the Alexander Hamil- 
ton Institute, spoke on the human element in 
business, and brought out some valuable points. 


Wholesalers’ Executives to Meet 


New York, Aug. 26.—Two committees of the 
National-American Wholesale Lumber Associa- 
tion will meet at headquarters in New York, 
Sept. 25-26. The executive and trade extension 
committees will meet in joint session on the 
first day, to consider late developments and 
reports on trade extension activities, toward 
which 150 wholesalers are subscribing through 
the National-American. The executive com- 
mittee will meet on Sept. 26, and, as this is 
the first executive meeting since the annual 
convention in April, a number of important 
matters are to be considered, including joint 
relations between manufacturers and whole- 
salers, latest phases of discussions growing out 
of the wholesalers’ cost survey submitted to 
the convention, and other distribution policies. 

President C. A. Mauk and Secretary Schup- 
ner have returned after visiting the large lum- 
ber centers on the north Pacific coast, and re- 
ports of their observations on this trip will 
assist in arriving at decisions affecting the 
membership as a whole. 


Saeaeaaeaeaeeaaea 


Northeastern Schedules Outing-Meet 


Rocuester, N. Y., Aug. 26.—In accordance 
with the desire of dealers who attended the 
New York State meeting of the Northeastern 
Retail Lumbermen’s Association last year, Sec- 
retary Paul S. Collier has arranged for a 
meeting to be held at Higby’s Camp, Big 
Moose Lake, in the Adirondack Mountains, 
Sept. 13-15. Higby’s Camp is situated in the 
heart of the Adirondacks on a deautiful lake 
where the scenery is the finest in the State. In 
addition to four acres of land, a splendid water- 
front, and a smooth beach, it offers the usual 
delights of a mountain camp, such as beautiful 
walks, mountain climbing and golf. The camp 
accommodates two hundred persons, with at- 
tractive cottages for small parties. While this 
meeting is somewhat in the nature of an out- 
ing, there will be important business presented 
at sessions in a large, cool hall. There will 
be one or more speakers with live messages, 
and plenty of opportunity offered for round- 
table discussion of dealer problems. George 
J. Zimmermann, of the Zimmermann Lumber 
Co., Buffalo, chairman of the general commit- 
tee, in working out plans for the meeting 1s 
being assisted by Gordon D. Little, Andrew 
Little & Sons Co., Little Falls, N. Y.; S. H. 
Beach, Beach Lumber Co., Rome, N. Y.; 
Laurence Beckerle, Comfort-Coal-Lumber Co. 
(Inc.), Spring Valley, N. Y.; Andrew Cal- 
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janan, Branch & Callanan, Saranac Lake, 
N. Y.; J. E. Chapman, Chapman Lumber Co., 
Syracuse, N. Y. Oliver J. Veling, of Dohn, 
Fischer & Co. (Inc.), Buffalo, N. Y., will head 
the sports committee. 


Plans 14 Wisconsin Meetings 


MiutwavuKEE, Wis., Aug. 26.—Secretary Don 
Montgomery, of the Wisconsin Retail Lumber- 
men’s Association, has arranged for a series 
of fourteen district ‘meetings of dealers, begin- 
ning with a meeting in Milwaukee today. These 
meetings are to be held in connection with the 
showing of the Wade Douglas fir one-log house, 
and field men representing the West Coast 
Lumbermen’s Association will be in attendance 
at each meeting to talk on West Coast woods. 
The schedule for the additional meeting is as 
follows: Sept. 6, Sheboygan; 10, Green Bay; 
12, Appleton; 14, New London; 16, Stevens 
Point; 17, Wausau; 24, Fond du Lac; 26, 
West Bend; Oct. 1, Portage; 7, La Crosse; 
11, Madison; 15, Waukesha; 22, Janesville; 28, 
Fennimore. 


Date Set for Ohio Annual 


Xena, Onto, Aug. 26.—Secretary Findley 
M. Torrence, of the Ohio Association of Retail 
Lumber Dealers, announces that plans are al- 
ready under way for the annual convention to 
be held in Columbus, Ohio, Jan. 28, 29 and 30 
next. Some new methods of conducting pro- 


hibitors, some of the furnishings being sold as 
they were in the house. The cottage itself, of 
2-stories with wood shingled walls and roof, 
sold for $4,200. 

Is the retail lumberman merely a_ ware- 
houseman? was*the question asked by Presi- 
dent Ben F. Springer, of the Wisconsin 
Retail Lumbermen’s Association, which he fol- 
lowed with several other interrogations: Has 
the contractor taken the place of the dealer’s 
sales department? Is the retailer out of the 
picture as a merchandiser, and if so, who is 
contacting the consumer? Mr. Springer was 
sure that the Baraboo retailer was not slipping, 
in view of his contribution to the model home. 
He advised the dealers to sell completed homes 
and get into the modernization movement by 
setting an example in their own homes, and 
by getting everyone in the building industry 
to think and talk modernization. 


Forestry Display Is Realistic 


Vancouver, B. C., Aug. 24.—Visitors to the 
Canada Pacific Exposition at Hastings Park 
here have been loud in their praises of the 
wonderful display. in the Forestry Building, 
where the Canadian Forestry Association put 
on an exhibit of outstanding merit. The dis- 
play was in charge of Chas. Wilkinson, man- 
ager for British Columbia for the Canadian 
Forestry Association, and occupied the entire 
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Mimature model sawmill in Canadian Forestry Association's exhibit 


ceedings are under consideration, and decision 
will be announced later. In connection with his 
preliminary announcement of the convention 
dates, Mr. Torrence says: 

While we do not want to appear inhospitable, 
we are compelled by lack of facilities to make 
this strictly and exclusively a membership 
convention. Of course we want the whole- 
salers and maunfacturers with us, but the re- 
tail dealer who is a non-member of the asso- 
ciation will have to be excluded from our 
proceedings in the forthcoming convention. 
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Portage Club Visits Model Home 


Barasoo, Wis., Aug. 26.—Inspection of a 
model home—in the display of which nearly 
every business in Baraboo had co-operated, and 
which drew crowds estimated at 4,000 although 
the population of this city is only 5,500—was 
the feature of the meeting here of the Dis- 
trict of Portage Lumbermen’s Club. At this 
meeting the new president, E. W. Andrews, 
Stewart & Alexander Lumber Co., Baraboo, 
was inaugurated. , The members marched to 
the model home in a body following dinner at 
the Warren Hotel. 

_ Merchants of Baraboo nearly all co-operated 
in furnishing the model home with furniture, 
draperies, awnings, lighting and heating equip- 
ment and novelties, pictures, floor lamps, radio, 
piano, rugs and dishes. Many of these articles 
had price tags on them and their display re- 
sulted in bringing substantial orders to the ex- 


center section of the Forestry Building. 

Immediately facing the entrance at the north 
end of the building was a scene depicting the 
woods in their natural state. 

The second scene depicted a logging opera- 
tion in full swing, and nearby a settler’s clear- 
ing in the forest, while adjoining was a model 
sawmill. A working model railway ran 
through this double scene. The rumble of 
train and the drone of the mill made this 
attractive and realistic. 

The third tableau brought to the view some 
typical British Columbia mountain scenery, 
with another working model railway. 

The last scene brought vividly home to the 
spectator the insanity of permitting destruction 
by forest fires. On either side green timber 
flanked a raging inferno that was spreading 
desolation. Fire fighters battled the flames, 
while settlers fled. Overhead an aeroplane 
droned, scouting for fires. 

Immediately adjoining this scene and facing 
the south door was placed the display of the 
Forest Products Laboratories with its many 
examples of the uses to which wood products 
can be put. 

The various sections of the exhibit -com- 
bined to furnish just such an object lesson to 
the general public as forest protection en- 
thusiasts have long been endeavoring to de- 
vise. The effectiveness of the whole was 
heightened by a well-thought out series of 
pointed slogans. 


The Moth’s natural 
enemy is the dealer’s 
natural friend. 


As nearly as Uncle Sam can 
determine the moth ruined 200 
million dollars worth of cloth- 
ing, blankets, fur coats and 
silk nighties last year. 

Some appetite! And the moth 
boards everywhere—this way: 
Having a true Mother instinct, 
the moth lays her eggs, 50 to 
100 of them, on your nice new 
overcoat hanging in the closet, 
choosing wool, fur, silk or 
feathers because when her 
young hatch out in a few days 
they must have food. You 
know the rest. 

Supercedar, made from _ the 
heartwood of Tennessee red 
cedar gives off a_ pleasant 
aroma which is suffocating to 
the moth that lays the eggs 
and the worm that does the 
eating. 

Our advertising in Saturday 
Evening Post, Good MHouse- 
keeping and House and Gar- 
den tells why every home needs 
a Supercedar Closet and why 
every woman wants one. 


Packed at mill in sealed boxes. 
Send for miniature sample box 
free with circular and price. 
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Logging 


Wire Rope for 













By whatever method logging is 


done, the best means is HERCU- 


LES (Red-Strand) Wire Rope. It 
has been successfully used for such 


work ever since logging has been 
done with mechanical equipment. 


Established 1857 


A. Leschen & Sons Rope Co. 


ST. LOUIS 
New York, Chicago 
Denver 
San Francisco 
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Yellow Pine 
END MATCHED! 


Flooring, Ceiling, Siding 
and Sheathing lumber— 
Lays without waste in 
all grades — Practically 
no cutting—Joints mech- 
ically squared—Requires % 
less labor to lay—Strong- 
er, better, and makes a 
better job. * 


SAVE THE WASTE! 
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Order What You Need 
from Specialists in 


YELLOW PINE and 
HARDWOODS 


WHITE PINE, FIR 


We are also Headquarters for 
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Beaumont Lumber Co. 
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Lumber, Timbers, 
Ties, Piling 


Creosoted Products. 
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BEAUMONT, TEXAS 
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PLYWOOD OF 
RECOGNIZED QUALITY 


NDON , WISCONSIN 
» Latest Price List 
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Manufacturers 


Short Leaf Pine and Hardwoods 








HOO-HOO DOINGS | 


Hoo-Hoo Plan Big Annual 


St. Louis, Aug. 26.—Secretary-treasurer H. 
R. Isherwood announces that early returns of 
the entire membership of Hoo-Hoo Interna- 
tional, indicate that the thirty-ninth annual of 
the order at Amarillo, Tex., Sept. 25-26-27, 
will be the largest attended that the Black Cats 
have ever held. 

Southwestern States are preparing to send 
representative delegations, and the Harry L. 
Folsom ‘Hoo-Hoo Club, of Boston, long ago 
announced that Secertary Frederick Kemp 
would be on hand, while from Spokane comes 
word that the Inland Empire will have more 
than one delegate. The objective of the order 
this year has been to encourage the attendance 
of at least one official delegate from each Hoo- 
Hoo Club. Responses so far received indicate 
that most of the clubs will be represented. 

Support of the lumber trade extension cam- 
paign given by Hoo-Hoo assures a good at- 
tendance of lumber manufacturers from va- 
rious sections of the country.» Invitations have 
also been issued to the secretaries of all na- 
tional, regional and State associations to send 
representatives. A goodly number of lumber 
trade groups will have representatives to speak 
for them. 





Charles S. Lawrence, of the King-Lawrence 
Lumber Co., Wichita, Kan., has been appointed 
Vicegerent Snark for southern Kansas. He 
succeeds F. G. Brownson. 


Paul E. Van Petten, of the Van Petten Lum- 
ber Co., Ontario, Ore., has been named Vice- 
gerent Snark for the Boise (Idaho) district. 
He succeeds A. H. Smith, who recently re- 
signed. 


Cussing and Backslapping Festival 


MiL_wavukeEE, Wis., Aug. 26.—Robert Black- 
burn, Milwaukee wholesaler of West Coast 
lumber and southern pine, was re-elected pres- 
ident of the Milwaukee Hoo-Hoo Club at the 
annual meeting in the New Pfister Hotel, Mil- 
waukee, today, following a lumberjack dinner 
and “back slapping festival.” Other officers 
elected were Arthur T. Jacobson, Menominee 
Falls, Wis., vice president; Don S. Montgom- 
ery, secretary-treasurer. The newly elected 
directors are L. J. Best, E. F. Budzien, C. S. 
Coerper, D. K. Grant and G. G. Kuntz. 

Following the backslapping all indulged in 
“competitor cussing,” and then listened to the 
explanation of E. A. Wade, Aberdeen, Wash., 
as to: why he lived in a Douglas fir log. He 
told how he hollowed out the log and mounted 
it on a chassis, and said that his motive in 
touring around the country with it was to 
educate people as to the splendid timber that 
yields fir lumber, its light weight, strength and 
beauty. 

“Things that Lumbermen Should) Know 
About Pacific Northwest Lumber That Will 
Help Them Increase Their Sales” were dis- 
cussed by E. A. Titus, wood technologist for 
the West Coast Lumbermen’s Association. 
He explained why Douglas fir is 16 percent 
stronger than most other woods of light 
weight, why edge grain siding holds paint 
longer and better, and why heartwood of a 
post or other timber resists decay better than 
sapwood. 


State Regulation of Log Trains 


Mapison, Wis., Aug. 26.—A. R. MacDonald 
and Lewis E. Gettle, Wisconsin railroad com- 
missioners, have signed an order commanding 
the Minneapolis St. Paul and Saulte Ste. Ma- 
rie Railway Co. to cease operation between 
Whitelake and Crandon, Wis., of logging cars 
which are not equipped with safety devices. 
It is expected that the Yawkey-Bissell Lumber 
Co., for which the cars are operated, will seek 


a court injunction to prevent the carrying out 
the terms of the order, until a court test of the 
State commission’s authority has been made. 
Commissioner Adolph Kannenberg disagrees 
saying, “It is conceded if Congress in exercise 
of its plenary power to regulate commerce 
between the States lias fully occupied the field 
of regulation with respect to logging trains 
generally, then the State regulation of subject 
matter is excluded.” Commissioners Gettle and 
MacDonald: take the position that Congress has 
not fully occupied the field, and that the Fed- 
eral safety regulations do not cover logging 
trains. 


Builds Good Will By Circus Party 
(Continued from Page 41) 


both divisions, and a great deal of interest 
Was aroused, not. only among the young peo- 
ple but also among their relatives and friends, 
All entries were brought to the Matlick yard, 
where the prizes were awarded by a committee 
consisting of two local ministers and two bank- 
ers. Following the awarding of the prizes a 
parade was held, with the prize winners in the 
van. A store window facing on the public 
square was decorated and the prize winning 
bird houses were kept on display there for 
a week, -the exhibit attracting more attention 
than any other display ever heid in the city, 
As a result of it the boys received orders for 
over 100 bird houses, and of course they went 
to the Matlick yard for the necessary material 
to build them. 

Mr. Matlick gets a great deal of pleasure 
out of these contacts with the boys and girls 
of his community, and feels that the time and 
money expended in cultivating their good will 
is well invested. 


Sells Kiln Installation Abroad 


INDIANAPOLIS, IND., Aug. 26—Ira A. Min- 
nick, president of the National Dry Kiln Co., 
of this city, reports that Messrs. Wales (Ltd.), 
of Birmingham, England, are installing two 
National compartment Moistat operated kilns. 
The National Dry Kiln Co. last month ex- 
ported three Moistat systems to Omsk, in 
Soviet Russia. Mr. Minnick also reports an 
active domestic demand for his company’s 
product, a recent important installation being 
of five new kilns by Charles F. Fischer & Co. 
(Inc.), of New York City, these kilns to be 
operated under the National Moistat system. 


Timber Land Sikes 


Columbia, S. C., ‘Aug. 26.—The holdings 
of the Winyah Lumber Co., of Georgetown, 
S. C., have been conveyed to Frank J. Tyson, 
lumber manufacturer of Georgetown. It is 
said that the deal involved approximately 
$100,000. The tract of timber consists of 
4,600 acres of virgin pine growth. It is iueav- 
ily timbered and according to an estimate 
will require four years to move. Operations 
are expected to begin at once. The deal also 
includes the purchase of the Winyah Lumber 
Co.’s right-of-way leading from what is 
known as the Penniman lands to the Sampit 
river in Georgetown. The railroad track along 
this right-of-way was completed about two 
months ago. The Winyah Lumber Co.’s mill 
in Georgetown was destroyed by fire last 
June and it is appeared at the time that the 
concern would not resume operations. The 
Tyson deal, however, indicates that activities 
on the tract formerly owned by the Winyah 
Lumber Co. will be resumed on a larger scale 
than ever. The Tyson interests own four 
mills in Georgetown County, one each in 
Horry and Florence counties, and two i 
Charleston County. 


“LIGHTNING FIRES can not be prevented,” said 
District Forester C. M. Granger, with head- 
quarters at Portland, “but there is no reason 
nor excuse for a single man-caused forest fire 
in a dry season.” Campers, smokers, travelers 
and other users of the woods and forests are 
asked to remember that a small spark may set 
off a conflagration. 
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will isfactory trade relations. 

In executing orders. careful 
shippers are ever mindful of three 
things: texture, grade values, and 
moisture content. The quality of 
our timber pretty well takes care 
of the first consideration; the 
character of our inspection service, 
the second; and our special water 
curing, air drying processes, the 
third. The trade is further safe- 
guarded in these particulars by 
our good fortune in having in 
charge of our shipping a very con- 
scientious man whose training has 
“This man, in lumbering experience as well as in appearance, is the thoroughly acquainted him with 


exact counterpart of the ‘Cal Pine’ of our Association advertising.” the lumbering needs of the various 
sections of the country. 


Our plant is so situated that 
we receive regular switching service from two large transcontinental railroad lines. This assures prompt atten- 
tion to our needs in the way of box car equipment, and we are always able to get off shipments quickly. 

Particular people appreciate fresh goods, and careful operators see to it that lumber shipments reach their 
customers in the best of shape. We take infinite pains in loading our cars, the procedure being as follows: 








The general condition of all box cars furnished us is carefully observed, and we refuse to load 
our lumber in any car which would not afford it proper protection in the event it passed through a 
severe rainstorm. 

The interior of every car is thoroughly cleansed immediately upon its arrival, and narrow 
— is nailed up the sitle walls to prevent any contact between the load and the bolts and nail 

eads. 

In order to further improve the appearance of the shipment and to make certain that the feet 
of the men loading the lumber are clean, we sprinkle fresh sawdust upon the floor of the car before 
loading. 

In laying our floor strips, we arrange them in such a way as to elevate the lumber near the 
car door and slope it toward the rear. No amount of rough switching will shift lumber loaded in 
this manner. 

After the car doors are closed, building paper is tacked around them so that no dirt or soot 
can possibly get into the car and settle on the lumber. 
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The strictness of our adherence to this plan insures the receipt of neat, clean, and easily unloaded cars 


lumber. 
MADERA: SUGAR PINE CO., Madera, Calif. 


Because of their general interest, especially to all users of pine lumber, 
this series of letters prepared by the Madera Sugar Pine Co., Madera, 
Calif., and sent to its entire list of distributors, is being published serially 
in the American Lumberman, and will be available to any one interested. 
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There’s Profits in 
Quick Turnover 


Small stocks and quick turnover are the 
modern business tormula. Seidel quick local 
lot shipments keep your investment down 
and turnover up. 


Why have your money tied up in a slow 
moving stock when we can ship you prompt- 
ly anything you need by local treight? De- 
livery to any point within 600 miles in 48 
hours. One board or a carload. 


If it’s used in building, we sell it. 
How may we serve you today? 


Sex 


LUMBER Co. 
St. Louis, Mo. 








Tidewater Red Cypress 


Our mills manufacture Genuine Tidewater 
Red Cypress. They have complete Planing 
Mill facilities enabling us to ship mixed 
cars Finish, Mouldings, etc., quickly. 


Along with our Cypress we can furnish 
SHORT LEAF PINE FINISH 


SAP GUM MAGNOLIA 
RED GUM POPLAR 
TUPELO ASH 
MAPLE OAK, ELM 


Let Us Serve You 
GULF RED CYPRESS CO. 


13th Floor Barnett National Bank Building 
JACKSONVILLE, FLA. 











Yellow Pine 


Timbers, Lumber 
Lath and Shingles 


For our high grade dressed stock — 
“Ask the Wholesaler” 


The Alger-Sullivan Lumber Co. 


CENTURY, FLORIDA 























IDAHO 
MINNESOTA 
WESTMONT 


White Pine 
LONG and SHORT LEAF 


ALSO) Yellow Pine 


WM. SCHUETTE’ CO. 
Pittsburgh. Pa. New York, N. Y. 




















Business Changes 


ALABAMA. Attalla—Dupre Lumber & Hard- 
ware Co. has taken over the Dupre-Noojin Co. ard 
will operate the retail yard from Attalla; branch 
yard may be established later on the Gadsden 
property purchased some time ago. 

Birmingham—Southern Millwork Co. succeeded 
by Alabama Millwork Co. 

Birmingham—E. H. Posey Lumber Co, succeeded 
by Posey Fuel & Building Material Co. No change 
in stockholders. 


CALIFORNIA, San Francisco—B. W. Shipley 
succeeded by United States Lumber & Box Co. 

San Francisco—The Royal Floor Co. moving to 
600 Seventh St. 


FLORIDA. Vero Beach — Service Lumber & 
Supply Co. sold to Crosby Builders’ Supply Co. 

GEORGIA. Quitman—Lumpkin Lumber Co. 
succeeded by H. C. Lumpkin (Inc.). 


ILLINOIS. Staunton—Hargrave Spengel Lum- 
ber Co. sold to Stolze Lumber Co. 


IOWA. Parkersburg —C. K. Cropper & Co. 
(Inc.) moving headquarters to Waterloo. 


KANSAS. Independence — National Lumber Co. 
succeeded by O. E. Woods Lumber Co. 


MISSISSIPPI. DeKalb—Stallworth Lumber Co. 
sold planing mill to Eliot Cobb Lumber Co. 

Jackson—Finkbine Lumber Co. succeeded by 
Wilbe Lumber Co. 

NEW MEXICO. Jal—Tulsa Rig, Reel & Mfg. 
Co. sold to Wm. Cameron & Co. (Inc.). 


NEW YORK. Potsdam—W. J. Maxfield Lumber 
Co. sold to Coakley & Sullivan. 

Rochester—The woodworking department of the 
Yawman & Erbe Mfg. Co. will be transferred to 
Mohawk, N. Y., where it will be operated by the 
recently organized McLaughlin-Stevens (Inc.), in 
the former plant of the Elastic Spring Knit Co. 

NORTH DAKOTA. Hazleton, Napoleon and 
Streeter—Merrick Lumber Co. sold to F. H. Car- 
penter Lumber Co. 


OHIO. Kenton—Robinson & Gage Lumber Co.’s 
planing mill and yards sold to H. F. Hooker; new 
owner will make extensive improvements. 

OREGON. Condon — Arlington Lumber Co., 
lumber and building materials, sold two ware- 
houses to Interior Warehouse Co. 

Elgin—Mr. Thompson has sold his interest in 
the sawmill of Thompson & Fisher to C. Fisher. 
The pliant is located on Indian Creek. 

Prineville— The Tum-a-Lum Lumber Co. has 
sold its lumber yard and building material busi- 
ness here to Fred C, Eickemeyer. 

PENNSYLVANIA. Philadelphia—The partner- 
ship of Richard C. Esenwein and Romanus S8. 
Pourse, trading as Esenwein & Boorse, has been 
dissolved by mutual consent, both partners retir- 





. g. The business will be continued under the old 


“hame by Paul W. Clemmer. 


* TEXAS. Iraan—Harper Lumber Co. sold to 
Wm, Cameron & Co. (Inc.). 

WASHINGTON. Bremer — R. A. Benson has 
sold his sawmill to Ed. Tiller and Stewart Cham- 
bers. 

Colville—Ed. Huguenin has sold his saw and 
tie mill to R. N. McLean. 

Chehalis—Joe Smith has sold his sawmill in 
Lewis County to John Brimmer and others. 

Seattle—Seattle Mill & Logging Co. sold to Sea- 
port Lumber Co. 

Vancouver—Central Planing Mill has purchased 
the furniture manufacturing plant of the Van- 
couver Furniture Mfg. Co. and it will hereafter 
be operated as Plant No. 2 

WISCONSIN. Barnes—The lath mill of Ross, 
Benson & Porter, of Spooner, has been moved 
from the Eau Claire lakes country to Barnes, 
where a two-year run is in prospect. 

Grafton—F. C. Mintzlaff succeeded by A. A. 
Mintzlaff. 


Incorporations 


CALIFORNIA. San Francisco—MacDonald & 
Harrington (Ltd.), incorporated. 

FLORIDA. Hollywood — Moody & Anderson 
Milling Co., incorporated. 

Miami— Jeffrey Lumber Yards, incorporated; 
capital, $10,000; to operate a retail lumber and 
building supply business. 

Tampa—Culp Lumber Co. granted charter to 
conduct retail lumber and building supply busi- 
ness; 1,000 shares, $100 par value. 

INDIANA. Winchester—B. F. Boltz Mfg. Co., 
incorporated; capital, $50,000, to manufacture and 
deal in lumber. 

MARYLAND. Baltimore — Deep Bay Lumber 
Co., incorporated; capital, $300,000 and 30,000 
shares common, no par value; wholesale hard- 
wood lumber. 

MASSACHUSETTS. Springfield—New England 
Building Supply Co., incorporated; capital, 500 
shares, no par value. 

MICHIGAN. Grand Rapids— Atwood Lumber 
Co., incorporated; capital, $25,000; old concern. 

Sault Ste. Marie—Soo Lumber Co., increasing 
capital from $1,000 to $25,000. 

MISSOURI. Springfield—Ozark Hardwood Lum- 
ber Co., increasing capital from $50,000 to $100,000. 

St. Louis—Saylor Tie & Timber Co., incorporat- 
ed; capital, $20,000; to engage in the lumber and 
milling business, 

NEW YORK. Manhattan—Christian Wollersen, 
incorporated; capital, 100 shares no par value; to 





in lumber; address Bessie Cohen, 68 William 
= 


Brooklyn—Best Parquet 


Flooring Corporation, 
incorporated; capital, $10,000. 


OHIO. Cleveland—Church Wooden Box Co., in- 
corporated. 
OREGON. Sugene—Twin Oaks Lumber Co., in- 


creasing capital to $100,000. 
TEXAS. Fort Worth—Quality Box Co., incor- 
porated; capital, $25,000. 
yainesville—Tanner Furniture Co., incorporated; 
capital, $20,000; woodworking. 
WASHINGTON. Tacoma — Tacoma 
Timber Co., incorporated, 


New Ventures 


ALABAMA. La Fayette—J. H. DeLoach & 
Sons opening new branch; headquarters, Roanoke, 

Russellville—B. F. Davis, formerly partner in 
the Powderly Lumber & Coal Co., has started a 
small mill near Russellville; will install more 
equipment later. 


Eastern 


ARKANSAS. Mena—Lawrence McCoy opening 
building supply business. 
CALIFORNIA. Ventura—Bell Lumber Co., of 


Oxnard, will establish retail yard here; is build- 
ing office and warehouse, 

FLORIDA. Jacksonville—Superior Lumber Sales 
Co. opening wholesale business. 

GEORGIA. Thomasville—Thomasville Lumber 
Co. starting wholesale business. 


ILLINOIS. Chicago—Nelson Box Co. has start- 
ed a manufacturing business at 4650 Iowa St. 

NEBRASKA. Mullen—Farmers Elevator Co. re- 
cently began a retail lumber business. 

NEW YORK. Brooklyn—Ott Woodworking Co. 
recently began business. 

Hicksville—Leon Octavius (Inc.) recently start- 
ed a wholesale sash and door business. 

OREGON. Klamath Falls—C. H. Knowles has 
engaged in the sawmill business under name of 
West Klamath Lumber Co. 

Klamath Falls—Klamath Falls Lumber Co. re- 
cently started a sawmill. 

SOUTH DAKOTA. Martin—cC. H. Entsminger 
Lumber Co. of Chamberlin opening branch. 

TEXAS. Fort Worth—R. C. Calloway starting 
a wholesale and commission lumber business in 
the First National Bank Building. 

Dickens— New yard being installed by Tri- 
County Lumber Co., of Spur, will be operated as 
Dickins Lumber Co. 

WASHINGTON. 
started a sawmill. 


New Mills and Equipment 


ALABAMA. Montgomery—C. M. Gooch Lum- 
ber Co., of Memphis, Tenn., will erect a $50,000 
sawmill plant between the Lower Wetumpka road 
and the Galena Oil Co. plant; J. W. Wells, local 
manager. 

KENTUCKY. Barbourville — Kenwood Lumber 
Co. making improvements to plant and adding 
machinery; C. H. Holder, president. 





Cloverland—Ernest Young has 


OREGON. Prosper—R. 8S. Fox will rebuild his 
sawmill here. 
WISCONSIN. Fond du Lac—W. J. Nuss Lum- 


ber & Supply Co. is adding a third floor to its in- 
terior finish and sash door plant. New machinery 
added; tractors used. 

Two Rivers—Eggers Veneer Seating Co. erect- 
ing new building. 


Casualties 


LOUISIANA. Alexandria—Main office building 
of the Roy O. Martin Lumber Co. damaged by 
fire; loss, $5,000. 

MINNESOTA. Cass Lake— Mill yards of J. 
Neils Lumber Co. damaged by fire. , 


NEW YORK. Mallory—A large planing mill be- 
longing to Melvin Breckheimer was totally de- 
stroyed by fire; loss, 20,000; yard and garage 
saved. 

OREGON. Grave Creek—The Wilson Saw Mill 
destroyed by fire. 

Lacomb—Sawmill of the Dimension Lumber Co. 
damaged by fire, $5,000; no insurance. 

Sandy—Sandy Lumber Co., logging and sawmill, 
loss of equipment and logs in forest fire. 





SOUTH CAROLINA. Orangeburg — Fairfax 
Lumber Co., loss by fire, $20,000. 
VIRGINIA. Tipers—Sawmill of Junius Pittman 


damaged by fire. 


WASHINGTON. Fargher Lake—Weire Saw Mill 
destroyed by fire. 

Kettle Falls—The White Pine Sash Co. has suf- 
fered a fire loss of logs and flume by forest fire. 

Lorton—Northern Logging Co, suffered small 
loss by forest fire. 


WISCONSIN. Oconto—Oconto Lumber Co., loss 
by fire to machinery and interior of sawmill. 

Sout Daxkota’s two national forests, in the 
Black Hills, showed the largest yearly increase 
in receipts in the Rocky Mountain district of 
the United States Forest Service, it is shown 
by the 1929 report of J. I, Buckner, district 
fiscal agent. 
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A Home to Remember 


They wish they could live in a flat; 
A house is old-fashion and queer. 

Of course there’s more room and all that, 
But we wouldn’t mind, Mother dear. 
But Dad doesn’t notice, or hear, 

And Dad doesn’t argue, or spat. 

We've managed for many a year; 
I guess we'll just stay where we're at. 


They think he’s a little bit tight; 
They say they suppose it’s the rent; 
But Dad has the money all right, 
That isn’t the thing to prevent. 
But back, with a heart of content, 
Dad looks to a youth of delight, 
When up through a garden he went 
And came to a cottage at night. 


He knows, as all fathers must know, 

In thoughts they will thank him some day, 
Though he will be under the snow 

And they will be oceans away. 

The place where in youth they would play, 
That seems so old-fashion and slow— 

Ah, then they will wish they could stray 
To the house that they had long ago. 


A home to remember !—and Dad 
He knows that a house it must be, 
A beacon for many a lad 
Who wanders the land or the sea. 
Soul-strengthened, heart-lifted, sin-free, 
One spot will seem holy and glad: 
A garden, a pathway, a tree, 
And yonder the house that they had. 


We See b’ the Papers 


There seems to be no closed season for fish- 
ing for compliments. 

The hay fever sufferers aren’t the only suf- 
ferers from hay fever. 


If you go out driving next Monday you will 
know why they call it Labor Day. 

The returning vacationist wishes that wealth 
would accumulate like work does. 

The new Russian-Chinese war is probably 
the first one in which they fought preliminaries. 

With a Rockafeller to manage its football 
team, it looks like a great year for dear old 
Rutgers. 

A Paris court must decide whether a movie 
actress is an artist or a worker. Well, she may 
be a worker. 

The dwarf elephant of South Africa got that 
way after 10,000 years of reducing. Good news 
for the ladies. 


We supposed these Pan-American meetings 
they talk about were when the European pow- 
ers got together. 

The difference between a dry and a wet is 
that one wants to put up the legal bars and the 
other to restore them. 

In Ohio a bantam rooster raised a flock of 
turkeys. And you ought to see the fathers of 
some of our football players. 

The crown jewels of Persia are worth 
$170,000,000, and so are the crown jewels of 
any American father and mother. 


They say the Great American Desert has lost 
all its terrors, but it seems to us that the lunch- 
counter pie is just as bad as ever. 


A cigarette has been invented which goes 
out. The cigarette was about the only remain- 
ing member of the family that didn’t. 

A reparations conference might well be 
opened with the familiar prayer, “Forgive us 
our debts as we forgive our debtors.” 

King Chanute would have made an ad- 
mirable member of the Federal Reserve. He, 
also, commanded the ocean to stand still. 

At last Americans are taking an interest in 





world affairs. (Somme favor the Cubs and some 
the Athletics.) 


A Chicago woman wants a divorce because 
her husband threw a clock, a mirror, a cat and 
a lamp at her. He evidently was all threw. 

The timber on the Hoover place contains 
maple, hemlock, beech, oak, birch and laurel. 
The pine manufacturers should do something 
about this. 

A Chicago man paid $20,000 for a seat on 
the Curb. We have waited for many a circus 
parade when we would have been glad to do 
the same thing. 


Between Trains 


BripGEPporT, Conn.—Besides its monthly meet- 
ings, once a year the foremen’s organization 
of the International Silver Co. has an outing 
for its members at some such place as Champ’s 
Farm, which is where this year’s was. In the 
morning there was baseball and some pitching 
of horseshoes, but, we were surprised to find, 
no silver ones. Then there was an eating con- 
test at noon, in which some 300 of us partici- 
pated, and President Gardinor and this depart- 
ment made speeches. It was a great gathering 
of gray hairs, for the man who fabricates silver 
is an artist as well as an artisan, and often 
comes from a family of silversmiths. Although 
President Gardinor came here from helping to 
make cash registers at Dayton, he discovered 
the other day that one of his ancestors was a 
silversmith. Perhaps one of this department's 
ancestors had a lyre, or was one. 

But gray hairs are characteristic of industry 
in New England, silver or otherwise, and it 
is different from the West in that respect. 
Here men stick to their jobs. You will find 
few jacks of all trades, but many masters. 


The Perfect Arrangement 


I couldn’t make them happy, but 
I done the next best thing: 

A shanty built, the timber cut, 
And planted in the spring. 

The crops done well enough so I 

Built in the village bye-and-bye, 
And ev’ry Sunday I go down 


And spend the day with them in town. 


They’ve got their car, their radio, 
(I’ve got a Ford myself), 

Enough to take ’em to a show, 
And somethin’ on the shelf; 

And, if they need a little more, 

My name is good at any store; 
And yet it doesn’t seem to me 
They’re quite as happy as could be. 


She’s in the church and in the club, 
The kids have been through school; 
One went to college—that was Bub— 
He wasn’t no one’s fool. 
Though I’m a care, all men are such, 
One day a week that isn’t much, 
It seems to me that them and her 
They really should be happier. 


The things they wanted they have found, 
A house in town and all, 

A dad who isn’t much around, 
Who ducks when people call. 

(Her model husband’s always been 

A husband who would send it in, 
And, if at home, would hurry out 
When people come she cared about.) 


And yet they never seem as glad 
As they had hoped to be. 

I know damn little I have had, 
But that was only me. 

I sometimes think if they had stuck 

To this old farm out in the muck— 
Yes, even Bub behind a plow 
He might be happier than now. 
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For Dealers Who 
Want More Sales 


The quality and fine ap- 
pearance of Meadow River 
Hardwood Flooring and 
Hardwood Trim build sales 
for dealers who sell this 
stock. 


It’s produced from fa- 
mous West Virginia tim- 
ber—the cream of _ the 
stumpage in the Appala- 
chian district. It is well 
manufactured, carefully 
handled and loaded. 


Go after more business 


with Meadow River Qual- 
ity. 


IN ONE 


We can ship > and 
White Oak, Maple,: Birch 
and Beech Flooring;. Chest- 
nut, Birch, Ash, Oak and 
Poplar finish and trim; 
Oak, Poplar, Basswood 
Chestnut and Birch mould- 
ings; Oak and Birch step- 
ping and risers, and Pop- 
lar bevel siding. 


-The Meadow River 


Lumber Co. 


RAINELLE, W. VA. 
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ellow Pine 


The Aristocrat of Structural Woods | 


—the material that 
guarantees long serv- 
ice to builders and a 
steady, profitable busi- 
ness to dealers. 
genuine Long Leaf— 
the strongest and most 
durable lumber. 


R.W. WIER 
Lumber Company 


HOUSTON, TEXAS 


Distributors:— WierLong Leaf LumberQ. 
Mills:- Wiergate,Texas 
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Fcotpssono 
N. C. PINE 


YARD STOCK 





Our “Jiffy Service”, by rail and water, will 
keep you supplied with all items in 


Let us prove it on your next order. 


JOHNSON & WIMSATT 


WASHINGTON, D. C. 


| 


SHED STOCK 
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Mille ot 
CANDY, LA 


-Shortleaf Yellow Pine 
Forked Leaf White Oak 


We Grade it Right and Ship it Quickly. 





Ofce. 
RUSTON, LA 











Brokers 





C.B. Richard & Co. 


29 Broadway, NEW YORK 
Ocean Freight 


Special department handling export lumber shipments 


Established 1847 


Foreign Forwarders, 
Customs Brokers. We 
handle all classes of 
cargo, collect invoices 
ai discount drafts. 
Commercial Credits 
for exports & imports 








WARREN AXE 


WARREN, 


International Exposition 


& TOOL CO. 


PA. 
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AND DROP FORGINGS. Da fac 
AXES-LOGGING TOOLS ceowe apacity 3500 Axes & T cols 








Many Fires in National Forests 
WasuinoctTon, D. C., Aug. 27.—The serious- 


ness of the forest fire situation in the Far 
West is shown by the fact that between July 1 
and Aug. 10 the Forest Service had expended 
$450,000 in fighting fires on national forests. 
Between Aug. 10 and 20, another $500,000 was 
spent in an intensive drive to bring grave con- 
flagrations under control. 

At present approximately $40,000 a day is 
being spent in the Missoula district, which in- 
cludes Montana and northern Idaho. The men- 
ace in this district probably will last through 
next month, while in California the danger 
may not pass until some time in October. 

In the West alone, there have been 4,366 
fires on national forests. Of this total, 2,902 
were brought under control before they got 
off the acre on which they started. Somewhat 
more than another thousand fires were held 
to areas of not more than ten acres. 

On the other hand, 435 fires gained real 
headway before they could be brought under 


control, and have burned and are burning 
over many thousands of acres of valuable 
timber. 


The expectation is that the $1,250,000 al- 
lotted for fire prevention and fire fighting work 
this year will be more than consumed before 
all danger passes in all sections. 


Appeals Ruling in Lumber Sale Case 


Despite the fact that he was exonerated in 
the alleged $1,500,000 civil fraud suit growing 
out of the sale of surplus lumber from Army 
cantonments and camps following the Armis- 
tice, John Stephens, wealthy lumber merchant 
of Jacksonville, Fla., has again been drawn 
into the so-called John L. Phillips case by 
action of the Department of Justice. 

At the direction of the solicitor general of 
the United States special counsel for the Gov- 
ernment in the proceedings to recover civil 
damages from Phillips and others in connec- 
tion with the disposal of surplus lumber, 
Stephens’ attorney has been advised that the 
Government is taking an appeal from that por- 
tion of the ruling by Judge Bailey which re- 
lieved Stephens of responsibility for any loss 
to the Government that may have resulted from 
the operations of the firm of Phillips & 
Stephens, which handled the contract for the 
sale of the surplus lumber. Justice Bailey 
held Phillips responsible in tha sum of ap- 
proximately $1,500,000, and at the same time 
exonerated Stephens of any responsibility de- 
spite the fact that he was the partner of 
Phillips under the contract. During the trial 
Stephens took the witness stand and denied 
any knowledge of alleged illegal practices in 
the disposal of the lumber. 


Tariff Battle Not Yet Decided 


Those lumbermen who have been working 
hard against any tariff on forest products won 
their fight in the Senate finance committee, but 
whether they will be equally successful when 
the bill comes up for action in the Senate and, 
later on, when a conference committee of the 
two branches of Congress is appointed to 
smooth out differences, remains of course, in 
the realm of speculation. 

Only a handful of senators need get to- 
gether to upset the work of the committee. 
It is too early yet to predict accurately what 
the probable action of the Senate will be, to 
say nothing of the Senate and House conferees. 
Should the Senate stand by the action of the 
finance committee in eliminating the House 
duty of $1 a thousand feet on fir, spruce, cedar 
and western hemlock logs, the 25 percent duty 
on cedar lumber and shingles and the 15 per- 
cent duty on maple and birch lumber, the con- 


ferees must. wrestle with the problem. In that 
event it is doubtful that the Senate will yield 
to the House, should the latter body insist upon 
its rates. A compromise might be effected, the 
House consenting to reduce the rates carried 
in the bill as it passed that body. 

Those lumbermen who have from the outset 
of the House hearings demanded tariff pro- 
tection, therefore, must continue their work, 
while lumbermen who insist that forest prod- 
ucts come in free of duty, likewise have no 
ground for feeling their fight is won as a re- 
sult of the action of the finance committee. 

The finance committee did approve a duty 
of 15 percent on imports of maple and birch 
flooring. The other items would remain on the 
free list under the committee’s decision. 

While the House did not place general con- 
struction lumber on the dutiable list, published 
reports gave many the impression that all lum- 
ber was taxable under the House bill. As a 
matter of fact, the great bulk of the lumber 
which would go into construction, both urban 
and rural, was left on the free list by the 
House. The lumber items placed on the duti- 
able list, however, caused such a rumpus that 
the Senate committee determined to place them 
back on the free list, with the exception of 
maple and birch flooring. 


Calls Conference on Painting 


Wasuincton, D. C., Aug. 26—The Forest 
Products Laboratory is arranging a conference 
on Sept. 13 and 14 at Madison, Wis., for an 
exchange of views of those directly interested 
in the painting of wood. The laboratory has 
sent invitations to the several regional lumber 
manufacturers’ associations, and to the Na- 
tional Lumber Manufacturers’ Association. The 
National will be represented at the conference. 
It will not be a general mass meeting. 

The first topic on the tentative program is 
“The Importance of the Wood Painting Prob- 
lem.” Papers will be read outlining the point 
of view of the paint industry and the lumber 
industry, to be followed by technical discussion. 

“The Nature of Wood” is the second topic 
on the program. Under this heading Arthur 
Koehler and E. C, Sherrard, of the laboratory, 
will discuss “The Composition and Structure 
of Wood as it Bears on Painting.” 

An important topic for discussion will be 
“Improvement by Changing the Wood.” Under 
this heading, F. L. Browne will present a paper 
on “Improving Painting Practice by Selection 
of Lumber and Changes in Methods of Using 
It.” This paper will be based chiefly on the 
results of the laboratory’s 1924 series of tests. 
This topic contemplates the possibilities of im- 
proving painting practice by changing the 
wood; that is, by selecting for painting pur- 
poses light woods of uniform texture, edge 
grain in preference to flat grain, and turning 
flat grain boards sapside out. The laboratory 
experts want the lumbermen to take a large 
part in the discussion of this matter. 


Used Boxes Can Create Goodwill 


Turning wooden boxes and crates into good- 
will builders is the opportunity now open to 
grocery stores, department stores and other 
merchants, through the project sponsored by 
the National Committee on Wood Utilization. 
The committee collected more than twelve 
hundred suggestions for converting used 
wooden boxes and crates into useful and in- 
teresting articles. More than 100 such sugges- 
tions were incorporated into the booklet, “You 
Can Make It,” recently published by the com- 
mittee and now being distributed. 

-This booklet and the project of which it is 
a part, make their strongest appeal to boys 
of manual training age. Dozens of organiza- 
tions representing a membership of more than 
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a million and a half boys, have endorsed the 
committee’s project and are lending assistance 
in furthering it. 

There has been an encouraging demand for 
used wooden boxes on the part of small boys 
who have had their attention called to “You 
Can Make It.” It is expected that merchants 


will capitalize on this demand. By advertising 
their willingness to dispose of used boxes and 





crates to those desiring to use them for making 
articles described in the booklet, merchants can 
not only cement relations with their present 
customers but make new ones. In communi- 
ties where the boys have not yet been aroused 
to the possibilities of making useful things 
from this material, so often burned to get rid 
of it, merchants are urged to call attention to 
the box utilization plan and the booklet. 














Increases Rates on Rough 


MEMPHIS, TENN., Aug. 27.—The Louisiana & 
Arkansas Railroad Co. is proposing to make 
the following increases in its rough material 
mileage scale applicable on hardwoods, between 
points on the Louisiana & Arkansas, includ- 
ing the old Louisiana Railroad & Navigation 
Co., which has been taken over by the Louis- 
jana & Arkansas. 


-————Present———___, r~ Proposed ~ 
LRE&N Basis L&A Basis 
Lumber 

Miles &Logs Logs Lbr. Logs Lumber 

5 2% : 38% 3 3% 

5- 10* 2% 3 3% 3 34 

10- 15 2% 3 3% 3 3% 
15- 25 21% 3 3% 3 3% 
25- 30 3 3 314 3% 4 
30- 35 3 3% 3% 34 4 
35- 50 3 3% 3% 34 4 
50- 75 3% 3% 5 4l, 5 
75-100 4 5 51% 5 514 
100-125 5 5% 61% 5% 54% 
125-150 5% 5% 6% 6 64 
150-175 6% 6% 7 64 7 
175-200 7 6% 7 7, 8 
200-225 7 ia 9 9 
225-250 7 10 10 


The above announcement was made by Sec- 
retary-Manager J. H. Townshend, of the 
Southern Hardwood Traffic Association, who 
urges interested members to send certain data 
necessary to enable the association to further 
handle the matter with the railway executives. 


*Over 5 and under 10, etc. 


Against Lower Rates on Hampers 

WASHINGTON, D. C., Aug. 26.—The Pacific 
coast division of the National Association of 
Wooden Box Manufacturers has addressed a 
letter to the traffic managers of the western 
earriers, and to the  Trans-Continental 
Freight Bureau, strongly protesting against 
the granting of the request of southern manu- 
facturers of fruit and vegetable hampers 
for a reduction of 50 percent in the com- 
modity rate on their product to southern 
California. 

It is pointed out that at present hampers 
are little used in southern California, and 
the demand is adequately supplied by rail 
shipments from the San Francisco Bay dis- 
trict and Puyallup, Wash., and that there is 
no movement of hampers from southern ter- 
ritory. The applicants justify their request 
on the ground that it is necessary to have 
the reduced rate to meet the keen competi- 
tion of Washington and southern Oregon, 
although they are themselves making no 
shipments whatever into Southern California. 

The box manufacturers’ association points 
out that “it is clear that the sole purpose of 
this application is to lower the price of these 
southern hampers, to an extent that they can 
undersell the pine boxes and crates which are 
now used for packing and shipping Cali- 
fornia fruits and vegetables.” 

These pine boxes are manufactured by box 
factories in California and southern Oregon 
from the lower grades of lumber, which are 
by-products of the manufacture of the better 
grades of .California and southern Oregon 
lumber. 

“With this thought in mind,” the letter 
continues, “it is obvious that, if the box 
and lumber manufacturers of California and 
southern Oregon are to be permitted to oper- 
ate economically and successfully harvest 
their timber tracts, the California markets 
for wooden boxes and shook must be pro- 
tected against the excessively low freight 
rates requested under Docket 10053 by the 
manufacturers of competing containers, who 
are located in far distant areas, and which 
will permit them to dump their surpluses into 
the California markets at very low prices.” 





While the use of hampers in California is 
not general, it is feared that if the low rates 
requested are granted that action would tend 
to increase the use of these containers. In 
this connection the carriers are reminded 
that “Investigations which have been made 
by the freight container bureau of the 
American Railway Association point conclu- 
sively to the fact that at best a hamper is 
a poor container and that its use is exceed- 
ingly limited.” Furthermore, “damage claims 
resulting from its use are much higher pro- 
portionately than is the case with the pres- 
ent types of containers, in which most of the 
California and southern Oregon produce now 
moves to market.” 

Any movement that tends to curtail the 
output of box shook in the California white 
pine area, it is added, “tends to injure the 
lumber industry in that area, inasmuch as 
40 to 50 percent of the lumber sawn from 
the average California pine log runs to a 
grade for which the principal market is 
wooden boxes and crates.” 


More Freight Cars on Order 


WASHINGTON, D. C., Aug. 26.—The car serv- 
ice division of the American Railway Asso- 
ciation announced today that the railroads on 
Aug. 1 had 36,335 freight cars on order. This 
was an increase of 21,631 cars above the num- 
ber on order on Aug. 1 last year, and 16,991 
cars above the amount on the same day two 
years ago. Of these freight cars on order, 
reports showed 19,130 were box cars, an in- 
crease of 12,039 compared with the same date 
last year. The orders included 14,920 coal 
ears, 349 refrigerator cars, 479 stock cars, 
1,407 flat cars, and 50 miscellaneous freight 
cars. 

On the same date the railroads had 137,495 
freight cars in need of repair, or 6.2 percent 
of the number on line. 


Loadings of Revenue Freight 


Loadings of revenue freight, as reported 
to the car service bureau of the American 
Railway Association for the week ended Aug. 
10, 1929, totaled 1,100,267 cars, as follows: 
Forest products, 67,975 cars (a reduction of 
526 cars below the week immediately before); 
grain, 61,423 cars; live stock, 24,651 cars; 
coal, 162,862 cars; ore, 74,574 cars; coke, 
11,505 cars; merchandise, 260,017 cars; and 
miscellaneous 437,260 cars. 


‘Sg eaeeeaeeeanen 


May Require New Rate Structure 


MEMPHIS, TENN., Aug. 26.—J. H. Townshend, 
secretary-manager of the Southern Hardwood 
Traffic Association, announces that the Inter- 
state Commerce Commission has_ recently 
issued Fourth Section orders under the long- 
and short-haul clause of the Interstate Com- 
merce Act, denying the carriers Fourth Sec- 
tion relief, or granting such relief subject to 
highly restrictive limitations. These orders 
cover the rates on lumber and lumber arti- 
cles from points in the South and South- 
west, to principal consuming territory in the 
North and East, also from points,in the South- 
west to Texas, Oklahoma etc. They are now 
being carefully analyzed but, without going 
into technical details, traffic opinion is that 
they will probably require an entire recast- 
ing of the rate adjustment on forest products, 
unless the orders are modified so as to permit 
of the continuance of group adjustments, open 
routes ete. 

The traffic association is asking for early 
conferences with the carriers, so that the in- 
terests of its members will be protected as 
far as possible in working out this important 
proposition, and further developments will be 
announced. 
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Douglas Fir 
and Western 
Hemlock 


Lumber and 
Timbers 


Here is the place to 
get any stock you re- 
quire—green or dry, 
rough orsurfaced, any 
size or grade. Just 
send us a memoran- 
dum of your require- 
ments and let us dem- 
onstrate our service 
to you. 


We cut timbers all 
sizes up to 80 feet in 
length. 


Car and Cargo 
Shipments Anywhere. 


DEMPSEY 
Lumber Co. 


TACOMA, WASHINGTON 














{ We Can Quickly 
Fill Your Orders 


for all standard 
items in lumber, 
lath and shingles 
right from our ra 
large stocks on 
hand. Our daily %e, 
capacity of 225,- 

000’ lumber; 150,- 
000 lath and 50,000 
shingles keeps well 
balanced stocks. 


White River Lumber Co. 


ENUMCLAW, WASH. 
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HIGH LNE STRUCTURAL ~ GRADE 
DOUGLAS FIR 


Straight Grain. 


ERNEST DOLGE, Inc. 
TACOMA, WASH. 











useful vest 


Vest Pocket Ready Reckoner 4 mania 


including a lumber calculator for standard rules, 
estimated weights of lumber and miscellaneous ae umber 
tabulations. cents. 
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News Notes from Americ 


Tacoma, Wash. 


Aug. 24.—The only business done at the reg- 
ular meeting of the Tacoma Lumbermen’s 
club yesterday was the reading of a report 
by Ernest Dolge, on the relative merits of 
wood and steel construction in hangars. The 
report was prepared by the Tacoma Architects 
(Inc.), at the request of the club, and goes 
exhaustively into the different forms of con- 
struction. Wood hangars are given a high 
rating when properly constructed, and the 
report is so favorable that it will be circu- 
lated throughout the country through the Na- 
tional Lumber Manufacturer’s trade extension 
bureau. A set of plans for a wood hangar 
was prepared by the architects, copies of 
which will also be distributed. 

A new all-time record for cargo shipments 
of lumber from Tacoma was made during 
July. Lumber shipments reached 85,316,400 
feet, more than 9,000,000 feet more than the 
best previous monthly total. Analysis shows 
some striking features. Export cargo ship- 
ments nearly equalled domestic cargo. For 
the first time on record, the largest lumber 


buyer was China, which took more than the 


Atlantic coast, California and Japan, always 
before the three leading markets. The growth 
of the European demand for lumber is also 
illustrated. Wood pulp shipments during July 
fell below the record established in June. The 
pulp movement totaled 8,578 tons, of which 
8,496 tons went to the Atlantic coast, and 82 
tons to California. The box shook movement 
was also somewhat below average. Shipments 
totaled 4,081 tons, of which 939 tons went 
to domestic, and 3,142 tons to export markets. 
The west coast of South America was the 
principal buyer, taking 2,953 tons. 

A general rain over the forested section of 
the Tacoma district occurred Thursday and 
has quenched nearly all the forest fires. Un- 
less there is another spell of dry weather, 
there will be little danger from further fires. 
Airplanes were held responsible for two for- 
est fires in the Tacoma district this month. 
A fire near Morton which burned over. four 
acres of green timber was caused by a at- 
tempt to exterminate yellow jackets with 
dynamite, and another on Nile Creek occurred 
when two loggers attempted to rout out a nest 
of the insects with gasolene. 

More _ than fifty of the best known log roll- 
ers of the Pacific coast have already entered 
for. the annual championship contests to be 
held during the Western Washington Fair at 
Puyallup, the week of Sept. 16. 

Donald S. Whitman, secretary-manager of 
the Western Fir Lumber Co., is seriously ill 
at his residence here. Physicians in .charge 
of his case expect Mr. Whitman to recover. 


Los Angeles, Calif. 


Aug. 24.—Unseld lumber at Los Angeles, 
in the hands of wholesalers, according to the 
report of the Los Angeles Wholesale Lum- 
ber Association, figures on which were re- 
leased Aug. 21, is 18,757,000 feet board meas- 
ure, according to twenty-six firms reporting. 
The lumber cargoes arriving at San Pedro 
harbor during the week of Aug. 11 to 17 
were: 18 cargoes fir, 19,056,000 feet; and four 
eargoes of redwood, 1,711,000 feet, a total of 
20,767,000 feet. 

The total of unsold items is so large and 
the assortment so complete that it may be 
considered that all items are in excess sup- 
ply, according to the report. 

Of vessels of ship owners of the Pacific 
coast, San Francisco, Aug. 15, thirty-six were 
laid up. 

The Los Angeles City building permit total 
from Jan. 1 to July 31 is given at $62,013,- 
732 as contrasted with $60,300,981 for the 
same period in 1928. From Aug. 1 to 17, the 
total was $3,310,306, a drop as compared with 
last year. 

Wilson Compton, secretary-manager of the 
National Lumber Manufacturers’ Association, 
was in Los Angeles on Aug. 19, looking over 
conditions in southern California. He was 
accompanied by A. C. Horner, manager of the 
western office at San Francisco. 


Kenneth Smith, secretary of the Lumber 
Dealers’ Association of Los Angeles, returned 
to his desk again, after having attended the 
convention at Seattle Aug. 9, where he de- 
livered an address. He also studied lumber 
conditions in the Northwest. 


Vancouver, B. C. 


Aug. 24.—The log market has been ex. 
tremely quiet during the last week. Fir logs 
continue firm at list. Stocks at market have 
decreased slightly in fir, cedar, and hemlock. 
Cedar logs continue in low demand and, while 
stocks are heavy, the most of them are held 
by the larger producers who are insistent on 
list price. A considerable quantity of cedar 
is held in fresh water by interests who will 
hold it until the expected revival of the 
shingle market later in the year. Hemlock 
log production has fallen off slightly; sales 
were lighter last week, and were at from list 
to 50 cents under. 


Rainfall has been heavy on the Coast dur- 


ing the last week, and as a result the fire 
hazard has abated to a large extent. However, 
practically all the major camps which have 
been closed down on account of fire hazard 
are still down, fearing a recurrence of the 
fire danger early in September. 


New York, N. Y. 


Aug. 26.—The lumber business in the met- 
ropolitan district seems for the moment to 
be marking time. All lumbermen seem to 
feel that there will be an improvement after 
Labor Day. The lull in business during the 
last few weeks has not caused serious price 
reductions, though there have been weak- 
nesses here and there. The lumbermen of 
New York are optimistic. 

Robert C, Thackara, chairman of the United 
States Intercoastal Lumber Conference, has 
announced that the open lumber rate has 
been extended through October. 

The annual outing of the Building Material 
Men’s Association of Westchester County was 
held last Tuesday with a good attendance. A 
boat ride on Long Island Sound, an old-fash- 
ioned pot clambake and sporting events were 
the features of the day. 

The Mitchell Associated Retail Lumber 
Companies, with fifteen yards in New York 
and Pennsylvania, held a conference recently 
at Hotel Roosevelt. The purpose was to dis- 
cuss business management and managerial 
plans. 

The R. T. Jones Lumber Co., of North Tona- 
wanda, N. Y., has closed its New York office 
in Grand Central Terminal and hereafter will 
send out salesmen direct from the home office. 
The idea is to give the salesmen a better op- 
portunity to know what stocks the company 
has to offer and to keep in touch with other 
matters of importance. 

The Peconic Lumber Co. has been organ- 
ized at Southampton, Long Island, with a 
capital of $20,000. Lewis Cewbel and Joseph 
Hirschfield, of Riverside, L. I., and Jacob 
Weinstein, of 1828 West Sixth Street, Brook- 
lyn, N. Y., are the incorporators. 

R. F. Hamilton, formerly of San Francisco, 
has arrived here to assume his duties as At- 
lantic coast manager of the Pacific Lumber 
Co. The company’s offices are in the Channin 
Building, 122 East Forty-second Street. 

J. C. Beatty has been added to the sales 
staff of the Brister & Koester Lumber Cor- 
poration, specialist in pine roofers. Mr. 
Beatty formerly lived in Greenville, S. C. 

David Baird, jr., of Camden, N. J., head of 
the David Baird Co., is: expected to be ap- 
pointed to succeed Senator Walter E. Edge in 
the United States Senate, when the latter re- 
linquishes his seat to become ambassador to 
France. Mr. Baird is a son of the late Re- 


publican leader of South Jersey. 

J. E> McCaffrey, of the New York offices of 
James D. Lacey & Co., is on a trip to Jugo- 
Slavia for the purpose of investigating tim- 
W. D. Durland, of the same 


ber properties. 
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firm, is on a similar mission in British Hon- 
duras. 

J. Canby Morgan, of the Oregon Forest 
products Corporation, returned recently from 
a trip to the mills of Oregon and Washing- 
ton. 

FE. C. Wemple, head of the Wemple Lum- 
per Corporation, left last Friday for an ex- 
tended tour of the mills in the Far West, 
which will take in British Columbia. Later 
on, Mr. Wemple will visit the Inland Empire 
pine mills and the sugar pine area in Cali- 
fornia. He expects to be gone about two 


Pittsburgh, Pa. 


Aug. 27.—General improvement in the lum- 
ber business in Pittbsurgh district is appar- 
ent, as volume of sales is larger than for 
several weeks. Industrial purchases receive 
principal credit for the increase. Although 
they are enjoying a fair volume of business, 
local yards are complaining bitterly of the 
prevailing low prices., Prices have undergone 
no changes in the last week. Lath are being 
quoted at lower figures than in other years. 
In southern pine, No. 2 common boards ana 
upper grades of dimension seem to be moving 
freely at little or no change in prices. Some 
dealers appear to believe that prices on yellow 
pine are lower now than they will be later, and 
are availing themselves of the present levels. 
Prices of western woods remain about the 
same as last reported. 

In a picturesque setting that gives a com- 
manding view for miles around, the Arkansas 
Soft Pine Bureau, in conjunction with local 
interests, is building an Arkansas soft pine 
home in Washington Road, Greentree, a sub- 
urb of Pittsburgh. Every phase of the con- 
struction is being closely watched by those 
interested in home building, and every piece 
of lumber being used bears the trade-mark 
of the Arkansas Soft Pine Bureau and a grade- 
mark. The house will comprise four rooms 
on the first floor, and four bedrooms and two 
baths on the second floor. 


St. Louis, Mo. 


Aug. 26.—Producers of building materials 
report a dull trade. There has not been any 
increase in building activity. The adverse 
effect on retail sales of household furniture 
slowed down the purchasing by furniture fac- 
tories. Demand for hotel and theater equip- 
ment is active, however. Advance sales for 
fall and winter delivery have shown some 
increase lately. Orders from railroads are 
at a minimum. More activity in building may 
be shown later in the year. A good many 
large projects are planned. 

Ralph W. Warner has opened a new office 
at 401 Buder Building, from which he will 
conduct a general wholesale business. He 
will specialize in California sugar and 
Arizona soft pine. He will represent Louis 
Wuichet (Inc.), of Chicago. During the last 
eight years he has been connected with the 
Gram-Warner Lumber Co. 


Milwaukee, Wis. 


Aug. 27.—Almost all items of common 
building lumber are weak. Advices from 
country yards indicate a better fall trade 
throughout Wisconsin than in recent years. 
Present demand in small towns, according 
to line yard operators, is sufficient to keep up 
the average volume, but city trade is dull. 
Hemlock and northern and Idaho white pines 
are about the only firm species on the list. 
Common fir and southern pine are weak. 
Wholesalers report some railroad business in 
ties, considerable in grain car doors, and 
some call for southern pine for sills, fir for 
car siding and roofing, and for oak timbers 
for refrigerator car frames. Hardwood sup- 
plies being not overabundant there is some 
Strength in that market. 

Some manufacturers of interior woodwork 
have received large orders, for local and Chi- 
cago office buildings. Furniture demand is 


not up to expectations, the greatest activity 
being among manufacturers of radio cabinets, 
office and store equipment and of novel or 
elaborate suites. Low grades of hardwood are 
firmer than the upper grades. Demand is 
good for crating lumber, cooperage stock for 
the dairy trade and veneer for packages. 

The Ralph I. Bond Co., Janesville, Wis., has 
lately found it necessary to add a night shift 
to take care of a rapidly expanding business. 
Notable among its orders is one for the in- 
terior finish of the new Palmolive Building in 
Chicago, which includes teakwood paneling 
for one large office and walnut and oak panel- 
ing for other suites, with a large quantity of 
special floorings. 

With the signing by Gov. Walter Kohler of 
the property tax bill levying one-twentieth of 
a mill, a fund of $300,000 for reforestation 
purposes has been laid aside as the State’s 
first exclusive fund for that purpose. At the 
same time appropriations have been made for 
State roads through the forest preserves, 
and for State parks. 


Duluth, Minn. 


Aug. 27.—Operators in the Head of the 
Lakes region report an increase in the num- 
ber of inquiries, and a satisfactory number 
of sales and shipments. 

With the opening of the W. T. Bailey mill, 
at Virginia, another comparatively extensive 
northern pine operation getS under way. The 
mill was burned down a year ago and has 
been replaced. 

Mill men now report a very favorable bal- 
ance between stocks, orders and shipments. 
Some mills that have been especially short 
on some items are finding it easier to meet 
rush orders. In some individual cases, of 
course, it is difficult to supply promptly badly 
mixed carloads. Some mills are still short 
of items of dimension and boards. 

Although it is becoming plain with the ad- 
vancing season that farm conditions are go- 
ing to be “spotty” in places, operators gen- 
erally regard the fall and winter prospects 
as very favorable—better than those of last 
year, in fact. 

Car loadings of northern pine increased dur- 
ing July as compared with those fdr June 
of this year, it is shown in the report of 
W. A. Ellinger, of Minneapolis, secretary of 
the Northern Pine Manufacturers’ Association, 
just issued. The total for July was 336 cars, 
for June, 306, and for May, 248. 


Minneapolis, Minn. 


Aug. 27.—Northern white cedar men report 
a noticeable speeding up of trade. There is 
an improved demand for northern pine. Sash 
and door men for the first time in weeks re- 
port real activity. Lath are moving at a 
fairly satisfactory rate. 

White cedar dealers report a large increase 
in inquiries, and a subsequent gain in orders. 
Posts are moving in better volume, even some 
of the small sizes. Farmers in some sec- 
tions are getting their late summer work out 
of the way and now find time to do fencing. 
Railroads and highway construction author- 
ities continue to purchase in small quantities. 
There has not been much demand for poles 
during the last two weeks. The cedar men 
generally are looking forward to a brisk fall 
business. 

With more building permits being issued 
in the Twin Cities, there is a decided upturn 
in the building material market. Farm con- 
struction, repair and modernization work are 
expected to afford a good market in the near 
future, contractors say. Much of the north- 
ern pine and millwork now being sold are 
going into modernization projects in the cities. 
Many of the northern pine orders specify 
quick shipment and they are for the most 
part for small lots, although their number is 
making up for this small size. Highway 
contractors and the box and crating interests 
continue to be active in the northern pine 
market, and there is a demand for snow fence 
material. Prices remain firm. 

Last week some business experts expected 
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Jiffy Service’ for 
Eastern Buyers 


Our new plant is specially equipped 
to manufacture Old Growth Yellow Fir 
finish, mouldings and other items in Fir 
Uppers. In addition to modern ma- 
chines, we also have a battery of the 
latest improved type of Moore Dry 
Kilns which dry our lumber to a 
definite, uniform moisture content. 


Eastern dealers will appreciate our 
“jiffy service” on straight or mixed cars 
over all transcontinental railroads. In 
addition to Fir items, you can 


Include Plywood 
In Mixed Cars. 


Take advantage of our excellent 
facilities on your future orders. 


WASHINGTON 


VENEER 
COMPANY 
Olympia Washington 









Factory Lumber 
Both FIR and SPRUCE 
also Fir Battens, Lattice or Mould- 


ings in straight cars or mixed with 
other items of yard stock. 


John D. Collins Lumber Co. 
White Bidg., SEATTLE, WASH. 
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the Northwest 


Spokane, 


U. s. A. 





Reasonable Rates 
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1" No.1 Hemlock 
Boards and Shiplap 
If you are in the market for 
better Western Hemlock 
and desire extra Snappy 
Service, we invite your 
future orders. 


PACIFIC STATES 


LUMBER CO. 
TACOMA, WASH. 













Manufacturers of 


Douglas Fir, West Coast 
Hemlock, and 
Red Cedar Products 








REPRESENTATIVES: 
S. B. Marvin, 518 Peoples Gas Blidg., 
Chicago, Ill. 

K. J. Clarkson, 833 McKnight Bldg., 
Minneapolis, Minn. 

Frank Probst,?. O. Box 1187, Fargo, N. D. 
A. J. Brown, P. O. Box 171, Denver, Colo. 
H. E. Wade, 1330 J St., Lincoln, Neb. 
Associated Lbr. Service, 815 Lemcke Bldg., 

Indianapolis, Ind. 











SITKA_SPRUCF 


We cut our own 
timber, in a modern 
Band Mill, equipped with latest 
type Kilns and High Speed Planers. 


Our Specialty is Shop 


(Strong to Edge Grain) 


Also Spruce Finish S4S 


(13/16 x 1/2” Off in Width) 
Capacity 150,000 Ft. 
8H ° 


REEDSPORT, OREGON 














The Polleys 
Lumber Co. 


Pondosa 
f:.. Pine 


Selects 


General Offices and Mills: 
Shipments via N:P. Missoula, Mont. 
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THE CLASSIC OF THE LUMBER BUSINESS 


As long as there is a lumber industry, lumber- 
men, and others as well, will read and re-read “In 
Forest Land,” by Douglas Malloch, “the lumberman 
poet.” Into it the poet laureate of the lumber 
business has put the humor, philosophy and senti- 
ment of the woods and the lumber-camps. If you 
know these things, how you will enjoy this book! 
$1.25, postpaid. American Lumberman, 431 L 
Dearborn 8t., Chicago, Ill. 






rather dire results from the grain embargo, 
but that crisis now seems to have passed, and 
it is believed that farmers will be in good 
position financially in most sections of the 


northwest. 
Warren, Ark. 


Aug. 26.—Arkansas soft pine orders during 
the last two or three days have shown some 
increase. Orders and shipments are running 
“neck and neck,” and so the mills are kept 
busy. 

All grades of flooring are in good demand; 
especially 4-inch Bé&better flat grain, which 
is scarce at all mills and is averaging $40.50, 
mill. Nos. 1 and 2, 4-inch flat grain flooring 
are also moving in good quantity, and bring 
around $34.75 and $24.75. B&better and “C”’ 
edge grain 3-inch are in good demand and 
average $62.75 and $48.50. Bé&better flat grain 
3-inch flooring is bringing $39.75. 

All Nos. 2 and 3 boards are moving in fair 
quantities. No. 2, 8-inch shiplap is bringing 
$23.50. No. 2 boards and shiplap, 12-inch, 
are $26.75. No. 3 boards are $18.50, mill. 

Only No. 1 lath are in surplus and bring 
$4.30, mill. 

Orders for finish, casing, base and moldings 
are plentiful enough to keep the molders 
busy. 

Small mills continue active, taking advan- 
tage of the fine logging weather. Some will 
continue to operate even after bad weather 
sets in. 

The mills expect a decided improvement in 
sales when crops are harvested. 


Macon, Ga. 


Aug. 26.—Further improvement in demand 
for roofers was reported this week. How- 
ever, there are many mills idle, which will 
continue so until there is a marked improve- 
ment in the prices, so production is far below 
normal. Some manufacturers report better 
prices this week than prevailed two weeks 
ago, but there is no decided indication of an 
advance. Steady shipments are going out to 
the East and also to the middle West, the 
latter territory developing a greater volume 
of business than was expected. 

Longleaf pine manufacturers are having 
little difficulty in disposing of their cut, there 
being an especially good demand for dimen- 
sion. Mills in southwest Georgia and south- 
eastern Alabama are operating close to nor- 
mal. Railroads indicate that there is a steady 
movement of longleaf to northern and espe- 
cially eastern markets. Prices are unchanged. 


Norfolk, Va. 


Aug. 26.—Some of the North Carolina pine 
mills have found demand a little better, largely 
because they were able to ship by water. The 
rail mills have not experienced any improve- 
ment to brag about. A great number of mills 
have been closed down throughout August. 
Many small operators were forced to close 
down because they were losing money while 
in other sections labor has been scarce. Most 
sellers refuse to concede further on prices. 

There have been some rather good sales of 
4/4 edge No. 2 and better band sawn and 
the price seems to be holding up well. Cir- 
cular sawn stock is not moving so well. Edge 
4/4 No. 3 has. been moving rather slowly. No. 
2 and better 4/4 stock widths, band sawn, 
rough and dressed, have been in better de- 
mand; 10- and 12-inch widths are far from 
plentiful. Prices are holding firm. Good cir- 
cular stock has also been in better demand 
and is scarce. No. 3 stock widths, 4/4 rough 
and dressed, have been in better demand, and 
prices are not so weak. No. 2 and better 5/4 
x 10- and 12-inch, and 6/4 x 5- and 6-inch 
have been active, and the mills do not have 
much to offer. No. 2 and better 4/4 bark 
strips have been quiet. 

One or two cargoes of 4/4 edge No. 1 box 
rough and dressed, together with other box 
items, have been sold at good net mill prices. 
The box mills have not been buying much 
stock, but some of them are considering plac- 
ing rather large contracts. Edge 4/4 No. 2 
box has been in light demand. No. 1, 4/4 
stock box, rough and dressed, has been mov- 
ing pretty well, mostly to box makers. Not 
much air dried is being offered, but more will 
be on the market next month. No. 2 4/4 stock 
box continues in good demand, except the 4- 
and 5-inch, which have been very quiet. 
There have been some rather large blocks of 


oO 
5/ and 6/4 edge box sold for water ship. 
ment, but rail demand has been very light 
Box bark strips, 4/4, have not been very ag. 
tive either rough or dressed, and are stijj 
rather weak. There continues a good demanq 
for all grades of cypress, especially No, 1 
and No. 2 common. All grades of 4/4 tupelo 
and sap gum bring good prices. 

There has been a better demand for solid 
cars of 2%-inch and 3%-inch face No. 2 anq 
better flooring-and partition, but there is a 
wide range in quotations. No. 3 flooring hag 
also been moving better. Mixed car orders 
for pine and cypress, including thin ceiling, 
roofers etc., have been a little larger. Kiln 
dried roofers have been moving fairly well in 
all widths. Demand for roofers and rough 
box is keeping down mills stocks. Air drieq 
roofers have not been moving so well. Some 
air drying mills oversold for a short time are 
quoting $17 for 6-inch f. o. b. cars Georgia 
main line rate, but good roofers can be bought 


at $16.50. ‘ 
Laurel, Miss. 


Aug. 26.—The southern pine market con- 
tinues in very good shape. Orders are com- 
ing in freely, and both orders and shipments 
are about in line with production. All items of 
shed stock are moving freely. No. 2 common 
siding is selling easily at around $25 to $26, 
mill; No. 2 shiplap at $25, and No. 3 com- 
mon at $18.50 to $19. These items are all 
strong at these prices. B&better flooring, as 
well as No. 1, is also moving freely. No. 2 
common flooring seems to be picking up 
somewhat; it has been slow for the past few 
weeks, 

The export market is improving. Prices 
on sawn timber were raised last week, and 
it is expected that even further advances 
will be made within the next few weeks. It 
is thought that sawn timber will be hard to 
obtain, due to the fact that the manufactur- 
ers loaded up on special cutting for the in- 
terior, during the time that the sawn timber 
market was inactive. 


Kansas City, Mo. 


Aug. 28.—The market here is steadier, and 
sales managers think there will be some fur- 
ther improvement in demand. The opinion is 
more pronounced now that there will not be 
as large a demand this fall as was expected 
earlier in. the season. In this section there 
has been considerable damage to corn because 
of the hot, dry weather, and that is given as 
one cause for a slowing down. In the wheat 
belt, no doubt, conditions will be better, but 
taken generally, conditions appear to be less 
favorable for a heavy demand than they were 
two months ago. Outside of a few districts, 
buying seems to be largely for immediate re- 
quirements, and retailers show little disposi- 
tion to stock ahead of probable needs. There 
appears to be about as much repair work un- 
dertaken as was expected, but new construc- 
tion is not active. 

The latest roster of the Southwestern Lum- 
bermen’s Association shows a steady growth 
in line-yards in the Southwestern territory, 
the present number being 321 companies, a 
growth of twenty-one since the last count. 
The roster includes under line yards all com- 
panies operating three or more yards. The 
latest addition to the list is the Harpster 
Lumber Co., of Hiawatha, which has acquired 
yards at Morrill and Hamlin, Kan. 


Birmingham, Ala. 


Aug. 26.—Business is much better this 
week than it was last. Building permits, 
however, are at a low point. Retail sales 
are being put on strictly cash less 2 percent 
terms, few credits are for longer than sixty 
days dating, and old accounts are being 
cleaned up. Loans are still hard to get 
placed, and no one seems tc want a second 
mortgage at any reasonable figure. 

Manufacturers have been feeling pretty 
good over an advance in certain items of rift 
flooring. Stocks of 1x3-inch No. 1 and C had 
declined and orders were hard to fill. There 
is a better market for 1x3-inch No. 1 and C, 
and B&better flat grain, especially the latter. 
The 4-inch flooring does not show as much 
strength as the 33-inch. Timbers and long 
joists have been in demand. Neither mills 
nor yards have any surplus of dimension or 
timbers. Offers to buy certain stock items 
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for delayed shipment do not interest the 
average seller. 

The J. W. Chambers Lumber Co., Athens 
(Ala.), retailer has just secured the $60,000 
job of remodeling the Madison County court 
nouse at Huntsville, Ala., as well as several 
other contracts for similar work. 

J. M. Wadsworth, proprietor of the Wads- 
worth Lumber Co., Ensley, Ala., returned 
this week from a two weeks’ vacation spent 
in Texas. Mr. Wadsworth looked over all 
the retail yards and mill operations possible, 
gathering ideas for his Ensley yard. 

J. T. Rhoades, president First Avenue Coal 
& Lumber Co., Woodland Station, Birming- 
ham, has been elected president of the Wood- 
lawn-American National Bank. 


Spokane, Wash. 


Aug. 24.—Pondosa D and C selects are in 
slow demand and somewhat weak in price. 
In No. 2 common, 4-inch is strong; 6-inch is 
fairly strong; 8- and 10-inch weaker; 12-inch 
holds fairly firm although it is plentiful. In 
No. 3 common, 4- and 6-inch are weak; 8- 
and 10-inch are somewhat stronger than they 
were a week ago; 12-inch is plentiful and its 
price is low. No. 4 common is reasonably 
strong compared with other grades, and No. 5 
common is strong. Shop 4/, 5/, 6/ and 8/4 
are in rather weak demand and stocks are 
plentiful. In Idaho white pine, all items are 
strong except 4- and 6-inch No. 3 common, 
and No. 4 boards which are at $1 to $1.50 off 
card. No. 2 common is especially strong, 
with demand heavy and supply limited. 

The timber products bureau of the Spokane 
Chamber of Commerce has issued a call for a 
meeting of lumber and box manufacturers 
for Friday, Sept. 20, to discuss the proposed 
“Tariff No. 1” of the National Association of 
Wooden Box Manufacturers. All Inland Em- 
pire concerns will be represented, and R. L. 
Bayne will act as temporary chairman, with 
the probability that Oscar Brewer will be se- 
lected as permanent chairman. 

By reason of the efforts of the home mod- 
ernizing bureau and allied interests, $100,000 
has been invested in remodeling here, accord- 
ing to Harold Halstead, manager of the bu- 


| Toronto, Ont. 


Aug. 26.—The present summer has been one 
of the best that retail lumber dealers in On- 
tario have experienced for some years, though 
this does not apply all over the Province. 
During the first few weeks in September it is 
likely that business will show a falling off on 
account of the Canadian National Exhibition. 
Nearly every farmer in the Province and 
many retail lumber dealers visit Toronto then. 
The outlook for fall is good. Crops in On- 
tario and Quebec have been satisfactory, ex- 
cept the peach crop in the Niagara Peninsula. 
The farmers are getting a fair price for most 
of their products. There is a fair amount of 
building at country points. Reports from the 
Maritime Provinces are also good. The ship 
building industry has been reasonably busy; 
steel mills are more active than they have 
been for some time, and the coal mines are 
having a good year. 

There seems to be a little more trim moving 
than there has been for a month or six weeks; 
and a lot of West Coast timber and dimension 
for big special jobs requiring rush shipment. 
Shingles also have been moving reasonably 
well, but prices for the independent brands 
have been pretty low. The Consolidated mills 
are holding prices firmly on XXXXX, but the 
price for XXX has been uncertain. 

H. R. MacMillan, managing director H. R. 
MacMillan Export Co. (Ltd.), of Vancouver 
and Montreal, will attend the third biennial 
conference of the Institute of Pacific Rela- 
tions, to be held at Kyoto, Japan, Oct. 28 to 
Nov. 9. 

R. W. E. Burnaby, maritime trade commis- 
Sioner, Toronto, in a recent address before 
the board of trade at Campbellton, N. B., ex- 
pressed the opinion that there were real op- 
portunities in that section for the develop- 
ment of hardwoods as well as other lumber 
by-products, and felt that there was the pos- 
sibility of a good market in Ontario for mari- 
time hardwoods. 

Paul §S. Collier, of Rochester, N. Y., sec- 
retary-manager of the Northeastern Retail 
Lumbermen’s Association, and Mrs. Collier 
spent the third week of August in, Algonquin 


Park, Ontario, visiting their son at the Path- 
finder Boys’ Camp. 

O. §S. Harris, of the Harris Lumber Co. 
(Ltd.), Vancouver, B. C., was in Toronto. 

R. S. Plant, of Terry-Nicholson-Cates (Ltd.), 
Toronto, left last week on an extended busi- 
ness trip to the Pacific coast. 

Goodwin G. Johnson, managing director of 
the Capilano Timber Co., North Vancouver, 
B. C., was in Montreal, Toronto and other 
eastern centers recently on a business trip. 


Seattle, Wash. 


Aug. 24.—The new export “N” list will be 
universally adopted by practically all manu- 
facturing lumber firms on Sept. 1, and in the 
future will be the basis for all export sales. 

A heavy downpour of rain yesterday 
quenched small fires but did not put out the 
large ones, according to C. S. Cowan, chief 
fire warden of the Washington Forest Fire 
Association, who also declared that no losses 
had been reported for the, week. One fire 
burned over fifteen acres without killing the 
trees. 

Seattle retail yards are facing additional 
competition, since out-of-town mills have be- 
gun trucking lumber to outlying points of the 
city. 

Wood stave pipe manufacturers are waging 
a hard fight before the city council in an en- 
deavor to have wood pipe adopted for the 
water supply line to run from Cedar Lake to 
the city. 

Frank W. Parmelee, lumber salesman of 
Toledo, Ohio, who has been in the West for 
two months while recovering from an opera- 
tion, was in Seattle this week, en route home. 

C. A. Mauk, of the C. A. Mauk Lumber Co., 
president of the National-American Whole- 
sale Lumber Association, left here today for 
his home in Toledo, Ohio. Mr. Mauk has 
been in Seattle and vicinity for the last two 
months. 

H. D. Lindsley, of the Higginbotham-Bart- 
lett Co., of Dallas, Tex., was a visitor to 
Seattle the latter part of the week. He vis- 
ited a number of mills with Seattle lumber- 
men, 

M. E. Blackmar left Seattle today to take 
charge of the Osaka, Japan, office of the 
Douglas Fir Exploitation & Export Co. 


Jacksonville, Fla. 


Aug. 26.—Southern timber and export items 
all are very much in demand, and are bringing 
prices that make orders attractive to the mills. 
Any manufacturer having ‘timber that will 
produce heavily of the larger sizes of timbers, 
and the smaller stock to go into export items, 
is at this time enjoying a rather comfortable 
volume of business and is apparently making 
some money. He still, however, has shed and 
yard stocks to trouble him. The demand for 
such items is light, and the prices being real- 
ized are not in proportion to those that are 
being got for timbers. The greater part of 
mill output is going into timbers and export. 

Cypress seems to be showing a little added 
life, and the volume of inquiry for this stock 
is steadily improving, giving indication of a 
decided betterment in demand for all items in 
cypress toward the end of the year. There 
has been sufficient sustained demand for low 
grades to keep stocks to a minimum. Orders 
for “C” and “D” finish, while at times none 
too attractive on account of the length and 
width specifications, have been well enough 
assorted to take care of just about the 
volume of stock the mills are producing. “B” 
and “A” are very slow movers. One of the 
liveliest items on the cypress list today is 
4-foot No. 1 lath. No mills are in a posi- 
tion to accept orders for straight cars, and 
those that have a little stock are holding it 
for their mixed car trade. Bven No. 2 lath 
have taken an upward trend, and there is no 
great quantity being offered. 

Clyde Taylor, manager of the Jacksonville 
office of Hirsch Lumber Co., recently visited 
the home office in New York. 

W. H. Tippin, manager of the Jacksonville 
office of American Pitch Pine Export Co., has 
sufficiently. recovered from his recent auto- 
mobile mishap to permit him to depart on a 
vacation trip. 

F. L. Dakin, secretary-treasurer, of Scranton, 
Pa., R. D. Budd, Cincinnati representative, 


(Concluded on page 78) 
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Buyers for 
Planing Mills 
and 


~ 
Woodworking 


Factories 


will find some very attractive values in 
our high quality, carefully milled 


NO. 2 SHOP AND BETTER 
California White Pine 


Write us now about your lumber requirements 
and ask for stock list. Our annual production 
of 35,000,000 feet insures prompt service. 


Feather River Lumber Co. 


s . DELLEKER, CALIF. _ 
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Douglas Fir 
Exploitation 
& Export Co. 





EXPORT SHIPPERS— 
CARGO and PARCEL 
SHIPMENTS TO ALL 
FOREIGN MARKETS 

















1125 Henry Building, 
SEATTLE, WASH. 


BRANCHES; 
SAN FRANCISCO, CALIF, 
PORTLAND, ORE. 
CABLE ADDRESS, all offices, FIREXCO 


Cc. I. F. OFFERS 


on Request 











OUR SPECIALTIES 


5/44 Vertical Grain Porch Fiooring 
Vertical or Mixed Grain Finish 
Vertical Grain Stepping 


MOULDINGS — Factory Stock 


All made from the finest of 


Old Growth Douglas Fir 
of soft texture, dried in strictly modern dry kilns. 


ROYALS, PERFECTIONS, XXXXX Red CedarShingles 
Mills: Raymond, Washington 


WILLAPA LUMBER. CO. 
Sales Office: Failing Bldg., PORTLAND, ORE. 

















Rird Houses 
Boys Can Build 


Providing homes for birds adds interest to the 
homes of people, helps to reduce the insect popu- 
lation, gives pleasant recreation for boys, teaches 
them skill with tools in the working of wood 
and performs a valuable social and economic 
community service. All this is promoted by the 
use of the book, “Bird Houses Boys Can Build,” 
which contains plans and instructions for build- 
ing scores of varieties of bird houses. Bound in 
heavy paper, 60 pages. Price delivered, 65 cents. 


American Lumberman, 431 So. Dearborn St., Chicago 
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FLETCHER LOREN WALKER, JR., son of 
the vice president of the Red River Lumber 
Co., fell to his death in an aeroplane, Aug. 
23, while flying in the vicinity of Westwood, 
Calif., where his father’s mills are located. 
With him at the time, and also injured so seri- 
ously that he may die, was his brother, Ken- 
neth Roswell Walker. They were flying their 
plane only a short distance above the ground 
when it suddenly went into a nose dive and 
crashed, thrusting the motor back into the 
cockpit. There was no explanation as to what 
caused the plane to crash, as Kenneth Walker 
was unconscious when the plane was reached, 
and was dragged from the wreckage and hur- 
ried to the Westwood Hospital. There were 
two witnesses to the crash, Frank Stevenson 
and Frank Pappa, employes of the Red River 
Lumber Company, who were engaged in build- 
ing a duck blind on the shore of Lake Al- 
manor. They said they saw the plane flying 
over the marshes adjoining the lake at a 
height of only about 100 feet. Suddenly it 
nosed downward and crashed to the ground 
at the edge of the airport. At the hospital 
it was said that Kenneth Walker had a frac- 
tured skull and internal injuries, and little 
hope is held for his recovery. Both of the 
young men were experienced aviators, had 
pilot’s licenses and were flying a government 
licensed plane. It is believed that Kenneth 
was at the controls at the time the plane 
crashed. 

Both the young men were graduates of 
Leland Stanford University. Fletcher gradu- 
ated from the engineering school in 1926 and 
his brother two years later. Fletcher was 26 
years old and Kenneth 23. Fletcher recently 
returned from a big game hunting trip in 
Africa, during which he got several valuable 
specimens of wild life for the University. 
The young men are nephews of Willis J. 
Walker, president of the Red River Lumber 
Co. Their grandfather was the late Thomas 
Barlow Walker, pioneer lumberman of Minne- 
sota and California, founder of the mining 
towns of Hibbing, Minn., and Ironwood, Mich. 
He also founded the Red River Lumber Co. in 
California, where he had large interests. 

The two young men were extremely popu- 
lar and Mr. Walker and his family have the 
sympathy of lumbermen throughout’ the 
country. 


WILLIAM C. PULSE, 70 years old, Greens- 
burg, Ind., well known lumber dealer and 
sawmill operator of that State, died recently 
in Joliet, Ill, where he was stricken with 
paralysis. Mr. Pulse was a familiar figure 
at the annual conventions of both the Indiana 
Hardwood Association and the Indiana Asso- 
ciation of Retail Lumbermen. He and Mrs. 
Pulse, together with two friends, left the 
day prior to his death for a motor trip to 
Yellowstone National Park. On arrival at 
Joliet, they stopped at a hotel there for the 
night. It was then Mr. Pulse was stricken. 
He was removed to a hospital, but died short- 
ly afterward. Five years ago he suffered a 
like attack and was an invalid most of the 
time ever since, but had been able to get 
about. Last year he made a long motor tour 
to Canada and seemed equally well when he 
started this time. The body was sent to 
Greensburg, where funeral services were held. 
Mr. Pulse was born near Greensburg and 
when a youth went with the family to a farm 
four miles west of the city where they lived 
for about thirty years. He was educated at 
Hartsville College and Valparaiso University 
and taught school for nine years. Later with 
his brother, Oscar, he operated a sawmill and 
in 1888 settled in Greensburg where he en- 
gaged in the contracting business. When he 
quit that business he became head of the 
corporation known as the W. C. Pulse Lumber 
Co., which is one of the most substantial firms 
of Greensburg. In 1910 he was the Repub- 
lican candidate for State senator in Decatur 
and Bartholomew counties and was defeated 
by sixteen votes. In 1922 he was elected to 
the lower house and was renominated in 1924, 
but resigned on account of ill health. He was 
a member of several civic and fraternal organ- 
izations. He is survived by the widow, two 
children having died in childhood. 


JOHN C. GEBHART, aged 80, of Wausau, 
Wis., a colorful figure in the early lumbering 
industry of northern Wisconsin, died Friday, 
Aug. 23, after two months of ill health. He 
was a former city treasurer of Wausau and 
had been chief of the city fire department for 
several years, when a younger man. Mr, Geb- 
hart served for four years as deputy warden 
at the Wisconsin State prison at Waupun. 
One clear morning in the spring of 1867, John 
Gebhart, a young woodsman, walked into 
Wausau from Dodge County. On the same 
day, Louis Marchetti, now a venerable judge 
of Wausau, walked into that place from Ber- 


lin, Wis. On the following day both of these 
Wausau_ pioneers started working for the 
B. G. Plumer Lumber Co. John Gebhart 
worked at the Plumer sawmill for some time 
leaving later to become a log driver on the 
Wisconsin River. Mr. Gebhart became a wel] 
known character on Wisconsin rivers in the 
"70s and ’80s, making frequent raft drives 
to St. Louis and New Orleans. Later he be- 
came a timber cruiser in Wisconsin for Wau- 
sau lumber companies, which eagerly sought 
his services because of his intimate knowl- 
edge of Wisconsin woodlands. At that time 
Mr. Gebhart became interested in Turner go- 
cieties and directed the activities of the 
strong-armed group of young woodsmen ath- 
letes who made up the Wausau Turner go- 
ciety and athletic teams. He was a charter 
member of the Wausau camp of the Modern 
Woodmen of America and was its oldest mem- 
ber. He is survived by two children: Miss 
Helen M. Gebhart, Wausau, and Alexander G. 
Gebhart, Saginaw, Mich. 


CLEMENT STANLEY SMOGOR, 52 years 
old, lumber and building material dealer of 
South Bend, Ind., and one of the most promi- 
nent business men in that city, died at his 
home on Aug. 22, five 
hours after he had 
been stricken with apo- 
plexy while sitting at 
his desk in the offices 
of the Smogor Lumber 
Co., of which he was 
president. In addition 
to heading the Smogor 
Lumber Co. he _ had 
been active in the or- 
ganization of the Peo- 
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ple’s State bank of 
which he ‘was presi- 
dent. The bank was 
established about seven 
years ago. He was 
also active in Repub- 
lican circles and had 
taken deep interest in 
local organizations and 
movements pointing 
toward the general im- 
provement of the city, 
He served on the board 
of safety through one administration and only 
recently he had been named to the committee 
making preparations for the observance of 
the 150th anniversary of the death of Gen. 
Casimir Pulaski. 

Mr. Smogor became indentified with the 
lumber business in 1897 when he entered the 
firm of Dresden & Stanfield, one of the pioneer 
lumber firms of South Bend. At the end of 
15 years he and several associates bought 
the business from his employers and since 
that time had conducted it. In 1921 he built 
the Smogor lumber plant at Division and 
Laurel streets. With his wide experience in 
lumbering he was known throughout the sec- 
tion, having been president of the Elkhart 
Lumber & Supply Co., Elkhart, Ind., and also 
connected with the A. Smogor & Sons Coal 
& Builders’ Supply Co., founded by his father, 
Anthony Smogor, who went to South Bend 
in the early 80s. After entering the Dresden 
& Stanfield Co., which had previously de- 
voted its business exclusively to the lumber 
trade, Mr. Smogor, seeing a wider outlet for 
the company, increased its activities to in- 
clude construction work, as well as mer- 
chandising of lumber. 

Born in Wegrowiec, Poland, Nov., 1876, Mr. 
Smogor was brought to this country by his 
mother when he was six years of age. His 
father had perviously emigrated to the 
United States, settling in South Bend. He 
was graduated from the University of Notre 
Dame. For a brief period after completing 
his college course he taught school. At one 
time he began the study of medicine but later 
gave it up. Among his many club and lodge 
affiliations were his membership in the Ki- 
wanis Club, the Hoo-Hoo Club, the South 
Bend lodge of Elks, M. R. Polish Falcons, 
South Bend Country Club, Knights of Colum- 
bus, the South Bend Society of the National 
Polish Alliance and the Round Table. His 
church affiliation was with St. Hedwige’s Ro- 
man Catholic church and he had done much 
to promote the welfare of the Polish people in 
his city. Surviving are his widow, who be- 





fore their marriage, Aug. 16, 1899, was Miss 
Mary Rafinska, two sons: Eugene and Louis, 
two daughters: Jeanette A. Smogor, and Mrs. 
Gabriel Ferrante, of Washington, and four 
brothers: Rev. Casimir Smogor; Frank and 
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Vincent Smogor, of Steubenville, O., and John 
K. Smogor, South Bend, and a sister, Mrs. P. 
H. Makielski, of Mishawaka. 


THOMAS J. HANDFORTH, pioneer lumber- 
man of the Pacific Northwest and a resident 
of Tacoma, Wash., for the last 40 years, died 
Aug. 22 at his residence in Tacoma after an 
illness of several weeks. Mr. Handforth was 
secretary-treasurer of the Lindstrom-Hand- 
forth Lumber Co., which operates a mill at 
Ranier, Wash., and has its headquarters in 
Tacoma. Born in ‘Illinois, Mr. Handforth 
spent his boyhood and youth in New York 
City, removing to Tacoma in 1889. He had 
peen prominent in business and civic life ever 
since and was an active member of the Epis- 
copalian church, He is survived by his wife, 
Mrs. Ruby E. Handforth, and by two sons, 
Stanley Handforth, who is with the Dupont 
interests at Capetown, N. J., and Thomas 
Schofield Handforth, the artist, who was re- 
called from Morocco this summer by his 
father’s illness. A brother, Walter Hand- 
forth, is a resident of New York City. The 
funeral was held Aug. 24 from the family 
home. Members of the Orpheus Club, of which 
Mr. Handforth was a charter member, sang 
at the funeral and acted as pallbearers. 


MARTIN S. JOHNSON, representative for 
the R. S. Bacon Veneer Co., of Chicago, died 
at his home, 752 Pine Avenue, Chicago, on 
Saturday, Aug. 24, after a brief illness of 
influenza. Mr. Johnson was widely acquainted 
in the lumber trade and had been a salesman 
in high standing for the last thirty years. 
If he had lived until next month he would 
have been 64 years old. His experience in- 
cluded both lumber and veneers. He started 
in the trade as salesman for J. Rayner, of 
Chicago, and later went with Stoneman & 
Co. For a time he represented the Veneers 
Manufacturing Co., and later the Talge Ma- 
hogany Co. and the Freiberg Mahogany Co. 
in Chicago, being with the latter for about 
twelve years. Mr. Johnson had joined the 
R. S. Bacon Veneer Co. about the first of this 
year. His passing is deeply regretted by his 
numerous friends in the trade. A widow, one 
daughter and two sons survive. Funeral serv- 
ices were held Monday under Masonic aus- 
pices. 


WILLIAM THOMAS NORTH, 69, prominent 
lumberman of Memphis, Tenn., died suddenly 
Saturday morning Aug. 26, after a heart at- 
tack. He collapsed while waiting for a tire 
in a downtown service station and died before 
a physician could be summoned. For many 
years, Mr. North had been local manager of 
the National Hardwood Lumber Association. 
Funeral services, conducted by Rev. A. C. 
Dudley, were held from the residence, 1181 
Tanglewood Terrace, Memphis, at 4 o’clock 
on Monday, Aug. 26. Mr. North is survived 
by his widow, Mrs. Mamie B. North, one son, 
J. Rex North, of Arkadelphia, Ark., and two 
brothers, J. Z and J. Norman North, Mercer, 
Pa. Among the lumbermen who served as 
pallbearers at the funeral were Robert C. 
Stimson, Paul Rush, Thomas I. Shannon, 
June Allen, jr., Laurence W. Ford, Herman 
Katz, W. A. Ransom, Oliver M. Krebs, John 
W. McClure, J. W. Welsh, Frank G. Smith, 
Harry D. Love, Ralph May and Eugene Woods. 


JOHN H. PATTERSON, aged 73, retired 
lumberman and turpentine operator, died at 
his residence, 1543 Pearl street, Jacksonville, 
Fla., Saturday morning, Aug. 24, following a 
lengthy illness. Mr. Patterson was born in 
Harrodsburg, Ky., in 1856. He went to Flor- 
ida in 1833 and settled at Orangedale in St. 
Johns County. He was county commissioner 
there prior to 1895. He moved to Duval 
County in 1899 and for several years was a 
partner of Albert M. Ives in the sawmill and 
turpentine business under the firm name of 
Ives & Patterson. Both Mr. Ives and Mr. 
Patterson retired in 1908. After his retire- 
ment from business, Mr. Patterson was elected 
to membership on the Duval County board of 
commissioners and chairman of the board. He 
was a Scottish Rite Mason and a member of 
Morocco temple. He is survived by his widow 
and two daughters. 


GEORGE S. LOWELL, one of. the most 
widely known lumber dealers in Maine, died 
recently at his home in West Farmington, 
Me., following a long illness of pneumonia, at 
the age of 49 years. He was a native of 
Farmington, the son of the late George E. 
and Clara M. (Bean) Lowell. Mr. Lowell fol- 
lowed the lumber trade for many years, both 
as a manufacturer and dealer. A widow sur- 
vives, 


JAMES HAMILTON DE VEUVE, aged 65, 
of Seattle, Wash., who operated the Lumber- 
men’s Indemnity Exchange in that city from 
1902 to 1924, was killed on Friday morning, 
Aug. 23, when his car overturned on the Pa- 
cific Highway at a sharp corner south of Cot- 


tage Grove, Ore. Mr. de Veuve was widely 
known among lumbermen of the Northwest, 
especially in Seattle and Tacoma. The Ex- 
change was a reiciprocal insurance organiza- 
tion owned by lumbermen for which Mr. 
de Veuve worked hard and ably throughout 
the years of its existence. It was liquidated 
in 1924. Mr. de Veuve is credited with hav- 
ing obtained many reductions in rates and for 
adjusting on market price basis. He . was 
widely known in insurance circles and was the 
head of the de Veuve-Wurnsted Co. A widow 
and daughter survive. 


JAMES McMILLAN PEARSON, aged 76, re- 
tired lumberman of Memphis, Tenn., died at 
the Baptist Hospital there at 2:43 o’clock on 
Sunday afternoon, Aug. 25, after an illness of 
more than a year. While he had been ill for 
some time it was not until two weeks ago 
that his condition became serious. Mr. Pear- 
son was born in Aberdeen, Miss., where he 
resided until 21 years old, when he moved 
to Dyersburg, Tenn. He made his home in 
Dyersburg until moving to Memphis in 1905, 
where he had since resided. He retired from 
active business a few years ago. Mr. Pear- 
son is survived by his widow, Mrs. Addie 
Morrison Pearson; a daughter, Mrs. Laura 
Brown, of Memphis; two sons, I. S. Pearson, 
Memphis, and A. J. Pearson, West Point, 
Miss.: and one brother, Rev. Joseph Pear- 
son, Methodist minister of Paducah, Ky. 


ROBERT C. INGRAM, Portland, Ore., for- 
est grazing inspector in the United States 
Forest Service, was found dead in McFarland 
Creek in the Chelan forest reserve. Mr. In- 
gram had been missing since Aug. 13, when 
he and a companion, whose body was found 
beside him, separated from a large body of 
men fighting the forest fire in that region. 
It is supposed that in a frantic effort to es- 
cape the heat from the blazing trees they 
sought in vain refuge in the stream. Mr. In- 
gram had been in the Federal Forest Service 
for nearly ten years and was known nation- 
ally as a botanist. He is survived by a 
widow and a fourteen-year-old daughter, in 
Portland. The young man with him was 
from the Chelan country. 


ERNEST E. PRICE, who died at the Union 
Memorial Hospital in Baltimore, Md., on Aug. 
19, was a well known figure, especially in the 
hardwood export trade, for many years. Mr. 
Price, a native of West Virginia and at first 
active in that State, removed to Baltimore 
perhaps thirty years ago and had since made 
his home there. He was at different times 
connected with other concerns, but for two 
decades or more he had engaged in the for- 
eign trade on his own account, his connections 
being mainly in the United Kingdom. He was 
a Mason. A widow, two sons and a daughter 
survive. 


MRS. JEAN A. JAMISON, 39, wife of Ho- 
mer J. Jamison, general sales manager of the 
Sugar Pine Lumber Co., Pinedale, Calif., died 
Aug. 17 in a Fresno Hospital. Mrs. Jamison 
was a native of Oregon and a graduate of the 
University of Oregon in the class of 1912. 
She was a member of the Tri Delta Sorority. 
In addition to her husband Mrs. Jamison is 
survived by a son and daughter, Oliver and 
Katherine Jamison, and by three brothers: 
Donald and Ban Allison, of San Francisco, and 
James Allison of Portland, Ore, 


SMITH S. RANDALL, one of the owners of 
the Augusta Lumber Co., died at his home, 
73 State street, Augusta, Me., on Aug. 24, 
following an acute attack of heart disease, 
at the age of 70. He had been prominent in 
the lumber business throughout the State, 
starting with the Augusta Lumber Co., over 
fifty years ago. He served as treasurer of the 
concern for many years. His fraternal affilia- 
tions werqg confined to the Masons. He is 
survived by his wife, a son, a daughter, two 
sisters and a brother. 


C. BILLING, pioneer lumberman of Indiana 
during the latter part of the last century, 
and for twenty-five years a resident of Niag- 
ara-on-the-Lake, Ont., passed away at that 
town recently, in his 90th year. Mr. Billing 
was born in England, and went to Canada at 
an early age. AS a young man he engaged in 
the lumber business in Perry, Mo., and in 
Monticello, Ind., where in 1879 he opened the 
first sawmill in that section of the country. 





_ W. G. HOWELL, of Portland, Ore., engaged 
in the timber business, died suddenly at 
Burns, Ore., Aug. 21, while on a business trip 
there. Mr. Howell was born in Troy, N. Y., 
May 8, 1862, and located in Portland twenty- 
eight years ago. He is survived by the widow, 
a son, Herbert B. Howell, of Grants Pass, 
Ore., and three daughters: Mrs. Roy Tate and 
Mrs. Victor Nielsen, of Portland, and Miss 
Mildrel Howell of Astoria. 


MIXED CAR 
BUYERS 


find it profitable to place their orders 
with us. Our new, modern plant and 
excellent storage and shipping facilities 
make possible the prompt delivery of 
mixed car orders. Order what you need 
in the following items:— 


P Mouldings 
I Casing 
Base 
N Frame Material 
Turned Balusters 
E Table Legs, Etc. 
Our Pine comes from California and 


Southern Oregon. You know that means 
the finest quality. 


Gutter 
F Mouldings 
Columns 
I Turned Stock 


R Finish 
Casing 
Base, Etc. 


MIXED WITH Doors, Plywood, Floor- 
ing, Ceiling and other Fir Uppers. Try 
us on your next order. 











Harty Manufacturing Co. 


PORTLAND, OREGON 


{ WOODWORKERS 
SINCE 1888 








When You 
Need FIR 


Long Dimension 
Plank, Timbers and 
Long Joists 


WRITE OR WIRE, 


The Griswold Lumber Co." 


Failing Bldg, PORTLAND, ORE, 


Service 





Quality 


f 


SALES AGENTS: Griswold-Grier Lumber Co. 


Evergreen Lumber Company. 
























‘PORTLAND 


Lumber 
Meter las deavee 


You'll be surprised to see how a Portland Meter will reveal 
unsuspected leaks and increase your profits. You can’t aff rd 
to run a machine without a Portland Meter. There’sa size 
and type of meter for every tallying requirement in your plant. 


Write for illustrated circular and further information. 
ADDE & COMPANY 
65 Kennebec Street, Portland, Maine 
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CRONWALL & COMPANY 


Incorporated 


Lumber Company Financing 





Represent owners of 


PACIFIC COAST 
TIMBERLANDS 


For Sale on Attractive Terms 





231 South La Salle Street 
Continental Illinois Bank Building 


CHICAGO 























Collections 


If you can’t collect it let the 


people handle it for you. They are the 
people for intelligent collection service. 


Rates low for results obtained. 


No charge if no collection, unless spe- 
cial services rendered. 


Ask Department 3 to send Pamphlet 
49-C giving rates. 


Use Clancy’s Red Book Service for ac- 
curate credit ratings. : 


LUMBERMEN’S CREDIT 
ASSOCIATION 
08 So. Dearborn St., CHICAGO 
Eastern Headquarters: 35 S, William -St., NEW YORK CITY 











GILBERT NELSON & CO. 
Public Accountants 
1! SOUTH LASALLE STREET 
CHICAGO 


TELEPHONE RANDOLPH 2220 

















—SAWS= 
Their Care and Treatment 


By H. W. DURHAM 

This book will serve as a reliable guide for those who wish 
to know the art of saw fitting, or who wish to learn the prop- 
er methods of sharpening and keeping saws in order. 

During twenty-five years the author visited a large num- 
ber of sawmills, investigating the methods used in saw- 
sharpening shops, and much useful information obtained is 
embodied in this work. 

This book is bound in cloth, stamped in gold, and con- 
tains 269 pages with index. 


Price, delivered, $1.65 
American Lumberman 
431 So. Dearborn Street, Chicago, Ill. 








M. J. Hale, of Brookhaven, Miss., secretary- 
treasurer of the Central Lumber Co., was in 
Chicago Wednesday and called on the Botts 
Lumber Co. 


E. M. Meany, of Chicago, secretary-treas- 
urer of the Lumber Mills Co., left Monday for 
a week’s trip to the lumber consuming cen- 
ters of Michigan. 


Fred L. Williams, of the Burnaby Bros.’ 
Lumber Co., Chicago, and Mrs. Williams re- 
turned Monday from a motor trip through 
the southern part of eastern Canada. They 
were gone ten days. 


W. S. Cooper, of Kansas City, Mo., assist- 
ant sales manager of the Dierks Lumber & 
Coal Co., was in Chicago Monday and called 
on L. O. O’Daniel, Chicago representative ot 
the Dierks Lumber Sales Co. 


M. A. Mummert, of the Mummert Lumber 
& Grain Door Co., Houston, Tex., arrived in 
Chicago the middle of last week, expecting 
to remain this week. He reports a heavy vol- 
ume of business, due to the active movement 
of grain. 


Frank R. Linroth, manager of the Chicago 
office of the Exchange Sawmills Sales Co., 
left Tuesday for a visit to Detroit, Kalamazoo, 
Battle Creek and other lumber consuming 
centers in Michigan. He expects to be gone 
a week, 


C. L. Foretich, of Warren, Ark., sales man- 
ager of the Bradley Lumber Co. of Arkansas, 
spent a couple of days in Chicago last week, 
stopping off to visit the Hilgard Lumber Co., 
his firm’s representative in this territory, en 


route to lumber distributing centers in the 
East. 


Frank Heitmann, of the Heitmann Lumber 
Co., well known Chicago retailer, and Mrs. 
Heitmann returned home Monday from an 
automobile trip to Buffalo, N. Y., Montreal 
and Quebec, Canada and other places of in- 
terest in the eastern part of the United States 
and Canada. 


Due to the discontinuance of business of the 
Dodson Saw Mill & Lumber Co., of Colum- 
bus, Ohio, Ralph C. Dodson has opened up a 
commission lumber business in yellow pine 
and hardwood lumber and hardwood flooring, 
and says that he will confine his sources of 
supply to only reliable and well rated mills. 


V. S. Heatherly, of Tularosa, N. M., sales 
manager of the Tularosa Tie & Lumber Co., 
left Chicago on Thursday of last week on his 
return home after a week’s visit. While here 
he made several calls on the trade with rep- 
resentatives of the Burnaby Bros’. Lumber 
Co., exclusive sales agent for his concern in 
Chicago territory. 


Miss Rose Schulze, formerly in the Chicago 
office of the Peavy-Wilson Lumber Co. and 
more recently auditor for the Paul Miller 
Lumber Co., of Chicago, is greatly enjoying 
her trip abroad. In a letter to. Mr. Miller, 
from England, she states that she is rapidly 
regaining, her health, which was her object in 
making the trip. She has a wide acquaintance 
among the lumber distributers in the Chicago 
territory. 


A report from Indianapolis says that Wal- 
ter Vasbinder, of Chesterfield, Ind., retail 
lumber and building material dealer, may lose 
the sight of his right eye as the result of an 
odd accident which recently befell him while 
he was motoring. As his car met another 
machine on the highway, an unknown boy in 
the second automobile tossed a peach, which 
entered the Vasbinder vehicle and, because of 
the combined speeds of the two cars, hit Mr. 
Vasbinder’s eye with great force. 


J. D. Mylrea, of Rhinelander, Wis., manager 
of the Thunder Lake Lumber Co., and R. 
Jeffris, president of the Rhinelander Chamber 
of Commerce, accompanied by Bob Becker, a 
member of the Chicago Tribune staff, returned 
home last Saturday from a week’s fishing trip 
in Oneida and Forest counties, Wisconsin. 
Their trip into the wilderness was made in a 
rather de luxe manner, in a coach on the 
Thunder Lake company’s railroad. This they 
used as their headquarters while on the cam- 
paign against the trout. 


Harold P. Plummer, vice president of the 
Union Lumber Co., in charge of the Chicago 
office, returned this week after spending two 
months in California. During this time he 
visited the operations of the company at’ Ft, 
Bragg and looked after business matters, and 
at the same time enjoyed a pleasant vacation. 
The Union Lumber Co. is one of the outstand- 
ing manufacturers of redwood, and Mr. Plum- 
mer and his associates are doing some excel- 
lent work in promoting the use of redwood 
and enlarging the markets for the product of 
this company. 


W. E. Vogelsang, of the Weidman-Vogel- 
sang Lumber Co., Chicago, has recently read 
so much about the joys and beauties of home 
modernization that he got the “fever” him- 
self, and spent considerable time and money 
putting his cottage at Grand Haven, Mich. in 
a more desirable condition. The finished prod- 
uct so capitivated him that he took last week 
off from his duties and spent all his time at 
“Vogelnest,” as he calls his lakeside retreat. 
“T stayed there for a week, just to enjoy the 
result of my labors,” he said, “and to have 
the fun of putting on a few added touches.” 


Moves Sales Office 


According to announcement sent out this 
week, the general sales office of the Pearl 
River Valley Lumber Co. on September 1 will 
be moved from Canton, Miss., to Hammond, 
La. K. W. Bridges, formerly assistant sales 
manager of the J. J. Newman Lumber Co, 
Brookhaven, Miss., recently was appointed 
sales manager of the Pearl River Valley Lum- 
ber Co. 


Welcomes Suggestions for Museum 


Plans for the Rosenwald Industrial Mu- 
seum, which is to occupy the famous old 
World’s Fair Fine Arts Building in Jackson 
Park, Chicago, when that building is rejuve- 
nated, rapidly are taking shape. In connec- 
tion with this great industrial museum, plans 
are being made for a forestry section, which 
it is hoped to make the best forest exhibit of 
its kind in the world. Plans for this exhibit 
are in charge of Russell H. Anderson, curator 
of agriculture and forestry. Discussing plans 
for the forestry section recently with a repre- 
sentative of the AMERICAN LUMBERMAN, Mr. 
Anderson said that the famous Deutsches Mu- 
seum in Germany, which has the largest for- 
estry exhibit now in existence, devotes only 
about 2,000 square feet to forestry, and that 
this space is almost entirely given over to 
timber: types.’ The space to be devoted to for- 
estry in the Rosenwald Industrial Museum 
will probably be in excess of 15,000 square feet. 
In the Deutsches Museum, forest planting 
methods, timber care, fire protection, cutting 
methods, logging, milling methods and the 
manufacture of wood products, veneering, 
cooperage, wood distillation, shingle manufac- 
ture, naval stores, tanning material, cork, etc., 
have been entirely neglected. Mr. Anderson 
plans to have all these subjects treated rather 
extensively in the Rosenwald museum. He 
will be glad to receive suggestions from lum- 
bermen, foresters or any others who are in- 
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terested, that will aid him in the preparation 
of the best forestry exhibit ever assembled. 


Purchases Brother’s Business 


W. B. Vanlandingham, of Chicago, commis- 
sion lumberman who has operated under the 
name of the Vanlandingham Lumber Co. for 
the last seven years, has sold his business to 
his brother, Charles C. Vanlandingham, who 
recently became associated with the company 
following dissolution of his partnership with 
Nat F. Wolfe in the Nat F. Wolfe Lumber Co. 
The sale becomes effective Sept. 1. 

The new owner will continue to operate as 
the Vanlandingham Lumber Co., and will re- 
tain the services of James Allee, William 
Krueger, and E. T. Vanlandingham as sales- 
men. The offices are in suite 1842 Builders’ 
Building, 228 North La Salle Street. 

C. C. Vanlandingham has had a varied ca- 
reer in the lumber business that well prepares 
him for this new opportunity. Starting with 
the Missouri Lumber & Mining Co. in West 
Eminence, Mo., one of the Exchange Sawmills 
firms, in 1911, he made excellent progress. 
Later he went to the main office of the Ex- 
change Sawmills Sales Co., at Kansas City, 
and subsequently to a sales position with the 
Edward Hines Lumber Co., at Lumberton, 





At left—C. C. Vanlandingham, Chicago, who 

buys the commission lumber business of his 

brother, W. B. Vanlandingham (right); the 

latter becomes vice president of the Berwyn 
Lumber Co., Berwyn, IIl. 


Miss. Then, after a year and a half with the 
American Army “somewhere in France,” he 
returned to his former home in Chicago, and 
entered the employ of the Hilgard Lumber 
Co. In 1920 he went into partnership with 
Nat F. Wolfe, in the Nat F. Wolfe Lumber 
Co., and continued in that capacity until last 
June. 

W. B. Vanlandingham will become vice 
president of the Berwyn Lumber Co., which 
has its main office and yard in Berwyn, a 
suburb of Chicago. It maintains another re- 
tail yard in Norwood Park, and a yard in 
Broadview for the handling of railroad and 
car material. While this will be to a certain 
extent a new field for him, he has expressed 
confidence that his extensive lumber experi- 
ence will prove to be ample preparedness for 
the work. In twenty-four years he has ad- 
vanced himself from the humble position of 
day laborer in the Central Coal & Coke Co.’s 
sawmills at Neame, La., to the head of one 
of Chicago’s leading commission lumber 
companies. 

After leaving his first lumber job, in Neame, 
Mr. Vanlandingham was with the Pickering 
Lumber Co., in Kansas City, Mo., for five 
years, and then sales manager of the Great 
Southern Lumber Co., at Bogalusa, La. He 
then returned to Kansas City to become sales 
manager of what was then the Missouri Lum- 





ber & Land Co., but which is now the Ex- 
change Sawmills Sales Co. In 1915 he went 
into the sales department of the Edward Hines 
Lumber Co., and was with that organization 
until he formed his own company, seven years 
ago. 


Sa eaaaE 


Retail Yard Manager Resigns 


Vane Burbridge, for four years manager ot 
the Fullerton Lumber Co. yards in Allison, 
Iowa, has resigned, effective Sept. 1 to devote 
his interests to distribution for an oil burner 
concern with which he has become associated. 
L. J. Hagerty, of Sibley, will succeed him as 
yards manager. 


Forestry Professor Visits Northwest 


Nelson C. Brown, professor of forestry in 
the New York State college of forestry, Syra- 
cuse University, was in Chicago Tuesday of 
this week, en route back to Syracuse after an 
extended visit to the Pacific Northwest. Dur- 
ing his stay on the West Coast, Mr. Brown 
visited a number of operations and attended 
some important meetings of western lumber- 
men. He’ was called back to the university a 
little sooner than he had expected, because of 
the illness of Dean Franklin D. Moon. Mr. 
Brown reports that already there have been 
175 applications for enrollment in the fresh- 
man class of the forestry school at Syracuse 
for the next session, but, as the enrollment 
in this class is limited to 120, it will not be 
possible to take care of all of the applica- 
tions. Because of the increasing interest in 
this department, it is hoped that appropria- 
tions soon will be made available for increas- 
ing its facilities. Mr. Brown is the author 
of two popular books having to do with the 
lumber and allied industries. One of these 
is “Forest Products: Their Manufacture and 
Use,” which is in its second edition, and the 
other is “American Lumber Industry.” Mr. 
Brown is planning to revise this book in the 
near future, bringing it up to date. 


Lumber’s Interest in Waterway 


Arthur Evans, staff writer for the Chicago 
Daily Tribune, during a recent visit to She- 
boygan, Wis., found considerable interest there 
in the development of the Lakes-to-the-Gulf 
waterway. In an article in the Tribune, point- 
ing out the interest of lumbermen in the de- 
velopment of this waterway, Mr. Evans said: 


Sheboygan is known nationally as a furni- 
ture manufacturing city, ‘standing fifth among 
American cities in furniture output. There 
are twenty-four plants which employ thirty- 
eight hundred workers. When this industry 
started up here many years ago, lumber from 
Wisconsin and Michigan forests were acces- 
sible by boat. Now those forests are depleted, 
but the factories remain. 


Lumber Shipped by Rail 

Lake shipments of lumber here have 
vanished, and the supplies come in by rail, 
mostly from the South. Thirty years ago, 
50,000,000 board feet a year came into Sheyboy- 
gan by vessel, and in 1891 a peak was struck 
of 108,000,000 feet. Shipments dropped off 
until in 1920 no lumber receipts by water were 
shown in the report of the port collector. 

Now business men are beginning to discuss 
the possibilities the Illinois waterway will 
afford of carrying in lumber from the South 
by cheap, unbroken barge haul, and of ship- 
ping manufactured products by barge from 
Wisconsin direct down the Mississippi Valley 
to Memphis and New Orleans for the South 
and Southwest markets. 


Business Men Interested 


Indicative of the attention business men are 
beginning to direct to the project is A. C. 
Hahn’s opinion that industrial progress re- 
quires completion of the inland waterways 
system. Mr. Hahn is head of the Phoenix 


Chair Co., and is of prominence in: the in- 
dustry. N 

“It is time to study the economic aspects of 
the Lakes-to-Gulf waterways,” says Mr. Hahn. 
“Both projects are wonderful, the route to the 
sea by the St. Lawrence, and the route to the 
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Gulf through the Chicago gateway, the IIli- 
nois waterway, and the Mississippi River. 
They would put Sheboygan right on the ocean. 
No town has been linked up more closely with 
water transportation than Sheboygan, for our 
industrial history started from our position as 
a harbor on the lake, and accessibility to lum- 
ber supplies by boat. 

“Now the situation is working back to 
waterways. Most of our lumber comes from 





the South. Memphis is the distributing center 
for hardwoods from Missouri, Louisiana, Ar- 
kansas, Mississippi and Tennessee. If these 
supplies could be put on barges and hauled 
direct to Sheboygan, just imagine what an aa- 
vantage that would be. And by giving cheaper 
transportation for our finished product these 
barges would expand our trade markets. We 
would undoubtedly be able to expand in the 
South and Southwest. 
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Markets in Foreign Lumber Centers 


WASHINGTON, D. C., Aug. 26.—James G. 
Burke, lumber trade commissioner, Buenos 
Aires, has cabled the Department of Com- 
merce that estimated imports of lumber into 
the Argentine capital last month included 
11,500,000 feet of pitch pine, 8,000,000 feet of 
Douglas fir, and 1,500,000 feet of Parana pine. 

Imports of other North American West 
Coast woods during July were 470,000 feet of 
hemlock, 129,000 feet of pine, 132,000 feet of 
spruce, and 104,000 feet of redwood. 

Balkan spruce to the amount of 6,000,000 to 
10,000,000 feet was outstanding among lumber 
arrivals during July. 

Hardwood imports included 700,000 feet of 
American white oak. Imports of Austrian 
(mostly Yugoslav) oak continued heavy. 
There was a heavy drop in stave imports, and 
because of no improvement in the wine indus- 
try the stave outlook is discouraging. 

Accumulated Buenos Aires arrivals for the 
seven months ending with July in round mil- 
lion feet are estimated at: Pitch pine, 67,000,- 
000; Douglas fir, 35,000,000, and Parana pine 
14,000,000. Arrivals at other Argentine ports 
are not yet available. In general, Buenos 
Aires receives about two-thirds of the entire 
import. 

Stocks of both softwood and hardwood lum- 
ber are heavy, and the continuance of labor 
disturbances at Parana River ports is slow- 
ing demand for August and September ar- 
rivals. Favorable weather for crops and a 
slight rise in optimism as to general business 
and agricultural conditions are expected by the 
trade to improve consumption later, in Octo- 
ber and November. 

Latest radio advices from Shanghai, China, 
state that stocks of Douglas fir at Shanghai 
are now estimated at 70,000,000 feet. Being 
regarded as_ slightly above normal, these 
stocks are serving to depress prices somewhat 
in spite of fair demand. Arrivals during the 
next four weeks are estimated at 20,000,000 
feet. Building construction continues active. 

July arrivals of Douglas fir at Tientsin, 
China, were very light, estimated at half a 
million feet, according to a radio received 
from the office of the American commercial 
attache, Peking. Total softwood imports dur- 
ing July were 10,.500.000 feet, against 5,700,000 
feet in July, 1928. Douglas fir stocks at pres- 
ent are normal and several million feet are 
now awaiting lighters at Taku bar, where 
large trans-ocean vessels transship. 

D. J. Reagan, assistant commercial attache, 
Paris, cables that the lumber trade and allied 
industries in France are active. The execu- 
tion of an extensive construction program 
throughout virtually all France is stimulating 
the consumption of domestic lumber, and also 
competition on the French pine market, espe- 
cially from Russia and north European coun- 
tries. Prices remain steady, but a decline in 
freight is anticipated. The Marseilles and 
3ordeaux regions show exceptionally heavy 
arrivals from Russia. 

Commercial Attache J. F. VanWickel, The 
Hague, cables that building activities in the 
Netherlands are lively, and ship builders’ and 
repair yards are well supplied with domestic 
orders. The lumber trade has apparently fully 
recovered from the setback of last winter 
and the schedules of sawmills and planing 
mills are filled with orders. 

A cable from Don C. Bliss, trade commis- 
sioner, states that the lumber market at 
Singapore, Straits Settlements, is nearly stag- 
nant, with prices low and demand dull. Native 
lumber is chiefly consumed in the Singapore 
market, the import trade being small. 

During 1928 Egypt imported 866,084 box 
shook, valued at $159,400, against 859,730, 
valued at $146,000, in 1927, according to 


Charles E. Dickerson, commercial attache, 
Cairo. Of the 1928 total, the United States 
supplied 340,053 box shook, valued at $86,500, 
as compared with 135,000 box shook, valued 
at $35,600, in 1927. France ranked first in 
quantity but second in value, supplying 455,- 
831 box shook valued at $51,600, last year, 
against 605,650 box shook, valued at $77,300, 
in 1927. Sweden and other European coun- 
tries supplied the remainder. 

It is interesting to note that the United 
States increased its exports of shook to 
Egypt last year by 145 percent, while those 
from France decreased about 33 percent. 

Box shook are imported chiefly by petro- 
leum companies operating in Egypt. 

July waterborne shipments of lumber from 
Vancouver to Atlantic ports of the United 
States were 917,842 feet, and to Canadian At- 
lantic ports 6,371,032 feet, according to Trade 
Commissioner E. G. Babbitt. June shipments 
via the same routes to Atlantic ports of the 
United States were 2,410,166 feet and to Ca- 
nadian Atlantic ports 3,860,989 feet. For July 
last year shipments to Atlantic ports of this 
country were 7,401,067 feet and to Canadian 
Atlantic ports 1,280,896 feet. 

Total exports of lumber from British Co- 
lumbia to the United States during July, by 
rail and water, were 51,935,000 feet, as com- 
pared with 55,205,000 feet in July of last 
year, according to Consul General E. E. Har- 
ris, Vancouver. 


Timber Resources of Manchuria 

WASHINGTON, D. C., Aug. 26.—The crisis in 
Manchuria due to the seizure by the Chinese 
authorities of the Chinese Eastern Railway 
makes timely the publication of the latest 
estimate concerning the timber resources of 
that section of China. This estimate credits 
the three Manchurian provinces with 145,000,- 
000,000 cubic feet of timber, standing on ap- 
proximately 45,000,000 acres, one-fifth the 
land area of the provitces. 

The figures are taken from the “Chinese 
Economic Journal” for June, which states 
frankly that the figures are to be taken with 
reserve, as a large part of the forest area is 
still unexplored. 


(SREB AAZAAZEZAAS 


Buys Arizona Pine Timber 


ALBUQUERQUE, N. M., Aug. 26.—Announce- 
ment has been made here that The Lutcher & 
Moore Lumber Co., of Orange, Tex., has se- 
cured from the A. B. McGaffey Co. its con- 
tract for approximately a billion feet of Ari- 
zona pine timber situated on about 150,000 
acres of the Defiance Plateau, northwest of 
Gallup, N. M., which is considered one of the 
most attractive logging and lumbering proposi- 
tions in the country. The Lutcher & Moore 
Lumber Co. for more than half a century has 
been well known in the trade as a manufacturer 
of longleaf pine, operating two mills at Orange 
and one at Lunita, La. : 

The development of this timber tract, it is 
understood, will involve the instaHation of a 
large and modern sawmill, planing mill, box 
factory, and possibly a sash and door factory. 
The A. B. McGaffey Co. will continue to oper- 
ate its mills at McGaffey, N. M. 

W. H. Stark, president of The Lutcher & 
Moore Lumber Co., previously had become in- 
terested in the development of the resources 
of New Mexico in a large way, in connection 
with the Hagen Coal Mines, Hagen Power & 
Electric Co., and the Rio Grande Eastern Rail- 
road near Albuquerque. 
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1S eek S* Lumper rices 
Following are f. o. b. mill sales prices as reported from Kansas City, Mo., for the week ended Aug. 24: 
Plooring Partition Fencing, S18, 10-20 Casing and Base No. 2 Shortleaf Shiplap 
1x3” E.G.— 1x4°— - | No. 1— B&better: Dimension 81515 No, 1 (all 10-20’). 
B&Btr, 10-20’.. 66:49 | B&Btr ........ 43.25 <a 35.05 4 and 6”..... 66.79 | 2x 4”, 10’..... 25.59 CE 35.04 
No. 1, 6-20’..... 45.38 Finish, All 10-20 RT . ndanwaws 38.54 | 8” ..-.. grees 59.78 12’..... 25.13 | No, 2 (10-20’): 
“eg 2eey 34.00 : 5 and 10”.... 64.53 ae as 26.60 , 16 
Nee r.G— B&Better Rough: Nio. 2— 18&20’..... 28.67 : Ate: 24.13 
B&Btr, 10-20’... 40.21 Reads ape SS 20.08 No. 1_ Dimension $5, Wee: DS Bg gee: Pats 
No 1 76.00... 33.55 + ‘a °i0""* Hey ; ; a ea ae 21.58 S1S1E .: 20.30 No. 3. (all 6-20’): 87 
No. 3, 6-20'.... 24.31 x5 an + 88.00 | 6. 3— Short- Long- | ae 24.06 1X8” eee eee ey 
In” £.G.— 6/4 & 8/4x4, hes leaf leaf 18&20’..... 23.88 1x10” .....- 19.06 
B&Btr, 10-20’.. 68.02 G&S” ...... 57.00 1x5” ere Te 16.80 | 2x 4”, 10’. 28.98 32.74 ox 8". 197...2.. 24.11 Longleaf Timbers 
No. 1, 6-20’.... 44.90 | Bé&better Surfaced: . 1X6” ..seeeee 16.74 12°. 28.55 $2.25 Ps veent 25.00 | No. 1 Sq, BES 
_ © €.90 2. savaeeet 5 . Sikes ‘ S48, 20’ an 
TS nypaellatanals Mle, agate 50.05 | Boards, S18 or 888) isa20-. 31:87 35.96 | 2x10", 10-°°22) 25-47 | under ae 
-20’.. 41.25 gr peniees e 51.43 | w ony: x 6”, 10’. 30. | ies oe 1.04 a vedeiie acai ' 
Baer, ey: tee | xb and 16°. gees | “O32 Cal 10-00): 24.84 28.00 ee 25.41 10” sll) 85.01 
No. 3. 10-20’... 24:28 SHOR ocksce's 68.13 ae rere 40,84 16’. 25.43 30.30 18890... 25.39 187 . ccnsceces Gaee 
. . “es = 5/4x4, 6&8"... 64.39 1x12” SE OORR ! 2 53 66 18&20’ 25.69 31.13 2x12”, 10’ eevee 25.75 Byrkit Lath 
Ceiling oan, seen’ .veee | oe st teees ; 2x 8”, 10’. 29.65 ... eee re 1 ¢ war 13.21 
5%x4”", 10-20’— 6/4 & 8/4x4, No. 2 (all 10 to 20’): 12’, 26.15 29.25 Oe megs 27.11 8 and 10’ 16.42 
adi 31.84 * tems 62 Pe 4.09 16’. 27.54 32.50 18&20’..... 27.95 Sees 
Oe Beccecaucan 31.46 6/4 & 8/ Oo  saerr re 24.22 18&20’. 28.26 32.66 No. 3 Car Materia. 
DL Wiewsinesen ee 0&12” 75.74 SE absnaae 27.54 | 2x10”, 10’. 26.00 ..... » © Beeenston =| (All ixt & ©): 
vice C Surfaced: No. 3 (all 6-20’): 12’. 30.44 32.06 9 ” is?” a 52.67 
Drop Sidin ¥ m 16’. 27.85 32.42 se seveceeees B26 
4 ae > yo ee ~ “ee yet 18&20’. 30.33 32.75 TP cseccces 16.50 | 12 and 14’... 47.50 
oy _—— 42.02 a ececcecocs 43 +4 1x12” pio tonapss 19.10 2x12”. 10° 34.00 Plaster Lath No. 2 random.. 21.19 
= epee 38.62 1x5 and 10”.. 49.44 | No. 4, all widths ie’, See anes m4 Seen exit”: 
= — ae Fe : ‘ 6’. 35.00 43.00 | No. 1, %”, 4’.. 3.74 | 90% hrt., 7x16&8x16": 
NO. 2eeeeeeeees 92 X12” weeeeee 59.00 and lengths.. 12.00 18&20’. 36.16 45.50 | No. 2, %”, 4’.. 3.26 30 to 32’.... 77.00 














ENGELMANN SPRUCE 


Prices f. 0. b. Chicago on air dried Engel- 
mann white spruce boards, D&M, shiplap, drop 
siding and ceiling: 


Inch— 4” 
es 6-16’.$51.00 $56.00 $56.00 $72.00 $87.00 
0 


btr.,* 6-16’. 49.00 54.00 54.00 67.00 82.00 
1, 6-16’. 50.00 654.00 658.00 § 
No. 2, 8-16’. 42.50 41.50 41.50 41.50 49.00 

. 8, 8-20’. 34.00 36.50 37.50 37.50 38.50 
No. 4, 4-20’. 32.50 34.50 35.50 35.50 35.50 
5”°&6/4— 4"&wdr. 4,6&8” 10” 19° 
D&btr., 6-16’.....$67.00 $69.00 $72.00 $82.00 
No. 1&btr., 6-16’. 64.00 66.00 69.00 79.00 
No. 1, 6-16’..... 60.00 62.00 65.00 75.00 

For 5/&6/4 in No. 2, 4-, 8- or 12-inch, add 
$6; 6-inch, $9; 10-inch, add $8; in No. 3, all 
widths, add $6; No. 4, $4. 

§Furnished when available. 

*Contains 40 to 50 percent Dé&better. 

Specified lengths—In Dé&better, No. 1 and 
better and No. 1, add for 16-foot, $5: for other 
lengths, including 18- and 20-foot, $2. In No. 
2, add for 18- and 20-foot, $2; other lengths, $1. 


Bevel siding, %-inch, odd lengths, 3- to 20- 
foot, but not over 20 percent shorter than 
10-foot: 

D&btr., 4-inch. .$28.00 B, 4-inch.......$18 

6-inch.. 31.00 6-inch....... it 

Sorees spe pine lath, 4-foot: No. 1, $7.75; No. 





RED CEDAR SHINGLES 


Seattle, Wash., Aug. 24.—Eastern prices, per 
thousand (shingles packed by the square are 
approximately 6 cents over straight car 
prices) f. o. b. mill are as follows: 


Pirst Grades, Standard Stock 


Straight Mixed with 
cars cedar lumber 
Fxtra stars, 6/2....$ 2.29@ 2.45 $ 2.8N@ 2.65 
Extra clears, 5/2... 2.50@ 2.70 2.60@ 2.80 
PS Sees 3.70@ 3.80 3.75@ 3.90 
eee 3.60@ 3.70 3.75@ 3.80 
Perfections ........ 4.50@ 4.75 4.76 
Royals a wena WKS 10.00@10.50 10.00@10.50 
Dimensions, 5”, 5/2. 3.25@ 3.45 


Pirst Grades, Rite-Grade Inspected Stock 
Extra stars, 6/2.....$ 2.55 


kxtra clearS........ 3.10@ 3.65 
BE <binsceneds 3.85@ 3.90 
RPS 5 


Perfections .......- 4.95 
Second Grades, Standard Stock 
Common stars, 6/2..$ 1.15@ 1.25 $ ine 1.25 


Common stars, 5/2.. 1.65@ 1.75 . 
Common clears..... 2.05@ 2.10 2.10@ 2.25 
British Columbia Stock, Seattle Market 
. 0 eee $ 3.40 
pio > Geers 4.00 
ere 4.25 


Perfections ........ 5.00 
ME gt bctcvesene 


INLAND EMPIRE PINES 


Portland, Ore., Aug. 24.—The Western Pine 
Marufacturers’ Association has prepared the 
following list of average selling prices f. o. b. 
Spokane, as shown by orders reported by 
members during week ended Wednesday, Aug. 
21. Reports of prices shown on S2S._in- 
clude sales of stock worked other than S2S 
on which the prices have been reduced to an 
S2S basis by using the working charges shown 
in the Western Pine Manufacturers’ Associa- 
tion lumber price list of July 15, 1926. Prices 
of selects and random length larch and fir 
include sales of specified length stock with 
the prices reduced to the random length basis 
by using the sorting charges from the same 
list. Averages include both direct and whole- 
sale sales. Where prices shown are net to 
wholesaler they have been increased by 5 per- 
cent of the estimated mill price. RL means 
random length. AL means all lengths, re- 


gardless of whether random or _ specified 
lengths are called for. Quotations follow: 
Average 
Price 
Pondosa Pine 
1x8” No. 1 common S28 AL.......+++6. $38.78 
1x8” No. 2 common S2S AL......-.+e+- 26.25 
1x8” No. 3 common S2S AL.........+++-. 21.25 
4/4 No. 4 common S2S RW RL........ 14.50 
1x6” D select S28 RL.......ccccceeee 42.69 
5&6/4x4”"&wdr D sel S2S AL........6- 52.05 
1x6” C select S88 RL... ccvesccccccccs 59.05 
5&6/4x4”"&wdr C sel S2S RL........... 64.63 
CS” C hevel SIBIRS. ccccccccscwecscvcess 34.82 
5&6/4 No. 3 and btr shop S2S— 

a os tke eee erek Os exkehae SRO 36.76 
CE ccc usw eeee CS 6a eee Row bles 26.76 
| > Se aes ee ae rr 

Idaho White Pine 
1x8” No. 1 common S2S RL..........-- 46.00 
1x8” No. 2 common S2S RL..........+-. 34.96 
1x8” No. 3 common 82S AL........++++- 25.00 
4/4 No. 4 common S2S RW RL.........- 18.50 
1x6” D select S2S RL.......cccceceees 48.50 
5&6/4x4”"&wdr D sel S2S RL........--- 76.00 
1x6” C select S28 RL... .ccccccesvcees 79.86 
6” C hevel sSIdIN®. ....ccccccccccseeses 43.00 

Larch and Fir 
2x6” 16’ No. 1 dimension...........++. 19.14 
2x10” 16’ No. 1 dimension............. 19.60 
1x8” No. 3 common S2S RL........-+.+- 18.50 
4” C&btr vert. gr. fig RL.......2-eeee 44.44 
6” C&btr D/S or rustic RL...........-. 33.31 





SOUTHERN PINE TIES 


New York, Aug. 26.—Following are quota- 
tions on southern pine railroad ties f. 0. b. 
New York: 


All 8 6”— 








DOUGLAS FIR 


[Specia! telegram to AmerIcAN LuMBERMAN] 


Portland, Ore., Aug. 27.—I. 0. b. mill prices 
on actual sales of fir, Aug. 23, 24 and 26, di- 
rect only, reported by West Coast mills to the 
Davis Statistical Bureau, were as follows: 


Vertical Grain Flooring 


: B B&btr Cc 
PE Sakskaesess $42.00 $43.25 $30.00 
Se sacdvin eens neon 42.50 io ect 
SP” pace acne ums 43.25 
Flat Grain Flooring 
Oe” eekenaewkee are 25.50 20.50 
Se ve vkwe ements ry 35.75 31.50 
Mixed Grain Flooring 
Se. sat atetncet aaa cena eye ere 16.75 
Ceiling 
A eer eae 25.25 19.75 
Sea wxeu ends re 24.75 20.00 
Drop Siding, 1x6” 
De «sett waded on eee 33.50 29.75 . 
See ° Batons tadeus oan 30.75 29.00 Kees 
De sekacteveass awe final ane 20.50 
Pinish, Kiln Dried and Surfaced 
1x6” 1z8°- i233” 
peer re Terr eT $43.25 $45.00 $59.25 
Common Boards and Shiplap 
1x6” 1x8” inte”. int3" 
> Serer re $17.00 $18.75 $18.75 $21.75 
ke - wkw dower ce 13.75 13.25 4.75 14.25 
Won twennee 8.25 9.00 9.00 ve ak 


Dimension 
12’ 14" 16’ 18’ 20’ 22&24’ 26-32’ 


No. 1, 2” thick— 
4”.$18.75 $19.00 $21.00 $20.50 $21.50 .... .... 
6”. 17.75 17.75 19.50 20.00 19.25 $23.50 $24.25 
8”, 18.50 18.75 20.25 20.25 20.25 24.00 24.25 
10”. 19.00 19.00 20.25 19.75 20.50 24.00 25.25 
12”, 19.25 19.50 20.50 21.00 20.50 25.50 26.25 
2x4”, 8’, $18.50; .10’, $19.00;..2x6”, -10’, $17.25 
Random— 2x4” 2x6” 2x8” 2x10” 2x12” 
No. 2....$13.00 $12.00 12.00 $12.25 $17.75 
9.00 rene ree KAS 


No. 3.... 10.00 
No. 1 Common Timbers 
8x3 to 4213” to 30, surfaced. .....0- $20.50 
Ews to TSRIS". tH 607, POUR e ccc onsvcses 18.75 
5x5 to 12x12" to 40’, surfaced......... 19.25 
Fir Lath 
ae eG ae a. eet ee $3.25 
B&better, Flat Grain Car Siding, 9 or 18 

Se... 64s dbs dien ssa eee > COR wae ens $35.00 
ne ss ome es OO ae ee Oe be eae es 40.00 





POPLAR BEVEL SIDING 


Louisville, Ky., Aug. 26.—Poplar siding de- 
mand ‘is just fair for the season. Production 
is holding at steady levels. Quotations at 
Louisville follow: 

No.1 No. 2 


FAS Select com. com. 
eer er . $50 $40 $30 $24 
GAMER ceccccccesece . 50 38 28 22 
GEG co scccccccsscce OF 36 24 18 
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WEST COAST SPRUCE 


[Special telegram to American LumBerman]) 


Portland, Ore., Aug. 27.—The following are 
prices for mixed carlots prevailing here today: 


Finish— Factory stock— 
BBS” nccecce $65.00 4/4 ...$34.00@35.00 
1x4—10” .... 55.00 5/4 ... 35.00@36.00 
ae siding—— 6/4 ... 36.00@40.00 
eeerer 24.00 8/4 . 37.00@40.00 


yxge Flat gr. 27.00 EME ccs 4.00 
Vert. gr. 31.00 Green box 18.00@19.00 


WEST COAST LOGS 


[Special telegram to American LumMBERMAN] 
Portland, Ore., Aug. 27. 
tations: 

Fir, yellow: No. 1, $22@23; No. 2, $17@18; 
No. 3, $12@13; peelers, $28@ 35. 

Fir, red: Ungraded, $14@16. 50. 

Cedar: $16@1 

Hemlock: Ungraded, $9@11 

Spruce: No. 1, $26@82; No. 2, en No. 
3, $13. 


Everett, Wash., Aug. 27. 

Fir: No. 1, $26; No. 2, $19; No. 3, $13. 

Cedar: Rafts of shingle logs —- a, $21; lum- 
ber logs, $365. 

Hemlock: No. 2, $12@14; No. 3, $12@13. 

Spruce, No. 1, $24; No. 2, $18; No. 3, $12. 


Vancouver, B. C., Aug. | 2 gaa log mar- 
ket quotations are as follow 

Fir: No. 1, $22; No. 2, $16; "ie. 3, $11. 

Cedar, shingle booms, $26; $20 and $11; 
lumber logs, $28 and $21. 

Hemlock: $11. 


NORTHERN PINE 


Duluth, Minn. Aug. 26.—Following are 
prices on northern white pine f. o. b. Duluth: 














Common Rough Boards and Fencing— 
10&12ft. 14 ft. 16 ft. 
_ eS 2 mere ere $49.00 $49.00 $53.00 
Ix 5 or 6”... 51.00 51.00 53.00 
|? a 55.00 55.00 53.00 
| = errr 61.00 58.00 57.00 
lt re 83.00 81.00 81.00 
me SES ewianes 38.00 38.00 43.00 
1x 5 or 6” 39.00 39.00 42.00 
Ee” evenwes 41.00 40.00 39.00 
Se” ck cb ens 43.00 41.00 39.00 
oo) — a 53.00 49.00 48.00 
ee BS onccenees 28.00 28.00 29.00 
1x 5 or 6” 30.50 30.50 32.00 
ee 33.00 33.00 33.00 
| Tree er 34.00 33.00 33.00 
eer 36.00 35.00 35.00 


For all white pine (Pinus Strobus) Nos. 1 
and 2, add $1; for S1S or S2S add $1. For 
resawing add $1. S4S, add $1.50. Flooring, 
4- and 6-inch, add $1.50 to price of fencing. 
Ceiling, %- and %-inch, same price as floor- 
ing. Drop siding, add 50 cents; partition, add 
$1; well tubing D&M and beveled, add $2, to 
price of flooring. 

No. 4, mixed, 6-foot and longer, 4-inch, $26; 
6-inch, $28; 8-inch, $29; 10-inch, $29; 12-inch, 
$30; 1x4-inch and wider, $28.00. 

No. 1 Piece 81E— 


12’ 14’ 16’ 18&20’ 
2x 4” ...$35.50 $33.50 $32.50 $33.50 $35.50 
2x 6” ... 33.50 33.50 82.50 32.50 34.50 
2x 8” ... 35.50 35.50 33.50 33.50 35.50 
2x10” . 37.50 38.50 38.50 38.50 39.50 
2x12” - 388.50 39.50 39.50 39.50 40.50 


No. 2. piece stuff, $3 less than No. 1. For 
rough, deduct $1 For D&M, add $1.50. 
Siding 4- and 6-inch, 4 to 20-foot— 


Canadian 

&btr Cc D E C&btr 
- ‘ceeeea 34. 00° $35.00 $25.00 $15.00 $382. 00 
eo .« - 45.00 40.00 30.00 18.00 34.00 





WISCONSIN HEMLOCK 


The following are f. o. b. mill prices: 
No. 1 Hemlock Boards, s18s— 
8’ 10,33 10’ 16’ 


me © etcvcctovenovune $28.00 9.00 $30.00 
ae seevvsvsesesetes 31.50 2.50 34.00 
BD” codtecovVeccstes 32.50 33.50 35.00 
oo oe) Oe ee 35.00 36.00 37.50 
SEE. Adee sevcesnceses 36.00 37.00 38.50 


For merchantable S1S deduct $2 from ce 
of No. 1; for No. 2, deduct $4. - 
For shiplap or flooring, add 50 cents to 
prices on No. 1 boards. 
Crating stock, S1 or 2S, 6” and wider, 6’ and 
longer, No. 2, $28; No. 3, $23. 


No. 1 ea A Demegetce, s1s1zZ— 


14’ 16 
2x 4” ...$32.00 $321 00 $32.00 $31.00 $33.00 
2x 6” ... 30.00 31.00 3100 81.00 %3.50 
2x 8” .«.. 81.00 32.00 32.00 81.00 32.50 
2x10” ... 31.00 34.00 35.00 365.00 34.00 
2x12” - 81.00 35.00 35.00 35.00 5.00 


For No, 2 dimension, deduct $3 from price 
otf No. L ’ 





WESTERN RED CEDAR 


Seattle, Wash, Aug. 24.—Prices for red 
cedar siding in mixed cars, new bundling, 8- 
to 18-foot, f. o. b. mill: 


Bevel Siding, %-inc 


e. “_B” 
~~ ivevennees $3000 $27.00 $20.00 
lO ees 31.00 26.00 23.00 
ee weevanesonn 35.00 32.00 23.00 

Clear Bungalow 
%-inch %-inch 
RS - crtudidvedcavewneen $47.00 $39.00 
SE 6 kk ante eich ade thera 56.0 43.00 
DOG: «<risencekianesaeouen 65.0 sees 
Clear Finish, 8- to 16’ 
$2 or 4S Rough 
PE” § «sxcadesvwevensenand $ 75.00 $ 71.00 
DT ididenecetdeRnnaeee as 80.00 76.00 
Be Oy DE scadnceebasveat 90.00 86.00 
 - - See 105.00 101.00 
Clear Ceiling o: 5 es One Side V or B 
1x3 and 4-inch, TO Oe Mitescxeceercas -+++$45.00 


Discount on Moldings 
Made from 1x3” and under.......... eee 50% 
Made from other sizesS.........cceceeee8 40% 
For = feet or more, additional dis- 
coun 


ee ee ee ee eeeee 


Clear Lattice, $48, 4- to 16’ 


100 lin. ft. 
|S MERITTILITILIT ETT eee ceccccccce - 80 
PE HeseeRCeeneaeeuncaHoornens ccccsce 40 
EEE = PHRMA Rowe eed oeRereeeeenenes ° 50 





ARKANSAS SOFT PINE 


Following are average sales prices, these 
f. o. b. mill figures being based on shortleaf 
weights, obtained by Arkansas soft pine mills 
during the week ended Aug. 17: 


Plooring 

1x3” 1x4” 
Edge grain—Bé&better ........ $62.75 $61.00 
Flat grain—Bé&better ........ 41.50 40.75 
c= ee eee 34.75 
i Miccadarsaene 24.50 

Partition and Siding 
Boston partition, B&better, 1x4”........ $49.75 
Drop siding, B&better, 5s taesoncie 38.50 

Finish and Moldings 
Finish, 1x5&10” Bé&better........... o> » -$57.25 
Finish, 5/4x5&10” Bé&better.............. 67.75 
CG GE DUGE, BUT 66 ccc ccsccetssceos 62.75 


Discount on moldings, 1%” and under... 43% 
1%” and over... 29% 


Boards and Shiplap 


Boards and shiplap, 1x 8”, No. 1.......$33.75 
See 5 BK Bweccnes 27.50 
Beene, 20R. TG. B  cesevceesswsscenes 23.00 
Dimension e 

We. & Ba: O.. She GS ccscccccvncevee $24.75 
See OE 60 08enéenencnes 25.00 
Sse. Bae: Oe OP . ceccoreresencawe 32.00 
Re. SMe Os Ser OU EY occ cccccceseves 22.75 
2x12”, BP OE aa aesvrevouncawa 23.50 

Lath 
SRR 2c SE, Cv kcwsswoweaeedeee ceed wisenes $4.35 





CALIFORNIA PINES 


San Francisco, Calif., Aug. 24.—The follow- 
ing’ average wholesale prices f. o. b. mills, 
those on commons covering l-inch stock only, 
were reported by the California White & 
Sugar Pine Manufacturers’ Association for 
the period ended Aug. 20: 


California White Pine 
All widths— 


No. 1&2 clr. Csel. Dsel. No. 3 clr. 
. reer $71.20 $64.85 $52.50 $39.70 
OPO . erene pin 68.70 63.40 50.60 52.65 
a 65.00 56.05 43.90 50.20 
SR ee 77.85 65.35 54.95 64.65 
California Sugar Pine 
as BT $93.80 $82.35 $64.45 $49.95 
EO cea vne 85.65 74.75 57.00 60.95 
SFE. couctcs 88.65 66.90 50.30 cece 
SFE secveve 96.10 78.70 67.30 78.85 
White Pine Shov Mixed Pines 
Inch common..$30.40 CGom— No.2 No.3 
No. 1, 5/4 xa.w. 41.40 ee $25.25 $20.35 
No. 2, 6/4 xa.w. 27.30 g” ..,, 27.00 21.45 
Panel, C&better eee 28.20 20.90 
Ye” XO.W....- 59.00 12” |... 29.70 22.40 
Sugar Pine Shop Box— 
Inch common..$41.45 Siding, %x6”— 
No. 1, 5/4 xa.w. 44.15 Hing, ex! ~ $34.90 
No. 2, 6/4 xa.w. 31.10 i peneviektee 32.05 
White Fir Lath— 
No. 2 dimen., a. . ossenat 3.75 
lf Xa.W..... $18.80 Se eer . .85 
Cedar No. 1 dim., 1x 
Pencil stock ...$23.80 ¢ o Sam 22.40 
Australian SG -seeteveras 18.90 
G/4 BRWeccescs $51.55 Douglas Fir 
5/4 BB.Wecesces 47.55 Cé&better ...... $47.25 
9/6 BB.Wrscicec 53.10 Dimension .... 22.55 





August 31, 1929 


NORTH CAROLINA PINE 


Following are typical average f. o. b. Nor- 
folk, Va., prices made during the period Aug, 
1 to 15, as reported by the North Caroling 
Pine Association: 





Rough 
Edge, 4/4— 
ED S:keibiecpee'e kbd wane ecbarmadas $43.60 
BE Gil nkisneamewr eosin seaweed éeesem sats 34.20 
IR. TEs nore dh tesco Wid ec ck il wr hee iia 23.80 
Sy Daven need cesses ewdkacedeb beaws 19.30 
No. 1 No. 2 
Bé&better aes 1 box box 
Me accen cannes $44.00 er ean 
Pee spanwixnies 45.4 aie me 
cS ee 45.55 $35.90 $27.40 $22.80 
See és kee nweeee 47.9 ae a nitt mee 
DE scewrcsenee 47.70 38.15 27.20 23.45 
ae 51.75 40.40 27.70 23.10 
SE” xnt6easvens 66.00 46.35 30.45 22.90 
Edge B&better— 
EN Ry ert er ee eT Ae $51.25 
DE ccsianasnevanaeyikadd eaeaseaboas 64.55 
DEE” “eeaene seen enes ei sens rss sae baka 68.50 
 ccheeedeebaeevasksonwen ed euretaenne 53.00 
Bark Strips— 
DE icannee sadn veeekebe he pecenaasé $31.40 
ee ee a 5 0.05.00 0200eeebobon sewer 17.90 
Dressed 2%” 3” & 
Flooring— Width Wider 
Badetter, 19° ..cccccces $41.95 $40.25 
No. 1 common, }}”...... 36.50 36.55 
No. 2 common, }#”..... ae 27.30 
” 3%” 
Maeties, MB o.oo ccscncs $41.85 $39.70 
Bé&better bark strip partition........... $34.40 
Box bark strips, dressed.........c.eeee- 18.95 
No. 2 *Air 
Roofers dressed dried 
BE cetcecdeanenetednannad $27.85 $18.40 
MI senenrdedatsousoccanes 27.55 19.05 
BE $edc00e4e0deeereeanewes 28.50 19.50 
BS wéeeedeceerevewdseee Kes 31.40 19.80 
*F. o. b. Macon, Ga. 


Cincinnati, Ohio, Aug. 26.—Average whole- 
sale prices, carloads, Cincinnati base, on Ap- 
palachian “soft texture” hardwoods today: 


4/4 5/4&6/4 8/4 
QUARTERED WHITE OAK— 
 beceacena $140@145 $150@155 $155@165 
105@110 110@115 115@120 


ON err @ 
No. 1 com 80@ 85 85@ 90 90 95 
No. 2 com... 45@ 50 54@ 59 655@ 60 
Sound wormy 45@ 47 54@ 59 57@ 62 
QUARTERED RED OAK— 
J $115@120 
No. 1 com.... 65@ 70 
No. 2 com.... 45@ 50... 
PLAIN WHITE AND Rep OAK— 
i Pere ree Oo te $100@120 $120@135 
Selects ...... 70 80 80@ 85 100@105 
No. 1 com.... 60@ 68 68 73 85@ 92 
No. 2 com.... 40@ 45 438 55 55@ 58 
No. 3 com.... 26@ 28 27 29 33@ 38 
Sound wormy 49@ 51 59@ 62 62@ 67 
Basswoop— 
We ¢téinendad $ He 80 $ 78@ 80 $ . 93 
No. 1 com...« 7 60 62@ 67 75 
No. 2 com.... 382@ 35 37@ 42 30 47 
CHESTNUT— 
ee $ 80@ 85 $ 95@100 $105@113 
No. i com.... 48@ 54 54 59° 60@ 65 
No. 3 com.... 22@ 23 23@ 24 238 
Sd. wormy and 
No. 2 com.. 32@ 34 36@ 38° 38@ 40 
No. 1 common 
& Better, 
sound wormy 35@ 38 38@ 40 40@ 42 
BircH— 
Per T, eeteaieatl $105@115 $110@120 
No. 1 commo 
and sel. 60@ 65 65 70 70@ 75 
No. 2 com.... 35@ 37 40 42 42@ 44 
BEECH— 
ae” & $ 60@ 65 $ 65@ 70 $ 70@ 75 
No..1 com 40@ 43 45@ 48 45 50 
No. 2 com 25@ 28 28@ 30 30 
PoPLAR— 
Panel & No. 1 
13” & years $140 $150 $160 
i, | Fee 105 120 130 
Sage, & Sel. 80 95 110 
Te B accovnes ae @ 60 150 p> 1920 He 
No. wr 38@ 41 
No. 2 3 -- 88@ 35 36@ 38 38@ 40 
MAPLE— 
 iiicaano’ $ 80@ 85 $ 85@ 90 $ 95@100 
No. 1 common 
and sel. ... 61 56 65@ 70 7T8@ 82 


No. 2 com.... 34 39 


40@ 46 47@ 51 
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NORTHERN HARDWOODS 


Following are prices of northern hardwoods, f. o. b. Wausau, Wis.: 








AsH— FAS. Sel. N No. 2 
FAS Sel. No.1 No.2 No. 4/4 ... 65.00 55.00 45.00 26.00 20.00 e 0. 1 o. No. 3 
4/4 ..-.$ 70.00 $ 60. 0 $ 55.00 $ 41.00 $ 22. 00 5/4 ... 70.00 60.00 60.00 33.00 21.00 we -++$ 70.00 $ ee. 00 $ ty +4 $. ry oe $ 17.00 
5/4 . 80.00 70.0 65.00 41.00 21.00 6/4 ... 84.00 74.00 62.00 35.00 21.00 ae +++ 87.00 00 x 20.00 
6/4. 95.00 80. 00 65.00 41.00 21.00 98/4 ... 93.00 838.00 70.00 39.00 21.00 Hr tee Rye 72.00 57-00 36.00 Foye 
8/4 105.00 90.00 75.00 45.00 22.00 Roce Eim— 10/4 1.. 115.00 95.00 80.00 50.00 30.00 
12/4 125.00 105.00 90.00 55.00 
BircH— eee : . 0. sees 
4/4 . 90.00 70.00. 45.00 30.00 21.00 al Pets bag gin raped 35.28 aaee 16/4 ... 170.00 145.00 130.00 cove eves 
5/4 93.00 73.00 64.00 38.00 22.00 67/4 90.00 .... 65.00 30.00 *20.00 Add for 8-inch and wider, $12; 10-inch and 
6/ - 96.00 76.00 60.00 40.00 22.00 3/4 1... 95.00 .... 75.00 38.00 *25.00 wider, $30; 12-inch and wider, $40. 
8/4 100.00 80.00 72.00 47.00 23.00 10/4 ... 105.00 coon OBO SEP - 25. Regular stock contains 50 percent or more 
10/4... 110.00 100.00 90.00 60.00 ecoe 12/4 ... 115.00 95.00 57.00 *30.00 14 and 16 foot, and the following percentages 
12/4 115.00 105.00 95.00 60.00 eovece *Bridge plank. of 10-inch and wider, 4/4, 10 percent; 5/, 6/ 
3/4 79.00 64.00 38.00 24.00 coves and 8/4, 20 percent; 10/ to 16/4, 30 percent. 
5/8 76.00 61.00 34.00 24.00 .... Basswoop— Steam Stinen' Ramen: Senenenis Chiltan 
For 10-inch & mee add $30; 8-inch & were 4/4... 75.00 63.00 62.00 31.00 24.00 No.1 No.2 No.3A 
- $15; for 65-inch & wdr., 8-foot & lgr., ad 5/4 ake 47.88 $5.00 54.08 34.00 36.08 com. com. | com. 
: a aia ¥ 4, a .0  ictiatata tt Lakshtnaadieail $48.00 $38.00 $28.00 
Price of No. 2 and better, 4- and 6-foot 8/4 ... 87.00 77.00 62.00 36.00 26.00 a iéehensaese <oeenn - 50.00 40.00 +30:00 
lengths, $32. For select red, add $15 10/4 ... 90.00 80.00 65.00 45.00 aie  winda eeatoutes sats 57.00 40.00 30.00 
Rough birch, 6- to 16-foot, 1x4-inch, two face 12/4... 100.00 90.00 75.00 65.00 soos. ne No. 2 and 
clear, $80; one and two face clear, $65; 1x5- Key stock, 4/4, $75, or on grades, FAS, $85; ~ an 
inch, two face clear, $90; one and two face N y $70; 5/4, $80, & des. FAS, $90: 4/4 etter 
clear, $70; run of pile, $68 a 1 oO ° or on grades, $ oe euch aca e eed icewaweee jevenes “er 
Sorr ELmM— One and two face \ 6- to 16-foot, 1x4- FAS Sel. No. 2 No. 
‘. FAS Sel, No. 1 No.2 No.3 inch, $65; 1x5-inch, 6/4 .....$70.00 $60.00 $50. ‘00 $35.00 $22.00 
4 ° e e le LE— 
5/4 .-- 72.00 62.00 50.00 28.00 24.00 RED Oak— Bxp Daisp Wars Map FAS No. 1 
6/4... 83.00 73.00 60.00 30.00 23.00 4/4... 100.00 80.00 65.00 40.00 17.00 4/4 ..cccccccccccccees -ese$ 95.00 $ 75.00 
8/4... 88.00 78.00 65.00 36.00 23.00 5/4... 105.00 85.00 70.00 42.00 20.00 65/4 aS He Doh Seagee 102.00 77.00 
10/4 95.00 85.00 70.00 40.00 .... 6/4 ... 110.00 90.00 75.00 45.00 20.00 6/4 .......°2: ea 127.00 $2.00 
12/4 100.00 90.00 75.00 45.00 .... We ace Cae. Wee eG RDM bcc cncccccaccewscces.. 130.00 95.00 
Following were sales prices of southern hardwoods during the week ended Aug. 20, Chicago basis: 
4/4 5/4 6/4 8/4 4/4 
FicureD Rep Gu Rep Oax— 5/4 6/4 8/4 
Qtd. FA "128. eh =. -«-ssprradonsd. ainoeeeaiaied oqunwn a's Qtd. FAS..110.50 TOR ae ae ee ee 
No. are | ei es Se ateaus pro. ese! 64.25 tee enditlaiiiialnn: . ieee : 
ReD GUM— n. 3.25@ 78.00 87.75@ 91.25 101.25 shia °° 
td. FAS.. 95.00@ 97.25 97.50@101.50 98.25@107.25 ..... haters ° No. 1&sel 49.00@ 64.50 He 50 2 i 
we 1&sel 53.00@ 55.00 57.75@ 59.50 58.50@ 58.75 65.75 No. 2 39.000 i? pees .. oe oe = a 
ie, Gk: EEE, eee cdes  scbobadmaea  aaebanel ys ee ee ee nee 
No. l&sel 50.25@ 56.75 55.75@ 56.75 53.00@ 65.75 sohbet Gita : Sd. wormy. 41.75@ 44.50 4400 |  .........008 . 
Me. 8 .. ec ceeseee. govebe donde ; pneu ee 
Sap GuM— ee CS cet re 
Qtd. FAS.. 62.25@ 69.75 65.50@ 69.50 5 69 25@ 76.00 Selects Pt: ..- 1 wimiineeatadas, -weauunmaie tiem domaki ae cae 
No. 1&sel 47.25@ 57.25 50.50@ 53.50 49.00@ 50.75 52.50@ 63.50 Saps&sel 61.50@ 62.75 70.75 Ra een siete a Mi teh apse acs 
Pin FAS.. 61.75@ 73.50 62.00@ 65.00 63.50@ 65.75 “69.25 a ara aiaiens 53.00 54.25 . oe °°”: 
No. 1&sel 43.25@ 49.50 45.50@ 50.00 48.50@ 69.25 54.75 No. 2-A SE MR eee ee. oe aaa } 
No. 2 ... 26.50@ 29.00 31.00 pa eer . No. 2-B.... 26.75@ 32.00 32.50 hei aeaesen “kaek ee ekauee 
No. 3 . 24.25 =  <KKeEeSadeEe, netereenene a) eee oe Oe ae a 
put: wormy. 38.25@ 39.50 40.25 = cavecsevees . weasneneiens FAS Pon 70.00@ 0) RSS ie 93.50 95.75@ 99.50 
LACK GUM— 0. sel 49. 49.60 59.5 § 
Qtd. FAS.. 51.75@ 52.75 54.75 55.75 5 No. ... 31.50@ 35.75 — hours — eS 4 13 ee 
i WE GREE GREE vckeveseesee snsveseeaees 46.75@ 47.25 Sorr MaPLe— nite 
Cee Ce OE wou ccresd - ganaeekeeted osante penpuaia " eer ee daa edie Sito oe 
No. 1&sel 32.00 44.50 44.50 re Cheeens SS I aa ini dine hate cee ot 60.75 Se mane 
No. 2 ... 28.00 29.50 29.50 otettvetiwaen No. 2 ... 37.75@ 41.50 47.00 ee 4 ee eee 
tea ges ee Oe a Oe lft ne . 
-  .. feke “bbersetadeer 63.00@ 63.75 DO sehecs CE, ouxecee ee) apeucienn 
No. 1é&sel 36. 20@ SE. Giacabance'ne -keumeivnie’ ais 53.00@ 63.75 No. l&sel 46.75 «.... enatbais: “ehninnskieea tees : 
eS eet —_ penne enonen ae | -Cté OD capes Se £65 CE DU “Thecdebbccos woecaedenete aeankscclnl 
me Correa, BUFO B65 mvees sees ees seceeeeeeeee seveescceoes 
Qtd. FAS. .125.25@134.25 146.25@150.00 ..........4.. eocccesccens ce See ee vce abasoncwenes Gaal 
i. ee ee cede sevaedgekiped.. ceaepe anata No. 2 ... 31.25@ 35.25 37.50 hee none aahie? cok aaneeee 
Te i ko A eee: pea enuntiand seeasaees ee a ik ore: 
Pin. FAS.. 90.50@ 97.00 102.75 «=-_— sa uuveseeee + uh : Nn te ee ee ee oe 
No. 1&sel 57.50@ 62.00 63.25@ 63.50 68.25 82.25 a Cr OR ces eemsencunece 
eS cc SE EE ecithesceines | Savnegecears pamntemees DO as ee 8 ER fe ee eee ee 
No. 3, fig. 28. 00@ BE i -eebaneneu seach ean Me sctins 81.50 I ae 
i o-, ne 2 - sarcarnchabe . kabaoubsadse No. 1&sel 54.75 ME. a. om ¢ draihnibes eninge “eine 
_Sa. eee. ceeas ens AROSE : No. 2 ... 29.00@ 34.75 ..... mlaidehadt') Mau asaeaihe ya 33.25 °°"° 
Shortleaf Dimension, S48, “44-inch Scant, 
PHILADELPHIA PRICES 10- to’ 16-foot WEST VIRGINIA WOODS 
Philadelphia, Pa., Aug. 27.—Wholesale prices 2x4” eT 2x10” reir s 
secured from authoritative sources exclusively 2X8" ------+.-. 29.00 2x12” ......... 82.00 m SE ee Sa PD 90 Te 
x RES. OR 8 .00 rginia hardwoods, secured from authorita- 


for the AMERICAN LUMBERMAN are as follows: 


Southern Pine, Merchantable—1905 


(Dock Delivery, Philadelphia) 
Mississippi 
Southern Northern and 
Florida Florida Louisiana 
RE os ceeneks $42.00 $43.50 $50.00 
a 41.00 41.50 50.00 
ST: ssndewd in 42.00 43.50 50.00 
DT. vccceees 52.00 51.50 52.00 
SOE ccccowe 50.00 48.50 52.00 
EEE cSeveceas 62.00 63.00 63.00 
DEEBEUE” ccccese 58.00 60.00 60.00 
MOREE” “stecseus 68.00 66.50 74.00 
5&14x14”" ..¥...3 54.00 53.50 70.00 
MGM « cSGi0eke6 80.00 wee 87.00 
GRIGEIO” inci eds 73.00 82.00 
Leneths 22 to 24 feet. add $2. 
na 2 feet additional, add $1 to 22-foot 
price 


. Each 1 foot over 32 feet, add $1. 
Longleaf Pine Flooring, 25/32x2%,-inch Face 
(Rail Delivery) 


Bé&btr. ht. rift. $95.00 No. 1 sap flat. .$43.00 


R&htr. sap rift. 80.00 No. 2 sap flat.. 28.00 
B&btr. flat ... 51.00 No. 3 sap flat.. 20.00 
Air Dried No. 2 Common Roofers 

D2s&M— D4S— 
1x6” ‘ x5%").$26.50 1x10” (%x9%”).$28.50 
1x8” x7%"). 27.60 1x12” (%x11%”) 28.50 











North Oarolina Pine Flooring 


No. 2&btr. No. 8 No. 4 
esta ye See ek $62.00 — 
x2%” flat....... 42.00 38.00 $28.00 


Kiln Dried North Carolina Roofers 
1x6”, %x5%....$30.00 1x10”, %x 9% .$32.50 
1x8”, %x7%.... 32.00 1x12”, x11%. 34.00 
}#-inch thick, add $1. 


Clear Red Cedar Bevel Siding 


 wécccvctesevess sewer ree ee 
 —— eka wel Laeedesadedes a - 55.00 
ee” : ccroceactdibedonkwe a Sus or «+. 64.00 
Maple Flooring, f. o. b. Philadelphia 
MFPMA— a8x2y%” #83:38 x24” 
First grade ...... chakee sive . 4 <r 
Second grade ...cseeseeees ° 
Third grade ..... ere rere ee 58.60 Hy Hr 
Pondosa Pine Dressed 
Cc D No.2 . No.8 
SR a sénwnee ...-$69.50 $58.50 $47.25 $38.75 
Ix 6” .....cccce. 79.50 63.50 46:26 40.25 
ek err re seeee 74.50 63.50 45.25 40.25 
Te as 50 73.50 465.25 40.25 
ere 9.50 88.50 49.25 . 41.26 
137 and. UP. rece 308, 50 93.50 656.25 45.25 


Lath, 4-foot No. 1 
Spruce ..........+-$6.50 ¢.1:f.—-$6.75 delivered 
emlock ........+. 4.90 Gi.£.— 5.50 delivered 


tive sources exclusively for the AMERICAN 
LUMBERMAN, are as follows: 


Ash: FAS 4/4, $100@105; 5&6/4, $115@120; 
8/4, $125; 10&12/4, $135&140. Common, 4/4, 
$60; 5&6/4, $70; 8/4, $80. 


Chestnut: FAS 4/4, $85@88; 5&6/4, $100@ 
105. Common, 4/4, $56@58; 5&6/4, $62@65. 
Sound wormy, 4/4, $36@38. No. 2, 4/4, $27@29. 


Poplar: FAS 4/4, $110&115; 5&6/4, $125. 
Clear saps, 4-inch and up, 4/4, $82@85; 5&6/4, 
$90@95; 8/4, $95. Common, 4/4, $62@665; 
5&6/4, $70&73; 8/4, $78. No. 2-A common, 
4/4, $45; 5&6/4, $49; 8/4, $52@54. No. 2-B 
common, 4/4, $30; 5&6/4, $32@38: 8/4, $34@36. 


Red Oak: FAS 4/4, $95@100; 5&6/4, $110@ 
115; 8/4, $120&125. Common and select, 4/4, 
$60@63; 5&6/4, $72@75; 8/4, $75@77, No. 2 
common, 4/4, $45@47.50; 5&6/4, $47@50; 8/4, 
$50@55. 


White Oak: FAS 4/4, $110&115; 65&6/4, 
$125&130; 8/4, $130&135. Common and select, 
4/4, $65@70; 5&6/4, $75@80; 8/4, $80&85. No. 
2 common, 4/4, $50&653; 56/4, $65@658; 8/4, 
$60@68. 
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Guaranteed ’ 
ROOFS e 


A well known Chicago 
firm has a proposition for 
lumber dealers who want 
to guarantee roofs to their 
customers. 


Investigate Now! 
Address 
“H.15”, American Lumberman 

















NorthernWoods 








Rust-Owen Lumber Co. 


DRUMMOND, WIS. 





Manufacturers of Wisconsin 


WHITE PINE 
Hemlock and 
Hardwoods 


White Pine Pattern, Flask and 
Shop Lumber our specialty 











Drewed EXTRA STANDARD” 








JACKSON & TINDLE, Inc. 


Mills at Pellston and Munising, Mich. 
MICHIGAN HARDWOODS 
Good, Well Assorted Stock 
DRY PINE and HEMLOCK 
Prompt Shipments. 


Main Office, BUFFALO, N.Y. 


Sales Office: 605 Murray Blidg., Grand Rapids, Mich. 
Kindly address all inquiries care Dept. 7. 











Remember 


Mershon, Eddy, Parker Company 


SAGINAW, — 
BASSWOOD Lumber Sidne Cole -Piooring, 
T, ni; 

Sash, Doors, Bilt Blinds, \ Window ee eae 
x Shooks AGINAW. 


Western ‘te Pine and Idaho White 
Pine for direct shipment from Idaho. 





























17 17 
VON PLATEN -FOX COMPANY 
Iron Mountain, Michigan 
Manufacturers of 17 different species 
of Northern Hardwoods 
17 





RANDY BOOKS ror LUMBERMEN 


A COPY FREE ON REQUEST. ADDRESS 
AMERICAN LUMBERMAN, 431 Se. Dearborn St., CHICAGO. 
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This Week's Market Reports 


For Editorial Review of Current Market Conditions See Page 33 


NORTHERN PINE 


CHICAGO, Aug. 28.—Northern pine in the 
shop and better grades is showing improved 
demand, and local distributers are optimistic. 
Prices are generally firm, with but few soft 
spots, not enough to be serious. Yard stocks 
are rather slow. 


BUFFALO, N. Y., Aug. 27.—The principal 
northern pine items are strong, and probably 
some advances in prices will take place within 
a short time. A large number of mills in 
Canada have closed down for the season, 
though in some previous years they continued 
their operations actively until October, and 
the lack of stock is bringing about quite a 
strong market. 


HARDWOODS 


CHICAGO, Aug. 28.—The remarkable spurt 
of buying on the part of the furniture fac- 
tories is the outstanding feature of the hard- 
wood market this week. This industry seems 
to be in much better condition than at any 
time during the year. Activity in this line 
centers around Sheboygan, Wis., and Rock- 
ford, Ill. In Grand Rapids the radio cabinet 
manufacturers are going especially strong. 
The automotive demand, in Detroit and other 
motor cities, seems to have passed its peak, 
and has subsided somewhat. 


CINCINNATI, OHIO, Aug. 26.—Prices of 
southern hardwood lines continue firm, and 
inquiry is for small lots, generally speaking. 
A fair amount of business is being placed by 
eastern wholesalers, the furniture trade, au- 
tomotive and radio plants. Gum is the larg- 
est sellers to the furniture trade, but there 
are a few oak orders. Sales of oak for floor- 


OAK FLOORING 


Following are carlot quotations, Chicage 


basis, on oak flooring: 
%x2” %x1%” 
$96. $73.00 


+8 Ty Ay ns Fr x1 a8, 
lst qtd. wht..$124.00 0 

Ist qtd. red.. 91,00 “— 00 75.00 70.00 
2nd qtd. wht.. 84.00 74.00 65.00 63.00 
2nd qtd. red.. 78.00 72.00 65.00 63.00 
Ist pln. wht.. 88.00 72.00 69.00 65.00 





2nd pln. r 77.00 68.00 51.00 562.00 
Se Wes vae0ss 67.00 60.00 38.00 42.00 
Me BOG. ccdece 67.00 60.00 38.00 41.00 
WOUNGn. eccéese 31.00 29.00 18.00 18.00 

%x2” %x1%” 
se | TTT rr eT er $103.50 $103.50 
i ect chenvnekne eee 103.50 103.50 
Pe  Cieebavecadeeses e- eae 83.50 
3nd qtd. red....... conwawedue 81.50 81.50 
Bae WER, Dee wocecscosvesere - 79.50 81.50 
Se ee, Dance csscves coeeens - 73.50 75.50 
Se DER, Wilke cc cetee oandevews 71.50 69.50 
2nd pln. red..... seeveeewe cos Cee 69.50 
SE Wvcstvcssceveeveawises 52.50 50.50 
De Gv cvdevecaveteeeesedesee 52.50 50.50 
POE ‘cbcctecesdeatvetleneads 23.50 23.50 


New York delivered prices may be obtained 
by adding to the above: For }#-inch stock, 
$3; for %-inch, $1.50; for %-inch, $2. 


MAPLE FLOORING 


Sales by Michigan and Wisconsin flooring 
mills of maple flooring, as reported to the 
Maple Flooring Manufacturers’ Association, 
averaged as follows f. o. b. cars flooring mill 
basis, during the week ended Aug. 17: 





First Second Third 
REO cavacdiveans $89.95 $74.53 $51.42 
OO Farr . 72.16 51.58 ewes 





BLACK WALNUT 


Cincinnati, Ohio, Aug. 26.—Prices on Amer- 
ican eee walnut, f. o. b. Cincinnati: 

FAS: 6- A. wide: 4/4, $245; 5/4, $250; 6/4, 
$255; 8/4, $26 

FAS, 10° and wider: 4/4, $275; 5/4, $280; 6/4, 

5; 
: Maes 4/4, $165; 5/4, $170; 6/4, $175; 8/4, 


: 4/4, $95; 5/4, $115; 6/4, $125; 8/4, $140. 
No. : 4/4, $42. 50; 5/4, $45; 6/4, $50; 8/4, $55. 


ing have improved. Export inquiry has in- 
creased but orders are hard to book. 


BUFFALO, N. Y., Aug. 27.—Hardwood de- 
mand has been on "about a seasonable basis 
for the last week or two. There is a tendency 
among many plants to hold off until after the 
Labor Day holiday, and September is ex. 
pected to show the usual improvement over 
the midsummer months. Some lines which 
have been affected by labor troubles have 
reached a settlement and should be in the 
market soon. 


ST. LOUIS, MO., Aug. 26.—Not much buy- 
ing is being done and the mills apparently 
are not overly eager to sell. Quotations re- 
main unchanged. 


FIR, SPRUCE, CEDAR 


CHICAGO, Aug. 28.—The fir situation here 
is practically unchanged, with the demand 
still somewhat slack and the prices weak. 
Fir distributers are hoping for an early end 
to the vacation season, when it is expected 
there will be an increased demand as busi- 
ness is resumed, with consequent stiffening 
of prices. Spruce is moving in good volume, 
and prices are firm, with some tendency to 
be stronger. 


BALTIMORE, MD., Aug. 26.—Trade in fir 
has increased, with the range of prices at 
least as high as it has been. Fir, along with 
other West Coast stocks, is in good demand 
because of the unusually large number of big 
construction projects under way. Consign- 
ment lumber has been attracted on a scale 
that increased the available supplies very 
considerably and, naturally enough, caused 
some emergency selling. Contractors at work 
on the big projects can not afford to take 
chances on the floating supply, so that the 
regular avenues of distribution have fared 
quite well, with the outlook distinctly en- 
couraging. 


NEW YORK, Aug. 27.—There has been a 
slight tightening of fir prices, which is re- 
garded as a favorable sign, but demand is 
hardly normal for August. Many wholesalers 
report indications of a fairly brisk fall busi- 
ness. Arrivals of late have been heavy. 


KANSAS CITY, MO., Aug. 28.—Fir demand 
is holding up well, but prices are not so firm 
as they were two weeks ago. Country de- 
mand is not up to the volume that was looked 
for, though demand from the cities has been 
maintained. Most of the buying is for im- 
mediate requirements. 


WESTERN PINES 


(CHICAGO, Aug. 28.—Pondosa pine is show- 
ing a firm market condition, but the demand 
is sluggish. The greater part of the move- 
ment of this lumber is to the industrials. The 
same thing applies, in general, to Idaho white 
pine, with retail demand lagging behind in- 
dustrial consumption. 


BUFFALO, N. Y., Aug. 27.—While demand 
for California and Idaho pines has not been 
at all active lately, there is some increase in 
the inquiry, and the outlook is regarded as 
improved. Firmness is shown in most items 
of the various woods, and it would not take 
much buying to give greater strength to the 
market. Industrial plants as well as retailers 
are carrying small stocks and will probably 
need to lay in more in the next two or three 
weeks. 


KANSAS CITY, MO., Aug. 28.—Western 
pine business is a little quieter, with fewer 
orders coming from the industrial consumers, 
and some slackening in the demand from re- 
tailers. Prices, however, continue to hold. 


NEW YORK, Aug. 27.—Some of the leading 
grades in Idaho are missing in most local 
wholesale stocks. Despite the rather slow 
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August business, all prices are maintained. 
— are not clamoring for New York busi- 


HEMLOCK 


BOSTON, MASS., Aug. 27.—Eastern and 
northern hemlock are selling slowly and, al- 
though prices have grown somewhat easier, 
the few buyers now in the market are in- 
clined to bicker. Eastern clipped boards are 
$32@33, northern clipped are $31@32 and 
random are $30@31. Quite a little western 
hemlock has been sold this month, mostly at 
bargain prices, due to the slump in cargo 
rates and numerous transit offerings. City 
yards are now well supplied with West Coast 
softwoods. 


NEW YORK, Aug. 27.—Distributers of 
hemlock, eastern and western, report de- 
mand quiet, and few signs of a pick-up in 
the immediate future. Prices have not 
changed in recent weeks. Part cargoes con- 
tinue to arrive with regularity. 


CYPRESS 


CHICAGO, Aug. 28.—Cypress distributers in 
the Chicago territory, while still experiencing 
the effects of the July-August slump, are be- 
ginning to show some signs of activity, and 
are preparing for the resumption of business 
which is expected soon. Demand remains 
light, to date, with the exception of those 
searce items which are listed under the gen- 
eral term “tank dimension.” 


CINCINNATI, OHIO, Aug. 26.—Midsummer 
dullness prevailed in cypress. Prices are 
about steady. Demand is principally from 
retailers and industries outside the city, fin- 
ish being the principal seller. Lower grade 
stocks are slow. Prices on lower grades are 
weaker. 


ST. LOUIS, MO., Aug. 26.—The yellow cy- 
press market remains very quiet. The de- 
mand for red cypress is only fairly good. 


EASTERN SPRUCE 


BOSTON, MASS., Aug. 27.—The three larg- 
est producers of eastern spruce frames are 
maintaining base quotation firmly at $42. 
Some wholesalers will take several dollars 
less for easy schedules. Random lengths are 
dull and prices are easy. Scantling is 
$32@33. Boards are very quiet and prices 
are barely steady. For 1x6- and 1x7-inch 
matched boards, random lengths, the range 
is $37@38. Lath are dull and prices are 
weak, the 1%-inch are now $5.25@5.50; 
15-inch, $6@6.25. 


SOUTHERN PINE 


CHICAGO, Aug. 28.—In some offices this 
week a slight increase in the demand for 
southern pine was reported, which seemed 
to offer grounds for the atmosphere of near- 
optimism which has prevailed during the last 
few weeks. Suburban and rural trade is 
largely responsible for the rally, and the bulk 
of the movement is in mixed cars, with no 
items showing any special popularity. There 
has been no change in the price situation yet, 
but the lumbermen appear hopeful. 


BOSTON, MASS., Aug. 27.—The southern 
Pine trade is still quiet. The few buyers in 
the market confine their purchases to im- 
mediate requirements. Prices are fairly well 
held, however. Current range for both short- 
leaf and longleaf 1x4-inch flooring: Bé&bet- 
ter rift, $70@80; C rift, $54@61; B&better 
flat, $49.25@52.25. Roofers are still offered at 
$28.50@29 for 8-inch air dried, but whole- 
salers state production is being curtailed, 
and that prices will soon strengthen. 


CINCINNATI, OHIO, Aug. 26.—Trade in 
southern pine common building items is dull. 
Upstate retail yards are filling in stocks of 
dimension, and planing mills are taking some 
material. Pine manufacturers are disposed 
to fill orders promptly, as their stocks are 
less broken. Prices are unchanged to softer 
on common, 


KANSAS CITY, MO., Aug. 28.—Southern 
Pine prices have become a little steadier, with 
demand for common grades better, though the 
volume of business is said to be considerably 
under normal for August. The buying is 
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Andersen Frames is that so y diff 

ent sizes can be made from & few stock 
sizes, which saves us both habor and 
time in assembling.” 


Andersen dealers everywhere 4re find- 
ing that these quality stock framesswing 
other business to them. Why not dwing 
to Andersen Frames? Our representati 
will gladly outline our dealer propos{tion —_~ 
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largely in mixed cars for immediate require- 
ments. The demand in the East is good, and 
there is more straight car demand in that 
territory. Texas and Oklahoma are placing a 
good volume of orders. 


ST. LOUIS, Mo., Aug. 26.—The market for 
southern pine remains inactive. Locally there 
is little buying. 


NEW YORK, Aug. 27.—Several wholesalers 
now at mills in the South advise that stocks 
are not heavy, and the local market is not 
to expect a great inrush of lumber this fall. 
Demand for the movement is light, with 
prices firm. 


SHINGLES AND LATH 


CHICAGO, Aug. 28.—Due to the advance in 
price of some of the popular substitutes, de- 
mand for wood lath is reported to have shown 
a considerable increase. One large manufac- 
turer of northern pine lath stated this devel- 
opment had a decided effect on his sales. 
Prices are firm. 


KANSAS CITY, MO., Aug. 28.—Clears now 
are selling here at $2.60, while stars are going 
at $2.25. Rite-Grade clears are held at $3.05. 
Demand for shingles is a little better than 
it was around the first of the month. Lath 
demand has been a little slower, and siding 
trade has quieted down somewhat. 


NEW YORK, Aug. 27.—Eastern spruce lath 
stocks in the hands of local wholesalers are 
ample, and comparatively few shipments are 
being received. There are good stocks of all 


leading West Coast shingles, and demand is 
about normal. 


CLAPBOARDS 


BOSTON, MASS., Aug. 27.—There is little 
request for clapboards, but wholesalers are 
looking for more inquiry after Labor Day. 
Eastern spruce and native white pine clap- 
boards are in light supply, and quotations 
are firmly held. Plenty of clapboards from 
the Coast are offered, and some lots can be 
picked up at concessions. 


BOXBOARDS 


BOSTON, MASS., Aug. 27.—The boxboard 
market is not really active, but producers 
are moving a fair volume of lumber for the 
vacation season. About nine cars out of ten 
are being shipped on old orders, for little 
more than 10 percent of the dry box lumber 
on sticks in first hands is now unsold. Prices 
are being well maintained. Round edge 
white pine inch boxboards are $27@30. 


A New Planer-Matcher 


The Stetson-Ross Machine Co., of Seattle, 
Wash., has recently developed a new planer- 
matcher that will plane 42% lineal miles of 
ordinary flooring in seven hours. This new 
all-electric, automatic planer weighs 45,000 
pounds, and is powered by thirteen individual 
Westinghouse motors. The motors are built 
directly into the cutting machine and fur- 
nish power direct, without transmission. A 
battery of nine of these planers is one of the 
interesting installations at the new Weyer- 
haeuser Timber Co.’s plant at Longview, Wash. 
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News Letters 


(Continued from page 67) 


and S. L. Petrie, Boston representative, all 
of the Gulf Red Cypress Co., were visitors 
to the Jacksonville office recently. 

Cc. C. Bailey, sales representative of the 
Cummer Cypress Co., in the New York dis- 
trict, was a visitor to Jacksonville last week. 


Portland, Ore. 


Aug. 24.—Volume of business in fir is re- 
ported fair, and there are some signs of im- 
provement. The offshore movement is active, a 
large number of vessels now loading for for- 
eign destinations, Japan is relatively the 
lightest buyer for the present. The call for 
spruce lumber seemed somewhat less active 
last week, but prices are holding steady. 
Japan having ceased temporarily its purchas- 
ing of hemlock, this material is probably 


weaker than it has been for some time. 
Japanese buyers are confining themselves al- 
most exclusively to large squares of fir. 

The commission on pwhblic docks here has 
decided to absorb the switching charges of 
$5.85 at terminal No. 4 on lumber and lumber 
products moving to Portland by way of the 
Southern Pacific railroad for further trans- 
portation by water. The action, it is ex- 
plained, will eliminate differential existing on 
that class of business. 

A copious rain that extended throughout 
western Oregon last night decreased the for- 
est fire hazard which has been causing great 
concern for several weeks, although a few 
days of sunshine may revive the danger to 
some extent. Oregon, it appears, has been 
rather fortunate this summer in escaping de- 
structive forest fires. 

The Fruit Growers Supply Co., operating 
plants at Susanville and Hilt, Calif., is re- 
modeling three double-track, pipe dry kilns 
at its Susanville operation into General Dry 
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this business. 


Get Ready for Fall 


There’s always big opportunity to sell ladders in the Fall. 

Fall fruit picking demands ladders. 
ladders. Many new homes will be occupied for the first time 

. this Fall. Their owners should have a step ladder. The 
screens have to come down. Let Babcock Spruce Ladders— 
the strong, light ladders that sell on sight—help you get 


Write for the BABCOCK catalog. 


The W. W. BABCOCK CO. 


BATH, NEW YORK 


Fall repairing demands 














Quality 


| from Quality Timber 


Stack Lumber Co. 


MANISTIQUE, MICHIGAN 


NORTHERN 
HARDWOODS 








Kiln Co.’s edge-stacked external-blower de. 
sign. This gives the company 16 tracks at 
Susanville, and five tracks at the Hilt mj, 
both operations now having 100 percent Gep- 
eral equipment. : 

A new 115-ton Baldwin locomotive has been 
received at the Hammond logging operations 
at Foss in the Tillamook timber belt. The 
company mill is at Garibaldi, on Tillamook 
Bay. 


Boston, Mass. 


Aug. 27.—Eastern spruce wholesalers re. 
port no change in frame and random prices, 
and continued quiet demand. In spruce lath 
there has been a further decline, and 15-inch 
have been offered within a few days for ag 
little as $6. The Pacific coast fir situation 
is a little better than it was last week, but 
is still very unsatisfactory. Some October 
cargo space is reported sold at $10. There is 
talk of roofers being firmer, but the range in 
which the bulk of current business is done 
is unchanged. Price lists are well maintained 
by southern pine mills, and the spread is just 
about as it has been for some weeks. Idaho 
white pine is firmer, but some buyers claim 
they are still able to place orders at the old 
figures. Pondosa pine is barely steady. 

Building statistics are very encouraging 
and promise more building activity, but only 
32.6 percent of the July contracts were for 
residential building. 


Shreveport, La. 


Aug. 26.—The southern pine market con- 
tinues slow, though prices are fairly steady. 
Out in east central Texas there has been 
practically no rain since about the beginning 
of July, and cotton crop estimates are shrink- 
ing. About the only development that could 
help the situation now would be a sharp ad- 
vance in price of cotton. Crop conditions are 
better in Oklahoma, but demand for southern 
pine is not up to expectations. Scarcity of 
loan money has affected city home building 
in the southwest. 

The demand for hardwoods continue fair, 
and prices are firm. 





Hymeneal 


OLIVER-SVOBODA. Charles Mott Oliver 
and Miss Georgean Virginia Svoboda will be 
united in marriage at Kewaunee, Wis., Satur- 
day, Aug. 31, the ceremony taking place in 
Kewaunee Catholic Church of which the bride 
is a member. The wedding is to be a quiet 
affair, only the family and immediate relatives 
being present. A wedding breakfast will fol- 
low the service, being served at the home of 
the bride’s parents, Mr. and Mrs. Joseph Svo- 
boda, who are old time residents of Kewau- 
nee. The young couple, after a few days’ 
visit in Chicago, will make their home in 
Toledo, Ohio, where the groom is located as 
Ohio representative for Louis Wuichet (Inc.), 
of Chicago, distributer of west coast lumber. 
He was formerly field man for the California 
White & Sugar Pine Manufacturers’ Associ- 
ation and comes of a lumber family, his father 
being actively connected with lumber manu- 
facturing on the West Coast. The — bride 
served most efficiently for several years as 
assistant secretary of the Illinois Lumber & 
Material Dealers’ Association, and is well 
known among its members. The romance is 
said to have begun at a convention of the 
association at which Mr. Oliver was in charge 
of an exhibit of the California organization. 


EMBREE - WELCH. Waite M. Embree, 
DeKalb, Ill., and Miss Mattie Welch, of Malta, 
Ill., were married at the home of the bride’s 
parents in Malta on Aug. 15 and are now en- 
joying a three weeks’ honeymoon trip after 
which they will make their home in DeKalb. 
Mr. Embree is in the lumber business at 
DeKalb with his father, E. E. Embree, and is 
a graduate of Illinois University. 


BISSELL-DINGEE. The wedding of Miss 
Mary Dingee, daughter of Mr. and Mrs. S. E. 
Dingee, of Wausau, Wis., and Walter Henry 
Bissell, jr.. son of the president of the Yaw- 
key-Bissell Lumber Co., of that city, is to 
take place on Saturday, Aug. 31, at the First 
Methodist Church in Wausau, Rev. Frederick 
J. Turner, pastor, officiating. Following the 
wedding, a reception is to be held at the 
Wausau Club. Mrs. Thorpe L. Edmonds, sis- 
ter of the bride, will be the maid of honor 
and William W. Gamble, jr., of Milwaukee, 
close friend of the bridegroom, wlil be_ best 
man. Miss Dingee was graduated from _ Ober- 
lin last June, and Mr. Bissell was a former 
student at the University of Wisconsin. 
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Advertisements will be inserted in 
this department at the following rates: 
30 cents a line for one week. 

55 cents a line for two consecutive weeks. 

75 cents a lime for three consecutive weeks. . 
90 cents a line for four consecutive weeks. . 
Eight words of ordinary length make one 


line. Count in signature. 
Heading counts as two lines. 
~ except the heading can be ad- 





mitted. 

Remittances to accompany the order. 
No extra charge for copies of paper 
containing advertisement. Copy must 
be in this office not later than Wednes- 
day morning in order to secure inser- 
tion in regular department. All adver- 
tisements received later will be placed 
under heading Too Late to Classify. 








Wanted—Salesmen 











Wanted—Employment 




















EXCELLENT OPPORTUNITY 


For salesman of proven ability in Western Michi- 
gan territory. Wholesaler with established repu- 
tation requires a man to sell Southern Pine, Hard- 
woods, Inland Empire and West Coast woods. Give 
age, references, experience, salary wanted. 
Address “M. 27,’’ care American Lumberman. 





ENERGETIC SALESMAN 


Wanted by large wholesaler and manufacturer of 
Southern Pine, Inland Empire and West Coast 
lumber. Central Illinois territory. Salary and 
bonus basis. State age, experience, references and 
salary expected. ‘ 

Address “F. 14," care American Lumberman. 





OLD ESTABLISHED WHOLESALE 
Lumber firm on Pacific Coast wants exclusive sales 
representatives for fir. Commission basis. 

Address “‘M. 8,’’ care American Lumberman. 





COMMISSION SALESMAN 


To call on Industrial Trade in Chicago by well 
established Lumber Yard. 
Address ‘‘M. 10,”" care American Lumberman. 


Wanted—Employment 


Al CIRCULAR SAWYER 


Or Filer open for position Aug. 14th. 
Address “F. 1,” care American Lumberman. 












































Special 














THE GREATEST MARKET PLACE 


For people in the lumber and woodworking 
industries to advertise in, is the Wanted and 
For Sale department of the AMERICAN 
LUMBERMAN. Read the ads in the Classi- 
fied section—many opportunities are offered 
for buyer and seller. 


When you want employees or employment or 
when you want anything or have something 


to sell, advertise in the AMERICAN LUM- 
BERMAN, Greatest Lumber Newspaper on 
Earth. 


Our address is—431 S. Dearborn S&t., 
Chicago, Illinois 











Wanted—Employees 


WANTED YARD FOREMAN 


For retail yard in an Iowa City of 19,000 popula- 
tion. Must be able to supervise yard and know 
how to handle men. Permanent position with 
pleasant working conditions for right man. Give 
experience, age, references and salary wanted in 
first letter. 

Address ‘’P, 14,’”’ care American Lumberman. 


GIRL IN CHICAGO LINE YARD PURCHASING 


Office, side line department for building materials 
or lumber yard office. Experience preferred. Must 
be good at figures. Reply in own handwriting, 
stating age, experience, references and salary 
wanted. ALEXANDER LUMBER COMPANY, 20 
West Jackson Boulevard, Chicago, Illinois. 




















COMPETENT BENCH & SASH & DOOR MAN 
Steady Job, good chance for advancement. 
BRISTOL DOOR & LUMBER COMPANY 

Bristol, Tennessee 


WANTED 


Master mechanic, experienced in logging railroad 
work, repairing locomotives, logging equipment 
and power plant, to take charge of roundhouse 
and machine shop in Northern Wisconsin. State 
experience, references, age and salary expected in 
first letter. 
Address “P. 3,” 


WANTED MANAGER FOR CITY YARD 


One able to handle strong competition and large 
volume of business. 
Address “‘P. 4,” 





eare American Lumberman. 





care American Lumberman. 





WOULD LIKE GOOD LIVE MANAGER 


For small country town. No one but an energetic 
business getter need apply. 
Address “P. 5,’ care American Lumberman. 





WANT TO SELL LOGGING EQUIPMENT? 


You can sell used locomotives, cars, rails, log load- 
ers, skidders, donkey engines or anything used in 
logging by advertising in the For Sale department 
of the classified advertisements. Advertise now. 


SUPERINTENDENT OR CHIEF DRAFTSMAN 
Architectural or planing millwork line; high class 
man; long experience; age 37. 

Address “‘H. 10,” care American Lumberman. 





EMPLOYMENT WANTED 


Lumberman with desirable experience selling, 
buying, all general office work and management, 
desires connection on or before Sept. 1. Twelve 
years sawmill and wholesale, and six years in re- 
tail lumber and millwork. Graduate Cost Book A. 
Reasonable to start. 

HAINES, Gibson Station, Va. 





HARDWOOD AND CYPRESS INSPECTOR 


With buying and selling experience southern Hard- 
woods. Open for job, Sept. 1. 
Address “K. 10,” care American Lumberman. 


WANTED POSITION AS OFFICE MANAGER OR 


Accountant. Have had fifteen years experience. 
Am capable of doing the work or supervising 





same. Will furnish the best of references as to 
character and ability. Address BOX 486, Pine- 
dale, Calif. 





ACCOUNTANT, AUDITOR, OFFICE MANAGER 
Desires position. Wide experience, specializing in 


Address “F. 162,’’ care American Lumberman, 


BAND SAW FILER 





Wants job. I guarantee results under normal 
conditions. Any kind timber. Distance does not 
matter. P. O. BOX No. 172, Oglethorpe, Ga. 





WANTED SAW FILING JOB 


In mill or factory. Work guaranteed on band 
and circular saws. R. A. BARCLAY, 215 East 
Second, Pie Bluff, Ark. 


LUMBER BUYER AND INSPECTOR 


Wants position, have had 25 years’ experience buy- 
ing and inspecting hardwood lumber throughout 
the Central States. Best of references. 

Address “L. 10,” care American Lumberman. 


I WANT TO MANAGE AND BUY 


Interest in lumber yard. Age 28. Protestant. 
Know the business and am a hustler. 
Address M. 2, care American Lumberman. 


WANTED POSITION AS CABINET FOREMAN 


Or take charge of small mill. Experienced in spe- 
cial and stock work. Can do detailing, layout 
or piecebilling. References. 

Address ‘“‘M. 12,’ care American Lumberman, 


WANTED 


To connect with large wholesale company or line 
yard concern as buyer of northwest lumber prod- 
ucts. Fully qualified by broad experience and wide 
acquaintance with manufacturers. Have proposi- 
tion to offer that will bear the closet invstigation, 

Address “P. 12,’”’ care American Lumberman, 

















WHY WAIT WHEN YOU WANT SOMETHING? 


When you want a new stock of lumber or shingles, 
new or second-hand machinery, engines, boilers, 
electrical machinery, locomotives, cars, rails, busi- 
ness opportunity, timber and timber lands, or any- 
thing used in the lumber industry, you can get it 
at a small cost by advertising in the ‘‘Wanted 
Columns” of the AMERICAN LUMBERMAN, Man- 








hattan Building, 431 South Dearborn St., Chicago. 


lumber accounting and income taxes. Al references, ~ 


HIGH CLASS OFFICE MAN 


Open for proposition. Fifteen years’ experience with 
widely known sales organization in full charge 
Accounting, Credits and Collections. Remarkable 
record low percentage losses from bad accounts. 
Qualified fill any office position and willing accept 
moderate salary at start, with assurance of a 
future. Available now. 

Address ‘“‘P. 8,’’ care American Lumberman. 





PLANER FOREMAN 20 YEARS’ EXPERIENCE 
With the best mills in the country. Stock or 
detail. A-1 reference. Will go anywhere. 
Address ‘‘P. 10,’’ care American Lumberman, 





WANTED JOB AS LOCOMOTIVE ENGINEER 


Rod or geared engine. Twenty years’ experience 
under all conditions. Can report at once. 
Address “M. 14,’ care American Lumberman. 


WANTED POSITION 


Train Foreman, Engineer or American Loaderman., 
Address ‘‘M. 17," care American Lumberman. 


EXPERIENCED™MANAGER —s 


Fifteen years’ experience in building material lines. 
Twelve years as officer and general manager retail 
lumber and building material yards. Understand 
thoroughly every department. Thirty-eight years 
old, married, and a hard worker. Am looking for 
a permanent connection. H. D. HUFFMAN, Box 
823, Knoxville, Tenn. 


SUCCESSFUL LUMBER ACCOUNTANT 


Experienced in income, land and personal taxation 
and insurance seeks connection with large sawmill 
or woodworking establishment. 

Address “P. 1,” care American Lumberman., 


MILLWORK ESTIMATOR 


Thoroughly experienced special and stock work, 
Cost Book A methods. Young man with family. 
Desire permanent connection. 

Address “P. 2," care American Lumberman. 

















EXPERIENCED HARDWOOD INSPECTOR 


Wants position road or yard, preferably road. 
Address BOX 197, Piketon, Ohio. 


ESTIMATOR WANTS POSITION 
With good mill manufacturing architectural wood- 
work. Ten years’ experience, accurate, familiar 
with cost-book A. Available at once. 
Address “P. 7,’”" care American Lumberman. 








POSITION WANTED BOOKKEEPER 


General office man, 8 years experience, will con- 
sider anything permanent. Married; can use 
typewriter. BOX 401, Shreveport, La. 


TO RETAIL YARD EXECUTIVES 


There is soon to become available the services of 
aman acquainted with every angle of the retail- 
ing of lumber and millwork. He is absolutely 
honest, conscientious and capable, and a very hard 
worker, with sales and executive experience and 
ability. Desires position as manager or other posi- 
tion of responsibility. 
Address “‘M. 15,” care American Lumberman. 


MILL FOREMAN AND DRAFTSMAN 


Wants new location. Twenty years experience as 
planning mill superintendent. Indiana or Ohio 
preferred. A-1 reference as to character and abil- 
ity. 
Address “M. 20,’ care American Lumberman. 


EXPERIENCED YARD MANAGER 


With six years of experience in retail yards, also 
one year of experience in sales department of large 
Southern mill. Will consider position as assistant 
manager of large retail yard, or position in whole- 
sale office, or miil. Best of references. Age 28. 
Available October Ist. 

Address “L. 6," care American Lumberman. 


POSITION WANTED 


Combination estimator, cost accountant and effi- 

ciency man. Graduate M. C. B. Estimating. In- 

stall and operate cost systems. References. 
Address ‘“‘L, 24,” care American Lumberman. 


SITUATION WANTED 


As yard manager or auditor. 10 years’ experience 
as bookkeeper and auditor of large line yard com- 
pany and 11 years as manager of retail yard. Best 
of reference. 

Address ‘“‘H. 47,’ care American Lumberman. 


WANT POSITION 


As yard foreman or lumber grader with 20 years’ 
experience in handling men. Timber from the 
stump to car. No. 1 reference. 

Address ‘“‘L. 17,” care American Lumberman, 























WANTS SUPPLIED 


Large number of wants supplied each week through 
the classified section. We do it for others, why 
not for you? AMERICAN LUMBERMAN, 431 8. 
Dearborn St., Chicago. 


AMERICAN LUMBERMAN, 431 8S. Dearborn 8&t., 
Chicago, Ill. 
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Wanted--Business Opportunities| || Wanted—Miscellaneous ForSaleBusiness Opportunities; 

















OPPORTUNITY FOR DISTRIBUTORS 
SERVING LUMBER DEALERS 


Established manufacturer of a Ready-Finished, 
One-Piece wall tile for bathrooms, kitchens, hall- 
ways, restaurants, etc., wants to arrange with 
firms or individuals now distributing building 
materials to lumber dealers, to maintain stocks 
and supply territorial trade, 

Only high class firms or individuals considered. 
A 15-year-old product enjoying excellent sale. 
Worthy of consideration of best firms now dis- 
tributing wall or plaster board, insulation, plaster, 
metal lath or such products. 

Write in confidence to “L. 3,” care of American 
Lumberman, 431 South Dearborn Street, Chicago, 
Illinois. 





WILL LEASE SPECIAL MILLWORK PLANT 
$350,000 annual business, owner retiring. Will 
lease for term of years high grade plant, machin- 
ery and equipment to responsible concern or party. 
Will require about $75,000 to buy stock on hand, 
in addition to working capital for pay roll, etc. 
Wonderful opportunity. No dead investment. No 
pay for long-established good will. Near Chicago. 

Address ‘*M. 6." care American Lumberman. 


Wanted~Lumber and Shingles 


DIMENSION STOCK IN CARLOAD LOTS 


Finished size 1%”x8”"x17” or multiples thereof, 
Gum, Birch, or other close-grained wood. Must 
be sound and clear; stain no defect. We can use 
either finished stock or rough pieces which will 
dress to dimensions given. Kiln-dried material 
preferred. Large and steady demand. Tell us 
what, when and how much you can supply, and 
price f. o. b. Cincinnati. 
THE BALDWIN COMPANY, Cincinnati, Ohio. 





























CARLOAD KILN DRIED MAPLE AND BIRCH 
125,000 lineal feet %”x%” strips, 7, 8, 10, 14 


and 16 ft. lengths. Quote best price and delivery 
F. O. B. Chicago. 
Address “L. 20," care American Lumberman. 





TWO CARS OF REJECTED 


Golf club billets 1”%x1”x48” long or 15/16” diameter 
x 48” long shafts. SOUTH BEND DOWEL WORKS, 
South Bend. Indiana 


Wanted- Timber and Timber Lands 


TIMBER WANTED 


A Hardwood manufacturer who is now sawing out 
at present location is looking for new location for 
single band mill and resaw and complete planing 
mill equipment. Well equipped with locomotives, 
loaders, standard flat cars, etc. Would be inter- 
ested to find tract of timber, either Pine or Hard- 
woods, where owner would take financial interest 
in manufacturing end of business. Present com- 
pany is experienced and well acquainted with 
manufacturing and selling. 
Address “‘P. 9,"" care American Lumberman. 


Milling In Transit 









































ADDRESSOGRAPHS, MIMEOGRAPHS 


Multigraphs, Dictaphones, Folders. Bought, sold 
and repaired. OFFICE MACHINE ExX., 1902 Olive, 
St. Louis, Mo. 





WHY WAIT WHEN YOU WANT SOMETHING? 
When you want a new stock of lumber or shingles, 
new or second-hand machinery, engines, boilers, 
electrical machinery, locomotives, cars, rails, busi- 
ness opportunity, timber and timber lands, or any- 
thing used in the lumber industry, you can get it 
at a small cost by advertising in the “Wanted 
Columns” of the AMERICAN LUMBERMAN, Man- 
hattan Building. Chicago. III. 


For Sale--Business Opportunities 


FOR SALE 


Complete sawmill plant, consisting of band mill, 
dry kilns, sheds and planing mill. Recently com- 
pleted and operated only two.months. Other in- 
terests interfere with proper handling. Plant lo- 
cated in center of timber on main line railroad. 
Longest log haul 2% miles. Will cut 20,000,000 
feet, about two-thirds pine (largely rosemary) and 
one-third hardwoods, heavy oak, gum and cypress. 
Terms on timber. 
Address “L. 15." care American Lumberman. 


























SAW MILL FOR SALE 


Six year old plant, consisting of band mill, resaw, 
Plarer mill and two lath mills, located on Soo 
road and Lake Michigan in Northern Peninsula of 
Michigan. Purchaser need not tie up much money 
in standing timber, as large stands of hardwood 
timber available to mill are for sale by various 
owners and could be purchased as needed. Mill 
now being operated, ready for immediate use. Ex- 
cellent timber easily available to mill, runs heavily 
to hardwood. 
Address “B. 10,” care American Lumberman. 





FOR SALE BY OWNER 


Pondosa Pine operation cutting 30,000,000 feet an- 
rually; reasonable investment and operating costs: 
established markets, 15 years’ timber supply; favor- 
able freight rates. Plant includes mill, railroad, 
log camps, dry kilns, planing mill and commis- 
sary. Year around operations. Want purchaser 
or partner, preferably latter. 
Address “D. 2,” care American Lumberman. 


WILL SELL PART INTEREST 


In retail lumber and building material business to 
right party. Located in best city in the Southeast 
which is Charlotte, N. C. References required and 
exchanged. Firm incorporated and serving only 
the best trade. 

Address BOX 1332, Charlotte, N. C. 








FOR SALE 


Planing Mill and Assembly Yard, plenty of hard- 
wood nearby, Local and Foreign trade good. On 
account of age will sell at a low price. For par- 
ticulars, address 

P. O. Box 22, Rockingham Co., Timberville, Va. 


PARTNER WANTED 


The owner of a fully equipped woodworking plant 
with dry kiln, siding and yard, located at Charles- 
ton in the industrial Kanawha Valley of West Vir- 
ginia, desires a partner who will invest from 
twenty to thirty thousand dollars in the business 
and is capable of taking an active part in the 
operation and management of the same. 
Address “L. 2,” care American Lumberman. 








MILLING AND KILN DRYING IN TRANSIT 


Poplar Bevel siding and Dimension. Poplar Trim 
and Mouldings. K. D. Window and Door Frames 
Detail and special Woodwork. 

SERVICD LUMBER COMPANY, Corinth, Miss. 





HAVE YOU SOMETHING TO SELL? 
Advertise in the Wanted and For Sale department 
when you want to sell anything in the lumber 
industry. AMERICAN LUMBERMAN, 431 S. Dear- 
born St., Chicago. 


Wanted-Second Hand Machinery 


WANTED: COMPLETE CIRCULAR 
SAWMILL MACHINERY 


Including Portable Saw Mills, Edgers, Trimmers, 
Resaws, Flooring and Planing Mills, Dry Kilns, 
Steam Outfits Complete. Must be first class and 
price must be right. 
SCHNEITTER FIREWORKS CoO., 
St. Joseph, Mo, 





























WANTED 
One 8’ Band Mill complete 
One 45-ton Heisler Locomotive, standard guage. 
One tracto: steam shovel. 
800 tons 60-lb. Steel rail. 
All to be in Al condition. 
Address ‘‘M. 5,” care American Lumberman. 








COMPLETE LUMBER OPERATION 


in good thriving condition, completely equipped. 

6,000,000 ft. to cut, and more adjoining timber 
available. 

Reasons for selling: On account of the death of 
one of the owners. 

Property situated in Hamilton Co., N. Y. in the 
southern part of the Adirondack Mts. 

Address “P. 6,” care American Lumberman. 





BAND MILL NOW SAWING PINE 


in central Alabama will cut out in a few months. 
Well located and equipped for sawing shipped in 
hardwood logs. Price low. Lots of hardwood avail- 
able... J. J. LEFURGEY, 1603 Cowart St., Chat- 
tanooga, Tenn. 


OFFICIAL ESTIMATOR 


By J. M. Leaver. Instantly gives the contents 
of any piece in superficial feet and decimals, the 
lengths running by quarter-inches to 7 feet and 
by feet from 7 to 64. Widths are stated in 64th, 
32nds and 16ths under one inch and proceed by 
quarter-inches up to 59% inches. The figures given 
are for stock 1 inch in thickness; for thicker stock 
it is mentally multiplied by the proper factor. 
This estimator is especially useful for figuring the 
board measure of fractional sizes in box and furni- 
ture dimension and similar items. Other .tabula- 
tions include kerf estimator, molding estimator, 
freight estimator, waste estimator, estimator for 
rounds and squares, etc. Circular with specimen 
pages sent on request; 172 pages, 5x11% inches 
(coat pocket size) with full cut index; substan- 
tially bound in leatherette. Price, delivered, $6. 





AMERICAN LUMBERMAN 
4231 South Dearborn 8t., Chicago, Illinois. 





FOR SALE 
One complete 20M capacity fir saw mill, two don- 
keys and other equipment, plenty of available 
timber. Write or call E. W. POWELL, Cottage 
Grove, Ore., Lorane Rt. 





SPECIAL MILLWORK PLANT $100,000.00 
Order file, desires to lease plant to active mill man. 
Must have sufficient capital to carry payroll. Ex. 
céllent opportunity for right party. 

Address “K. 1,” care American Lumberman. 





SMALL PLANING MILL IN N. Y. STATE 


Good location. Will sell complete or take partner. 
An opportunity worth investigating. 
Address “M. 3,” care American Lumberman. 


LUMBER YARD & MILL FACTORY FOR SALE 


Sixty miles from Chicago in heart of Wisconsin 
summer resort also thriving contracting business, 
Cottages cut by machine in factory and erected on 
jobs. Excellent opportunity to realize good returns 
on small investment. Will stand rigid investigation, 
Address ‘‘M. 16,’”’ care American Lumberman. 








WANTED 


We have opportunity for man to take charge of 
our retail and milling-in-transit department and 
assist in office. Growing business in southern 
capital city. Must be able to invest three to five 
thousand dollars, if mutually agreeable, after look- 
ing each other over. Handling both pine and 
hardwood. 
Address “‘M. 18,’”’ care American Lumberman. 





FOR SALE BROOM HANDLE FACTORY 
And warehouses complete. In Northern Wisconsin. 
Plenty timber nearby. Good reason for selling. 
Address MRS. FRED FRANK, Crandon, Wisconsin. 





NOW IS THE TIME TO ADVERTISE 
The best way to get what you want or sell some- 
thing is to advertise in the Wanted and For Sale 
Department. AMERICAN LUMBERMAN, 431 So. 
Dearborn St., Chicago, Ill. 


For Sale-Retail Lumber Yards | 


LUMBER YARD FOR SALE OR RENT 
Possession at once in thriving community. Good 
location. WM. J. HOHLEFELDER 

2839 N. llth St., Philadelphia, Pa. 


FOR SALE TWO RETAIL LUMBER AND 


Building material yards in central west part of 
Ohio. Fine farming community. Can arrange 
time payment on real estate. 

Address “G. 4,” care American Lumberman. 


GOOD LUMBER YARD FOR SALE 


In Central Illinois. 
Address “L. 23,’’ care American Lumberman. 


FOR SALE RETAIL LUMBER YARD 


At good price; will take about $35,000.00 to 
handle; well located with established trade in 
Buffalo, New York. 

Address “G. 16,” care American Lumberman. 


EASTERN COLORADO LOCATION 
Two excellent small yards fifty miles apart on 
Rock Island. Will sell either one or both at a 
sacrifice for cash. Both are money-makers, but 
must be sold to determine pending litigation. 
Cc OOPER YOUNG, Attorney 
Cooper Bldg., Denver, Colorado 


FOR SALE 


Old established lumber and coal business, ten 
miles from city limits of Detroit. Located on rail- 
road ground, small rental. 

Address “L. 8,’ care American Lumberman. 






































FOR SALE 


Hardware, Implement and Lumber business. In 

County seat town Montana. $75,000.00 annual 

sales. Will net 40% on the investment annually. 
Address ‘“‘M. 9,” care American Lumberman. 





FOR SALE 
Modern and _ well-equipped retail lumber, coal, 
wood, and building supply yard in Fox River Val- 
ley; 3-yard town of 6,500; large factories and ex- 
éellent farming community. Good business year 


around. 
UNION LUMBER CO., 
Kaukauna, Wis. 





THINK WHAT IT MEANS 


Many thousands of people each week read the 
classified advertisements looking for employment, 
employees, lumber, shingles, timber and timber 
lands, business opportunities, machinery, locomo- 
tives, cars, rails, etc. Always looking for some- 
thing—your advertisement in the wanted and for 
sale department would be seen by the very people 
you want to reach. Advertise now. 


AMERICAN LUMBERMAN 
431 South Dearborn St., Chicago, Illinois 
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For Sale—Laumber and Shingles ForSale-Second Hand Machinery|| || ForSale-Second Hand Machinery 
































W. VA. HARDWOOD CRATING 


5 cars 1x3” to 14”—all 5’ SSE Rough. 
5 cars 1x3” to 5”-—all 6’ SSE Rough. 
Stock is miscellaneous Hardwoods Sound Square 
Edged with a small percentage Poplar and Bass, 
located main line Western Maryland Railroad. Will 
make attractive price to those inte rested. 

E. J. BRADLEY, LUMBER CoO., 

Pottsville, Penna. 





FOR SALE 
Piling and Telephone Poles, Fine Straight Cypress. 
150 Poles 65’ to 80’, 20” Bottom, 10” at Top. 
150 Poles 40’ to 80’, 15” at Bottom, 8” at Top. 
150 Poles 25’ to 80’, 10” at Bottom, 6” at Top. 
Will cut to specifications. 


HENRY BROS. ROOFING & CONSTRUCTION CO., 
900 West Markham, Little Rock, Ark. 


FOR SALE 


Ash butts suitable for handles, F, L. HOSIER, 
Denmark, Iowa. 








FOR SALE 


1,100 ft. mahogany in 1”, 2” and 3” boards; also a 
little walnut. This on main line of C. & O., near 
Charlottesville, Va. Address BOX 75, Price Hill, 
W. Va. 





FOR SALE 


White Ash, flitch sawn from 1” to 3” thick; also 
choice logs which can be sawn to order. 
THE YOUNG LUMBER CO. 
Binghamton, N. Y. 





WE HAVE SALESMEN 


Covering the New England states, New York, New 
Jersey and Pennsylvania. List your unsold stocks 
of Hardwood, Pine and Cypress with us and if 
your prices are in line we will sell it. Address 
Suite 18, 1084 Amsterdam Ave., New York City. 
Make prices subject to our usual 5% commission. 
Address ‘“‘M. 4,’’ care American Lumberman. 





FOR SALE 
FINEST VENEER AND CLEAR LOGS 
Beautiful mahogany, cedars, miscellaneous. F. O. B. 
ears your station. Large and long contracts pre- 
ferred. 

DELTA LUMBER & TIMBER COMPANY, 
2100 Evelyn Avenue, Memphis, Tenn. 
Cut-out sawmills especially invited. Full supply 

regular. dependable. 


For Sale-Timber and TimberLands 


40 MILLION WHITE PINE 


40 million Yellow Poplar, 60 million Hardwood 
for sale, all underlaid with mineral. J. A. GOSS, 
601 W. 138th St., Chicago, Ill. 


For Sale-Pac.Coast Timber Lands 


FOR PINE AND FIR TIMBER LANDS 


} ge FAVELL-UTLEY, REALTY CO., Lakeview, 
re, 
























































B. C. TIMBER FOR SALE 


Tract of about 177,000,000 ft., 50% fir. Good mill 
proposition, located on the "main line C. P. R. 
Low price and easy terms to responsible party. 
Full particulars from W. J. Rolfe. 

CANADIAN FINANCIERS TRUST CO. 
839 Hastings St. W. Vancouver, B. C. 


For Sale-Hardwood Timber 


FOR SALE—CANADIAN TIMBER 
50,000,000 ft. Hemlock, Birch, Basswood, Ash and 
Elm, 60% Hemlock, $3 per M trucking te @. 
200 miles North of Toronto. Splendid opportunity 
to operate very profitably. 

WARREN ROSS LUMBER COMPANY, 
Jamestown. New York 


For Sale--Southern Timber Lands 


200 MILLION FEET 


Of virgin timber—57,000 acres of land with hard- 
wood finishing plant in thriving Georgia town. 
Average haul 10 miles; 30% poplar, 20% long leaf 
pine, 20% oak, 10% white pine, balance hickory 
sour wood and gum. For further information ad- 
dress A. R. KIMES, Griffin, Ga. 





















































GET WHAT YOU WANT HERE 


By advertising. A classified ad will do it. Here 
is the place. 


FOR SALE ‘ 


72x16 Horizontal Tubular Boilers and 

72x18 Horizontal Tubular Boilers including fire 

Doors, Mud Drums & Casing, 125 lbs. steam 

pressure. Made by Muskegon Boiler Works. 

15 HP 8x10 Vertical Slide Valve Engine. 

22x42 High Duty Corliss Engine R. H. Girder 

Bed. 16’x28’ Fly Wheel—manufactured by 

Allis Chalmers Manufacturing Company. 

16x30 Corliss Engine 10’x25’ Fly Wheel, auto- 

matic belted governor. 

No. 10B 10x6x12’ Burnham No. A-9619 Automatic 

Feed Pump and Receiver. 

10x6x12 Burnham Boiler Feed Pump No. 54369. 

Size L 10x6x12 Marsh Standard Boiler Feed 

Pump. 

7’x116’ Stack including Breeching & Guylines. 

No. 6%—425 HP Cochrane Feed Water Heater. 

34x78” 4% Oil Separator. 

15x14’ Ideal Automatic Center Crank Engine 

Solid Bed 2 66x13 Fly Wheels. 

50 KW Alternating Generator 110 Volts 1650 

RPM, NC 930 Sliding Base & Pulley—manufac- 

tured by Westinghouse Company. 

1 4 KW Direct Current Generator 125 Volts 32 
Amperes 1350 RPM—manufactured by Westing- 
house Company. 

1 8” and 10”x5 Hoo Hoo Nigger with Control, bar 
and Channel Guide. 

1 No. 2 8’ Band Mill L.H. 14x46 Saw—water 
cooled—guide and chain raising device—1 10x30 
and 1 10x24’ Gear Drive Buck Rolls—manufac- 
tured by Allis Chalmers Co. 

1 4’ 10” x 18’ 8”—7x 9 Frame 3 block L. H. 
Carriage including knees, dogs, Cunningham 
Steam Set, manufactured by Filer Stowell Mfg. 
Co. (Steam Set complete.) 

1 10”x33 Steam Feed Complete 3” porn manu- 
factured by Allis Chalmers Mfg. 

4 Carriage Buffers 5x18” Piston Rods, Cart Cyl- 
inders, manufactured by Allis Chalmers Mfg. Co. 

1 10 Saw Trimmer for 24” Saws over-hung hand 


— ww 


~~ 
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Pull including attachment chains — Pulleys, 
Boxes, etc., manufactured by Allis Chalmers 
Mfg. Co. 


1 5 saw slasher 40” Saws 18x16” Drive 30’ 2 13/16” 
Shaft-Floor Chain-Boxes, collars and operating 
levers—manufactured by Allis Chalmers Mfg. Co. 
40” Slab Belter 6”x12” Frame 2 15/16” Saw 
arbor 20x16” Pulley and all attachments. 

60” Horizontal Chain Feed Band Resaw Belt 

Driven—manufactured by Diamond Iron Works. 

36” Pony Edger 4 spiked rolls 8x9 Pulley 4 16” 

saws Lever set complete. 

No. 112 6 to 14” Automatic Band Saw Sharpener, 

manufactured by Hanchett. 

No. 35 Automatic Circular Saw —— (eed for 

8 to 44” Saws—manufactured by Covel 

No. 109 Movable roll saw stretcher for 16” Saws. 

Rich Brazing Furnace. 

Covel Circular Saw setting stand. 

No. 101 C. I. Brazing Table Legs and Wheels 

for 14” Saws. 

No. 110 Automatic Top Grinder or Scarfing ma- 

chine for 14” Saws—Covel make. 

No. 3 G. Gang Saw Sharpener Shop No. 116 belt 

driven—manufactured by Hanchett. 

48” Lath Trimmer 2 36” Circular saws—manu- 

factured by Diamond Iron Works. 

10x8x10 Horizontal Duplex Steam Pump. 

6x10x8”' Horizontal Singer Air compressor— 

manufactured by Laidlaw Gordon Co. 

60” double feed edger with 6 24” Saws 60x10 

Steel frame complete—manufactured by Diamond 

Iron Works. 

1 36” No. 4 Williams C. I. Lath Binder. 

1 Lath Bolter 4 20” Saws C. I. Frame complete— 
manufactured by Diamond Iron Works. 

1 Lath machine—Iron frame 3 12” saws—Diamond 
Iron Works. 

1 24” Hand Circular Saw sharpener. 

1 Hall & Brown No. 109 Trim Saw & Table. 

20 40 capacity Russell log cars, standard gauge 
3%x7 journals with toggle chains 30” wheels 24’ 
long 10’ bunks link and pin coupling. 

1 Baldwin locomotive—67 ton I. C. C. inspection 
coal fuel. 


ee ee ee ee ee 


1 Shay locomotive (geared) 37 ton Class B. 135 
_ steam pressure coal fuel—first class condi- 
tion. 

1 Shay locomotive (geared) 37 ton Class B. 150 
lbs. steam pressure coal fuel first class condition. 

1 72” Solid Cast Pulley 3%” bore, 9%” face 
keywayed. 

1 72” Pulley Cast spokes & hub, steel face 2 15/16” 
bore, 14%” face, keywayed. 

1 60” Solid cast pulley 3 7/16” bore 20%” face, 
keywayed. 

1 48” Solid cast pulley 5%” bore 19” face 
keyway ed. 

1 54” Solid cast pulley 2 15/16” bore 10%” face, 
keywayed. 

1 46” Solid cast pulley 2 7/16” bore 9%” face, 
keywayed. 

1 48” Pulley Cast spokes and hub, split steel face 
2 15/16” bore, 10%” face, not keywayed. 

1 48” Pulley Cast spokes and hub, split steel face, 
2 7/16” bore, 12%” face, keywaye d. 

1 46” Cast spokes and hub split steel face, 3 7/16” 
bore 14%” face, keywayed. 

1 64” Solid Pulley 4 15/16” bore 19” face, 
key wayed. 

1 44” Split Cast pulley 3 7/16” bore, 12%” face, 
key wayed, 

1 45” Solid cast pulley 2 15/16” bore, 11” face, 
keywaye 

1 48” Solid cast pulley 2 15/16” bore, 16%” face, 
keywayed. 

1 50” split steel pulley 3 15/16” bore 13%” face, 


not keywayed. 


_ SOUTHERN LUMBER COMPANY, 





Warren, Arkansas. 








FOR SALE 


1 C-55, 12”x4” Blectric moulder, Ser. No. 68578, 
Mfd. by P. B. Yates Machine Co., Beloit, Wis, 


1 No. 109—9”x6” belt driven moulder, Ser. No. 
~ Mfd. by Berlin Machine Works, Beloit, 
8. 


2 Yates No. 91 standard fast feed planer and 
matcher 15”x16”, without profile attachment, 
Mfd. by P. B. Yates Machine Co., Beloit, Wis. 


1 70 ton Bucyrus self propelling steam shovel, 
2% yard dipper, mounted on steel frame, with 
steel standard gauge trucks. 


1 Automatic band rip saw, Mfd. by J. A. Fay & 
Egan Co., Cincinnati, Ohio, 


5 60 M capacity standard gauge steel truck, 
wood frame flat cars. 


13 Turpentine storage tanks, five and six thou- 
sand gallon capacity. 


1 16”x20” Side crank slide valve horizontal en- 
gine No. 4857, fd. by Houston Stanwood & 
Gamble Co., Cincinnati, Ohio. 


1 15 KW 125 V 120 A. comp. D. C. Generator 
(exciter) 1250 RPM No. 296586 with rail base 
and pulley, Mfd. by S. J. Stewart Co., New 
Orleans, La. 


1 120 KW 27% A, 2200 V., 2 phase, 7200 alt. 
Generator, 720 RPM, No. 242031 Mfd. by West- 
inghouse Electric & Mfg. Co., Pittsburgh, Pa. 
Complete switchboard. 


BDWARD HINES LUMBER COMPANY, 
Lumberton, Miss. 





FOR SALE AT 1/3 ITS VALUE 


“Large list woodworking machinery, including 564” 
Mershon band resaw, 30” Yates double surfacer, 
Rips, cut-offs, nailing machines, shafting, pulleys, 
80 ft. x 2 ft. double leather belt in fine condition. 
- s ‘ermeaenaamate woodworking department. Ask for 
st. 


PNEU-HYDRO ROAD MACHINERY CoO. 


Successors to Cummer Mfg. Co. 
Cadillac, Michigan 





FOR SALE 
One (1) No. 33 B. F. Sturtevant Blower. 
One 14’ band saw. 
One 24” rip saw. 
One 50 H.P. A. C. Motor, 220 volt, 60 cycle, 3 phase. 
One 6 H.P. motor, 220 volt, 60 cycle, 3 phase. 
40’ 2%” line shaft. 
16’ 2” line shaft. 
8’ 1%” line shaft. 
12 Iron Pulleys for above, various sizes. 
5 Wood Pulleys for above, various sizes. 
13 Boxes for shafting. 
46’ 14” leather belting. 
38’ 6” leather belting. 
16’ Canvas belting. 
All of the above is in good shape and will be sold 
very reasonable. 
If interested get in touch at once with DOWER 
LUMBER COMPANY, Wadena, Minnesota. 





UNDERWRITERS PUMP BARGAIN 
2-1000 Gal. Dean Bros, 18x10x12. 
Overhauled and price cannot fail to interest you. 
ZELNICKER IN ST. LOUIS 
30 years in 
Rails, Equipment, Wheel Presses, Cranes, Derricks, 
Pipe, Tanks, etc. 
What are you in need of? 





1 20x36 RIGHT HAND CORLISS ENGINE 


a Houston, Stanwood & Gamble side crank 
engine. 
1—Battery of four 72”x18’ boilers, steel dutch oven 
casing and four stacks. 
FORT SMITH LUMBER CoO., Plainview. Ark. 


| For Sale-Engines and Boilers 


FOR SALE 72”x16’ H.R.T. BOILER 


Now in use; available Sept. Ist. 100 pounds pres- 
sure. Full flush front and Cyclone shaking grates. 
$300 f. o. b. cars Reed City. 
REED CITY KILN DRYING CO., 
Reed City, Michigan. 























For Sale-Logging Ry. Equipment! 


2 70-TON AND ONE 42-TON STANDARD 
Gauge shay locomotives. 
7 miles 60 Ib. relaying rails. 
FORT SMITH LUMBER CoO., Plainview, Ark. 


























FOR SALE A BARGAIN 
1 Mereen-Johnson box shook squeezer, will handle 
stock up to 40” wide, 48” long; excellent condition. 
NORTHWAY MFG. COMPANY, 
Superior, Wisconsin. 
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e~Locomotives and Cars|| ||| For Sale—Electric Machin For Sale—Miscell ) : 
For Sale-Locomotives an or ectric Machinery or Sale cellaneous 
FOR SALE 220/440 V. 66 CY. MOTORS S000 LITHOGAPHED LETTERHEADS $18.75 
28-ton Lima Shay geared locomotive, re- | 40 HP, 1730 RPM, 1-Phase Wagner. Hammermill Bond. Engraving Free. Write f 
poe OMAHAWE STREL & IRON WORES, | 20 HP, 1750 RPM: 1 Phase Wagner. samples. ART PRESS. Lima. Ohio. = 
Tomahawk, Wis. 1" a b+ 94 a j-yeese Gen. Elec, . 
, , 1-Phase Wagner. f 
5 HP, 1800 RPM. 1-Phase Gen. Elec. FOR SALE CUT OVER TIMBER LAND 
REBUILT LOCOMOTIVES 60 HP, 1200 RPM, 3-Phase Gen. Elec. About 3,300 acres in fee simple, no reservations, 
50 HP, 1200 RPM, 3-Phase Allis-Chal., good for grazing or hunting purposes, in Poca- 
60-ton Baldwin Prairie Type 2-6-2. 50 HP, 1720 RPM, 3-Phase Wagner. hontas County, West Virginia. Will sell very cheap, 
45-ton Baldwin Prairie type 2-6-2. | 40 HP, 1200 RPM, 3-Phase Gen. Elec. G. G. STITZINGER & CO., New Castle, Pa. 
42-ton yy el ym type fe } Many Others, A.C. & D.C, Low Prices. 
47-ton Baldwin Prairie type 2-6-2. 
39-ton Porter Mogul type 2-6-0. V. M. NUSSBAUM & CO., Ft. Wayne, Ind. ABOUT NINE THOUSAND FEET D. K. PIPE 
26-ton Glover Mogul type 2-6-0. With headers and trap, three hundred dollars. 
BIRMINGHAM RAIL & LOCOMOTIVE CO. POWER PLANT EQUIPMENT SCHWEM LUMBER CO., Wacissa, Fila. 
Birmingham, Alabama 1—1000 KW Gen. Elec. Turbo Generator. 
1—1500 KW Gen. Elec. Extraction Turbo Generator. THE WAY TO MAKE A SALE 
2— 300 KW Gen. Elec. Turbo Generators. Is to advertise in a paper th 
SHAY LOCOMOTIVE FOR SALE | 1— 500 KW Gen. Elec. Turbo Generator. whe would be tnssounes in whal see went ee 
One 50-ton Shay Locomotive in A-1 condition. | Transformers, Motors, Dynamos, Etc. When you want to sell anything used in the lumber 
Located at plant of McLEAN HARDWOOD LUM- Send for Catalog. world and allied industries, advertise in the AMER- 
BER COMPANY, Memphis, Tenn. GEORGE SACHSENMAIER CoO. ICAN LUMBERMAN, 431 8S. Dearborn St., Chicago, 
8411 Hegerman St., Holmesburg, Philadelphia, Pa. Ti 
DO YOU WANT EMPLOYMENT 
Write an advertisement ;send it to the paper that 
reaches the people. Weean help you. AMERICAN — 


LUMRERMAN, 431 8. Dearborn St.. Chicago. Il. 


For Sale—Steel Rails 








A Big Producing Portable 


This all-steel-iron portable keeps volume up 

























ae oy and operating costs down. Sturdiest 
Outfits. i ; ; 
RELAYING 4 LB. AND 0 LB. RAILS . little mill built. Does wonderfully 
Also 30s, 35s, 56s, 70s, 80s, 85s. New rails, all Edgers, accurate sawing. De- 


weights. Switches, frogs, second-hand locomotives. Trimmers, 
ROBINSON & ORR, 248 4th Ave., Pittsburgh, Pa. 


IMMEDIATE SHIPMENT 25¢ TONS 


Of 45-lb. ASCE relayers Mississippi delivery. Lo- | 
cated in Mississippi. Rails practically as good as | 
new. Also large tonnages of heavier section rail 
from 56-Ib. to 100-lb. 

M. K. FRANK 
Park Row Bidg., 1204 Clark Bldg., 
New York City. Pittsburgh, Pa 


signed for easy running. 
Nothing to rot or get out 
of order. 





Write for SPECIAL circular. 


KNIGHT “co 
HAVE YOU SOMETHING TO SELL? 


ar: 1700 Market Avenue, S. 
Advertise in the Wanted and For Sale department . 
when you want to sell anything in the lumber No. 15 All-Steel-Iron Saw.Mill. CANTON, OHIO 














industry. AMERICAN LUMBERMAN, 431 8S. Dear- 
born S8t., Chicago, Ill. 
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REBUILT EQUIPMENT 


[Is your factory dirty 


2 50-Ton Baldwin, 4-6-0 Ten Wheelers, 50” Wheel Centers, 10’'0” Wheel Base, 200 Lbs. d cluttered up with 
Pressure. shavin: 9? 
1 75-Ton , eng 4-6-0 Ten Wheeler, 50” Wheel Centers, Superheated, 200 Lbs. gs ° 
ressure. _— 
| EYon Gime, itca"aqma: Whee Saar, a Wet Bue, 75 URE prema: Are you using too much 
-Ton over, ogu Y ee fA ers, ee ase Ss. ssure. 
1 32-Ton } aang 2-6-0 ee. a Wheel Centers, 9'3” Wheel Gens. 180 Lbs. Pressure. y u using muc 
Sauce Shatin aaah tates Or Sieh Os, W's “movie cone yamine 
-Ton » 2-8- sol'n, e nters, P » " ¢ 
pearieen ane 7 . lecting system ? 
28-Ton Shay, 175 Lbs. Pressure. BUILT 1910. 





50-Ton Shay, 200 Lbs. Pressure. BUILT 1923. Girder Frames. 
70-Ton Shay, 300 Lbs. Pressure. BUILT I9i1. 
1 47-Ton Heisier, 180 Lbs. Pressure. BUILT 1916. 


i -_—_-_l_oOoo 
2 42-Ton speve, 180 Lbs. Pressure. BUILT 1917. Girder Frames. 
If so, consult one of the 


oldest concerns in this 





o oe —_ ie. ine. th Ree | — fw a b Lettie ® 4 | 
yers Crane ons Capacity. n erpillars, ee ice Boom. it-yd. ————— 
Bucket. country. 


Alse LOCOMOTIVE SPRINGS, Manufactured at a Works a Cyclone Blow Pp ipe Co. 


SOUTHERN IRON & EQUIPMENT CO., (Est. 1889) ATLANTA, GA. as -S4 W. 21st St, CHICAGO, oad 








- SLOW SPEED 
PLYMOUTH STERLING 5D" rower 

eS pas vd BLOWER SYSTEMS = 
LOCOMOTIVES Harding SAW DUST and SHAVINGS 






































Iscomplete from two to sixty ton sizes. Write forcat- Designs and Estimates free of charge. Results guaranteed. 
alog and performance bulletins. Time is the best BLOWERS. CYCLONE DUST COLLECTORS. AUTOMATIC FURNACE FEEDERS. 
. test. It’s the saving in operation cost that counts. * Main Office and Works, 
e0-Tom oreset PLYMOUTH LOCOMOTIVE WORKS Sterling BlowerCompany, Hartford, Conn. 
292 RIGGS AVENUE PLYMOUTH, OHIO Branches:—New York and Philadelphia. 
ee 











SLOW SPEED, LOW POWER 
Shavings and 
Dust Collecting Systems 


POSITIVE Long Distance Conveyor Systems. 
on ~~ are Wood Waste Furnace 


_ 
This is one of the most practical 
Ready Referenc books ever published. Thousands 
of copies have been sold and com- 
panies who have used them re- 
Inventory Book 2s": 


The pages are indexed so that in- 

Saves Time—Saves _— ventory can be taken quickly and 
accurately. The count is so po the proper space that any errors 
are quickly checked. The tests is x18; inches and has a heavy manila 
eater with teva stiff cardboard back. 1 Copy, $1.50; 4 Copies, $5.00; 


American ent aie s.. Chicago. Ill. 


1729-31 West Phone, Lafayette 6416 
Pershing Road, ‘ 
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Orders! Orders! Orders! 


National Moistat Kilns 


are selected by leading manufacturers. 
Why ? 


Fast! Efficient! Economical! 


The National Dry Kiln Company 


437 West Georgia St., Indianapolis, Ind 
Eastern Representative: C.A. Fields, Eagle Mills, Troy, N. Y. 
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OUR BOARD RULES are popular with lum- 


ermen who appreciate a Oy and well 

















made article. e make B D RULES to 
measure any length and t hikes of lumber, 
and LOG RULES with any scale, diameter or 
+ length measurements desired. Wiite for cata- 
r log describing our a 
* tS 14. ey *0:- + 3 19n6- i 
a4 24 3+ 4 4 1 & ve 1? +8 iy ny" 
* 2.4 vote, 2 33. Or 352 
i\ Li 12.585 




















"LOG STAMPS 
BRASS & TRADE 

-) ALUMINUM aD CHECKS 
Write Sor S427 our Catalogin 


VMI COX ME MFG. CO. 
564 > 72 WRand« |; St. - 








| Loose Leaf Tall Books 


TALLY SHEETS WITH 
WATER-PROOF LINES 
4 Sample Sheets, Price List and Cata- 
log of Other Supplies will 

be sent on request. 
FRANK R. BUCK & CO. 
2133 Kenilworth Ave., . CHICAGO, ILL. 















Every Lumberman 
Should Have This Book 


<i “Tote -road and 
Trail,” the new vol- 








a 

be | TOTE-ROAD ume of verse by Mr. 
Malloch now ready 

. AND TRAIL for delivery, is the 


most important and 
entertaining that 
has come from his 
pen. It represents 
the ripe genius of 
nearly forty years’ 
association, as boy 
and man, with the 
lumber business. It 
assembles in a sin- 
gle volume the best 
that he has written 
hitherto unpublished 
in book form. 

No book of verse 
will afford a lum- 
berman or logger 
greater joy. or serve as a more v elcome gift 
to his friend. 

“Tote-road and Trail” has been printed 
in the manner of which it is worthy; bound 
in clota, golo atamped. and witr ilt top. 
The illustrations are in full color, from a 
series of oil paintings by Oliver 2 the 
New York artist. Sent, postpaid, f r $1.50. 


American 5 acdicbacaiie 
431 S. Dearborn St., CHICAGO, ILL. 





. DOUCLAS MALLUCH 











































The New Improved Shay 





“Pacific Coast” type Shay Geared Locomotive 
built for Cascade Timber Co., Tacoma, Wash. 


When Extra Power is Needed 


OU’LL find plenty to spare if your log trains are 
handled by “Pacific Coast’” type Shay Geared 


Locomotives. 





More power per ton of weight is produced by the 
‘Pacific Coast’” type Shay than has ever before been 
obtained from any type of locomotive built for logging 
service. 





For service under the severe conditions encountered 
in modern logging, the “Pacific Coast’’ type Shay is 
the ideal locomotive, as its service since 1927 had 
demonstrated. 


Complete data on the new im- 
proved Shay is available. Write for it. 









LIMA LOCOMOTIVE WORKS 


Incorporated 


Lima, Ohio 17 Last 4Znd St., New York, N. Y. 





West Coast Representatives: Southern Representatives: 


Co., Woodward, Wight & Co., 1% 
Fmt Avenue South at Hudson’ owand ion. at Constance 
ttle, Washington. ’ New Orleans, Louisiana 


= LIMA'™S 
= SHAY GEARED - 


LOCOMOTIVES = 
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A—Northern Pine 
B—Northern Spruce 
C—Northern Hemlock 
D—Northerm Cedar 


Babcock Lumber Co. .'‘abeelo 
ay ~o River Boom & Lumber 


eee eee eee eee eee 


Grand Rapids Trust Co....¢ 
Griffith-Hubbard Lbr. Co. .s 
Hettler Lbr. Co., H. H...ace 
Hines Lbr. Co., Edw... .acej 
Hines Hardwood & ener 
Ga., Biward .....ccccces 
Jackson & Tindle, Inc... oa 
Kneeland-MecLurg Lbr. Co... c 
Mathieu Ltd. J. A. 


8 & Ba 


383 


oe eee wees eee 


acd 
Pike-Dial Lumber Co... .ajlor 
Rib Lake Lumber Co 
Rust-Owen Lbr. Co..... 
Sawyer oo eg Co. 


eee eee eeeeeeee 


CORR Ree eee eee teens 


Wells Lbr. Co., J. W 


Bradley Lbr Co. of Ask... "eh 
Burton-SwartsCypressCo. . of 
MEDR.o. ocfidhesccioes 
CaddoRiverl:r.Co....... 
Central Coal & Coke Co. . .6j 
Dibert, Stark & Brown Cy- 
CO SE Eee 
Eastman, Gardiner & Co...¢ 
Exchange Sawmills Sales Co. 


_ 
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Southern Lbr. Co 12 


eeeee 


ss 88 


eeeeeees 


833s. 


SOFTWOOD LUMBER—ADVERTISERS’ INDEX 


Sabine Lumber Co. 


Southern Pine Association. .e 
Southern Pine Sales Corp. , 
Sumter Lumber Co., Inc... 

Tegge Lumber Co., The. ‘ “et 
Tremont Lumber Co....... 
Vernon Parish Lumber Co. .e 
Wier Lumber Co., R. W.... 
Wyatt Lumber Co 


G—Arkansas Soft Pine 


Arkansas Soft Pine Bureau .g 
Caddo River Lbr. Co..... 


H—Aromatic Red 
Cedar 


Bradley Lbr. Co. of Ark... .eb 
Brown & Co., Geo. C...... 
De Soto Hardwood Fig. Co.bh 


57 


I—North Carolina Pine 


Atlantic Lbr.Co........... 18 
Babeock Lbr.Co...... abcelo 
Camp Mfg. Co............ i 
Johnson & Wimsatt........ + 62 
Schuette Co.. Wm....... als 60 


Southern Pine Sales Corp. . efi 
Willson Bros. Lbr. Co al 


J—Fir 

K—Spruce (Western) 
L—Western Red Cedar 
M—Western Hemlock 
N—Port Orford Cedar 


Anaconda Copper 
asudsahicncencasis 
Ayer & Lord TieCo........ j 
BC Spruce Mills, Ltd..... k 
Lumber Co... cir 
Booth-Kelly Lbr. Co 
Bratlie Bros. Mill Co 
CapilanoTimberCo.,Ltd. -jlm 


18 


16 
58 


Central Coal & Coke Co...ej 13 
Collins Lbr.Co.,John D..jlm 65 
Connor Co., R........ acjdr 4 
Coos Bay Lumber aces jm 
Dempsey Lbr.Co........ - 64 
Dolge, Inc., Ernest......... 64 
— Fir Exploitation z 
I irate ell jm 68 
Pv sri Lamber Co... ..jop 
Gram-Willis Lbr.Co....... j 
Griswold Lbr. Co., The..... j 6 
Hammond Cedar Co rer 1 
Hammond Lumber _ ee 
tipebaxdinens unin 14 
Harty Manufacturing Coj 69 
Hines Lbr. Co., Edw....acej 27 
Inland Empire ‘Lamber Co.. 
oak kiaacarea a iniate ile ikru 
Johnson LumberCo.,C.D.jkm 
Long-BellLumber Co...ejmo 21 
Mathieu Ltd., J. A........ k 


Mauk Lumber Co., C. A..1m 
MeCormick Lumber. es 


Sullivan Lbr. Co 


ajlor 
WeyerhaeuserSales Coajlmre22-23 
White River Lumber Co.jkim 64 
White Star Lumber Co... .cej 
Willapa Lbr. Co 


eee ew eeee 


Hammond Lumber Co., Inc. 








Union Lumber Co......... 











or pare White q Inland Emplre Lumber Co. 
eC ee tee jimopq 14 Wendling-Nathan Co... .opq _ 
P—Californta Sugar Harty Manufacturing Co. jor 69 Wuichet, Inc., Louis.... opt 67 Eases Pine Mills Co.. ema 7% 
coaier Lassen Lbr. & Box Co..... 0 Long-Lake Lumber Co. . 
a— wood : : 
tine Settee Go, : Long-Bell Lbr Co..... ejmo 21 R—Pondosa Pine McGoldrick Lbr.Co....... rs 
California Redwood Assn... Madera Sugar PineCo....pr 59 S——-Idaho White Pine Madera SugarPine Co.....pr 59 
e T—Arizona White Pin 
California Sugar & White Pine — Pacific LumberCo.of Illinois.q 18 cn me Polleys Lumber Co....... ru 68 
Tilidhentieetrseee ofed © © Rieter lecte®....0 oeseen Larch Schuette Co., Wm....... als 60 
Clover Valley Lbr. _ hbesued . 67 Red River Lumber Co.... op 17 — — Carpenter & Clarke 
ccoo® =§=»- Basen Galen Oo......... Mini eccecesccccccccs MOE 
Exchange Sawmills 8 Sales Ca. P poner tena : live . wee : Cape atin: is 18 Sullivan Lumber Co. . . jkimr 
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know what it is really going to cost us—I mean its cost per year. 


good shape only 8 or 10 years, the fast depreciation boosts the annual 





“It isn’t good -business to buy without 
considering cost!” 


“We can’t afford to buy a locomotive to do our logging work until we 






“I know from past experience that the item of depreciation is one of 
the biggest expenses of running a locomotive. When an engine stays in 













——t rT 
cost too high. > ee un ( e —— 
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“If the best locomotive built will give us 25 or 30 years of reliable 
service—without nursing—it is the only one we can afford to buy!” 


/ 


Before buying logging equipment that ought to be 
a lifetime investment, it will pay you well to know 
the yearly cost of that equipment. 










You will find that there are many HeEisters still 
giving steady service after more than 25 years. For 
instance the 50-ton HEISLER owned by the Dubois 
Lumber Co., of Lake, Miss. The Supt., writes: 


“It has been in active service all these years, 
under the hardest kind of conditions and is 
still in good working order.” 


Let us put you in touch with other logging 
men who have given the HEISLER the test of 
many years’ use. We will also send our Bulle- 











tin, describing the modern improvements that 
make it possible for us to guaranted the 
HEISLER to haul more ton for ton, and to haul 
it faster. 





Hersters are the simplest and sturdiest geared 
locomotives built; only one set of bevel gears to 
each truck, The power is transmitted through a 
central drive shaft, with the universal coupling 
close up to the center of pivot, so that shaft fric- 
oso io sequeed ween sounding a herp, curve to 
of what it wou e with a side drivin 

a “Mindat Bf tke these cbeemnis die @ EISLER HEISLER LOCOMOTIVE WORKS, 
the drive shaft couplings. Erie, Pa., U.S.A 





o GEARED LOCOMOTIVES Western Representatives: Whitney Engineering Co., Tacoma, Wash, 













A] 8-Wheel Log Wagons Reduce 
| Hauling Costs 40% Me Gate |} 


fa Fosition 
| THOUSANDS OF THEM IN USE TODAY to Load - 
by some of the largest operators in the country—verify this state- 
ment. Built on a scientific principle, they require less powerto -*\ —-=3-¢ 
pull a given weight over an uneven road than the ordinary wagon «Be 
and thereby save you money by increasing your facilities and : 
saving time. 


It’s all in the 8-Wheel construction 








illustrated herewith are indispens- 

Our able in any logging camp. For handi- 

" ness, practical operation and a time 

Self-Loading and money saver, a trial easily 

- proves their worth. We should like 

Skidders totell you more about them. Further 
particulars yours for the asking. 


LINDSEY WAGON CO. 


Sole Manufacturer LAUREL, MISSISSIPPI “ew {> A ~ ~ 
































G00” § Load 


It is so simple and easy to bind a load of logs. 
ties, lumber, timbers. You just hook each grab hook 
of this binder over a link of the chain and pull the 
lever down. The hooks and swivel eye are made 
¢ forged steel—that’s why these binders last a life- 

me. 


$3.35 Each—$6.70 Pair. 


f.o. b. Bloomdale. 


Goodyear & Miller 


Sole Manufacturers BLOOMDALE, OHIO 





Replace worn out wood wheels with everlasting ELECTRIC 
Steel Wheels. We make them to fit your axles. Trucks, trail- 
ers, wagons, wheels, axles, lumber buggies. Ask for catalogs. 


ELECTRIC WHEEL CO. “xt” Quincy, Illinois 
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you need to balance your assortments. 


BLACKWELL, WISCONSIN 


Hl [ UM saat 


Will Save Money for 


You and Your Customers 


Right now we have complete assortments of all sizes ig 8 aaa v7 
and thicknesses of Birch flooring in stock. The quality \ 
and milling of this flooring will attract orders for dealers. 
You know that Birch flooring is just as durable as maple 
flooring and is naturally suited for use in every room in 
the home. It is considerably cheaper than Hard Maple 
at the present time and, therefore, will save money for 
you and your customers. Take advantage of this oppor- 
tunity to better serve your customers by ordering some 
“Flanner” Birch Flooring. Write us now about the stock 


FLANNER COMPANY 


“EXTENSIVELY USED AND BY MANY EXCLUSIVELY” 
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Northern 


Hardwood MAPLE, BEECH 
Flooring AND BIRCH 


The Dependable “Electric” 


In addition to our regular grades we 
have some special grades which may 
interest you. 


30 M }%x2%4 Clear Bird’s-eye Maple 
15 M tix2%4 Red Clear Birch 
62 M 3x21, Red Clear Beech 

5 M tix2 Red Clear Beech 

31 M 3%x2 White Clear Maple 

5 M 3%x2_ Clear Bird’s-eye Maple 
15 M 34x114 Clear Bird’s-eye Maple 
3 M 3x2 Red Clear Birch 

11 M 34x144 Red Clear Beech 


Cobbs & Mitchell, Inc. 


Sales Department CADILLAC, MICH. 


Members of Maple Flooring Manufacturers Associa- 
ae tion and manufacturers of the “Electric” Brand ie 
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Reliable “Rockhard” Brand 
Northern Maple and Birch 


FLOORING 


The “Rockhard” and “Electric” Brands inter- 
match. Our Northern woods are climate-hardened 
and produce the highest type of floors for endur- 
ing service and appearance. 


Our Hurry-Up Service will please you. Send us 
your rush orders and your car will be loaded and 
on its way quicker than you can place and unload 
car on arrival. 


We guarantee millwork and quality. 
OUR BY-PRODUCTS 


Kilndried Dowel Pins and Rods,— 
Commercial Kilndrying,—Sawdust. 


Mitchell Brothers Co. 


Sales Department. CADILLAC, MICHIGAN 


Members of Maple Fi Manufacturers Association and man- 
ufacturers the “Rockhard” Brand 
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1873-R. CONNOR CO.-1929 


General Offices: 


MARSHFIELD, WIS. 
BAND SAWMILLS —LAONA AND STRATFORD, WIS. 
KILN DRIED 
NORTHERN HARDWOODS : 


MAPLE — Hard and Soft 
ELM — Rock and Soft 
BIRCH, BASSWOOD, ASH 


—MODERN FLOORING PLANT— 


LAONA ROCK MAPLE AND BIRCH FLOORING 
“The World’s Finest” 


WE SPECIALIZE IN MIXED CARS 
LARGEST PRODUCERS FOREST PRODUCTS IN THE NORTH 





















































Our Sales Department We have acquired surplus 7% « — and shed 

Wi room, and are in position to handle additional 

ill Help You Sell storage and transit items. Our sales department 

USE OUR YARDS AND SHEDS FOR _ will assist in disposing of any items in our yard. 
STORAGE AND TRANSIT ITEMS Milling in transit rate available. 


SHIP TO US — Yellow Pine, Cypress, Fir, Hardwoods 


KILN DRYING AND RESAWING 


Five ton traveling crane for heavy timbers. 


JOHNSON-MAAS COMPANY 


INDIANAPOLIS, — At the Crossroads of America — INDIANA 
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This Reputation 
—MECANS ‘your 





In any field of selling, the product with an unquestionable 
reputation is the product that brings big profits. 

So... in the field of flooring materials, the man who 
handles Northern Hard Maple and Birch is the man who 
earns big profits. For these fine floorings have acquired 
enviable reputations, have created endless good will in 
the public's mind. 

Architects and builders know that Maple has no superior 
as a flooring material for factories, mills, office structures, 
schools, hospitals, and public buildings in which both 
comfort and durability are demanded. 

And now Maple Floors in Color are the new vogue in 
homes of today. Birch, too, makes a beautiful, durable 
residential floor. It has a pleasing uniformity of color. And 
there is always a liberal supply. Another big field for sales! 

Why not take advantage of the reputation Maple and Birch 
have established, of the ever increasing demand for their use 
in all types of buildings? It means bigger profits for you. 


e . _ % 


Members of the Maple Flooring Maaufacturers Association have 
contributed many thousands of dollars and years of work to 
standardize and improve the manufacture and grade uniformity of 
Maple, Beech and Birch flooring, also to give dealers, architects, 
builders and consumers complete information on the advantages 
of these floorings. Cooperate with these manufacturers by featur- 
ing Maple, Beech and Birch Cocstap., tu trademarked MFMA. 
This trade-mark protects the buyer. The following is a complete 
list of member manufacturers who are licensed to use MFMA: 














{= 


i POLSON’S WEST COAST HEMLOCK is different. There 
are two very important parts to the name. 

if WEST COAST HEMLOCK is a species much in favor with 
i! particular buyers especially in the far eastern states. It also has 
preference with Japanese wood workers where some of the best 
craftsmen in the world can be found. 

Then last, 
portant part of the name of this product. POLSON on the Pacific 
Coast means the greatest loggers in the Grays Harbor district. It 
means timber from the greatest old growth forests of the region. | 

This is my message to you, as the man who knows, because I 
am directly responsible for this operation. 























Listen to Me, 
You Lumbermen! 


but not least, the word “ POLSON” is a most im- 





SHINGLES 
Our 





HEMLOCK 


LUMBER AND 


RED CEDAR 












L. G. Pauze, Manager, 


Polson Lumber & Shingle Co. 


HOQUIAM, WASHINGTON 
(Successors to Eureka Cedar Lumber & Shingle Co.) 


























Cobbs & Mitchell, att: 


eed Mich. 


Cummer-Diggins & om pa 


Cc ‘adiliac, Mich. 
Blackwell, Wis. 


Flanner Company 
Foster-Latimer Lumber Co. 


Mellen, Wis. 


Herman H. Hettler Lbr. Co. 


Chicago, Il. 


Holt Hardwood Company 


—— Wis. 


Mitchell Brothers g om 


Cadil oe. * Mich. 


Nichols & Cox Lumber Co 


Grand Rapids, Mich. 


North Braneh Floort 


Snicago, Tl. 


Northwestern Cooperage & Lum- 
ral Wood Dis Gladstone, Mich. 
Oval W Dish Corporation 
upper 7% mm U. 
Robbins Flooring Compa 
Rhinelander, Wis. 
Sawyer Goodman Company 
Marinette; Wis. 
Soo Lumber Company 
_— Wis. 
Stephenson, I. Co. T 
Wells, * Mich. 


Ward Brothers 
ids, Mich. 


aoe De 
Wells, J. W. TP om pany 
Ly ye Mich. 
Wisconsin Land & Lb 
Hermansvilie, “Mich. 


Mapie FLtoorinc MANUFACTURERS ASSOCIATION 


1787 McCormick Building, Chicago 


Floor with Ma 


Beech or Birch 





Here Are Some 
Good Values In 
HEMLOCK 


30 M’ 2x 4—16’ No. 1 Hemlock 

10 M’ 2x 8—12’ No. 1 Hemlock 

10 M’ 2x 8—1i4’ No. 1 Hemlock 

20 M’ 2x 8—16’ No. 1 Hemlock 

20 M’ 2x 8—10’ Merchantable Hemlock 
30 M’ 2x 8—12’ Merchantable Hemlock 
100 M’ 2x 8—16’ Merchantable Hemlock 
10 M’ 2x10—16’ Merchantable Hemlock 
10 M’ 2x12—16’ Merchantable Hemlock 
300 M’ 1x 6—8/16’ Merchantable Hemlock 
200 M’ 1x 8—8/16’ Merchantable Hemlock 
100 M’ 1x10—8/16’ Merchantable Hemlock 
30 M’ 1x12—8/16’ Merchantable Hemlock 
200 M’ 1x4”&wdr. 8/16’ No. 3 Hemlock 
150 M’ 1x4”&wdr. 6/16’ No. 4 Hemlock 


Grade Marked Hemlock 


July 1st we began grade marking all No. 





aple 





TERMS OF SALE: 


Net cash. f.0.b. Neopit, 
upon notice to the cus- 
tomer that car is being 
oaded. 


Grades aad manufac- 
ture supervised by 
Northern Hemlock & 
Hardwood Association 
inspection service. 


Grade and Scale assur- 
ed. 


3 and Better Hemlock lumber manufactured 
at our modern Neopit, Wis., mill. This is 
just another step in guaranteeing our cus- 
tomers big value lumber. 

In all shipments of hardwood lumber we 
are inclosing car cards which g-arantee full 
count and exact grades in each car. 


The Menominee 
Indian Mills 











NEOPIT, WISCONSIN 











1929 


— 
—> 























August 31, 1929 AMERICAN LUMBERMAN 








. 







FIG. 35 


Short End 
Piling EXTRA 
Heavy-Duty Truck 


Note heavy channel sides 
and end spreaders. 

















FIG. 45 


End Piling 
EXTRA Heavy- 
Duty Truck 


Four inch channel steel 
sides and heavy malleable 
spreaders are used. Wheels 
are electric-annealed steel, 


EXTRA Heavy-Duty con- 








lathe-bored and faced. The 
treads are smooth, with 
wide flanges. 


Extra Heavy Duty 
Dry Kiln TRUCKS 


Moore Engineers announce the introduction of a new line of Extra 
Heavy-Duty Dry Kiln Trucks. Trucks that have been designed to 
handle heavier loads and give greater service. 


Nothing has been overlooked in building rugged strength into these 
new trucks. Larger and heavier channel sides are used. Wheels are 
of electric-annealed steel, lathe-bored and faced; with smooth tread 
and wide flanges. Axles and bearings are cold-rolled steel with accu- 
rately milled shoulders. Spreaders are correctly designed of heavy 
malleable iron to prevent breakage. Even the bolts used for assem- 
bling trucks have a tensile strength ranging from 80 to 
100 thousand pounds. 


Specify Extra Heavy-Duty Trucks on your next truck 
order. And remember—only Moore gives you this 
heavier, over-size construction. 





1879 — Fifty years of Service to the Lumber Industry — 1929 


struction is available in all DRY KILN BUILDERS AND JACKSONVILLE, FLORIDA 
types of Moore Trucks. ENGINEERS SINCE 1879 


NORTH PORTLAND, ORE. 










ADAMSTON 
Vertically Drawn 


FLAT GLASS 


ADAMSTON FLAT GLASS COMPANY 
LARKSEI R ** WEST VIRGINIA 


A NATURAL / SAW ca MILLS 
BRILLIANT eS 
FIRE POLISH 








p,” 





MERICAN Portable Saw Mills cut costs 


as easily as they cut timber. Right on the 
job—at the job—till the last log’s cut. Four 
sizes, 4,000 to 40,000 feet capacities. 


Edgers, trimmers, shingle mill machines, 
planers, and a full line of woodworking 
machinery. 


SEND FOR CATALOG 
American Saw Mill Machinery Co. 
Tay 55 Main Street, Hackettstown, N. > 
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Ash 
Basswood 
Beech 
Birch 
Buckeye 
Butternut 
Tennessee 
Red Cedar 
Cherry 
Chestnut 
Cotton- 
wood 
Cypress 


ATLANTIC LUMBER CO. 
1055 Seneca Street 





Unequalled Facilities For Shipping 


By Rail, Lake or Barge Canal 


Elm 
Gum 
Hickory 
Maple 
Red Oak 
White Oak 
Poplar 
Sycamore 
Tupelo 
Black 
Walnut 
Willow 


STANDARD HARDWOOD LUMBER CO. 


BUFFALO HARDWOOD LUMBER CO. 


940 Seneca Street 


1333 Clinton Street 


YEAGER LUMBER CO. 


932 Elk Street 


BLAKESLEE, PERRIN & DARLING 
1100 Seneca Street 














Our Specialties Are 


§- 


Gpresy 


Co. 


In the heart of 


THE BEST CYPRESS 
DISTRICT 


Uniform Grading 


We Solicit your 
snquiries and orders. 


Our Location 





Even Color and Texture 
Courteous and Equitable Dealings 





rradenarkee~GULF RED CYPRES 


Rurton- Swartz 
(press (6. of Florida 


Perry, Hla. 


Address-all inquiries to our Selling Agent, 


GULF RED CYPRESS CO. 


JACKSONVILLE, FLA. 











SAVES 


Time, 
Money, 
Mental 
Effort, 
Customers’ 
Patience, 
Makes 
Selling 
Easier, 
Creates 
Confidence 





Quotes Lumber by the Piece 


Hiatt’s Expert Lumber Pricer 


FOR SALE BY 


Quoting lumber by the PIECE instead of by the thousand is a real selling advantage. Your 
customer better understands such a price 


The Hiatt Expert Lumber Pricer simplifies figuring, eliminates fractions, and is absolutely 
accurate, It has a price page for every price per thousand BM in steps of $1.00 from $25.00 to 
$150.00 and in steps of $5.00 from $150.00 to $190.00 and the prices per thousand feet BM and 
lineal foot price only in steps of $5.00 from $190.00 to $250.00. 


The Lumber Pricer increases the selling efficiency of your organization. This is particularly 


true when it is used with the Simplex loose-leaf Price Book. 


431 So. Dearborn St. American fumberman CHICAGO, ILL. 





Special 
Combination 
Offer—$6.25 

for these two time sav- 
ing, money making 
books for lumbermen. 
You can use either of 
the books separately 
but to get best result 
use both. 


1 copy Hiatt’s Expert 
umber Pricer . . . $8.00 


1 pad loose-leaf sheets 
for price book ,,, -50 
1 Flexible ques Be $1.25 
price book s' -- $1. 
3.75 


SPECIAL COMBINATION 
oreE* $6.25 


Money Returned if 
Not Satisfied 
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TUUSEUU UES 


(i Two Big Value Factory 
i Woods i 


. 

| | , Operators of sash and door plants and woodworking 
| | factories who are seeking lower production costs, should 

‘ 1 





| investigate California Sugar and White Pine lumber. 

rf These pines have a soft, uniform texture which as- 
sure low cost production of high quality, closely jointed, 
staunch sash, doors and frames. Delicately molded 
| patterns can be rapidly produced from these woods, | 
| with little dulling of woodworker’s tools. Fine cutting 





GUATHOAQOAVOCAUAONNQS0DUVCULQQATOVUGQAQIN GJIC AOOMUELENLUULOU0 EE 





quality, without fear of splitting, permits close joinery. 


| There are few woods more durable than the Cali- 
| fornia Pines and none which will give more satisfaction 
to you and your customers. 


| 
| 
{ 
We were the pioneers in introducing California Pines | 
| 





into foreign countries, as well as into the large con- 


scr ecetvevoouUgnesungnoeenuaceemunirtuca cence ctaeccncuet 





| suming markets of America. Our immense resources | 
Hi and shipping facilities enable us to promptly handle i 
- orders from buyers in all parts of the world. Give us 
| a trial on your next order. 


MMMM 


———< 
———— 
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Send Your Inquiries 


to the following representative 





West Virginia Manufacturers 





WILDERNESS LUMBER CO. 
NALLEN, W. VA. 
Red & White Oak & Poplar Our Specialty 





BIRCH VALLEY LUMBER CO. 
TIOGA, W. VA. 


Soft Textured Poplar and Oak and High Grade Chestnut 
Our Leaders 








PARDEE & CURTIN LUMBER CO. 


CLARKSBURG, W. VA. 
Sales Office 


DELPHI LUMBER CO. 
CLARKSBURG, W. VA. 


We specialize in prompt shipments of mixed cars of air 


dried, kiln dried, surfaced, resawed and dimension stock. 














NORTHEAST LUMBER CO. 


HUNTINGTON, W. VA. 
Quality and Service—All Hardwoods 





CHERRY RIVER BOOM & LUMBER CO. 
PENNA. BLDG., PHILADELPHIA, PA. 


Hardwoods, Hemlock, Spruce, Oak and Maple Flooring 











MOORE-KEPPEL & CO. 
ELLAMORE, W. VA. 
Ample Stocks—Quick Shipments 


CROFT LUMBER CO. 
SUNCREST, RANDOLPH CO., W. VA. 
Ample stocks of all hardwoods. 























THE W. C. BARLETT LUMBER CO. 
CINCINNATI, OHIO 
502 Union Trust Building 








THE MEADOW RIVER LUMBER CO. 


RAINELLE, W. VA. 
Oak, Poplar, Chestnut and other hardwoods. 
























12 


AMERICAN LUMBERMAN 


August 31, 1929 














California 
Redwood 


in homes 


posts, mud sills, 


possibilities. 
for information 
quotations. 








STRENGTH 


For Trestle And Home 


is now being shipped 
from Bogalusa. This 
long-lived, beautifully- 
grained wood is wide- 
ly used for exterior 
and interior purposes 
and offices, 
and for special uses 
like roadside guard 


etc. 


Offers unusual sales 
Write 
and 


Railroad engineers have for dec- 
ades specified Long Leaf Yellow 
Pine for trestles and bridge work 
where maximum strength, safety, 
and permanence are required. 

Trestles of Long Leaf Yellow 
Pine, after years of service, 
stand strong and firm against the 
vibrations of rolling stock and 
difficult moisture and climate con- 
ditions. 

The superior toughness, stiff- 
ness, hardness, and strength 
which recommend Long Leaf 
Yellow Pine for railroad construc- 
tion are equally essential in homes 
and industrial structures. Those 
who use it for the framework of 
their buildings soon come to ap- 
preciate the safety, and long and 
economical service-life it affords. 

All standard Long Leaf Yellow 
Pine items, or those calling for 
special manufacture, can be ob- 
tained promptly from Bogalusa. 
Each is manufactured from the 
finest,- virgin, extra dense timber. 
Let us tell you about Bogalusa 
service and how it will help you 
make more money. Write or wire 
for information and quotations. 


Great Southern Lumber Co. 
Bogalusa, La. 


We are sales agents for the Finkbine 
Lumber Co. Mills located at D’Lo 
and Wiggins, Miss. 

Mixed cars of California Redwood 
and Short Leaf Pine from D’Lo. 


TRACE MAPK RECISTEREO U.S PaTigt Orrce 





BOGALVSA 




















Public 
Appreciation 


ROYAL OAK 
FLOORING 


Better merchandise—greater 
beauty—that’s what the 
buyer wants today. And in 
home-building too, he 
wants the best and wants to 
know why it’s the best. 
Royal 

Oak Flooring 
Is the answer to this public 
appreciation because it’s the 
product of 40 years season- 
ed experience—cut from 
our own magnificent 
stands of virgin oak—cor- 
rectly dried—accurately ma- 
chined—and backed by a 
prestige that assures quality 
and consumer satisfaction. 


These sterling merits in Royal 
Oak Flooring areaffording quick 
turnover and increased sales for 
innumerable dealers. They will 
do the same for you. 


Shall We Quote? 





FORDYCE LUMBER COMPANY 


FORDYCE ARKANSAS 
CROSSETT LUMBER COMPANY 
CROSSETT ARKANSAS 


A CROSSETT WATZEK GATES INDUSTRY 
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he. KILN-DRIED! 

Einar: the reason why greater— 

hrength and durability are possible— - 

ith Fir lumber bearing the C.C. & C.C. trade-mark. 

Ci). every piece this trade-mark appears,—guaranteeing 

Petiabitity and dependability of dryness, as well as quality. 

Ths C.C.& C.C. trade-mark appears ONLY on Kiln-Dried Fir. 

Cave a supply always on hand—it will attract the best trade to 
your yard. 

Bihe demand today is for Kiln-Dried Lumber—for Quality Lum- 


ber. C.C. & C.C. trade-marked Fir meets these demands. 

Caving one of the finest Old Growth Yellow Fir Timber tracts 
in the Pacific Northwest— 

Ta very modern facility and experienced workmen available— 
uniformity of texture, dryness and quality are assured. 

[i)-y Fir lumber at its best—that’s the kind that bears the C. C. 
& C.C. trade-mark. 

fl.. light and easy to handle—yet stronger. 

Fine soft texture makes it easy to work. 

Final cost decreases in proportion to the number of years it serves. 




















Davery piece is Kiln-Dried in the rough and surfaced after drying. 
[}tequires less time and labor to work it on the job, for 

Dalvery piece is of even width and thickness. 

ING warping—no shrinking—no checking. 

Cc. & C.C, kiln-dried Old Growth Yellow Fir has many 


E Bconomical advantages that will prove to you “It’s Worth the 
Difference.” 











CENTRAL COAL & COKE CcCOMPAN Y¥ 


Np 
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Sell REDWOOD 





for:— 
Siding 
Frames 


Finish jee 





Porch Work | | 


Sell REDWOOD 
for:— 
Mouldings 
Doors 
Lattice 
Columns 





The Hammond Warehouse and Yards at Chicago 


That’s how Hammond can reduce your 
stock investment. From our mill at 
Samoa, Calif., we can load in limited 
amounts of Douglas Fir flooring, ceil- 
ing, drop siding, finish, etc. with 
Redwood siding, finish, frames, 


Douglas Firand Red wood in Same Car 


doors, mouldings, porch work, etc. 


Builders are demanding greater dur- 
ability today than ever before. Give 
them durability by selling them 
Hammond Redwood for all ex- 
posed surfaces. 


Let us quote on a Hammond Douglas Fir and Redwood mixed car. 


HAMMOND LUMBER Co., Inc. 


Local Telephone, Pullman 0420 


Offices: Hammond Lumber Co.— 
San Francisco.Calif. Portland,Ore. 
Los Angeles, Calif. Seattle, Wash. 
New York (17 Battery Place) N. Y. 





Long Distance Telephone, Riverdale 100 


| MILLS AT Humboldt Redwood Co., Eureka, Colt. 


601 West 138th St. 
Riverdale Station, 


CHICAGO 





Hammond Lumber Co., Samoa, Callf. 


Hammond Lumber Co., Mill City, O 


USE REDWOOD 
Hammond-Tillamook Lbr. Co., Garibaldi, Ore. 


IT LASTS 























ms 
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ESTPINE lineal and cut-to- 
length moulding is accu- 
rately milled, uniformly graded 
and carefully loaded. Sold by 
jobbers in all leading distribut- 
ing centers. 





—Set- and K. ~- Sash—Semi- 
comtiel window, sash and 
cellar frames—Package er re Wend. 


Lineal and cut-to-length mouldings 
as- 
work specialties. 











Retail dealers should ask their 
nearest jobber 


Western Pine Mfg. Co., Ltd. 
Spokane, Washington 








Every Lumber Dealer 
Should Read Thise 


“Our estimator in our general office has 
used ‘Automatic Building Costs’, has checked 
the figures arrived at and has found them sur- 
prisingly accurate. He advises me that he can 
estimate an ordinary small house with 
‘Automatic Building Costs’ in from 3 to 15 
minutes, as he has timed himself on a number ~ 
of occasions.” 


—Spahn & Rose Lumber Co. 
| Dubuque, Iowa. 


By G. D. Rose, President. 


You, too, can figure all types of houses— 
frame, brick, stucco, plain gable, Dutch Colo- 
nial or English design —ten times faster 
with “Automatic Building Costs” than with 
any other method. It'll cost you just $15 to 
end your figuring problems for all time. 


AMERICAN LUMBERMAN, 
431 South Dearborn St., Chicago, Ill. 
I should like to see “Automatic Building Costs.” *Send me a copy for 


10 days FREE examination. It is agreed that if I do not want to buy this 
-ook, I may return it without obligation. 


*Subject to approval of Management. 
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Yellow Pine for 
“= Firs); Building Jobs 
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Brand Oak Flooring. 
edOp) 


ITS A GOOD SELLER 
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RESENT day builders expect you to carry 
good assortments of various kinds of 
woods so that they may select the lumber 

they desire for each part of the building. This is 

asking a lot if you are in the habit of buying “a 

little here and a little there,” but not if you are 

depending upon Kirby’s mixed car service. 


We offer you one dependable source of supply 
for all standard yard and shed stock items in 
Southern Pine—Oak, Sap and Red Gum, Tupelo 
and Cypress Interior Trim—and “Kirby Brand” 
Oak Flooring. You can order just the stock you 
need to keep your assortments balanced and 
thereby hold down your investment. Think of 
the advantage of dealing with one company op- 
erating seven Yellow Pine mills, four hardwood 
mills, a hardwood flooring plant, and two interior 
trim plants. In addition to these facilities, we 
also have sixteen branch offices and thirty-six 
salesmen serving our customers with unexcelled 
mixed car service. Take advantage of these facili- 
ties on your future orders. 


KIRBY LUMBER COMPANY 


SOUTHERN PINE AND HARDWOODS 


“A Wood for Every Purpose” 
HOUSTON, TEXAS 


BRANCH OFFICES 





Cur Steck is Marufactured in Accordance 


with the Ameriecah Lumber Standards 


NT 
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yet fs Send all orders and inquiries to 

hg SAMUEL L. BOYD 
i **) DBD ‘ American Sales Representative 
ath hat 828 Plymouth Building 

| \pruce o aT i Minneapolis . Minn. 

sit | 
Ce rT ” ° _ 
Wa MOYIE” White Spruce Lumber Always Satisfies 
ays 


It has extremely close, straight grain and fine, even 
texture which appeal to buyers who always favored 
‘old fashioned White Pine. In fact, this lumber so 
closely resembles that old favorite wood that we de- 
cided to grade our lumber under White Pine grading 
rules. 

This simplifies ordering for you because you are 
farniliar with the rules. In the future order ‘‘Moyie” 
White Spruce lumber in accordance with the follow- 
ing grades. 

The Upper Grades known as Select or Finishing, 
have the same general appearance and quality as 


BC SPRUCE MILLS LIMITED 


MILLS AT LUMBERTON, 


similar grades in White Pine. This is high class stock 
and is marketed D and Better and No. | Common. 

No. 2 Common is of the same general appearance 
and quality as similar grades in White Pine and is 
suitable for Flooring, Ceiling, Drop Siding, Barn 
Boards and Roofing. 

No. 3 Common is of the same general appearance 
and in quality is equal to the same grade of White 
Pine. 

No. 4 Common. This grade is suitable for all gen- 
eral purposes where the grade of No. 4 White Pine 
could be used. 





B. C. 









































A Sales Messenger That Gets 
Results— 64e HOME MAKER 


This attractive, newsy magazine is published 
monthly by the American Lumberman as a sales- 


articles creare interest in home 
building, remodeling and re- 
pairing. 

The HOME MAKER carries 
your name and address on 
three prominent pages (see 
illustration at the right) and 
has every appearance of hav- 
ing been written and printed 
oy you. It is, in fact, 


The Lumber Dealer’s 
Own Magazine 


Mail This 


It will not oblige you in any way but will 
bring you a sample copy, prices and com- 
plete information. Pin the coupon to your 
letterhead and mail it now. 


Coupon Now ==> x 

























It Goes 
Right Into 
the Home 
Every Month 


and is enjoyed by every member of the 
family. Use the HOME MAKER to “blanket” 
the territory you can profitably serve and let it 
build goodwill and sales for you. You'll say it is the 
best and most economical advertising you ever used. 


American Lumberman, 431 S. Dearborn St., CHICAGO, ILL. 


I am interested in the HOME MAKER. Please send sample copy and 
prices—without obligation to me. 














August 31, 1929 “AMERICAN LUMRERMAN 

















extra $ 
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merchants 











individual house bills may be ordered shipped 
complete in red river mixed cars..... framing 
lumber, outside and inside finish, siding, sash 
and doors, (stock or special) wall panels, mill- 
work, mouldings and fixtures........... 
..... Buying methods have changed the past 
ten years and business is done with less money 
tied up in inventories .... thanks to improved 
transportation and production facilities that 
make such buying possible. 


“Producers of White Pine for Over Half a Century” 


The RED RIVER LUMBER CoO. 


MILL, FACTORIES and SALES, WESTWOOD, CALIFORNIA 
Distributing Yards, CHICAGO, LOS ANGELES and MINNEAPOLIS 








Monadnock Building, 
SAN FRANCISCO 


hatte eee me eae ea 


SALES OFFICES: 
807 Hennepin Avenue, 360 N. Michigan Ave. 702 E. Slauson Ave 
MINNEAPOLIS CHICAGO LOS ANGELES 
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Sell Palco Redwood 
for Duck BOATS 


Here’s Make a list of the duck hunters you knowin your 

community. Write them a letter reminding them 
H ow ;¢; that the duck season will soon be here. Tell them 

you have plans which will enable them to build a 
dandy duck boat. Tell them how they can get a cheap trailer to 
carry their boat behind their auto. If you have the equipment, 
you can offer to furnish the lumber cut to exact size, all ready 
for assembly. 


Here’s an opportunity for you to make a handsome profit on 
some wide clear Redwood—and another place you can count on 
to take some of this stock every year. We have the boat plans 
and illustrated folders. 


Why not get some duck boat profits this year? 
Write today for folder and full information. 


ul ¢Pacific Lumber Co 








=, hays: 





The Largest Manufacturers and Distributors of California Redwood 


MEMBER CALIFORNIA REDWOOD ASSOCIATION 
CHICAGO: 332 S. Michigan Avenue. 


Mills: Scotia, Humboldt County, Calif. 


NEW YORK: 122 E. 42nd Street 
SAN FRANCISCO: 311 California St. LOS ANGELES: 706 Standard Oil Bldg. 











MIXED CARS 


You can buy wide clear Palco Redwood 
boat lumber in mixed cars with Palco 
Redwood window and door frames, 
mouldings, finish, shop, bevel, economy, 
bungalow or Anzac siding, stained or 
unstained shingles. Are you familiar 
with the Palco mixed car merchandising 
plan? Write for facts without obligation. 





























WINTON 
WHITE SPRUCE 


It Has The Strength, the En- 
durance and The Fine Appear- 
ance. 








Contains The Higher Grades 
as well as the lower. 


Nice Millwork 
Careful Shipping 








MILLS 
The Pas Lumber Co., Ltd. 
The Pas, Manitoba 


Eagle Lake Spruce re Ltd. 
Giscome, B. 


Lumber — Lath — Mouldings — Box Shooks 
SSE = SS 











100% Protection for 
Lumber Buyers 


By subscribing to the principles and practice of 
the Western Pine Manufacturers Association we 
absolutely protect our customers. Association in- 
spectors constantly check our manufacture, season- 
ing and grading. They insist that every board must 
be right before the stock can qualify under the | 
Association Standards. 

Take advantage of this protection and our excel- 
lent shipping facilities on your future orders for 


PONDOSA PINE, FIR, 
MONTANA LARCH 


















Member Western Pine 
Manufacturers Association. 





American Sales Resseotnteiive: 





Br 


Winton LumsBer Co. 


SECURITY BLDG., 








MINNEAPOLIS, MINN. 


Anaconda (opper-fining (ompany 
: 


Lumber Department: 


iciay ‘Wionkaia 


SP ME I RA 




















TrrIWTITh «|= 












929 








AMERICAN T.ITMRERMAN 





August 31, 1929 


























In Memphis - 








HE P. A. Gates Lumber Com- 
bs fat pany have the finest lumber 

~ display room in Memphis, and 
it is most significant that they are car- 
rying the full line of Marietta-Murphy 


Paints, Stains, Enamels and Varnishes. 


Their selection-of this line reflects the 
nation-wide trend of retail lumber 
dealers to the merchandising plan 
originated by Marietta- Murphy. 





WRITE TODAY 
FOR LUMBER 
DEALERS PLAN 
BOOK— USE THE 
COUPON. 








MARIETTA PAINT & COLOR COMPANY 
MURPHY VARNISH COMPANY 


MARIETTA—COLUMBUS- HIGH POINT—-NEWARK-CHICAGO-—SAN FRANCISCO 








MARIETTA - MURPHY FINISHING SYSTEM 
MARIETTA, OHIO 


Gentlemen: Please send us your Lumber 
Dealers Plan Book. 


ee en 
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WueEen men speak of successful advertising, they 
mean consistent advertising. In the long run, no 
other kind will pay. Pondosa advertising has been 
good since the first campaign was run. And it’s 


¥ 
w 


still running! In national magazines, in builders’ - 


and architects’ papers, in full, half, and quarter 
pages, Pondosa Pine advertising is driving home the 
Pondosa story every month in the year, 


den- 
be completely ich 









This advertising means sales—for the lumber 
dealer who is ready to take advantage of them. 
Are you? Are you prepared to supply this ideal 
soft wood? Are you prepared to sell the lumber 
that customers are asking for by name? You should 
be—and you can be! We'll tell you how. Write 
us today. Dept. 35, Western Pine Manufacturers 
Association, Portland, Oregon. 


$a 





Aug 








', 1929 August 31, 1929 





AMERICAN LUMBERMAN 








ber products. 


LONG-BELL FRAMES 


Long-Bell Frames are made of 
soft textured, old growth yel- 
low Douglas Fir, with heart- 
wood predominating, provid- 
ing a sturdy, durable frame. The 
machine work is unexcelled. 
The precision of the workman- 
ship assures faster and more 
accurate assembly on the job, 
with tight fitting joints. Long- 
Bell Frames pledge maximum 
construction value. 


















UIDE to lumber reliability . . . that is 
the meaning of the Long-Bell trade-mark on 
lumber and lumber products. Important is 
lumber-dryness, the proper seasoning of lum- 
ber which pledges maximum strength, serv- 
iceability and durability. 
marked, grade-marked lumber is properly 
seasoned—pre-shrunk—resulting in a min- 
mum of change after it is put into construction 
. .. This is an important sales point used 
advantageously by dealers in Long-Bell lum- 


Long-Bell trade- 








LONG-BELL DOORS 


The Long-Bell King Door—the 
door that in a few short years 
has “set the style” in doors. 
Inset panel, flush moulding, 
waterproof glue, excellent 
workmanship—this door, made 
throughout of California White 
Pine, is strong, beautiful and 
economical. 




















LONG-BELL FLOORS 


Beauty, minimum of labor in laying and dura- 
bility are three important qualifications of 
Long-Bell trade-marked oak flooring. And, 
because of these qualities... economy! The 
first-time user is almost invariably a ‘repeat- 
customer, for experience proves its economy 
and satisfaction. Builders are finding Long-Bell 
trade-marked flooring a most valuable home 
sales aid. 


THE LONG-BELL 
LUMBER COMPANY 


R. A. LONG BLDG. KANSAS CITY, MO. 
Lumbermen since 1875 


Douglas Fir Lumber, Timbers, Door and Win- 
dow Frames, Trimpak; Western Hemlock 
lumber; Western Red Cedar Siding and 
Shingles; Southern Pine Lumber and Tim- 
bers; Southern Hardwood Lumber and Tim- 
bers; Oak Flooring, *"CELLized Oak Fiooring 
Strips, “CELLized Oak Floor Planks, *"CELL- 
ized Oak Floor Blocks; California White Pine 
Lumber, Sash and Doors, Box Shooks; Cre- 
osoted Southern Pine Lumber, Timbers, 
Posts, Poles, Ties, Guard-Rail Posts, Piling. 
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Mr. C. W. Dudenhoeffer, 
president of The Johnson 
Lumber Company of Erie, 
Pa., in front of his office, 
where the 4-Square dealer 
sign is prominently dis- 
played. 















Mr. Dudenhoeffer ex- 
amines a fine-looking 
stock of 4-Square Lum- 
ber in one of his sheds. 
4-Square helps to make 
the whole yard neat, 
clean and attractive. 





Loading 4-Square Lumber 
from the neat, clean- 
looking piles in a Johnson 
Lumber Company shed. 
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the reqular mark-up” 















—building the kind of 


confidence that is willing 


to pay for quality 








Mr. C. W. Dudenhoeffer —of the Johnson Lumber Company, 
Erie, Pa.—has been operating under the 4-SQUARE Plan for six 
months now. He was one of the first dealers in Pennsylvania 
to see the opportunity 4-SQUARE offered to the forward-looking 
lumber dealer. Here is what he says: 


**Is it difficult to get the normal yard profit for 4-SQUARE? It’s easy when 
you go about it right. In the first place, I stock 4-SQUARE the way it 
deserves to be stocked—carefully lined up in clean, covered bins. I handle 
it carefully. Then I get my customers to come out in the yard where they 
can see it. I talk guaranteed quality — nationally advertised quality —I 
point out the species and grade mark on each label. The appearance of the 
lumber speaks for itself. When it comes to price there’s seldom any question.”’ 








‘TpP: 
aS 
ad 
™, / 
f 
>» * 


-_— 
SQUAHI 








This sign of CONFIDENCE 
dentifies the 4-SQUARE DEALER 











R. DUDENHOEFFER is one of __ treat fine lumber with the respect 








the many retail lumbermen 
who for the past six months have 
been demonstrating that 4-SQUARE 
offers a unique opportunity for 


it deserves. 

To a few such dealers in each 
locality Weyerhaeuser is offering 
the 4-SQUARE Franchise as fast as 


ng the dealer who is awake to mod- __ increased mill capacity permits. 
. ern merchandising, who is de- We suggest that you address our 
ke termined to build a business on nearest branch office or inquire of 
at, the sound basis of quality and our district representative for the 
service, and who knows how to full details of the 4-SQUARE Plan. 
WEYERHAEUSER SALES COMPANY, Distributors of Weyerhaeuser Forest Products 
General Offices: SPOKANE, WASHINGTON 
Branch Offices: 
MINNEAPOLIS CHICAGO KANSAS CITY TOLEDO 
806 Plymouth Bldg. 208 So. La Salle St. 1418 R. A. Long Bldg. 510 Second Nat. Bank Bldg. 
PITTSBURGH PHILADELPHIA NEW YORK 
2401 First Nat. Bank Bldg. 1600 Arch Street 3106 Chanin Bidg. 
| | T aim T 
iol \ U 5 
Species and Grade are Marked and Guaranteed 








TRIMMED SQUARE... PACKAGED... READY TO USE .. GUARANTEED 











BACKED 
BY THE 





SQUARE PLAN 
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Sawmill That Has 


NO REFUSE BURNER 
NO LUMBER YARD 








Our sawmill is cutting the finest 
East Oregon Pine from a district 
famous for its superb timber stand. 
The efficiency and economy of this 
operation is evidenced by the fact 
that it has no refuse burner. It 
needs no lumber yard because its 
product is 


100% Kiln Dried 
Pondosa Pine 














Ic 


Even the commons are all kiln dried 
at our new Kinzua mill. 


Kinzua Pine Mills Co. 


GENERAL SALES OFFICE : 


KINZUA, OREGON 


EASTERN SALES OFFICE: 
3608 Chanin Bldg., 122 E. 42nd St.. NEW YORK CITY. 
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Again the Cat Jumps 
—and Your Way, Too! 


For the sound knot has become the thing 
of beauty in residential floors. 


Filled, waxed and polished, sound 
knotted Long Leaf Yellow Pine Flooring 
provides a strikingly beautiful decorative 
feature in perfect harmony with the 
vogue of knotted panelling and ‘‘pecky”’ 
ceiling beams. 


LOCKHART’ 


END-MATCHED 
FLOORING 





In sound knotted common grades pro- 
vides the 


FLOOR DE LUXE 


for this new 
FLOORING DEPARTURE 


And of course the advanced feature of 


END-MATCHING 


further enhances the beauty, smoothness 
and flawless sweep of the finished floor, 
whether in common or upper grades. 


Get all the facts from 
your nearest dealer 


JACKSON LUMBER CO. 


LOCKHART, ALABAMA 
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McCORMICK STRAIGHT—LINE SERVICE from FORESTS to YOU 


Use McCormick “Straight-line 
| Service’’ for Special Yard Needs 


—. “straight-line serv- shipments to all points in the United 


Rant 


































ice’”—our own timber in Amer- States. 
ica’s finest forests, our own logging 
camps, and railroads, four great mills, yoy can _ benefit by McCormick’s 
treating plants, dock and terminal facil- “straight-line service” for regular or 


ities, and fleet of coastwise, intercoastal special yard needs. Our unusual facili- 
and foreign port vesels insures prompt ties enable us to give you whai you 
and dependable service for your lumber = want when you want it. You'll find 
orders. McCormick lumber always dependable, 

right in price, true to grade. Let us 
In addition, we load cars at our own quote you on mixed or straight cars. 
gridirons, delivering them at terminals Ask our representative or our nearest 
‘of transcontinental railroads for fast sales office. 


| Chas. R. McCormick Lumber Co. 


SALES OFFICES: Portland, San Francisco, Seattle, Los Angeles, San 
Diego, New York, Philadelphia. MILLS: St. Helens, Oregon; Port Ludlow 
and Port Gamble, Washington. TREATING PLANT: St. Helens, Oregon. 








W. A. DAHLGREN, 828 Plymouth Block, Minneapolis, Minn. 


DOUGLAS FIR CEDAR SPRUCE 
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PRESCOTT 


All Electric One Man Carriages 


Assure these economies :— 


Reduction of carriage crew to one man. (This will pay for the carriage 
in an operation of any duration). 


Instant, easy, and accurate tapering at all times. 


Instant and positive dogging of any cant or log in any position it is pre- 
sented against the carriage knees. 


No marred stock from dog teeth marks. 
No saw culls because of insecure dogging. 
Gain in speed due to instant dogging. 


Gain in speed because sawyer is relieved of mental strain for safety of the 
carriage crew. 


THE PRESCOTT COMPANY 


TWO FULLY EQUIPPED PLANTS 











PRESCOTT Menominee, Michigan — Seattle, Washington PRESCOTT 
MENOMINEE SEATTLE 
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The Hines Kind 


From the finest trees of the south—sound, straight, 
dense—the Hines kind of long leaf yellow pine is 
cut. 


For special cutting, finish, flooring and dimension, 
the Hines kind of southern pine is growing in 
reputation. 


From a yard with a stock such as no other mill 
carries, we can ship at once timbers running from 
'4 x 4’s ten foot up to 12 x 12’s forty foot. 


All this stock is soda dipt and air dried. Your or- 
der can be shipped at once—no later than the day 
after it is received. This is the Hines kind of Service. 


Write, wire or telephone your order, 


Sales office North of Ohio River, Chicago, Illinois; 
South of Ohio River and Export Sales, Lumberton, 
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Mississippi. 
Edward Hines 
Lumber 
Lumberton, Co. Mississippi 





Mills at Lumberton and Kiln, Mississippi 

















Pas 


























The Hines Way with Beautiful Birch 


In the picture an electric trolley is bringing up 
another truck load of perfectly piled birch, selected 
for kiln drying. 

The kilns in the background, a battery of the 
most modern Sturtevant dry kilns, hold 450;000 feet 
of lumber and are often spoken of by visitors as the 
finest equipment they have seen. 

Beyond the kilns is the cooling shed, also with a 
capacity of 450,000 feet. From this shed Hines’ 
Birch, graded, dried, tested, is loaded into cars. 

There is outside storage for another 450,000 feet. 
a gives a capacity at just one mill of 1,350,000 
eet. 

No finer birch stands than that in the Hines 
timberlands. No birch is more properly handled 
and prepared than that which passes through Hines 
mills. From Hines birch is made the finest interior 
trim and cabinet work: 

Write, telephone, or wire your birch require- 
ments. Also your need in hemlock and white pine. 
Look on us as your permanent source of satisfac- 
tory supply. 


| I Edward: Hines 
Hardwood & Hemlock Company 
Park Falls, Wisconsin 
—_ 
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General Office— 
85-87 Utica National Bank 
& Trust Building 


EMPORIUM 
FORESTRY CO. urica, Nn. y. 


Mills— 
New York Office, Conifer, N. Y. 
5635 Grand Central Term. Cranberry Lake, N. Y. 
Telephone, Murray Hill 6514 Galeton, Penn. 
Danby, Vt. 


Hardwood, Spruce, 
Hemlock, White Pine 


New England Office, 
161 Devonshire St. Boston, Mass. 
Telephone, Hancock 6789 








Wisconsin Land & Lumber Co. 


HERMANSVILLE, MICHIGAN 
The World’s Best Known 


No After -Smoothing required as 
with other Makes 


HARDWOOD FLOORING * 


Band Sawn Hard and Softwoods 


IN STRAIGHT OR MIXED CARS 


WHITE CEDAR POLES, POSTS AND SHINGLES 
FACTORY CLIPPINGS AND SLABWOOD 














A ° FORGED 
mericaMm sree. 
Here’s a binder that will give you 
sangee service, : at less cost, San, ony G 
other binder. It has adouble swivel an 
the lever is made of special carbon steel CLOSED 
which is heat treated to give it extreme 
stiffness and unusal strength. In fact, 
this binder is made of the same material 
as the chain it holds and is 
attractively priced. 










Write now for Catalog Y 
and prices on these binders and other ‘‘American’’ logging tools and 
appliances. 


American Logging Tool Co., 





Evart, Mich. 
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Cut Your “Carrying”’ Costs 





No one delivers lumber 
to the suburbs. with 
push-carts. 


That would be absurd— 
but not much worse than 
handling lumber that way 
inside your yard. 


Because we can prove that it costs 
any lumber dealer $3 to $12 per car 
MORE than by doing it with Logan 
Conveyors .... May we put the 
facts before you? Facts—nothing 
else. Unless you are absolutely 
convinced, you will not be asked to 
buy. 


+) USE THIS COUPON 


LOGAN CO., Incorporated 
550 N. Buchanan St., LOUISVILLE, KY. 


Send, without obligating us, information 
and price on Logan Lumber Conveyors 


—_ 


For many years we have 
specialized in handling direct 
Mi . from mill shipments of Yel- 
ill a ha ge sor Gebers, 
. ir lumber, timbers, railroa 
Shi pments and car material.’ Let us 
l show you how we can save 
you time and money on such orders. 
Remember. we carry immense stocks in our Chicago 
yard for mixed car buyers. 


HERMAN H. HETTLER LUMBER CO. 


2601 Eiston Ave. 
Chicago, Ill. 


Direct From 


Phone, 
Humboldt 0200 








Baughman’s Buyer and Seller 


A-well known calculator for standard lumber sizes to-which- -} 
is appended a considerable number of useful miscellaneous 


tables. All editions have full cut-in index. Desk size, 300 
pages, 5x7 inches, red water-grained flexible leather, $4.00; 
black seal grain, $5.00; blue morocco leather, gilt edges, $6.00; 


brown imitation leather, $3.00. Pocket edition, 3%x6 inches, 


with cut-in indexes. 


In Silk Cloth, $1.50; Red Leather, $2.00 
Blue Morocco with Gilt Edge, $3.00 


FOR SALE BY 


American Lumberman, +°'32222tbor 8 


Chicago, Ill. 
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Independent Timber 
Estimates and Appraisals 


By 


H. M. SPAIN & COMPANY 


Are a Sound Basis for Timber 
Buying, Selling and Borrowing. 


MEMPHIS, TENN. PORTLAND, ORE. 
Bank of Commerce Bldg. American Bank Bldg, 
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BIRCH 







400,000’ 










MAPLE 
AIR DRI ED BASSWOOD ped gy 
ay =~ ELM, OAK GUM, WALNUT 





CouLTeR LUMBER ©. sianrzen?s 


‘“MARATHON’”’ WARD BROS. 


MAPLE FLOORING sic ekris face. 


We are members of the Maple Flooring Manufacturers Association 
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| The“TOWER’ Baby Edger 


FOR TRACTOR SAW MILLS 


¥ 














Many of 
our Customers are 
specifying 
TIMKEN - 
ROLLER 
BEARINGS 


We can furnish them. 


WRITE US 
FOR 
PRICES 
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GORDON HOLLOW BLAST GRATE COMPANY 


GREENVILLE, BUILDERS OF GRATES, EDGERS AND TRIMMERS SINCE 1889 MICHIGAN 





KNOWN EVERYWHERE FOR 


Strength, Rigidity and Durability 








(FOR FORTY YEARS) 























Class M Locomotive Injector 


RESTARTING, SELF ADJUSTING 
EASY TO REPAIR 


WIDE RANGE OF CAPACITIES 


POSITIVE IN ACTION UNDER ALL.CON.- S d “ 

DITIONS end for Your Copy 
A talog of interest to every Writ 

sues ee See MOUTres ee ee eS Tt (we AL 


PROCTOR & SCHWARTZ, INC. 
Wm. Sellers & ‘Co., Incorporated 7th STREET & TABOR ROAD : PHILADELPHIA 


Injector Dept., Philadelphia, U.S.A. 
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‘Td like 
anew 
‘Lane 


Dee Mill 
"put 


AW the old one . 


Fvpnt wear out 


N° doubt there are hundreds of sawmill opera- 
tors and owners of portable sawmill outfits 
who feel the same way about their Lane Mills. 


We have been building sturdy, durable, porta- 
ble sawmills, short log mills, edgers, trimmers 
and other sawmill machinery 
since 1859. This equipment 
is being used in all parts of the 
civilized world and is sawing 
lumber from all species of 
merchantable timber. 





















If you own scattered tracts 
of timber, you need a Lane 
Portable sawmill outfit so that 
you can convert this timber 
into money. 


Investigate Now! 


Write for catalog describing the complete 
line of Lane machinery and equipment. 


LANE 


MONTPELIER VERMONT 
“ Recognized Leaders Since 1859.” 





LANE SAW MILLS 





—.. 
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They Work Well | 
and Endure! 





_ Every factory measures its efficiency by its use of 
time—its output depends upon the actual working time 
of its Cutter Heads. The eight hour day in many fac- 
tories is imaginary. The actual working time of the 
Tools is often three hours because of delays and poor 
managment. How much time—net? That is the ques- 
tion that would floor most of us. When tools with the 
ordinary dressing and sharpening are at fault, it is time 
to take Shimer Cutters into consideration. There are 
features “built in” that are permanent. They are neces- 
sary helps to the operator. Shimer Cutters are main- 
tained through years of successful use. That is the reason 
why so many old Heads of this make are still in service. 
They work well and endure. Herein is the secret of their 
success. 

None can compare with them for efficiency and 


economy. 
Samuel J. Shimer & Sons 
MILTON, PENNA. 


Cutter Heads for every service Since 1868 































BOLINDERS 
GANGS 


HIGH SPEED — LONG STROKE 


For cutting round logs, cants or 
flitches. Bolinder Gangs produce bet- 
ter lumber with less saw kerf at high 
rate of feed. Made of finest Swedish 
material. Thousands in operation all 
over the world. 


Descriptive circulars upon request. 


BOLINDERS COMPANY, Inc., *New yore city 















Turn Your Slabs No. 8 small size 


Patent Slab Resaw 


Into Money We make 2 sizes of these machines. 


We Manufacture Four Sizes of Band Resaws— 


Automatic Hand Hole Cutter for Boxes. 

42-Inch Slab Resaw for Saw Mills. 

Power Feed Board 
Box Machine. 

Automatic Gut - Off 
Saw. 

Cut - Off Saw Tabies. 

Rie Saw Tables. 


Y & 


FISCHER MACHINE WORKS CO. 


1841-465 Carroll Ave., CHICAGO. ILL. 
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The most successful belt ever applied to high-speed drives 
is the reputation of the Goodyear “Thor” Transmis- 
sion Belt now recommended by the G.T. M.—Good- 
year Technical Man—for trying duty in lumber mills. 


*‘Thor”’ is a friction surface transmission belt de- 
signed for the severest flexing. It fits precisely the 
requirements of high-speed edgers, planers, band- 
saws and wood-making machines. , 


Heavy closely woven duck, which has the added virtue 


of greater strength at fasteners, 


A GREAT BELT FOR HIGH SPEED 








\ 























~ 

















” 


Zi 


Its special ply construction, by which individual 
cotton fibers are left free to flex over the pulleys and 
are still nevertheless cushioned and held in the 
firmest elastic bond, produces a belt unequaled for 
delivered power and stamina. 


Many excellent records of “Thor’s” efficient* per- 
formance and economical durability have been 
established on wood-working machines. The 
G. T. M. can tell you of these. To get in touch with 
him, or for detailed informa- 





impregnated and skim-coated 
with long-lived rubber, 
enables “Thor” to perform 
with a minimum of stretch 
under severest conditions. 





TRANSMISSION BELTING— 
Thor, Goodyear, Wingfoot 


GOODYEAR HOSE— 
Air, Water, Steam, Mill 


GOODYEAR PACKING=Asbestos, Rubber 


tion about Goodyear Mechan- 
ical Rubber Goods as specified 
for your industry, write Good- 
year, Akron, Ohio, or Los 
Angeles, California. 








The Greatest Name Pe Rubbe# 





Copyright 1929, by The Goodyear Tire & Rubber Co.. Inc, 
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August $1, 19% 





Day and night for 7 years 
with practically no upkeep! 


That is the kind of service Thomas Grates are giving the 
Memphis Furniture Manufacturing Company, according to 
a letter we have just received from J. L. Stewart, Chief 
Engineer. “Grates installed in 1922 have been working day 


and night since that time carrying approximately 25% over 
load,” writes Mr. Stewart. 
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Thomas “Durable” station- Letters like this tell more convincingly than we can the 
aide ead ba eer sagen story of Thomas Service and Thomas Savings. Users all 
ing grate installation is not over the country say the advantages of Thomas Grates can 
required. not be over-emphasized. Write for the names and 

\ 4 experiences of 

users in your 
Grates that locality. 
are great. 





Thomas Grate Bar Company 


Birmingham, Alabama 
Sales Offices in Principal Cities. af 
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HEAVY DUTY—ROLLER BEARING—SAW MILL TYPE 


ments give it still greater efficiency: 


Timken Roller Bearings. 


+ 


lever action. 


mitting speedy change of saws. 





device. Any desired rate of feed. | 
Write for prices and literature: = 


McDonough 
~~ Manufacturing Co. 


Eau Claire, Wis. 


MANUFACTURERS OF BAND RESGAWS, LUMBER MARKERS AND SAWMILL MACHINERY 














7 it. McDonough Vertical Band Resaw 


This model of McDonough resaw has 
always been very popular with sawmill 
operators. The following recent improve- 


Knife edge saw strain with extra sensitive 


Quick raising and lowering device, per- 


Feed Rolls instantaneously adjusted for cen- 
ter or gauge sawing by a simple mechan- 
ism, with power opening and closing 
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The Pe Givsesk. Woodworker 


















Disc-Grinding Band | Sawing 
Jointing 





Resawing Dadoing 
Tenoning Ri: 

Boring Sand pping 
Grooving Mortisng and 


Cross-cut Sawing Knife Grinding 


| . She Crescent 
for *) x ~ cMachine Co. 
Circular 194 Main St, Leetonia, Ohio 





Here’s the machine every lum- 
ber dealer should own. Four men 
can work on it at one time doing 


are saving 

thousands 

annually 

for manufacturers using Planers, 

Edgers, Rip and Cut-off Saws. 
WRITE THE 


LEITELT IRON WORKS 
Grand Rapids, Michigan 








See that the Schools in Your 
Town are supplied with copies of 


) Wood / 


Children everywhere enjoy this wonderful educational book 
on wood and its uses. 

Every firm that deals in lumber will profit directly by famil- 
iarizing the children with wood's remarkable qualities, its 
beauties, its usefulness to man. 

Make it your responsibility to get “Touch Wood” into the 
schools in your community. 





Single Copies 50 Cents. Lower Prices on Quantities. 


AMERICAN LUMBERMAN 


431 So. Dearborn St. Chicago, II. 
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U Q HOO-HOO— 
Hoo-Hoo — Rex —Improved for the most severe ser- 
vices. 
=yaycae REX— —- 
YU for moderate speeds and [~~ 
stresses. = 
tere al Bearin Metals for MPROVED— 
rpora on or general all - around 
LM rg TN rebabbitting 




















A FOR PARTICULARS about 
S Compensation Protection 


as required by Compensation Act. Protection for the 
Employer 24 hours in the day. 


Penna. Threshermen & Farmers’ Mutual Casualty Ins. Co. 


312 Mechanics Trust Bldg.. HARRISBURG, PA. 





STORAGE in 





Buy a Guaranteed 
Dust-Collecting System 


“NORBLO” Line Is Complete 


It embraces Cyclone Dust-Collectors, Blast Gates, 
Pneumatic Conveying Systems, Exhaust Systems 
for shavings removal, Fans, Blowers, etc. 


We guarantee the construction and operation of “NOR- 
BLO” Systems. Write now for complete catalog. 









NORTHERN BLOWER CO., Cleveland, Ohio |}| McCtay Refrigerator Sales Corporation, | <coialil, toa 


COMPLETE BRANCH YARD SERVICE 
EASTERN STORAGE CoO. bizises. Mass 








Refrigerators for all pur- 
Me C poses. Save food and 
money. Styles to suit 


every need in the com- 


Send for Catalog missary store. 























‘ejave' 


The Active besa is the Money Maker 








Unload Your Lumber | “eat 
A Load ata Time | 


Shipped K.D. Require 
about 3 hours for easy in- 
stallation, Fits any truck, 
trailer or loading wagon. 





























Write for catalogue on R. B. 
Rollers for trucks, R. B. Rollers 
for loading wagons, R. B. Load- 
ers and R. B. Side Extension 
Racks for loading extra long 
lengths. 











THE R. B. COMPANY 





R.B.ROLLER BOISTERS 


Guinotte and Euclid Ave. Kansas City, Mo. 






































